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SITUATION IN MISSOURI 


COMPANIES MEAN BUSINESS 





Public Is Now Convinced that Action 
to Suspend Was Taken in 
Good Faith 





Ex-Governor Hadley of Missouri 
has gone to Pittsburgh to prevent, if 
possible, the suspension of business in 
his state by companies belonging to 
the Western Insurance Bureau. He 
will seek to have a decision withheld 
until further efforts are made to 
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straighten out the situation. He will 





offer his services as mediator between 
the companies and the state. 

A meeting of managers of Bureau 
companies, called to Chicago for the 
meeting of the Bureau executive com- 
mittee, was held Wednesday afternoon 
to consider Hadley’s proposition to ap- 
pear. It was decided to let him speak 
at the meeting of companies which 
will follow one of the regular meetings 
of the Bureau. His talk will be im- 
mediately followed by that of Thomas 
Bates, who spoke at the session of 
Union companies when suspension was 
unanimously agreed upon. 

It was the concensus of opinion in 
Chicago that Mr. Hadley was wasting 
car fare and hotel expense money by 
his trip to Pittsburgh as the Bureau 
companies have almost without excep- 
tion decided upon suspension and some 
have already so notified their agents. 

Eighteen Bureau companies signed 
the suspension agreement Wednesday 
afternoon. As soon as it is presented 
to others signatures will be given. It 
is believed that every company will 
have signed before the meting is called 
to consider the Missouri situation. 
Those that went on the list are the Ger- 
mania, Michigan Commercial, Old 
Colony, Boston, Northwestern Na- 
tional, Security of New Haven, Reli- 
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MID-YEAR MEETING IS ON 


AGENTS CONSIDER MISSOURI 








National Association Will Support 
Companies and Lend Financial Aid 
To Agents if Necessary 





In all probability a resolution will 
be adopted at the midyear conference 
of the National Association of Local 
Fire Insurance Agents supporting the 
companies in their present stand 
against the state of Missouri and offer- 
ing financial aid to local agents in that 
commonwealth if such assistance is 
needed. The Missouri situation con- 
sumed much time at the session of the 
conference Wednesday which began at 
eleven in the morning at the Hotel La- 


Salle, Chicago, and lasted till seven in 
the evening. There were twenty-five 
prominent agents from a wide radius 
present and many took a whirl at the 


discussion. The substance of the talk 
was that the time had come for the 
agents to line up with the companies 
in general resistance against political 
interference with the bnsiness. 

Aid Por Missouri Members 

To the agents of Missouri the Na- 
tional Association will lend both its 
moral and financial support. If the 
fight is long-drawn out and agents are 
put out of business for any consider- 
able length of time the organization 
will attempt to raise relief funds. 
From a business standpoint the agents 
of Missouri are threatened with a fate 
similar to that of the residents of the 
recently flooded districts and they will 
be treated generously by their fel- 
low agents elsewhere if need be. The 
assistance will be confined to members 
of the association. 

It was thought in some quarters that 
the association might take a stand 
against the companies on the Missouri 
matter but in view of the reports given 
out after the star chamber sessions of 





ance, Prussian National, Williamsburgh 


the conference such fears seem to have 





City, North River, Nassau & Dutchess, 
United States, Mechanics of Phila- 
delphia, Lumbermens, German of West 
Virginia, American of Newark, Mil- 
waukee Mechanics and Firemen’s of 
Newark. 


THE WESTERN UNDERWRITER is being 
besieged with inquiries from Missouri 
agents asking for list of companies 
that will remain in the state. With all 
the companies in the Western Union 
and Western Insurance Bureau_sus- 
pending, there remain the nonaffiliated 
companies. Some of these doubtless 
will pull out, leaving the interinsurers 
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been entirely groundless. 
Big Cities Discussed 

The big cities matters also came in 
for attention. No action was taken 
but a resolution on the subject may be 
passed before adjournment. It was 
stated that the action taken at Phila- 
delphia by the Union and at Pittsburgh 
by the Bureau would not be the final 
disposition and that agents would be 
given a hearing. 

Cincinnati and Minneapolis are both 
bidding for the annual convention and 
the fight was apparently a draw at 
the close of yesterday’s meeting. Dates 
likewise are unsettled. If the conveén- 
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ADVISE FRIENDLY SUIT 


HADLEY APPEARS ON SCENE 


Kansas City Agents Send Former 
Missouri Governor to the Insur- 
ance Company Citadels 








Ex-Governor H. S. Hadley of Mis- 
souri, Homer B. Mann and Walter J. 
Bales, Kansas City local agents, were 
in Chicago Tuesday conferring with the 
managers. Announcement that Gover- 
nor Hadley had been sent by the Kan- 
sas City local agents to appear at the 
Western Insurance Bureau meeting in 
Pittsburgh, caused much interest and 
evidently was quite embarrassing to the 
officers of the Bureau. Governor Had- 
ley and the Kansas City contingent ad- 
vocate a test case to be rushed through 
to the Missouri supreme court. Man- 
agers felt that Governor Hadley was on 
hand to try to become attorney for the 
companies in the proposed litigation. 
All the managers recalled him in his 
former office as attorney-general and 
remembered that he was very hostile 
to the companies during his administra- 
tion and showed no more favorable 
spirit while he was governor. 

Others felt that Governor Hadley has 
ambitions to become United States sen- 
ator by direct vote and would be glad 
to return to Missouri as being the 
peacemaker and settling the insurance 
situation. 

There was much criticism among the 
bureau managers directed against the 
Kansas City agents for sending Mr. 
Hadley to Pittsburgh without first 
ascertaining if the Bureau desired to 
give him a hearing. 


Kansas City, Mo., April 23—(Spe- 
cial)—It is understood that Ex-Gover- 
nor H. S. Hadley of Missouri and Ho- 
mer B. Mann of the Kansas City local 
agency of Brown, Mann & Barnum, 
who have asked to address the mem- 
bers of the Western Insurance Bureau 
at their meeting in Pittsburgh this 
week, will advocate a friendly suit to 
test the constitutionality of the Orr 
law. Mr. Brown is a strong political 
factor in western Missouri and is in 
close touch with the situation from 
every angle. 

Some of ‘the Kansas City agents feel 
that the situation has changed quite 
materially and some of. them doubt 


whether all the companies will live up | 
ledge to withdraw from the | 


to their 
state. The state officers have toned 
down their statements considerably and 
local agents feel that the companies 
will not be prosecuted. The state ad- 
ministration is endeavoring to convince 
the public that the insurance companies 
are not acting in good faith. 

On account of the large volume of 
sprinklered and other choice business 
that is almost sure to get away from 
Kansas City and St. Louis, the larger 
agencies are taking measures to bring 
great pressure to bear on the bureau 
companies to remain in the state. 

Will Give Agency View 

Ex-Governor Hadley is known to be 
a very eloquent orator and will present 
the agency view. The agents here feel 
that possibly the companies have not 
looked at the situation from all possi- 
ble angles. It is argued that there 
should be uniformity of action and that 
the companies and agents should move 
in concert. 

Some of the agencies are beginning 
to feel that this exodus of fire insur- 
ance companies only paves the way for 
state insurance -and that it will be a 
great argument in favor of such a 
scheme, not only in Missouri, but in 
other states. 

Some of the prominent business men 
here are already doing some talking 
along this line and say that the states 
need to fortify themselves against any 
danger of the insurance indemnity be- 
ing withdrawn from the state. 

vernor Hadley and Mr. Mann left 
for. Chicago Monday and were to re- 
main in that city Tuesday and then 
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Reliable Agents Wanted 





visit other insurance centers to discuss 
the question with the managers. They 
especially desire to forestall drastic 
action by the Western Insurance Bu- 
reau and hope no objection will be 
made to their appearing before its 
meeting in Pittsburgh Thursday. 


MANAGER SHAW HAS RESIGNED 


Gives Up Law Union & Rock Position 
to Devote Full Time to 
Chicago Agency 


A. F. Shaw of Chicago, United States 
manager of the Law Union & Rock of 
London, has resigned his position in 
order to devote all his time to his 
Chicago local business. Acting on his 
recommendation, the company has de- 
cided to pursue a more vigorous policy 
in this country. Proper supervision of 
an enlarged business will demand more 
time than Mr. Shaw can give with 
proper regard to his agency in Chi- 
cago. He has resigned, therefore, and 
asks to be relieved not later than 
July 1. 

Mr. Shaw states that the company 
has no other thought than to continue 
and increase its business in this coun- 
try. Mr. Shaw assumed the manage- 
ment of the Law Union seven years 
ago, succeeding Hall & Henshaw. He 
has made a success of his work. The 
company has $511,000 premium income 
in the country. No successor has been 
appointed to take the management, but 
the company is ready to receive appli- 
cations at the head office in London. 
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BUSINESS MEN AROUSED 
BEGIN TO FEEL PRESSURE 
Loaners of Money Are Drawing in 


and the Effect on Credit Is 
Apparent. 





St. Louis, April 22 (Special)—The 
insurance, situation in Missouri is be- 
coming so acute and is pressing and 
embarrassing loan, credit. and invest- 
ment business in St. Louis so decided- 
ly that banks and trust companies have 
resorted to emergency methods in an 
effort to tide their affairs over the 
period of uncertainty. 

The Mississippi Valley Trust Com- 
pany and the Mortgage Guarantee 
Company and the Mortgage Trust 
Company have notified all holders of 
securities immediately to cancel and 
renew for a period of a year or longer 
all insurance which they now carry on 
loan collateral. 

Regard Situation as Critical 

The financial and trust institutions 
regard the situation as so critical that 
they are prepared to cancel and re- 
write for what period they can all in- 
surance on outstanding securities so as 
to be protected during the paralyza- 
tion of credit and loan business which 
they expect will ensue on the with- 
drawal of insurance companies. 

The bankers and financial men of St. 
Louis arranged for a meeting last Sat- 
urday at which the threatened insur- 
ance famine and means for alleviating 
conditions were discussed. 

Position of Big Chicago Banks 

It was rumored last week that the 
Continental & Commercial National 
Bank and the Continental & Commer- 
cial Trust & Savings Bank of Chicago, 
the leading financial institutions of the 
west, had given notice that they would 
not accept Missouri mortgages nor 
make loans on Missouri property until 
the fire insurance controversy was set- 
tled. A vice-president of the banks 
stated that no specific action had been 
taken, but that it was a requirement 
of the trust company and of all es- 
tates handled by it that improvements 
on property on which loans were made 
be covered by fire insurance. He 
stated this rule will continue to be en- 
forced. 


Big Profit Thwarted 

Negotiations for a $1,200,000 loan by the 
Metropolitan Life for the erection of a 
big building at St. Louis were halted by 
the company, which refuses to lend the 
money unless it can be assured of fire 
insurance protection. 

James M. Barnes, chief credit manager 
for Marshall Field Co. of hicago, 
states that the situation in Missouri 
threatens to become serious. He states 
there are many merchants who will have 
to be denied credit who would be able to 
get it if they could get insurance on the 
unpaid-for goods. 

Business men in Missouri are realizing 
what the withdrawal of the companies 
will mean to them and urging the state 
authorities to grant some relief. Com- 
mercial organizations of St. Louis have 
held meetings to consider the situation 
and to listen to assurances from Attor- 
ney-General Barker that drastic action 
will not be taken. 

Can Only Speak for Himself 

The trouble with these assurances is 
that Barker can speak only for himself. 
He has no control over the 115 prosecut- 
ing attorneys in the state, any one of 
whom can begin a prosecution at any time. 
In addition any individual who feels him- 
self aggrieved can begin an action for 
damages, and in case of recovery is en- 
titled to triple damages. 

In both civil and criminal suits it is 
expressly provided that it shall not be 
necessary to allege how, when or where 
the violation of the law was effected, and 
under the final section of the Orr act, re- 
garding proof, the mere use of the same 
rate by two or more companies is made 
prima facie evidence of guilt. 

Merely Fictional Difference 


The Kansas City Journal makes the 
following editorial comment in reference 
to the claim of the insurance superin- 
tendent that the companies can legally 
buy rates from a bureau, but can not com- 
bine to charge the same rates: 

‘The department appears to be maki 
a distinction which is only a fictional dif- 
ference, if any at all. The companies 
may buy rates, according to the depart- 
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ment; they can cooperate in the collec- 
tion of information upon which rates are 
based; they may make their rates “scien- 
tific,’ even though they are absolutely 
uniform—which they must be if scientific 
in any effective sense. But the companies 
must not be guilty of combination or 
collusion in any way. They may charge 
the same rates, but they must not con- 
spire to charge them. If by some miracul- 
ous fortuity they alight upon the same 
rates, all well and good. But there must 
be no ‘conspiracy,’ no matter whether or 
not the uniformity is beneficial to the 
policyholders and through them to the 
community as a whole.” 

The Associated Manufacturers & Mer- 
chants of St. Louis has offered to provide 
a “goat” for a test of the antitrust law. 
A meeting was held last Thursday for 
the purpose of hearing a talk on the in- 
surance situation by Attorney-General 
Barker, but Mr. Barker failed to appear. A 
resolution was adopted offering to provide 
the “goat” and also calling upon the com- 
panies to explain why they refuse to 
write after April 30, although the anti- 
om law does not take effect until June 


Resolution That Was Passed 

The resolution was as follows: 

“Whereas, The Missouri Association of 
Fire Insurance Agents has declared it 
fears to continue the business of writing 
insurance against fire loss, because of the 
recently enacted antitrust laws of Mis- 
souri and the repeal of the Oliver rating 
law, and 

“Whereas, These oft reiterated fears, 
although we believe them to be ground- 
less, might frighten a few people into ad- 
vocating the return of the insurance trust 
to power in Missouri. 

“Therefore be it resolved, That the 
insurance companies explain why they 
refuse to write after April 30 when the 
law does not become operative until June 


“The Associated Merchants and Manu- 
facturers of Missouri, having led the 
legislative fight by which the Oliver law 
was repealed, hereby offer to furnish a de- 
fendant for any test case under the new 
antitrust law, when the same becomes 
effective, to be brought in any court in 
Missouri of competent jurisdiction. 

“We request the insurance writers to 
accept this offer in good faith or regain 
their own composure and resume their 
business before others take the field away 
from them.” 





United American Fire, Frankfort, Ky.— 
This company, which has a Tennessee 
charter, but has its headquarters at 
Frankfort, Ky., will for the present con- 
fine its operations to Kentucky, where all 
of its stockholders reside. At a recent 
meeting of the directors it was voted to 
enter the tobacco hail field. General Man- 
ager Holmes Cummins, who was formerly 
a field man of the Fireman’s Fund, and 
had home office experience with the South- 
ern Fire, of Lynchburg, Va., has applied 
for membership in the Western Union. 
The company has fifty producing agents, 
and D. F. Brown, formerly a local agent 
and bank cashier at London, Ky., has 
been appointed special agent. 
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Changes in the Field 











W. E. Gasaway 

W. E. Gasaway of Vermilion, IIL, 
has been appointed southern [Illinois 
special agent of the Hanover and has 
removed to Martinsville, where he will 
make his headquarters. Mr. Gasaway 
has resigned his position as cashier of 
the Farmers & Merchants bank of Ver- 
million, which he organized, and sold 
his stock and his insurance agency to 
J. A. Heltsley, formerly a local agent 
at Dudley, Ill. 


H. W. Freeman 


H. W. Freeman has resigned as Wis- 
consin and Minnesota state agent of 
the National Union to take the Minne- 
sota and North Dakota special agency 
of the Northwestern National. He will 
continue to live at Minneapolis, mak- 
ing his headquarters at 222 Security 
Bank building. 








John Dreihs 


John Dreihs, who recently resigned | 
as Illinois and Missouri state agent of 
the Commonwealth of New York, has 
been appointed Illinois state agent of 
the Concordia of Milwaukee, succeed- 
ing A. R. Marks, resigned. 


JOHN C. ALLEN 
John C. Allen has been appointed state 
agent for the Concordia in New Jersey. 
Mr. Allen was formerly with the Peoples 
National in Philadelphia and Pittsburg. 
He will make his headquarters at Phil- 
adelphia. 





Fire Association Rally 

The field men in the western depart- 
ment of the Fire Association gathered 
in Chicago Monday and left that even- 
ing for Philadelphia. They were ac- 
companied east by Manager J. W. 
Cochran. The Fire Association called 
in its field men from all over the coun- 
try to participate in the exercises this 
week, commemorative of the opening 
of its new home office building, which 
is a splendid structure in the heart of 
Philadelphia and which will be occu- 
pied solely by the company. 





A big banquet will be held this week, 
at which the field men, managers, | 


heads of departments at the home 
office, directors, and so on, will attend. 





London Lloyds “Leery” 

With all the speculation that has 
been going on regarding flood insur- 
ance since the disasters in Indiana and 
Ohio it has been generally assumed by 
many in the business that at some rate 
London Lloyds would accept the busi- 
ness. Lloyds, previous to the recent 
floods which will have a tendency to 
scare off all underwriters, made rates 
on a proposition for $500,000 of flood 
insurance in a western city. Before 
the policy was issued, however, the 
underwriters had a change of heart 
and declined the business. 





MISCELLANEOUS NOTES 


R. M. Bissell, vice-president of the 
Hartford Fire, is in Chicago. 


An extra session of Minnesota legisla- 
ture is likely to be called in September. 


At Lake City, Iowa, an election de- 
feated the issuing of waterworks bonds. 


A measure legalizing sprinkler leakage 
and sprinkler system damage insurance 
has been passed in Iowa. 

The Fellinger bill, giving the insur- 
ance superintendent power to compel the 
attendance of witnesses in any inquiry 
has been passed in Ohio, and awaits the 
governor's signature. 

Stanley Lockwood will leave Crum & 
Forster, of New York, May 1, and join 
Lockwood Brothers & Ward, 100 William 
street. He is widely known as an experi- 
enced underwriter. 


Because of the growth of the city of 
Durant, the Oklahoma Inspection Bureau 
has recommended that it add to its fire 
department and make provision for the 
enforcement of ordinances regarding rub- 
bish and storage of inflammable and ex- 
plosive materials. The city is about to be 
rerated. 


The Providence Washington, Boston 
and Old Colony, have opened a department 
on the Pacific Coast to write fire and 
automobile, under the management of F. 

. D. Curtis, formerly manager of the 
coast fire department of the Providence- 
Washington, and H. F. Gordon, manager 
of the coast for the automobile depart- 
ment of the Boston and Old Colony. 


The Tennessee legislature is in a cha- 
otic state. The statutory limit of seventy- 
five days passed last Friday, but the 
legislature is being adjourned from date 
to date. Most of the insurance measures 
were taken by Chairman Pierce of the 
insurance committee, who was among 
those remaining outside the state to 
break quorum. Legality of the acts of 
the remaining legislators is questioned. 





Some nurse a hurt to their feelings like 
one with a sore throat keeps swallowing 
to be sure that the soreness continues. 
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WHAT “PRIMA FACIE” IS 
MR. BARKER GIVES OPINION 





Answers Questions of American Cen- 
tral—Only Actual Conspiracy 
Will Violate Law 


“Prima facie’ evidence is not suffi- 
cient to warrant a conviction under 
the Missouri antitrust law, according 
to an opinion rendered by Attorney- 
General Barker of that state in answer 
to five questions put to Superintendent 
Revelle by the American Central of St. 
Louis. Such evidence is only evidence 
on first appearance, says Mr. Barker, 
and the only way the companies can 
violate the law is by conspiring to- 
gether to charge the same rate. 

Unfortunately the attorney-general 
does not say how the companies can 
meet a charge backed up by prima 
facie evidence, when the law specific- 
ally provides that an indictment or in- 
formation need not state how, when or 
where the conspiracy was effected. His 
remarks on that point were merely ap- 
pended to his answers to the questions, 
however, and perhaps he will elaborate 
on the matter if specific questions are 
put to him. 

What Questions Covered 

The questions covered, first, the 
right of the company to use the basic 
and specific rates of the Missouri Actu- 
arial Bureau in fixing and determining 
the rates to be charged by its agents; 
second, the right to renew business at 
the old rates, with changes therein for 
changes in hazard; third, the right to 
refer to the bureau rate books, with 
other data in the possession of the 
company, in naming the rates on new 
business; fourth, the rights of agents 
to exchange business, all possibly 
writing the risks at the same rate; and 
fifth, joint representation of several 
companies by one agent. 

Permitted With Proviso 


The attorney-general holds that all 
these things are permitted, but in each 
case he adds the proviso that the com- 
pany “do not enter into a conspiracy 
or agreement with other companies to 
charge the same rate.” In view of the 
provisions in the final section of the 
antitrust act regarding prima facie 
evidence, those in section 10304 regard- 
ing responsibility for the acts of agents, 
and the other provisions for civil suits 
where, at least, prima facie evidence is 
sufficient unless rebutted, it is hard to 
see much force in the opinion. 

Copy of Opinion 

A copy of the opinion as obtained 

from Jefferson City is as follows: 


April 16, 1913. 
Hon. C. C. Revelle, 
Insurance Commissioner, 
Jefferson City, Mo. 
My Dear Sir:— 

Replying to your inquiry received from 
the American Central Insurance Com- 
pany, in which you request my opinion on 
five propositions submitted by them. 

I will answer your inquiries in the 
order in which they are named. 

The first inquiry is: 

“1. Can we continue to use the basic 
rate books made by the Missouri Actu- 
arial Bureau, which was the bureau cre- 
ated in conformity with the requirements 
of the Oliver law, and can we use the 
specific rate books, papers, cards, and 
surveys, which were gp by said 
bureau and purchased by this company to 
be used in fixing and determining the 
rates which the American Central Insur- 
ance Company will adopt and publish to 
its agents as its rates for the transaction 
of business after the Orr law becomes 
effective without violating the intention, 
purpose and meaning of the Orr law?” 

In reply thereto beg to advise that 
this company may continue to use the 
rate books made by this bureau, provided 
they do not enter into a conspiracy or 
agreement with other companies to charge 
the same rate. 

Renewal at Old Rate 

In answer to your second 
which is: 

“2. Can we renew our business and 
continue to serve the patrons of the 
American Central, charging’ them the 
Same rates as we have heretofore charged 
as shown by the policies now held by 
our patrons in Missouri, which are in 
force at the time that the Orr law goes 
into effect, increasing or reducing those 


inquiry, 





rates as in our judgment the situation 
with respect to the business, the physical 
condition of the buildings and the changes 
in occupancy dictate, without violating 
the Orr law in any respect?” 

In reply thereto I beg to advise that 
it is my opinion that this company may 
serve its patrons by charging the same 
rates as heretofore charged as in_ their 
opinion the rates are reasonable and fair, 
and provided they do not enter into a 
conspiracy or agreement with other com- 
panies to charge the same rate. 


Use Rate Books on New Business 
In answer to your third inquiry, which 


Ss: 

“3. Can the American Central, without 
violating the Orr law, in considering new 
business refer to the basic rate books, 
specific rate books, papers, cards, surveys 
and other particulars which we have in 
our possession and bought to furnish us 
with legitimate information respecting 
the rate value of the business which we 
write, some of that information pur- 
chased of the Missouri Actuarial Bureau, 
other information acquired from other 
sources representing the accumulation of 
years, to determine and guide us in 
naming the rates at which we are willing 
to write new business that may be of- 
fered?” 

I beg to advise that it is my opinion 
that this company may use all evidence 
which they possess in the nature of rate 
books, papers, cards, surveys and other 
matters which they have purchased in 
estimating and making rates without vio- 
lating the law, providing they do not 
enter into a conspiracy with other com- 
panies to charge the same rate. 

Exchange Business at Uniform Rate 

In answer to your fourth inquiry, 
which is: 

“4. It has been the universal practice 
of agents to exchange business where a 
line of insurance controlled by one agent 
was greater than he could place with the 
companies he represented direct. The 
agent placing the business retained a part 
of the commission; the agent receiving 
the business was paid the balance of the 
commission for his work in issuing the 
policies—this by mutual agreement. 

“Can we allow our agents to continue 
to exchange business according to that 
custom without violating the Orr law, 
and permit our agents to accept from 
other agents business which they have 
to offer as brokerage, and to place busi- 
ness with other agents without the ques- 
tion of the rate, which might be identi- 
eal, creating a situation by which we 
would be violating said law, or, should 
we instruct our agents to refuse to write 
any business for other agents and to 
only accept business direct from the 
property owner?” 

In reply thereto I beg to advise that 
this company may permit its agents to 
exchange business according to the cus- 
tom stated and to accept business from 
other agents and brokers, and may use 
the same rate as other agents and 
brokers, provided, however, they do not 
enter into a conspiracy to charge the 
same rate. 

Representation of Other Companies 

In reply to your fifth inquiry, which is: 

“5. Would the American Central vio- 
late the Orr law if our agent represented 
other companies and issued their policies 
at the same rate which we fix for the 
issuance of our policy without the Amer- 
ican Central officers knowing what the 
agent had done with respect to the rate 
charged for the other companies he rep- 
resented for the same risk? Or vice versa? 

I beg to advise that this company may 
issue their policies at the same rate as 
other policies issued on the same build- 
ing, and the mere fact that they charge 
the same rate is not a violation of the 
law, providing they do not enter into a 
conspiracy to charge the same rate. 

It is the opinion of this department 
that the mere fact that insurance com- 
panies in this state use the same rate 
book or write insurance at the same rate 
is not of itself a violation of the law, but 
before these companies are guilty of a 
violation of the law it must appear that 
they have entered into an agreement or 
conspiracy to charge the same rate. 


View on “Prima Facie” 


While the Orr law provides that by 
using the same rate book it is prima 
facie evidence of a conspiracy, yet prima 
facie evidence is only evidence on first 
appearance, and is not sufficient to war- 
rant a conviction, and the only way these 
companies can violate the law is by con- 
spiring together to charge the same rate 
and in the absence of such a conspiracy 
or illegal agreement they do not violate 
the law by writing at the same rate. 

Trusting that your inquiry has been 
fully answered, I am, 

(Signed) JOHN T. BARKER, Attorney 
General. 





The membership rule of the Western 
Union has been changed so as to require 
that application for membership shall be 
published in the bulletin ten days be- 
fore they are submitted to the member- 
shoip committee. This will enable mem- 
bers to indicate their objections before 
a vote is taken. Under the new rule the 
names of John G. Ewing, president of 
the Columbian National of Detroit, and 
Holmes Cummins, secretary and general 
manager of the United American of 
Frankfort, Ky., have been bulletined. 





STATE OFFICERS DEFIANT 
TRY TO BOLSTER THEIR STAND 


Hurl Defiance at the Insurance Inter- 
ests and Make Divers Threats 
at the Companies 


St. Louis, April 22 (Special)—Insur- 
ance Commissioner Revelle announces 
that fire insurance companies that sus- 
pend business in Missouri April 30 
will run the risk of having their li- 
censes cancelled. In this he is said to 
have the backing of Governor Major. 
Mr. Revelle was in St. Louis Saturday 
and gave out an interview criticising 
the companies for harassing the Mis- 
souri public and stating that while the 
antitrust law may be objectionable, it 
does not warrant rebellion. He takes 
the ground that if the insurance com- 
panies assume an attitude of this kind, 
it will not be long before the state 
or general government will conduct the 
insurance -business. 

Some of the companies say that if 
licenses are revoked they will cancel 
all their insurance in force in the state. 
Legally, the companies say, there is 
nothing to warrant the insurance com- 
missioner from taking such action, but 
it might be possible for him to do so, 
under his discretionary power. The 
companies are in no mood to be trifled 
with. They are doing nothing to en- 
danger the liability on their books, but 
if they are to forfeit their licenses, 
they do not care to have any insurance 
at risk in the state. 

It is not thought that the Missouri 
department will take such drastic ac- 
tion, as the situation is bad enough as 
it is now. 

Action of Home Companies 

The American Central board of di- 
rectors has passed a resolution requir- 
ing its Missouri local agents to sub- 
mit all applications for insurance after 
April 30 to its home office for the 
making of rate. In other words, the 
agents will not issue the policies until 
the business has been passed on at the 
home office. 

The Citizens of Missouri has an- 
nounced to its agents that it will write 
no new business in Missouri after 
April 30 until the company can get out 
independent tariffs. It instructs its 
agents to renew existing policies only 
at the rate at which they were writ- 
ten. The Missouri companies occupy 
a peculiar position owing to their char- 
ter rights and fear that they cannot 
suspend business on account of expos- 
ing their charters to danger. 

Plan for a Referendum 


Plans to suspend the Orr antitrust law 
until a year from next November by filing 
a referendum petition are on foot at St. 
Louis. Alexander H. Robbins, an attor- 
ney, has been retained by large commer- 
cial interests to draw up a referendum 
petition and if 27,000 signatures can be 
obtained in eleven congressional districts 
in time for filing within ninety days of 
the adjournment of the legislature, the 
law will be suspended until the people 
have a chance to vote on it at the gen- 
eral election in November, 1914. 

Apparently nothing but delay is 
aimed at by the sponsors of this move- 
ment. Local agents have not taken part 
in it and a number have been quoted as 
doubtful of the attitude of the public on 
a vote test. They point out that the ef- 
fects of the withdrawal of the companies 
would not be seriously felt in the rural 
districts for months. Apparently they 
hope the difficulty will be brought to a 
head and settled in a more speedy manner. 
If the law is suspended and the com- 
panies resume writing until after the 
vote is taken, public sentiment will fall 
asleep and the measure may be approved 
at the polls, while a continuance of the 
suspension until. November, 1914, is not 
to be thought of. 

Federal action in the way of a con- 


gressional inquiry will be invoked by | 





state officials in Missouri if the companies 
actually withdraw from the state, de- 
clared Superintendent of Insurance 
Charles G. Revelle at St. Louis last Satur- 
day. The Missouri delegation in Congress 
will be appealed to, he said, and Arkan- 
sas and Texas, in his opinion, will give 
their support. 

That the Missouri state officials have 
no definite plan in mind for meeting the 
situation is shown by the vagueness in 
the interviews credited to them. Talk of 
a congressional inquiry, suits of an undis- 
closed form against companies that with- 
draw, of the organization of local stock 
companies, mutuals, and interinsurers, and 
of the attempts of the companies to 
humiliate a great state, are all that are 
heard from official sources. State insur- 
ance has been suggested, but if that were 
taken up seriously it would be worth 
while for the companies to stay out just 
to see what the loss ratio would be with 
a_ lot of partisan politicians making the 
adjustments, not to speak of the rates. 


Revelle Is Amusing 


The following amusing expressions are 
credited to Superintendent Revelle by a 
St. Louis newspaper: 

“Before insurance companies’ with- 
draw from the state of Missouri,” said 
Commissioner Revelle, “they should 
seriously consider the character of their 
business and the attitude in which they 
are either heedlessly or intentionally 
placing themselves. 

“They are engaged in a quasi-public 
business, and have been the recipients 
of valuable privileges at the hands of 
Missouri. 

“They should not overlook the fact 
that their duties to the public are as 
heavy and binding as their duties to 
their stockholders. To whatever extent 
their withdrawal would injure the citi- 
zens of the state, the companies alone 
would be responsible and to that extent 
they fail in the performance of their 
solemn public duties. 

“They can successfully and legitimately 
conduct business in this state without 
fear of unnecessary harassment, and if 
they do not, their attitude will be con- 
strued by the public as defiant rebellion 
against the people and their duly consti- 
tuted lawmaking authorities.” 

In view of the dangers to which the 
“duly constituted lawmaking authorities” 
have exposed them, the companies are not 
likely to feel any conscientious scruples 
about getting out from under. 

Militant Attorney-General 

While Superintendent Revelle has been 
pacific in his utterances, the attorney- 
general, like a soldier twirling his sword, 
talks a great deal about suits. No doubt 
his bellicose attitude is due to his title, 
which has a half-military sound. He is 
frequently referred to in despatches as 
“General” Barker. It was his threat of 
immediate prosecution that precipitated 
the decision of the companies to suspend 
in Missouri. He quickly sounded the re- 
treat from that position, but apparently 
is determined to sue somebody, as he is 
now quoted as threatening action in the 
supreme court against the companies that 
suspend business. In Kansas City last 
_— ae gave out an interview in which 

e said: 


What Attorney-General Says 

“It is not a question of fire insurance 
laws that is troubling the big fire insur- 
ance companies and causing them to 
threaten to withdraw from Missouri. It 
is a question of rates. The last two years 
the fire insurance companies doing busi- 
ness in Missouri have raised their rates 
so that the total increase approximates 
250 per cent throughout the entire state. 

Says Companies Are Bluffing 

“The insurance companies do not want 
to return to the old schedule of rates. 
That is the cause of the present con- 
troversy. The insurance companies are 
bluffing, but their bluff will not work. 
The state will not back down. 

“It is time for a showdown and we are 
going to have it right now, and in the 
result the people of Missouri are not 
going to get the worst of it.” 

“I have written to several of the larger 
insurance companies, defining my opin- 
ion of the new law. I told them they 
could continue to do business in this state 
under the same conditions as before the 
Oliver rating law was passed. I told 
them it was not illegal to use the same 
rate nor to use the same rate books, 
providing they did not get together and 
by a conspiracy in violation of the anti- 
trust law, agree to charge the same rates. 

“Whether They Like it or Not” 

“The insurance companies are animated 
by a spirit of retaliation and defiance 
in their present attitude. They are acting 
just as the railway companies used to 
act when the state first attempted to 
regulate them. The railroads and all 


| other public service corporations, except 


the insurance companies, now recognize 
that the state has the right to regulate 
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them. The insurance companies must iza- ni 1 ification, but without on- 
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state will regulate them whether they stand . elations were only The conference agreement expense 
like it or not. with the agents and they had nothing | limitation is applied to all classes of 


LETTER FROM GOVERNOR MAJOR 

A. St. Louis local agent has received 
the following letter from Governor 
Major: 


I cannot uderstand, in the language of 
the street, what the insurance companies 
are “up to.” 

The law, as it now stands today, is ex- 
actly what it was prior to the adoption 
of the Oliver law two years ago. They 
operated then without taking fright, con- 
sequently I cannot account for their be- 
coming scared at this time. The new 
section in the Orr bill, does no more than 
reinstate the old law, does not change 
the law because that would be the law 
with the new section out. The new sec- 
tion is merely declaratory of what the 
law was, or is anyway. 

The insurance companies said that they 
were opposed to the Oliver law, and have 
assured us during the entire two years 
that they were opposed to the Oliver law, 
and that it was adopted over their pro- 
test, but that the agents were for it. It 
a Saas that the companies were 
for it. 

The legislature has acted, and I re- 
fused to override their legislation and 
veto the same. The legislature has ad- 
journed, and there is nothing which I 
can do. No condition could possibly arise 
which would induce me to convene the 
legislature. They will never have the 
Oliver law again, because if enacted I 
will veto it. It is a very vicious law. 

I will be glad to have the companies 
to remain and do business, and assure you 
that the state was not expecting to have 
any trouble with them whatever. 





EKOSMAK GETS GOOD BERTH 

E. C. Kosmak, who was formerly man- 
ager of Douglas Bros.’ office in Chicago, 
and prior to that was underwriter for 
the Western & Southern Fire of Okla- 
homa, is now an examiner in the western 
department of the Phoenix of Hartford, 
and is doing well. He went to Cincin- 
nati a few months ago on trial and has 
been given a permanent position. 





Iowa has passed a “blue sky” law. It 
was the first measure introduced when 
the legislature assembled and the last 
one passed before it adjourned. It is 
aon exactly the same as the Kansas 
act. 





TO COME BEFORE THE BUREAU 


Large Cities Report Will Be Acted on 
This Week at the Pitts- 
burg Meeting 


The Western Insurance Bureau will 
hold its annual meeting in Pittsburg, 
Thursday and Friday of this week, and 
will then take up the large cities sub- 
ject. It seems likely that the Bureau 
will adopt the report that was passed 
by the Union applicable to Chicago, be- 
cause if it changes the plan in any ma- 
terial respect, it will mean that nothing 
can be done until the September meet- 
ing of the Union. While the Bureau 
people are not satisfied with the action 
of the Union, especially as it eliminated 
the question of agency representation, 
yet it feels that something has been 
accomplished and that with Chicago 
disposed of it opens the way for taking 
up the other excepted cities. 

Will Take Up Other Cities 

The Bureau is obliged to take up two 
of its cities when the Union disposes 
of one of its cities. The Bureau, there- 
fore, will consider Detroit and Indian- 
apolis first and in connection with the 
working agreement it will place these 
two cities on the regular Bureau scale 
of commission. As soon as the Bureau 
has passed on Chicago, then the joint 
large cities committee will take up one 
of the other excepted cities. 

No time has been set for the Chicago 
plan to be put in operation. That will 
have to be decided by the joint com- 
mittee. Any interpretation of the regu- 
lations for large cities must come from 
the same committee acting for the 
large cities, as does the joint confer- 
ence committee for the outside field. 

The subject of brokers and solicitors 
in Chicago is left entirely to the Chi- 


to do with brokers and solicitors. 
Cook County Supervision Plan 

There has been some comment on 
the plan of supervising compensation 
for Cook county general agents. Some 
see a loop hole to pay larger commis- 
sions in this way, but the large cities 
committee will probably decide just 
how this is to be applied and will pass 
on arrangements as to whether they 
are bona fide. 

It will be noted that the supervising 
compensation arrangement does not 
appear in the report of the committee. 
It was not made a matter of record. 
When the report was being discussed, 
some Union members explained that 
they had local offices in Chicago that 
supervised Cook county and they were 
paid an over-riding commission. It was 
explained by members of the commit- 
tee that a supervising compensation 
could be paid. A. F. Shaw endeavored 
to have this limited to 5 percent but it 
did not prevail. 

Some of the Chicago agents say that 
the Bureau will not accept the plan 
adopted by the Union, but the members 
of the Bureau large cities committee 
apparently favor having this approved, 
so that the other large cities may be 
taken up. 

Report of the Committee 

The report of the large cities com- 
mittee as finally amended and applica- 
ble to Chicago is: 


Your committee reports in favor of 
the adoption of a uniform commission 
scale to class No. 1 agents in Chicago 
of 20.25 and 30 per cent, graded accord- 
ing to the union classification. A con- 
tingent of 5 per cent additional may be 
permitted, payable at the end of each 
contingent period of not less than one 
year. 

The commission to Class 2 and other 
Cook county agents to be compensated 
on the basis of 15, 20 and 25 per cent, 





commission to be graded according to the 





agents in Cook county. 
Contingent Commission Plan 

The contingent is to be computed as 
follows: 

From the gross premiums deduct re- 
turn prémiums and reinsurance effected 
by or at the request of agent to deter- 
mine net premiums. From the net pre- 
miums deduct losses, loss expense, com- 
missions and all other agency expense, 
including board charges, patrol assess- 
ments, all taxes and license fees. No 
reinsurance recoveries to be credited ex- 
cept such as are made on reinsurance 


placed by or at request of agent. The 
resulting balance to be the amount of 
profit on which contingent ray be paid. 

Companies operating their own offices 


or having a salaried agent shall be sub- 
ject to the same brokerage rules as shall 
govern the commission agents in Chicago. 
Should any company place its agent on 


a salary basis it shall be for a term 
of not less than one year. 
No company shall approach an agent 


operating on a commission basis with an 
offer of a salary if such agent at the time 
represents a company a party to this 
agreement. 


Agents Must Sign Agreement 

Agents are to be required to sign an 
agreement not to represent any company 
which pays a higher rate of coumission 
on Cook county business than provided 
for herein. 

The Chicago Board of Underwriters is 
to govern brokerage rules. 

The above legislation shall not become 
effective until action is taken by the 
Western Insurance Bureau as provided 
for under the rules, and when so taken 
members shall be notified by the govern- 
ing committee and a date fixed by said 
committee when the same shall become 
binding upon all union members. 





PASSES VARIOUS BILLS 

The Wisconsin house has passed bills 
to prohibit conditions in policies limiting 
the place of bringing action; to fix a two- 
year limitation of actions on all policies 
of insurance other than life, and author- 
izing an action by the commissioner of 
insurance after hearing before the gov- 
ernor, attorney-general and commissioner 
of insurance, to enforce rights of policy- 
holders against companies which have 
withdrawn. 





The man with about thirty cents is usually the 
one who says that money will do anything. 
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NOT READY TO REPORT 
TO SEEK EXTENSION OF TIME 





Joint Committee of Illinois Legislature 
Will Not Submit Rate Regulation 
Measure at This Session 





While one or more measures pro- 
viding for state regulation or state fix- 
ing of fire insurance rates may be in- 
troduced in the Illinois legislature, 
there seems now to be little possibility 
of any such measure getting by. he 
legislature appointed a joint commit- 
tee two years ago to investigate this 
proposition, and that committee is not 
ready to recommend any specific ac- 
tion. In view of this, other measures 
will probably be sidetracked. ‘Then, 
too, the Missouri situation will no 
doubt have its effect on the lawmakers 
of Illinois. The special investigating 
committee has made no report as yet, 
but it is said that when it does an 
extension of time will be asked for. 

Half Baked Laws Unsatisfactory 

The committee held many hearings 
and did much investigating by letter. 
It heard from all sides—from property 
owners, pure reformers, insurance men, 
and especially from state officials in 
commonwealths where there is more 
or less regulation. As a result it is 
not ready to recommend the passage 
of any law that has been adopted else- 
where or even to suggest one along 
any such line. The committee realizes 
that the problem is one of too great 
importance and consequence to pass 
snap judgment upon. Regulation laws 
now in force have either proven un- 
satisfactory or have not had time 
enough to prove their worth or lack of 
worth according to the view of the 
committee. Illinois, the committee 
feels, is too big a state to experiment 
with halfbaked statutes. The business, 
interests must not be subjected to any 
such hazard as Missouri property 
owners now face, and there is also a 
belief that insurance companies are en- 
titled to a square deal. 

Codification Half Completed 


The committee was appointed for a 
dual purpose—td submit a rate regula- 
tion or rate making act and to codify 
the insurance law. On the latter part 
of its work much has been done. The 
labor is now about half completed. 
The revision is largely along the line 
of rearrangement. The Massachusetts 
statutes are followed in many respects, 
but none of the elements that make the 
Illinois law individual have been 
changed. The work is largely one of a 
clerical nature and it will be necessary 
to have at least another year to com- 
plete the changes. All decisions on 
Illincis laws have been looked up and 
great care taken not to mutilate vrovi- 
sions satisfactory to all concerned. 





To Dedicate New Building 

The Scottish Union & National will 
call in all its field men in the country 
early in June, to participate in the ded- 
ication of its new United States head 
office building in Hartford. It is a 
$400,000 structure and will be occupied 
solely by the comnany. It is one of 
the finest locations in the city and is 
admirably adapted to the use designed. 








F.C. VAN DUSEN, Prest. 


MINNEAPOLIS FIRE AND MARINE 
‘INSURANCE COMPANY 


CONDITION DEC. 31, 1912 


RSET SSR ee ee eee ....~ $200,000 
NET SURPLUS OVER ALL LIABILITY ..............-. ... 200,570 
SURPLUS TO' POLICY HOLDERS................ esses» $400,570 $200,000) 1910 | $153,580 


WRITE US ABOUT AGENCY FOR YOUR TOWN 
We desire agents in all good towns where we are not now represented. 


JOHN D. McMILLAN, V.-Prest 









CASH 
CAPITAL 


NET 
SURPLUS 






$200,000/1911]$172,981 
$200,000/1912|$200,570 


ALFRED STINSON, Sec’y 
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FORM BIG FEDERATION 


OHIO INSURANCE MEN UNITE 
Underwriters of All Classes Join in 
New Association to Secure Fair 
Treatment 





Columbus, Ohio, April 22.—(Special 
Correspondence.)—For the purpose of 
mutual protection, the insurance men 
of Ohio have organized the Insurance 
Federation of Ohio, with general head- 
quarters in the New First National 
Bank building, Columbus. One of the 
objects is to prevent undesirable char- 
acters from engaging in the business of 
insurance—such men as would reflect 
discredit not only upon insurance it- 
self, but upon the men who make it 
their life work. 

It is not the intention of this organ- 
ization to have anything to do with 
matters political, except in so far as it 
becomes necessary for the protection 
of its members and for the purpose of 
resisting unjust and unwarranted en- 
croachment upon their business. In- 
surance men have so far stood by and 
allowed all kinds of burdens to be 
placed upon their business through the 
legislature and otherwise and have seen 
their wishes trampled upon as if they 
amounted to nothing. When it comes 
to this kind of work, this organization 
will take a hand and it will be played 
to the utmost. 

Want Pair and Just Treatment 

The members believe that it is about 
time that fair and just treatment be 
accorded to all ,.activities in life and 
that one should not suffer that another 
may be favored. Neither do they feel 
that they should be favored through 
hardships placed upon other branches 
of business or other activities and they 
will not ask such things either of the 
public or the lawmakers. 

In reality, the organization was 
formed for defense, but it will likewise 
be used for the promotion of the in- 
terests of all persons engaged in the 
business as well. Unfortunately, a 
tendency has developed of late years 
to blame all the ills of the country to 
business, without thought of distin- 
guishing between businesses that are 
conducted on fair and honorable lines 
and those which are really detrimental 
to the public. All seem to be treated 
alike. The insurance men have recog- 
nized that this is wrong and they be- 
lieve the time has come to resist ev- 
erything that has such a tendency. 

This organization was completed re- 
cently at a meeting held in Columbus. 
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Successfully Completing Its Organization 


Ohio’s largest Fire 
Insurance Company 


THE CLEVELAND NATIONAL 


FIRE INSURANCE COMPANY 


with some of the most prominent manufacturers, bankers and busi- 
ness men of the State on its directorate and as large stockholders; 
has now sold sufficient stock to insure the completion of its organi- 
zation. It will give Ohio a large fire insurance company worthy of 
the State’s importance, insurance and otherwise. i 
i will have a large surplus and financial 
strength equal to the best. Xe 
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A few Address the PARK BUILDING 
Stock Salesmen 
Wanted Company CLEVELAND, O. 

A number of well known insurance | work will be taken up. Circular letters 


men of the state, however, have been 
working on it for several months past 
and many of the strongest offices in 
the state are now allied with it and 
the membership takes in a large num- 
ber of people interested both directly 
and indirectly in the business. 
Officers of the Federation 

The officers selected at the recent meet- 
ing are as follows: 

President—W. S. Diggs, Cincinnati. 
Vice-president—Lee Elliott, general 
counsel, Ohio Farmers, Seville. 

Treasurer—Charles Bryson, Bry- 
ee anaener Company, Colum- 
us. 

Secretary—E. W. Davis, Davis & Far- 
ley, Cleveland. 

Members of the executive committee 
are as follows: 

. S. Diggs, president, Cincinnati. 
Lee Elliott, vice-president, Seville. 
Charles W. Bryson, treasurer, Colum- 


us. 

J. S. Stuckey, Marion. 

J. M. McCord, Columbus, representing 
the Federation of Farmers’ Mutual Asso- 
ciations of Ohio. 

J. M. Mackintosh, Cleveland, and B. F. 
Reinmund, Columbus, representing the 
alae accident and health men of the 
state. 

E. P. Hubbell, Toledo, representing the 
casualty men of the state. 

Huggard and N. T. Julian, Colum- 
bus, representing the fire insurance field 
men of the state, 

F. R. Metcalf, Cleveland, representing 
the personal accident and health men of 
the state. 

E. W. Davis, Cleveland, representing the 
surety bond men of the state. 

Diggs to Give Full Time 

President Diggs, who will make his 
headquarters at Columbus, and give his 
entire time to this work, has planned to 
visit every nook and corner in the state 
and explain the objects and work of the 
federation. Small towns, as well as large 
cities, will receive a visit from him in 
due time. Later on, county organization 








WANTED 


Someone in each city and town to 
organize a class in the Correspond- 
ence Course on Schedule Insurance 
Rating by Jay S. Glidden among in- 
surance men and others interested in 
fire insurance hazards; also to repre- 
sent our three periodicals, The West- 
ern Underwriter, Fire Protection and 
the Industrial Review. 


The Western Underwriter Co. 





Capital $4,000,000 
Net Surplus $4,000,000 


W..N. Johnson, General Agent. 





Insurance Company of North America 


(Established in 1792) 
EXTRACTS FROM STATEMENT OF DEC. 3ist, 1912. 


Reins. Reserve $6,854,309.11 
Total Income $9,999,967.54 


WESTERN DEPARTMENT, 76 W. Monroe Street, CHICAGO 


Assets $17,816,118.57 


B. L. West, Assistant General Agent 














will be mailed to all agents within a 
short time, explaining everything in de- 
tail. It is believed that every man who 
has any interest at all in the insurance 
business will soon become a member. 
How strong the federation is destined 
to become may be imagined when it is 
known that the stock companies and 
farmers’ mutuals have realized that it is 
time to lay away their opposition to each 
other and join hands in this movement 
for the common good. From the list of 
members of the executive committee it 
will be seen that J. S. Stuckey of Marion, 
and J. M. McCord of Columbus, both in- 
terested in the mutuals, are represented. 
Over 200,000 farmers are enrolled on the 
books of the mutuals and this will be a 
vast army when it comes to influence 
needed in any particular direction. 


One For All and All For Each 


It is positively asserted that the hatchet 
has been buried in insurance circles and 
that this organization stands as one for 
all and all for each in the future. If the 
business and those engaged in it are made 
a mark for unwarranted legal, legislative 
or even personal shafts hereafter, it will 
be found a very lively mark, for it is the 
intention of the founders that this shall 
be one of the most virile organizations in 
any business. Composed of representa- 
tives of all branches of the business, it 
can be seen without difficulty that no 
attempt could be made to control rates 
or do anything else in that line, but com- 
bined they will be in position to oppose 
anything and everything detrimental, no 
matter whence its source. On the other 
hand, it may take the initiative in some 
matters and, if so, it will require some 
real work to prevent its steps from being 
successful. 


Strong Support is Given 

The best and strongest insurance offices 
and state companies are supporting this 
movement and every effort will be made 
to enlist all agents as members. This, 
it is firmly believed, will not be a difficult 
problem, when its purposes are thor- 
oughly understood. It is for the benefit 
of each insurance man in the state and 
it is to the interest of all to take part 
in the work. 

A complete constitution and by-laws 
have been adopted and the federation is 
now in thorough working order. The 
organization work was done very quietly 
in order that it could be hastened to 
completion at the earliest moment, since 
those who have been watching the course 
of events understand its needs, but its 
business will be open and above board 
and for the benefit of every one who has 
any interest whatever in insurance. 





TO HAVE NEW BUILDING 

The Rossia has completed plans for 
its United States head office building in 
Hartford, which will be located at Broad 
street and Farmington avenue. The 
building will mean an investment of 
$250,000 and the design is receiving much 
commendation. It will be ready for oc- 
cupancy May ist next year. The archi- 
tectural construction will resemble the 
home office building in St. Petersburg. 
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SOUTHGATE IN THE WEST 
BIG EVENT FOR MILWAUKEE 





President of Agents’ Association Ad- 
dresses Wisconsin Agents—Re- 
ports from Other Points 





Milwaukee, April 22—(Special)—To- 
day was a red letter day in the expe- 
rience of the Wisconsin Association of 
Local Fire Insurance Agents, and the 
climax came with President Southgate’s 
heart to heart talk to 100 agents after 
the dinner, which was given in the 
Colonial room of the Plankinton house 
in the evening. It is impossible to de- 
scribe an address so full of feeling, 
beautiful word pictures and inspiring 
advice and admonition. After listening 
to Mr. Southgate for an hour one could 
not help but feel the necessity for a 
national organization of agents for mu- 
tual help, and for the elevation of the 
local agents’ calling. 

Pormula for Success 

He said that the formula that all 
the great men in every walk of life had 
followed in attaining their successes 
should be followed by local agents and 
if followed there was no limit to their 
power for. achievement. First, there 
must be the vision of the end to be 
attained, next the aspiration to accom- 
plish it and third the consecration of 
all their energies to make the vision a 
reality. Cooperation was also empha- 
sized as one of the necessary conditions 
to any accomplishment of national 
scope and some of the beautiful and 
forceful illustrations of the power of 
cooperation when entered into by ob- 
jects as inconsequential as a snow flake 
or a raindrop draws the facts home to 
every hearer. 

FPund to Aid Agents 

Secretary Putnam gave a very inter- 
esting account of the western trip, in- 
cluding a description of conditions left 
by flood and tornado in some of the 
sections visited. He also spoke of the 
condition in which Missouri agents may 
soon find themselves if all companies 
withdraw from that state and suggested 
the advisability of having an emergency 
fund to draw upon to aid members in 
distress from any cause over which 
they had no control. 

This idea was discussed by some 
agents later in the evening and seemed 
to meet with favor, one agent offering 
to subscribe $100 whenever the fund 
was started. 


Loyal Durand, president of the Mil- 
waukee board, made a very happy speech 
of welcome. James B. Leedom, president 
of the Wisconsin association, acted as 
toastmaster and his introductory remarks 
and references to the speakers were well 
chosen and aptly expressed. 

The representation of agents from out- 
side of Milwaukee was not as large as 
was expected and the occasion deserved 
but the absentees were the greater losers. 
It was a disappointment that C. F. Hild- 
reth, chairman of the executive commit- 
tee and president of the Illinois Associa- 
tion was unable to be present. 

President Southgate and Secretary 
Putnam were entertained at luncheon at 
the Milwaukee club and viewed the beau- 
ties of the city during an automobile 
tour of its parks and principal streets. 

The reception at the board “rooms in 
the afternoon was well attended. 


MEETING AT MINNEAPOLIS 





Large Attendance of Agents at Banquet 
to Wational Officers 





At Minneapolis on Monday a ban- 
quet was given by the local agents in 
honor of President Southgate and Sec- 
retary Putnam in the Viking room of 
the Radisson hotel. F. H. Wagner, 
vice-president of the local association, 
acted as toastmaster in the absence of 
President E. M. Gegenheimer, who has 


been ill for ten days. President South- 
gate responded to the toast “The Na- 
tional Association,” and Secretary Put- 
nam delivered an address. J. P. Thom- 
son responded to the toast, “The State 
Association.” Thomas Baker, who was 
expected to deliver greetings from the 
North Dakota association, was unable 
to be present. 

D. E. McLennan acted as chairman 
of the entertainment committee. There 
was a large attendance, including sev- 
eral ladies. President E. J. Forster of 
the Minnesota association was present, 
as were also several agents from va- 
rious points in the state. 

The claims of Minneapolis as the 
place of meeting for the National con- 
vention this year were presented, but 
final decision was left to the mid-year 
conference at Chicago this week. 





MADE HIT AT DES MOINES 


Enthusiastic Gathering Greets Wational 
Officers at Hawkeye Capital 








Des Moines, April 22—Local fire in- 
surance agents in Des Moines are still 
talking with pleasure of the visit to 
Des Moines last Friday of President J. 
H. Southgate and Secretary H. H. Put- 
nam. ‘ 

The agents who visited the city from 
outside were not as numerous as had 
been anticipated but an_ enthusiastic 
gathering enjoyed with the visitors a 
dinner at the Chamberlain at noon. 
The dinner was followed by an auto- 
mobile ride in the afternoon and sup- 
per at the Des Moines Club to top off 
the day. B. F. Kauffman, chairman of 
the legislative committee of the Iowa 
association, was in charge of the enter- 
tainment and had arranged a program. 
Later it was decided to curtail the lat- 
ter and Mr. Kauffman was the only 
speaker except Messrs. Southgate and 
Putnam. Mr. Kauffman took up briefly 
the legislation adopted by the Iowa 
legislature of special interest to local 
agents. 

President Southgate dwelt at length 
upon the importance of mutual aid and 
cooperation in the betterment of con- 
ditions and told of his idea as to what 
the National association should be in 
that respect. 

He told of the advisability of an exam- 
ination for prospective local agents, con- 
ducted by the state insurance depart- 
ment. Then he would make each agent a 
friendly competitor rather than a de- 
structive competitor as at present. 

In referring to the talk of Chairman 
Kauffman as to what the Iowa legisla- 
ture has been doing along insurance lines, 
the speaker took occasion to remark that 
legislatures as a rule are not kind to in- 
surance men. There is a tendency to op- 
press insurance companies, he thinks. 

President Southgate is a very pleasing 
speaker and while his address was along 
general lines, it was intensely instructive 
and offered much for the agents to think 
over after the conclusion of the program. 

Secretary Putnam in his talk took up 
the routine affairs ‘of the National asso- 
ciation and pointed out the desire of its 
officials that the state associations re- 
main loyal and steadfast in cooperating 
with them in all possible ways. 


Perhaps the most significant item in | 


the address of the speaker was his sug- 
gestion that the National association 
should be in such a@ position as to be of 
assistance to the agents in Missouri who 
are going to lose out by the withdrawal 
of the fire companies from Missouri. He 
suggested that the Iowa association 
mi¢ht launch a movement towards that 
end. However, no action was taken along 
that line at the meeting. 

Among the local agents from out of 
Des Moines. who were present were Lew 
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For Attention of Fire Loca! 


Insurance Companies °°,°>' 


perienced field man desires per diem 
connection for responsible company 
in Wisconsin. Address 92-S. care The 
Western Underwriter. 











SPECIAL AGENT WANTED 





Preferably a local agent who has had experience in the fire business that 
would warrant his taking charge of field work. One who is ambitious to 
learn and who is not afraid to work to earn his spurs. Field: Missouri, 


Kansas and Nebraska. Address 93-T, care The Western Underwriter. 


CEREAL GRINDING RISKS 


TALK BY JOSEPH G. HUBBELL 





Trouble With Class Is That Companies 
Look at Premiums’ Instead 
of at Plants 





Hazards and the underwriting of cereal 
and feed grinding risks were discussed 
before the Fire Insurance Club of Chi- 
cago Tuesday evening by Joseph G. 
Hubbell, manager of the National In- 
spection Company. The classification 
includes flour, oatmeal, hominy or 
corn, alfalfa and feed mills. Starch 
factories, said Mr. Hubbell, do not be- 
long in the category any more than 
do distilleries. The chief hazard of 
starch factories is the grinding of lump 
starch and all methods of caring for 
dust seem to be inadequate. The grain 
elevator and feed house hazards are 
no different than in other class of 
cereal handling mills. Glucose fac- 
tories are much the same as starch 
factories but lack the severe dust haz- 
ard unless dry starch grinding is done. 
Having disposed of those interlopers, 
Mr. Hubbell took up the various kinds 
of mills, described the processes and 
building construction and pointed out 
the inherent hazards. In summing up 
his discussion and taking up the un- 
derwriting problems, Mr. Hubbell said 
in part: 

Machinery Hazard Great 


The great hazard arises from powerful 
high speed machinery and lots of it. It 
fairly makes one’s head swim to step into 
the power distributing floor of a large 
mill and see the lines of heavy shafting 
all bright and clean, but everlastingly 
spinning away with a smoothness which 
is a perfect reminder of the fact that the 
giant is in chains and for that reason 
alone is harmless. In some mills are 
two and even four or six heavy high speed 
shafts running the length of the mill, 
with rope or belt drivers carrying heavy 
power going up to various floors above. 
You may rest assured that where so much 
power is used at high speed and in small 





compass, the adjustment and care of ma- 
chines and oiling of bearings is a big 
feature. Everlasting watchfulness is the 
price of safety. 

From the character of the construction 
and the numerous closed wooden ducts 
through which fires can spread unnoticed, 
milling risks are peculiarly subject to 
total Toeses. This peculiarity makes it 
sate on a conscientious assured to 
provide liberal supplies of fire barrels 
and pails, chemical extinguishers and axes 
and ladders to enable the men to get at 
fires in bins and spouts quickly and put 
them out. 

Management Needs Inspection 

Flour milling is a very scientifically or- 
ganized industry and margins are always 
very close—so close in fact that mills will 
frequently be kept going at a net loss 
simply because the income from sales 
produces enough over the cost of the 
grinding itself to help offset carrying 
charges and cost of maintaining the or- 
ganization. It is aay not a busi- 
ness for the indolent and inexperienced. 
These risks have shown rather unsatis- 
factory results with stock companies, but 
some of the most substantial mutual com- 
panies have been built up insuring this 
class. The fault with the stock com- 
pany method is a disposition to be super- 
ficial and to look at the premium instead 
of the risk. The mutuals have drilled 
the millers until they are probably better 
informed regarens the dangers of the 
operations of their business than any 
other class of manufacturers. 

Worthy of Good Lines 

On the average, when you insure in a 
clean, prosperous, well-managed flour mill 
with modern equipment or one in which 
old equipment is not allowed to hold on 
too long, you are getting an Al risk. Such 
a mill is worth a full single line with 
additional full lines on the elevator and 
its contents if detached or cut-off and 
likewise on the flour warehouse. The 
cooper shop is rarely up to the mill in 
construction or care and small frame risk 
lines are enough there. The cleaning 
house is usually fairly well cut off in one 
end of the mill building, but it is too 
hazardous to be acceptable for specific 
lines and the cut-off from the mill is 
rarely positive enough to be definitely re- 
liable so it is better not to write over 
one line on the entire mill and cleaning 
house structure when both form one main 
group. 

Millers Reflect Desirability 

The frame mill with cleaning house 
occupying part of the mill structure is 
not a good proposition, but is insurable 


(CONTINUED ON PAGE 34) 
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United States Manager 


The Law Union & Rock Insurance 
Company, Ltd.—Established 1|806— 
one of the oldest and strongest of British 
Offices—invites applications for the po- 
sition of United States Manager. The 
appointment is one of substantial present 
emolument and of considerable promise 
to a really competent man who com- 
bines with a knowledge of Fire business 
the capacity for building up a sound but 
moderate premium income from paying 


Applications, which should comprise business 
history, age, experience and compensation ex- 
pected, will be treated as strictly confidential, 
and should be addressed to the General Man- 
| agers Law Union & Rock Offices, Chancery 
Lane, London, England. 
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AS VIBWED FROM CHICAGO 


TORNADO CLASSIFICATION 
The Western Union at its recent 


meeting reclassified tornado risks as 
follows: 








West of 
aaa me 4 7 
East of River including 
Mississippi River. Minesota, 
B. Farm 
Property— 
lyr. 3 yrs. yrs. lyr. 3 yrs. 5 yrs. 
50 75 1.00 50 76 1.00 


Cc. Brick and tile a a. bridges not 
covered or enclosed; cattle and stock 
pens, including approaches thereto; ce- 
ment mills; churches, public buildings 
and all other buildings with steeples or 
towers (see Section L); coal shafts, tip- 
ples and washer buildings; cotton gins; 
cotton seed sheds and hull houses (at 
cotton gins and oil mills); distilleries, 
elevators; flour mills; lead and zinc 
mines; lumber yards; sheds and ware- 
houses (when written under blanket 
form); rolling mills; salt plants; smel- 
ters; soda ash and salt process plants; 
tobacco 


loose leaf sales warehouses, 
stemmeries, prizing and rehandling 

houses. 
50 § .765 1.00 50 .75 1,00 


D. Amusement parks; baseball and 
fair ground buildings and all other struc- 
tures similarly occupied and not entirely 
enclosed; bridges covered or enclosed; 
display signs; elevator tanks; glass fac- 
tories; hay barns (commercial); smoxke- 
stacks (brick or concrete); tobacco barns; 
waterworks standpipes. 

4 2.00 3.00 | 1.00 2.00 8.00 

E. Coal, ore and all other dock hoist- 
ing apparatus and superstructures; silos; 
metal smokestocks; windmills and other 
aerial structures. 

2.0 4.00 6.00 2.00 4.00 6.00 

F, All other classes including churches, 
public buildings and other buildings 
without steeples or towers (see Section 
L); lumber warehouses entirely enclosed 
(no lumber in yard); tanks, concrete, tile 
or steel (not elevated), 


20 .40 60 ss. 6. le 

G. Where builders’ risk is desired add 
25 cents per $100 of insurance to the rate 
that applies to the class of property to 
which risk will belong when completed, 

Same as present (E). 

G to K remain the same as at present, 
except as to change of lettering to cor- 
respond to the above. 


. Steeples or towers are structures 
rising 20 feet or more above the roof of 
a building and more than 40 feet from the 
ground. io iho 

FAREWELL TO J. L. WHITLOCK 

J. L. Whitlock, western manager of 
the Glens Falls, was given a farewell 
luncheon on Monday previous to his 
caer to the home office, where he 
will have his headauarters henceforth. 
He will actually make the change on 
May 1. The luncheon was in the Red 
room of the Hotel LaSalle, Chicago, 
and was under the auspices of the IIli- 
nois Pond of the Blue Goose. A hun- 
dred men were present—managers, spe- 
cial agents, local agents and others. 
Thomas E. Gallagher, western genera! 
agent of the Aetna, was toastmaster. 

The venerable Charles H. Case, one 
of the oldest of Chicago’s fire under- 
writers, told of starting Mr. Whitlock 
first in the local business and then as 
special agent of the Royal, of which 
Mr. Case was then western manager. 
He spoke particularly of the fine traits 
of character then possessed by the 
guest of honor, which have developed 
through his more than thirty years as 
manager of the Glens Falls and have 
brought him to the honorable position 
he holds in the fire insurance frater- 
nity. 

G. H. Lermit, western manager of 
the Northern and president of the 
Western Union, paid his tribute to 
Mr. Whitlock, whom the Northern en- 
deavored to secure as western man- 
ager just after he had gone with the 
Glens Falls in 1882. 

John Marshall, Jr., central manager 
of the Fireman’s Fund, expressed the 
high appreciation in which Mr. Whit- 
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lock is held by his associates in the 
Blue Goose, the Western Union, the 
Fire Underwriters Association of the 
Northwest and the Chicago Board of 
Underwriters and the regret they all 
feel at his leaving the west. 

George W. Law, western manager 
of the Royal, spoke of the several able 
underwriters that company had fur- 
nished other companies, among whom 
Mr. Whitlock numbered. He compli- 
mented him on his courage in giving 
up the independent position he had 
held and joining the Western Union 
at a time when cooperation was so 
desirable. 

On behalf of the Illinois Pond of the 
Blue Goose Fred J. Sauter, of A. D. 
Barker & Co., supervisor of the flock, 
presented Mr. Whitlock with a very 
handsome scarf pin. The design is a 
sapphire surrounded by diamonds. In 
a very happy speech Mr. Sauter ex- 
pressed the pond’s affection for its late 
keeper of the golden goose egg. Mr. 
Whitlock has held that office for sev- 
eral years and only resigned after his 
transfer to Glens Falls had been de- 
cided upon. 

When Mr. Whitlock arose he was 
given an ovation as all stood and 
tendered him an expression of affec- 
tion. He was overcome with the dem- 
onstration but recovered and made one 
of his charming talks. He paid the 
Blue Goose a high tribute and spoke 
feelingly of its fundamental principles. 
Among the nonresidents present were 
Secretary Perry of the St. Paul F. & 
M., C. A. Kelley of Terre Haute, Indi- 
ana state agent of the St. Paul; J. L. 
Windsor, Indiana state agent of the 
Glens Falls, and D. W. Andrews, Mich- 
igan state agent of the Firemans Fund. 
At the speakers’ table, aside from those 
on the program, were: C. H. Barry of 
the Pennsylvania, W. R. Townley of 
the Western and British America, E. 
B. Case, the Chicago local agent, and 
A. R. Monroe of the Queen. 

a * - 
WHITLOCK SOON TO LEAVE 

Manager J. L. Whitlock of the Glens 
Falls will leave on a special car next 
Wednesday evening for Glens Falls, 
N. Y., taking with him his staff, who 
will accompany him to the home of- 





The Reisch Indemnity Company 





(A PARTNERSHIP) 


OF SPRINGFIELD, ILLINOIS 
Chicago Office, 1560-1564 Insurance Exchange 


_. Resoarces Exceed $4,000,000 


Dram-Shop Indemnity 


NORD-DEUTSCHE 


INSURANCE COMPANY 


Established 1857 Hamburg, Germany 
UNITED STATES BRANCH: 123 William St., New York 
Assets $882,862.76 Surplus $519,931.57 Liabilities $362,931.57 








J. H. LENEHAN, United States Manager 


FIRE AUTOMOBILE TORNADO 
The Humboldt Fire Ins. Co. 
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Capital $300,000 Surplus $576,984.26 


Our reinsurance facilities enable us to write 
good sized lines for good agents 
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GA cheap watchman’s clock may be expensive and an 
expensive clock may be cheap. 


GA cheap clock may need constant and costly repairs 
and replacement ina short time. 


@A cheap clock may mean an undetected fire—a cost 
represented by the difference between the value of the 
property and the total of insurance plus the profits lost 
during the suspension of business. 


QThe chief cost of a NEWMAN CLOCK is initial, not 
ultimate. 


@One slogan of the NEWMAN is durability. 


@Another slogan is reliability. It’s tamperproof. In- 
surance agents and brokers feel security dyainst fire loss. 
They can not afford to impair their reputation by 
recommending insecure watchman’s clocks. Play safe— 
recommend the NEWMAN. 


CLOCK COMPANY 


NEWMAN 


Makers of Watchman’s Time Detectors for Forty Years 
NEW YORE 


FOREIGN BRANCHES CHICAGO 
The Newman Clock Coy., Ltd. The Newman-Munderloh Clock Co., Ltd. 
LONDON, ENGLAND MONTREAL, CANADA 
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fice and who thereafter will be located 
in that city. 

The Glens Falls home office building 
is ready for occupancy and the western 
department will have special quarters 
to itself. Mr. Whitlock will take no 
office furniture with him, as the build- 
ing will be refitted with new equip- 
ment. 

All the records will go forth by 
freight or express. There will be only 
one day lost in transit, as the western 
department will open for business 
May 2. 

- . 
POSITION ON SEPARATION 

The Western Union at its recent 
meeting passed a resolution which it 
is stated will not permit bureau com- 
panies to enter union agencies for hail 
business and vice versa. The resolu- 
tion provided that union agents should 
be kept clear and other companies 
should not be allowed to enter them 
for any purpose. The joint conference 
committee had already ruled that this 
should be the case for farm and auto- 
mobile companies and the new rule 
will also shut out hail companies. 


SOME LOCAL EVENTS 


Ed. Ullrich, for many years in the in- 
surance district of Chicago as an ad- 
juster and office man, died last week at 
Dunning. 

Manager J. J. McDonald, of the Con- 
necticut Fire, who has been in Florida 
for some time on account of his health, 
is now enroute home and is spending this 
week in Tennessee. 

W. G. Hall has now located in Chicago 
as local secretary of the North British 
and its allied companies. He was for- 
merly assistant secretary of the com- 
pany and has been identified with it for 
many years. Formerly Mr. Hall was local 
agent of the Commonwealth in Chicago, 
having an office in the Calumet —— 
The ogeney was transferred to the old 
firm of Bissell & Williams and Mr. Hall 
returned to the home office. 

The annual meeting of the Western 
Factory Insurance Association was post- 
poned to Thursday evening of this week 
at the Union League Club. 





With Chicago Brokers 


S. B. Komaiko, a broker with John D. 
Cory & Co., of Chicago, went into the 
insurance business to make some money. 
He had spent nine years of his life work- 
ing for the mere pleasure of it. That was 
as a newspaper man. He was on the staff 
of the Jewish Daily News of New York, 
a paper published in Hebrew, that has a 
wide circulation throughout the count: 
He still hankers after his old work, 
now a regular contributor to the editorial 
columns of the journal 

- * - 

There was an unusually large attend- 
ance at the biweekly luncheon last week. 
Several things were responsible for the 
good attendance—one was the attraction, 
another the growing interest in the or- 
ganization and its luncheons, and a third 
the proposed cutting of brokers commis- 
sions. The proposed changes will ma- 
terially affect the average broker as 
nearly all rely very much on their fire 
insurance business for the substantial 
part of their incomes. They have suf- 
fered greatly during the past ten years 
from steadily declining rates. The pres- 
ent situation has led many to think Pinat 
it is best to have a diversified business— 
fire, compensation, liability, accident, 
plate glass, burglary, life, etc. A cut in 
commissions in any one line would not 
then be so serious. 

7” nd + 

A number of Chicago brokers have a 
few risks in Missouri that are controlled 

’ in Chicago. Owing to the companies sus- 
pending, the brokers are endeavoring to 
protect their customers, especially if the 
expirations fall due within a few months. 
Some of the companies object to cancel- 
lation and rewriting, and the business 
is being switched under such conditions. 

* * ” 

W. Herbert Stewart will be the speaker 
at the biweekly luncheon of the Chicago 
Brokerage Association at the Grand Pa- 
cific Hotel next Monday at 12:30 noon. 
He will speak on the general subject of 
Surety and fidelity bonds. Mr. Stewart is 
vice-president of Joyce & Co., general 
agents at Chicago for the National 
Surety, and a man of long and wide ex- 
perience in the bonding business. 
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STUDY OF TORNADO AT OMAHA 


Loss Estimated by National Board at 
$2,250,000—Interesting Descrip- 
tion of Damage Done 








An interesting study of the great 
tornado at Omaha has been made by 
the National Board. In its report it 
estimates that 650 buildings, mostly 
frame, were completely wrecked and 
about 1,350 others were damaged in 
excess of $50. Estimated total loss to 
buildings is $2,250,000, with about 10 
percent covered by tornado insurance. 
No records have as yet been compiled 
showing fire losses caused by the tor- 
nado. The fire department worked at 
approximately 83 fires within the tor- 
nado’s path. Practically the entire fire 
department equipment was called out. 

Remarks on the action of the storm 
and its effect on different kinds of con- 
struction are as follows: 


The effects of the storm showed several 
freaks and vagaries. Although it crossed 
rolling and hilly country, the buildings 
on the lee side of the hills suffered as 
much as those on the windward side and 
the summits. The storm followed the 
full contour of the ground, though show- 
ing a slight bounding effect, with a con- 
sequent variation in its intensity, in 
spots, and a whirling motion indicated by 
the movement of a few buildings oppo- 
site to its general direction. Destruction 
took on various forms. Frame buildings 
were literally blown to pieces and the 
wood scattered, houses moved off their 
foundations up to twenty or thirty feet 
or thrown into cellars, roofs partly or 
entirely torn off and buildings overturned, 
twisted and collapsed. 

The higher value residences, of brick 
and frame, northeast of Fortieth and Far- 
nam streets, showed comparatively little 
damage, though chimneys were thrown 
down- and tile, slate and shingle roofs 
partly stripped. Brick veneer and stucco 
work did not stand up well; this was 
stripped off in places and on one residence 
on most of the four sides. Concrete block 
foundations apparently did not stand up 
as well as those of brick. 

From Hamilton to Ohio streets, the sec- 
tion of lowest values, the destruction was 
extensive. Near Lake and Twenty-fourth 
streets were several brick buildings 
which were demolished. At Forty-second 
street and Dewey avenue is a four-story 
reinforced concrete medical college of 
large area, in course of construction. 
This had no windows in. It is reported 
that only a few interior partitions were 
blown down, with slight resulting dam- 
age. A two-story brick garage at 
Fortieth and Farnam streets had the roof 
torn off and side walls of upper story 
demolished. The Sacred Heart academy, 
at Thirty-sixth and Burt streets, a large 
three and one-half story and basement 
brick structure, had part of the roof to 
windward taken off and the walls of the 
northeast end, to leeward, demolished. 
East of Fourteenth street, at the foot 
of the bluff along the arm of the river, 
two sections of a wooden pile trestle on 
either side of a plate girder bridge carry- 
ing one railroad above another, these 
being about 100 and 200 feet long, were 
demolished; the steel bridge, on steel 
bents, was left standing and apparently 
uninjured. 





Separate Department for Iowa. 


After Tanuary 1, 1915, the insurance 
department in Iowa will be separated 
from the state auditor’s office and will 
be headed by an insurance commis- 
sioner appointed by the governor. The 
salary of the commissioner will be 
$3,000. 

Already Auditor Bleakly, whose term 
expires at that time, has been men- 
tioned for commissioner. So is E. H. 
Cunningham, speaker of the house, 
whose experience in insurance matters 
has been somewhat limited. Commis- 
sioner Byrkit, head man under Auditor 
Bleakly, is also talked of as a possible 
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Fire Insurance 


The Colu mbia Company of Indiana 


Hume-Mansur Building, INDIANAPOLIS 
GEORGE E. FEENEY, President JACOB BUENNAGEL, Treasurer 


$150,000 


(~ suneav company) 


Capital . 


Let us tell you why the agency of this company is a valuable 
asset to any Indiana Agent 


EDWARD T. LYONS, Secretary 


ACCOUNTANTS AND AUDITORS 
London New York Paris 
Newark, Baltimore, Pit gz, Birmingham, Cleveland, Salt Lake 


SUFFERN @& SON 


E. A. BOLMAR, Manager C. C. HIGGINS, Consulting Engineer 


815-819 INSURANCE EXCHANGE 
175 West Jackson Boulevard, CHICAGO 


EXTENSIVE EXPERIENCE AS REGARDS Audits, Examinations y Conmal of 
and Records in Fire, Marine, Life, Health, , Casualty 
also Commercial, Industrial and Banking Lines. 


Connected with this firm are men with years of practical accounting experience as 
executive officers of established and successful Fire, Life and Casualty companies. 


L A B FE L POLICY LABELS 


Printed in 
Send for folder showing 
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EMBOSSED SEALS IN GOLD AND COLORS 
GRAND RAPIDS LABEL CO., 


Will enter Ohio and Illineis 
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D. H. DUNHAM, President 


FIREMEN’S 


ASSETS $6,836,778.79 


CHARLES COLYER, Vice-President A. H. HASSINGER, Secretary 


Comeany or NEWARK. N.J. 


COMPANY OF 
ORGANIZED 1855 

CAPITAL $1,000,000.00 NET SURPLUS $2,723,239.49 

SURPLUS TO POLICYHOLDERS $3,723,239.49 


137 S. La Salle Street 


Western Department . . . . . ° ° ‘ 
NEAL BASSETT, Manager 
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OHIO AND WEST VIRGINIA 


INSPECTION OF OHIO CITIES 


Deputy Fire Marshals in Flooded Dis- 
tricts—Work Apportioned by 
Field Men 














The Ohio state fire marshal’s de- 
partment has had a force of deputies 
inspecting buildings throughout the 
flooded districts, advising with fire 
chiefs, insurance men and municipal 
officers. Special attention is beine paid 
to frame structures, and the idea is 
not asiong condemnatory lines but 
along the lines of help to the unfor- 
tunate owners. 


The general committee of the Ohio 
State Fire Prevention Association in 
charge of the inspection of cities dam- 
- ed by the recent floods in Ohio consists 

the reo @ H. W. Clayton, J. O. 
Dye, J. ud, H. BE. Boning and C. B. 
Corry. Mr. Dye is chairman of the com- 
mittee in charge of the Columbus dis- 
trict, and George T. Wilson, in charge 
of the Dayton district. Those in charge 
of cities in the various sections are as 
follows: F. J. King, Zanesville; W. 
Beggs, Portsmouth and Ironton: Cc. 
Monroe, Hamilton; William pezerds, _Mid- 
dletown; Joseph Cloud, Tiffin B. 
Corry, Fremont; BE. W. Reynolds, Ghani: | 
cothe; R. 8. Deatrick, Defiance and Na- | 
poleon; J. B. Campbell, Warren; R. D. 
ak Marietta, and John R. Martin, Mas- | 
sillon. 

Tn all, 1,000 city blocks were affected by 
the floods. The original inspections of 
the towns will be filed in the office of the 
Ohio State Fire Prevention Association 
at Columbus, where copies may be se- 


cured by companies and others who de- | 


sire them. Reports of block inspections 
will be sent directly to the companies. 





“Agents File Demurrer 

Fourteen Cleveland agents entered | 
their appearance and gave bond under | 
the new indictments returned against 
them last week on the charge of vio- 
lating the antitrust law. On the fol- 
lowing day a motion was made by at- 
torneys for defendants that the indict- 
ments be quashed. On refusal by the 
court, this was followed by a demurrer 
in which it is argued that the antitrust 
statute, known as the ‘Valentine law, 
does not apply to the insurance busi- 
ness, and this will be supported by a 
decision of the United States Supreme 
Court, in which insurance is declared 
not to be a commodity. Should the 
demurrer be overruled, the cases will 
likely go to trial soon. The hearing 
was set for Tuesday of this week. 





Invite Outside Agents 


President J. H. Southgate and Sec- 
retary H. H. Putnam of the National 
Association of Fire Insurance Agents 
will be entertained at a noon dinner in 
the Chamber of Commerce club rooms 
by the Cleveland agents on April 29. 
President A, 
agents from neighboring towns had 
been invited to meet with the Cleve- 
land agents at that time and enjoy the 
addresses that will be made by Presi- 
dent Southgate and Secretary Putnam. 
Others may also make brief talks. In 
the afternoon the visitors will be taken 
for an automobile ride about the city. 





Militia Guard Against Firebugs 

On the night of April 18, nine barns 
in different parts of the city of Chilli- 
cothe, Ohio, were destroyed by fire- 
bugs, and the situation became so 
alarming that Mayor Cahill called out 
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Ohio Farmers Ins. Co. 


Organized 1848 


Insurance Exchange, 


SREANWIZED-1851- te 


LE ROY, OHIO 


BESS ibe ckahawieeee $3,106,171 Reserve for Emergencies. .$125,000 
Net Surplus............ $1,128,599 


AGENTS WANTED IN ILLINOIS, MICHIGAN AND WISCONSIN 
McCONNELL & HECOX, Gen’l Agents 
CHICAGO, ILL. 














In Companies Authorized 
in the State 


| 
| Ohio Surplus Lines 
| 
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The Agency with the Service 
THE POHLMAN AGENCY CO. 


1201 First National Bank Bldg. 
CINCINNATI 














a company of the national guard to 
| patrol the place. Several fine resi- 
dences were also set afire, but heroic 
work saved the buildings. The entire 
town was thoroughly alarmed over the 
situation and the state fire marshal at 
once sent a force of deputies there to 
aid in running down the incendiary. 

At Bellefontaine, a special grand 
jury returned an indictment against 
Thurman Steele ,aged 16, who it is 
charged set fire to the Second Baptist 
church there. 





Ohio Fire Loss Was $8,060,412 


Advance figures from the report of 
Ohio for 1912 show that up to the 
close of the year there were 5,191 fires 
| with a loss of $8,060,412. The losses 
in the leading cities follow: Cleveland, 
$1,206,370; Cincinnati, $870,543; Colum- 
bus, $961,740; Toledo, $338,834; Day- 
ton, $138,197. The largest number of 
blazes was caused by defective flues. 
There were ninety-five known incen- 
diary fires and sixtv-two suspected. 








FIRE LOSS IN WHEELING 


The National Board engineers show 
that in Wheeling, W. Va., the total fire 
loss for the past three fiscal years ending 
June 30, as given in fire department re- 
ports, was $136,381, seneene from $15,671 
in 1910-11 to $6 9/84 909-10. The 
average loss per fire was $280, a low 
figure, and the average yearly number of 
fires 162. The — annual number of 
fires per 1,000 population was 3.86 and 
the average annual loss per capita $1.08, 
both low figures. 





SENIOR MUTUALS SUFFER LOSS 

The senior mutuals paid a $600,000 fire 
loss on account of the fire in the Champ- 
ion Coated Paper Co.’s mill at Hamilton, 
Ohio, during the flood. They suffered 








AN YOU appreciate the selling possibilities of Accident 
and Disability Policies accumulating fifty per cent on 
the Weekly Indemnity? Write today for Agency particulars. 


NEALE BROS. & COMPANY, Cleveland, O. 


KEYSTONE UNDERWRITERS 


OF PITTSBURG, PA. 
Underwritten by the following companies: 
German Fire Insurance Co. Union Insurance Co. 


German American Insurance Co. Western Insurance Co. 
All of Pittsburg, Pa. 


Ss ahas nies oinenileit balanhhijinbAawbed es ses omen $ 900,000.00 
NSE 610 i 3.5 Sera Sth a Lialive 6 ceipnneebinedlee'be 3,172,275.00 
Surplus to Policyholders..............cseeseee: 1,487,388.00 
ROBERT L. MOUK HENRY WACHTER 
Special Agent Reliable Wanted anager 
in Pa., Ohio, ee and Wisconsin ~ 


Dayton, Ohio 218 Fourth Ave., Pittsburg 








EDGAR J. HAYNES, President THOMAS L. FARQUHAR, Secretary JAMES G. MACONACHY, Agency Superintendent 


NEWARK FIRE 


INSURANCE COMPANY 
NEWARK, N. J. 


. os . . . . ad s e $1, 918,742. 17 
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1,228,824.81 
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WESTERN STATE AGENTS 
J. H. MACFARLANE, Michigan and Ohio - - Union Trust Buildi Teo 
A. 8. JACOBS, Illinois, Indiana and Wisconsin - Lemcke Annex, I polis 
LOUIS R. DALE, Io Iowa, Minnesota and Missouri - Pierce Building, &t. Louis, Mo. 
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PITTSBURG UNDERWRITERS 


GEO. RB. DAVIES, Manager Commenwealth Bldg., Pittsburg, Pa. 
UNDERWRITTEN BY 
Allemannia Fire Insurance Co. Humboldt Fire Insurance Co. 
National-Ben Franklin Insurance Co. Teutonia Fire Insurance Co. 
all of Pittsburg, Pa. 
Capital, $1,700,000. Assets,$7.862.840.35 Surplasto Peter Hichdere. 05. 437,126.63 
F.H oP aa Toledo, Ohio, Special nt for Indiana and Ohi: 
Ockenga, Peoria, lil., Genera’ me for Illinois 
Fish & Schuikamp, Madison, Wis., General Agents for Wisconsin 


INCORPORATED 1720 


ROYAL EXCHANGE ASSURANCE 


New Agents Solicited. 











LONDON, ENGLAND 
United States Branch RICHARD D. HARVEY 
92 William Street, New York United States Manager 





| Organized 1852 Capital $1,000,000 


HAN OW E R 


FIRE INSURANCE COMPANY OF NEW YORK 
ANNUAL STATEMENT, JAN. 1, 1913 


Assets, $4,985,658.99 Liabilities, $4,074,066,91 Net Surplus, $911,592.08 


Western Department, 1105 Insurance Exchange, Chicago 
F. A. HUBBARD, Assistant General Agent 





C. W. HIGLEY, G eneral Agent 
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$160,000 loss under use and occupancy 
policies. The sprinkler equipment had 
been put out of service by the flood, and 
the fire is supposed to ve originated 
from water slacking the lime used in 
manufacturing. 

The city water department was out of 
commission, as was the private fire pump 
of the paper mills. 


SPEAKEES AT SOCIETY MEETING 

At the regular meeting of the Insur- 
ance Society of Cleveland at the Elks’ 
Club Monday evening, D. M. Hosford, me- 
chanical and electrical engineer and for- 
merly with the Cleveland Inspection Bu- 
reau, delivered a very interesting talk on 
“Building Construction.” This is a sub- 
ject that is in the regular examination 
course and Mr. Hosford treated it along 
lines that would bring out information 
needed in securing data for that work, 
as well as giving agents in general an 
idea of proper construction work. 

Cc. W. Fuller, an attorney, discussed 
the “Proposed Recommended Changes in 
the Standard Policy Form.” Discussions 
from the floor followed each of the ad- 
dresses, James B. Oswald presided at 
the meeting. 





MONTGOMERY COUNTY'S LOSS 
Owing to a misprint, the amount of loss 
of the Montgomery County Mutual’s loss 
at Dayton was made ridiculous. Its out- 
side loss in its home city will be $8,100. 





Ohio Agency Appointments 
Phila. Und.—Merwin Day, Antwerp; T. D. 


Dodsworth, Batavia; Matt Bros., ncaster; 
Lillian E. Brown, Chillicothe; J. W. Slater, 
Warren. 


North Amer.—Ralph D. Cahall, Georgetown; 
Wm. E. Donnelly, Lisbon; Henry Haverland, 
St. Bernard; George & King, Mesopotamia. 


Law Union—E. J. Starkey & Co., Ashtabula. 
London—Lyons & Shuster, Miamisburg; Virgil 
Stockton, Carrolton; J. S. White, Ripley; 5 


L. S. Kelley, Bellevue; 
North Baltimore. 

Lond. & Lan.—Gertrude A. Spencer, Cincin- 
nati; P. P. O’Brian, Dayton. 

Lumbermens—F. C. Fritzinger Co., Ashtabula; 
E. P. Spencer, Mansfield. 

Mechanics, Pa.—C. D. Mason, Ashland; E. 
Katz, Marion. 

Mich. Coml.—Neidig & Paugh, Marion. 
, _— Natl.—E. R. Peterson & Co., Cleve- 
a! 


nd. 

Natl.-Ben. Frank.—R. W. Moffett & Son, 
Springfield; T. H. Bryan, Wilmington; C. B. 
Adams, Columbus; G. M. Pine, Washington C. 
as L. W. Greiner and P. D. Voorhees, To- 
edo. 

Nationale, France—P. J. Gavin, Cleveland. 

Natl. Union—T. S. Hephinger, New Philadel- 
phia; C. W. Loos, Coshocton. 

New Hamp.—J. W. Slater, Warren. 

Nord-Deutsche—Louis Pfeiffer, Cincinnati; 
R. P. Smith, Fremont. 

North River—S. O. Dotson, J. F. Emans, 
Lima; M. J. Burke, Marion; Stephen Skodak, 
Lorain; F. W. Combs, Marietta. 

Northern, Eng.—J. S. White, Ripley; J. W. 


Slater, Warren. 

N. . Natl—M. L. Eiseman, George Geyer 
and L. S. E. Day, ew 
Marion. 


Margaret E. Brown, 


Rhoads, Cincinnati; H. 
London; Weidig & Paug 

Old Colony—R. O. Adams, Delphos; F. H. 
Bryan, Wilmington; O. F. urst, Hillsboro; 
Stanley Spragans and Louis Pfeiffer, Cincin- 


nati; Ackerman & Allen, Ottawa. 

Orient—J. M. Irons, Columbiana; Alonzo 
Swain, Roseville; S. Long, Van Wert; G. 
E. Hitchcock, Washington C. H. 


Palatine—George Lieberger, Bellevue; Taylor 
& Zwermer, Marysville. 

Pa. Fire—Terrell & Bales, Wilmington; J. C. 
McWaters, F. E. Bruce and Charles Mueller, 
Cleveland; W. J. Haskett, Columbiana; W. W. 
McCray, Logan; A. H. Kyle, Mantau; J. E. 
Werner, Leipsic; G. T. Claypool, Ottawa; W. 
avenna; W. E. Agler, Garretts- 





OHIO NOTES 


Charles G. Smith gets the sole agency of 
the Granite State at Toledo. He so 
represents the London and the Nord- 
Deutsche.. The Granite State was in the 
offices of H. S. Walbridge & Co., Herbert 
J. Smith and Edward A. Florian. 

At Newark, Ohio, policies have been is- 
sued to the Wehrle Company, covering 
blanket on machinery and stock in four 
and five story building, 421 feet long and 
112 feet wide. Specific insurance or 90 
percent clause is being asked for. 


Southern Hotel 


Columbus, Ohio 








Insurance Men’s Official Hotel 
FIREPROOF 


Corner Main and High Streets 
J. R. DOWNEY, Manager 


MICHIGAN AND INDIANA 


MANY DETROIT ACCEPTANCES 


Large Number of Agents Will Meet 
President Southgate at Dinner 
and Reception 











Detroit, April 22—(Special)—J. K. 
Livingston, president of the Michigan 
Association of Local Fire Insurance 
Agents; W. A. Eldredge, secretary, and 
Fred Guenther, of the executive com- 
mittee, left for Chicago this morning, 
as a reception committee to meet Pres- 
ident J. H. Southgate of the National 
association and Henry H. Putnam, the 
national secretary. 

The entertainment of President 
Southgate and Secretary Putnam here 
promises to be very successful, though 
there is no local association. Accept- 
ances have been received from about 
125 agents to attend the dinner and the 
reception at the Hotel Tuller Friday 
evening. The reception will begin at 
five o’clock. The dinner is scheduled 
for 6:30. The reception committee is 
composed of fifteen prominent fire in- 
surance agents, of which J. K. Livings- 
ton is chairman. 





Test Case on Tax Claim 

Back taxes amounting to $1,000,000 
are dependent on a suit filed in In- 
diana by the attorney-general against 
the Continental. One claim against the 
Continental amounts to $16,118 and cov- 
ers disputed taxes running from 1876 
to 1911, the claim covering items de- 
ducted from the premiums reported for 
taxation under the Indiana law. An- 
other claim in the same suit is for 
$51,364, this item being based on the 
reciprocal law of the state. It is said 
by state officials that the second item 
includes the first, or at least would pre- 
clude the collection of the first. The 
suit is the result of the investigations 
of H. H. Klayer, a tax ferret, who has 
been working on insurance taxes for 
three years under a contract with the 
state tax commission. The suit against 
the Continental is a test case. 


“$00” AGENCIES COMBINE 

The Sault Insurance Agency, of which 
John P. Old is manager, and the agency 
of Geo. Blank, of Sault Ste. Marie, Mich., 
have been consolidated under the name 
of the Sault Insurance Agency. Both are 
the oldest union offices and leaders, and 
together make one of the largest agencies 
in the upper peninsula in point of volume 
of premiums. Both men will continue in 
charge. 





BEWARE THE WATER WAGON 

Charles Russell, Indiana state agent of 
the Connecticut, has been confined to his 
home by illness brought on from drinking 
impure water. After the recent floods 
in Indiana the water supplies of many 
towns were affected and Mr. Russell 
became a victim of the impurities. 





EDWARD H. PARKER DIES 

Edward H. Parker, senior member of 
the fire and casualty agency of Parker & 
Davis at Detroit, died at his residence 
Sunday of neuritis. He was a graduate 
of the Sheffield Scientific School, of Yale, 
and became identified with the insurance 
business six years ago. The firm of 
Parker & Davis was organized by him 
about a year ago. For a number of years 
— was fire commissioner of De- 
roit. 





CHANGE AT KOKOMO, IND. 


Announcement is made of a prominent 
agency change at Kokomo, Ind. The old 
and well known Duke Brothers & Co. 
agency has been changed to the Farmers 
Trust & Savings Bank. Duke Brothers & 
Co. will continue the insurance depart- 
ment and will do business as Duke 
Brothers & Co., managers. The firm will 
now consist of George W. Duke, who is 
first vice-president of the bank; David 
L. Duke, illiam W. Drinkwater, treas- 
urer of the bank, and Schuyler C. Mills. 


INSPECTION BEPORTS MADE 
The Michigan Inspection Bureau has 
issued special hazard reports upon the 
following risks: 
Acme Chair Co., Reading; Bower Roller 
Bearing Co. and Carhartt, Hamilton Mfg. 
Co., Detroit; Eastern Michigan Edison 
Co., Dearborn; Eastern Michigan Edison 
Co., Saline; Eastern Michigan Edison Co., 
Utica; Farrand, Williams & Clark, De- 
troit; Hanson, & Sons, Grayling; 





(Western Underwriter on file in Reading Room.) 





F. R. Ormsby, Pres. I, S. Myers, Treas. Joseph Winum, Secy. 


Industrial Fire Insurance Co. 


AKRON, OHIO 
Gate Comte eS eo. was so 4 
An Ohio company writing business through Ohio 
agents. Farm Department. Why not represent 
an Ohio company? 

AGENTS WANTED 


Address, W. E. LANDERS, General Manager 


Richland Mutual Insurance Company 


MANSFIELD, OHIO 
Incorporated 1850 
I Me iitts sinennssclent teint $2,371,785 
H. R. SMITH, President BUSINESS CONFINED TO OHIO 











R. SMITH, Secretary 


The Central Manufacturers’ Mutual Insurance Company 


VAN WERT, OHIO ORGANIZED 1876 


Cash Assets—$598, 120.70 Cash Surplus—$361/,864.11 


H. V. OLNEY, President C. A. L. PURMORT, Secretary 


KNOX COUNTY MUTUAL INS. CO. 


MT. VERNON, OHIO 
NET CASH SURPLUS $178,760.23 


BUSINESS CONFINED TO OHIO 
W. A. BOUNDS, President H. H. GREER, Secretary 














ORGANIZED 1837 








In sixty- 
Business /j ff é Y Ly , q, } nine years 
confined 4 bod ' 
to the 
State of Bf 
Ohio a a tested a loss 


Dayton, O. 
Organized in 1903 


Ohio Underwriters Mutual Fire Insurance Company 


COLUMBUS, OHIO 
Columbus Endorsement Spreads AGENTS WANTED 


Confidence Abroad 
Columbiana County 


Dayton Mutual Fire 
Insurance Co.,-4.x9" | Mutual Fire Ins. Co. 
Lisbon, O. 


B. C. COLEMAN, Seocy. 
1837 


i P ere | Wm. M. Hostetter, Sec. and Treas. 
mservative an anag 
? 7 wens | Ohio's oldest company doing a general 
AGENTS WANTED © Pusiness. 
| Our contracts have been good for three- 
Address Home Office. ' fourths of a century and are still good. 


HUDSON UNDERWRITERS 
AGENCY OF THE 
Lumber Insurance Company of New York 
CAPITAL, $400,000.00 


S84 WVilliarm Street 


GERMAN FIRE 
INSURANCE COMPANY 


OF WHEELING, W. VA. 
Organized in 1867 


Cash Capital $200,000, Net Surplus$180,198.28 








Assets Jan. 1,°19135, $134,429.77 








NEw YoREK 


Cincinnati Underwriters 


121 East 3rd St., CINCINNATI, O. 


Eureka F. 6 M. ins. Co. Security Ins. Co. 
Organized 1864 Organized 1881 








COMBINED STATEMENT 








Havers Motor Co., Port Huron; Hazen 


Mfg. Co., Hudson; Holton Co., Jackson; 





WM. B. STIFEL. President Capital - + + + $250,000 
. + Secretary Assets - + + «+ «+ 720,044 
5. W. RICE, Supt. of Agencies Surplus to Policy Holders- 462,618 
E. A. KEELER 
714 Hippodrome Bldg., Cleveland, Ohio | F, A, ROTHIER, Prest. ADAM BENUS, Seey. 
Special Agent for Ohio and Indians F.C. BARTON, Asst.Secy. R.B. HEATON, State Agt 














12 





THE WESTERN 


UNDERWRITER. 





April 24, 1913. 








Kalamazoo Vegetable Parchment Co., 
Kalamazoo; Kiefer Bidg., Detroit; Kin; 
Cedar Co, McMillan; Knell & 

e Co., 


Adams, Detroit; Luli Corring Kala- 
mazoo; Manistee Shoe Ss. ®, dRénisten 
Michigan Smelting & Refining Co., t- 


ramck; Michigan United rac Co., 
Lansing: Murray, J. W., Mfg. Co., and 
Schulte Soap Co., Detroit; South Shore 


Cedar Co., Dollarville. 

New ks of estimates have been pub- 
lisheé for Custer and Linwood. The bu- 
reau has printed maps of Pickford and 
South Rockwood, 





CLAUSE CAN NOT BE USED 

At Muskegon, Mich., agents have at- 
tached the following fixed limit coinsur- 
ance clause to policies issued on the 
Hackley Manual Training School and 
Gymnasium: 

“It is the warranty of the assured and 
a part of the consideration on which the 
rate is fixed, that convenient insurance to 
the araount of $190,000 shall at all times 
be maintained on the above described 
property during the term of this policy. 

In response to an inquiry as to the 
legality of the clause, the attorney-gen- 
eral states that such a rider, in his opin- 
ion, is not permissible or in accordance 
with the provisions of the law. 





WANTS LARGER APPROPRIATION 

Insurance Commissioner Palmer of 
Michigan wants a larger appropriation 
for the use of the fire marshal depart- 
ment of the state. In pleading for it, 
he made the statement that the state was 
full of professional arsonists who were 
working the insurance companies stead- 
ily, The commissioner and Deputy Fire 
Marshal Wolf have a number of men 
at work in different parts of the state 
trying to run down the firebugs. He 
says that a number of recent fires in 
Detroit were due to the arsonists. 


THIRD SKYSCRAPER FIRE 

For the third time within a few weeks 
Detroit has witnessed a fire in the top 
of an uninsured “fireproof” skyscraper. 
This time it was in the nineteenth floor 
of the Ford building. Before the firemen 
could get their line of hose up the fire 
escapes the blaze had gained sufficient 
headway to nick the owner of the struc- 
ture, Edward Ford, of Toledo, to the ex- 
tent of $8,000. 

The blaze started by spontaneous com- 
bustion in a heap of oiled rags in the 
anitors’ room at the top of the build- 
ng. Owing to the height, the water 
pressure was poor and the firemen made 
slow work of reducing the blaze. 





CROMER ADDRESSED CLUB 

ne Indianapolis Fire Insurance Club, 
at its luncheon, Monday night, listened 
to John B. Cromer of the Home, discuss 
“Facts.” They were not particularly fire 
insurance facts or facts for fire insur- 
ance agents only, but facts of interest 
to all young men like those composing 
the membership of the club. The audi- 
ence of thirty-five was so well pleased 
with his advice and instruction that he 
was voted into honorary membership of 
the club. 


MICHIGAN NOTES 


WwW. S. Abbott, Michigan state agent of 
the North British, who was taken sur- 
denly ill about 2 month ago, and under- 
went an operation, is back at work again, 
in better health than ever. 


The new twenty-three story Dime Bank 
building, Detroit’s largest and best, is 
rapidly filling up, largely with insurance 
agencies. Among the prominent fire 
agencies which will have suites there 
are Whittaker, McNaughton & Livings- 
ton, the Detroit Insurance Agency, and 
the Travelers. The Inter-State Fire, in 
_— of organization, also will be 

ere. 





INDIANA NOTES 


The Urbaine Fire of Paris, France, has 
been licensed to do business in Indiana. 


A rate of 26 cents, building and con- 
tents, has been made on the sprinklered 
plant of the Connersville Wheel Company, 
at Connersville, Ind. 

Objection is made to the form of policy 
issued to the Auburn Manufacturing Com- 
pany, at Auburn, Ind. The rate contem- 
Plates 200 feet clear space between lum- 








IN ILLINOIS AND WISCONSIN 


CLOSED OUT A DELINQUENT 


Action Taken at Stanley, Wis., by the 
Field Organi tions—Warning to 
ther Offenders 











On April 15 a committee appointed 
yd the Wisconsin Insurance Club 
(bureau) with volunteers from the Wis- 
consin Field Men’s Club (union) vis- 
ited Stanley, Wis., and closed out the 
mixed agency of a chronic delinquent 
agent representing several companies. 
The agency was sold at a great sac- 
rifice and the former owner is thus 
put out of business. Under the spirit 
of the resolution adopted by the Wis- 
consin Insurance Club and later adopt- 
ed by the Wisconsin Field Men’s Club, 
other companies are pledged to with- 
hold representation to such agents for 
twelve months after such agencies 
have been closed. All companies rep- 
resented in the agency were repre- 
sented on the committee. 


POLITICAL ROCKS IN COURSE 
Insurance Legislation May Be Wrecked 


By ye of McGovern-Ekern 
ight Into Deliberations 





Local Agent—What prospect is there 
of the insurance legislation going 
through without serious amendment? 

Wisconsin State Senator—Well, it 
looks now as if McGovern would win. 

This colloquy which actually took 
place on the streets of a Wisconsin 
city last week tells the story of how 
the Wisconsin legislature is handling 
the laws recommended for passage by 
the joint investigating committee. It 
has apparently simmered down to a 
political fight. Governor McGovern is 
after Commissioner Ekern’s scalp and 
some of his co-workers in both the 
senate and assembly have taken up the 
hatchet and are fighting Ekern through 
the measures which he is largely re- 
sponsible for. Many solons are look- 
ing at this legislation from a political 
standpoint and the merits of the pro- 
posed law have been forgotten in some 
quarters. 


Two Bills Introduced 
Two bills tending toward the better- 
ment of the business have been intro- 
duced in the Illinois legislature. House 
bill 585 by Scanlan provides for the 
licensing of insurance and makes re- 








ber piles and factory plant, but there is 
a permit granted assured to pile not to 
exceed 1,500 feet of crating lumber within 
the limit specified. The companies object 
to this violation of the clear space clause. 


The Indiana Inspection Bureau has is- 
sued a rate of 30 cents, building and con- 
tents, on the sprinklered plant of the 
Midland Chair & Seating Company at 
Michigan City, Ind. 


An initial report has been made of the 
Phoenix Flour Mills, N. 8S. Morton street, 
Evansville, Ind. Risk is equipped with 
Esty 1913 wet and dry sprinkler system, 
er excellent, or worth 90 percent rate 
credit. 


The Indiana Inspection Bureau has pro- 
mulgated a general average estimate, under 
general form, of .4673 on the property of 
the Winona Interurban Railway Company. 
Policies are to cover specifically the 80 
percent reduced rate average clause to 
apply to buildings and contents, other 
than rolling stock, and 100 percent re- 
duced rate claim to the latter. 








DETROIT, MICH. 
HAS BEEN 


PENN 6 ifn sesccucce oun $1,489,499.20 


D. M. FERRY, JR. 
President 





THE MICHIGAN 


Fire and Marine Insurance Company 


FURNISHING HONORABLE FIRE 
INSURANCE INDEMNITY FOR THIRTY-TWO YEARS 


It has paid $6,847,000.00 in losses 


IT 1S ONE OF THE STAUNCH AND RELIABLE COMPANIES IN THE WEST 
E. J. BOOTH 
Vice-President 


H. E. EVERETT E. P. WEBB 
Secretary Ase't Secretary 





Michigan Commercial 


Insurance Company 
Lansing, Michigan 





A Live Company 


for 


Live Agents 





Writing 


Automobile 
Tourist Baggage 
Fire and e 
Tornado Insurance 
































W. IRVING OSBORNE, President 


JAMES A, PATTEN, Vico-Pres, 


OTTO E. GREELEY, Secretary 


CALUMET INSURANCE COMPANY 


INSURANCE EXCHANGE, 


CHICAGO 





FIDELITY SURETY 


ACCIDENT HEALTH 


SOUTHWESTERN SURETY INSURANCE CO., Durant, Okla. 


Assets, $1,180,249.12 


Capital, $542,525 


Surplus and Profits, $418,596.26 


GEO. M. COBB & CO0., Gen’l Agts., Newton Claypool Bidg., INDIANAPOLIS 


LIABILITY PLATE GLASS 


BURGLARY AUTOMOBILE 





Assets $1,153,949.82 


ORGANIZED 1858 


Surplus $589,603.10 


LOSSES PAID $10,230,226 


THE FARMERS’ FIRE INSURANCE CO. 


OF YORK, PENNA. 


W. H. MILLER, President 


A. S. McCONKEY, Sec’y & Treas. 











ESTABLISHED 1870 


3 


Whitney Office Building 





Detroit Underwriters Company 


SUCCESSORS TO; 


BIERCE & SAGE 
The Largest and Oldest General Agency in Our Field 


CAPITAL $125,000 


7 


DETROIT, MICH. 

















Joun G. Ewin, President 


Cash Capital, $500,000 





P. J. Brapy, Vice-Pres. 


TheColumbian National 
FIRE INSURANCE COMPANY 


DETROIT, MICH. 


EDWARD BLIVEN, Managing Underwriter 
Reliable Agents Wanted in Michigan, Ohio, Illinois, Indiana 


M. W. WELtsu, Secy. and Treas. 


Net Surplus, $225,000 











THE CONCORDIA FIRE 


~ INSURANCE COMPANY 
OF MILWAUKEE, WIS. 





Cash Capital - - $600,000.00 
Reinsurance Reserve - 1,102,260.34 
Reserve for all other Liabilities 210,426.37 
Surplus to Policyholders - 1,100,560.70 
Total Assets - - ~ 2,413,247.41 


STATE AGENTS: 
A. R. MARKS, Peoria, Ill., for Til. 
F. C. SECOR, Detroit, Mich., for Mich. and Ind. 
P. E. NORRIS, Columbus, Ohio, for Ohio and W.Va. 
F. E. HOFFMAN, Jr., Sedalia,Mo., for Kans. and Mo. 
A. E. CLARK, Des Moines, Iowa, for Iowa and Neb. 











E. G. FORD, Seattle, Wash., for Wash. and Ore. 








ORIENT 


INSURANCE 
COMPANY 


OF HARTFORD, CONN. 


eee 


CHARLES E. DOX 


MANAGER 





39 S. La Salle St., Chicago, Ill. 
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quirements. House bill 587 by Shaver 
prohibits discriminations and rebates 
on all forms of insurance other than 
life and fraternal beneficiary. The lat- 
ter two forms are covered by law al- 
ready enacted. Both measures have 
been referred to the insurance commit- 
tee. 





CHANGE IN PEORIA OFFICE 
Ezra Tobias will hereafter conduct the 
& Hook agency at Peoria, IIL, 
alone. W. B. Tobias, a son, has pur- 
chased the leading interest in the busi- 
ness. He is special agent of the Citizens 
of Missouri, in Illinois and Indiana. He 
will continue his field work but will give 
some attention to the local agency. 


AH, THERE, J. B. 
J. R. Young, insurance man of LaSalle, 
took supper at Rounds’ restaurant, Mon- 
day.—Attica, Ill, Gazette. 





ACTION TAKEN ON BILLS 

The insurance commissioners’ bill for 
the regulation of Lloyds and interinsurers 
has been adopted by the Wisconsin sen- 
ate as a substitute for bill No. 3428S, in- 
troduced by Senator Scott. The insur- 
ance department is assured that under 
this bill these concerns will come into 
the state as regularly admitted insurers. 

The senate has also adopted a substi- 
tute amendment to a bill concerning town 
insurance companies. It permits them to 
insure the automobiles of members, and 
to limit the amount of the insurance to a 
certain part of the value, or the recovery 
to a certain part of the loss. 

The bill to prohibit tax assessors acting 
as - crams agents was refused engross- 
men 





WISCONSIN FIRES 

Wisconsin experienced 613 fires during 
the three months ending March 31, entail- 
ing a fire loss of $816,830, according to a 
recent report of Thomas M. Purtell, state 
fire marshal, 

One hundred and thirty fires were 
caused by chimneys, with damage of 
$141,045; 118 from stoves too near wood, 
or from _ stovepipes, with damage of 
$119,780; 46 from matches, either in the 
hands of children or from carelessness, 
causing a loss of $17,835; 31 from_in- 
cendiary or suspicious origin, with loss 
of $106,660; 10 from electric wiring, with 
loss of $22,325; 16 from defective fur- 
naces, with loss of $42,965; 28 from ad- 
joining — fire, loss $48,435; 6 from 
auto backfire, loss $18,645. Eleven rub- 
bish fires were responsible for losses of 
$20,190, and 78 fires were of unknown 
origin, the damage amounting to $114,875. 


MONDAY LUNCHEONS AT PEORIA 

Highteen field men now reside at 
Peoria, Tll., and nearly all meet each 
Monday at luncheon at the Creve Coeur 
club. There is a round table in a private 
dining room and about this the special 
agents gather, Visiting field men are 
usually corraled as guests. 


WISCONSIN NOTES 


O. F. Stoppenbach, of Jefferson, Wis., 
has been awarded a silver medal by the 
Home, of New York, in recognition of 
the twenty-five years of continuous serv- 
ice which he has rendered as agent of the 
company. 

The Union Investment Company, of 
Milwaukee, has been incorporated by 
some of the field men and others. It is 
patterned after the Compulsory Savings 
Society of Chicago, which is being oper- 
ated by Illinois field men providing for 
monthly savings. The authorized capital 
of the Milwaukee concern is $18,000. 


ILLINOIS NOTES 

O. R. Morey, a local agent at Kankakee, 
Ill, who was township assessor and a 
member of the board of education, died 
a few days ago. 
S. E. Moisant, of Kankakee, Ill, a 
prominent local agent there, had a hard 
fight on his hands for reelection as alder- 
man from his ward, but won out in the 
municipal election Tuesday of last week. 
M. C. Rathburn, southern Illinois spe- 
cial agent of the Liverpool & London & 
Globe, and wife, are mourning the death, 
at their home in Jacksonville, of Mrs. 
Rathburn’s mother. Burial was in Ne- 
braska. 
Thomas Cherry, who a few months ago 
sold his agency at Carbondale, Ill, to 
Charles E. Hamilton, has returned to the 
business and entered into partnership 
with Mr. Hamilton under the firm name 
of Hamilton & Cherry. 








At Springfield, Ill., the brick mercantile 
building of John Reisch, 325-331 East Jef- 
ferson street, was written in January last 
at a competitive rate of 1% percent. Since 
that time the risk has been converted 
into a garage and a rate of $3.09 estab- 
lished. Some of the companies, upon ask- 
ing for the advance, discover that others 
are on under a liberal form which pro- 
vides for any occupancy and, consequent- 
ly, their policies have not been endorsed 
showing occupancy change and additional 
premium. Effort will be made to secure 








FIRE 


Automobile and Farm Departments 





TORNADO 





North River Ins. Co. 
United States Fire Ins. Co. 
Nassau & Dutchess Fire Ins. Co. 
Richmond Ins. Co. - 
Union of Buffalo - 


THE CAPACITY OF THE 





Williamsburgh City Ins. Co. - - $3,684,956.39 





Surplus to 
Assets a aeieate CRUM & FORSTER 
2,476,951.86 "901,750.56 Western Department 
1,110,427.61 690,472.05 FREEPORT, ILL. 
1,482,343.38 802,593.47 ne 
471,723.51 341,635.94 FRED M. GUND 
327,455.35 274,806.30 Manager 


ENTIRE OFFICE IS AT THE DISPOSAL OF AGENTS 











IN THE GREAT NORTHWEST 


10WA, MINNESOTA, NORTH AND 
SOUTH DAKOTA 








PREPARE FOR IOWA MEETING | 


Local Agents Will Hold Their Conven- | 
tion in Davenport June 11-12—Ex- 
cellent Time Anticipated 








W. R. Weir was reelected president | 
of the Davenport Insurance Men’s As- 
sociation at a meeting last week. G. H. 
Ficke was elected secretary and Hugo 
Vogt, treasurer, 

The annual convention of the Iowa 
Association of Local Fire Insurance 
Agents will be held in Davenport 
June 11-12, and a committee of ar- 
rangements was appointed to prepare 
for the meeting. The committee con- 
sists of W. R. Weir, Frank Camp and 
R. Mittelbuscher. Convention head- 
quarters will’ be at the New Kimball 
hotel, and a feature of the first day’s 
program will be a boat ride on the | 
steamer W. W. A Dutch lunch will | 
be served and the visitors will be en- 
tertained by a cabaret feature. The | 
annual banquet will be served at “Zum 
Alten Dorf.” 


| 
| 





Iowa Pond Elects 

Things are going to be doing at 
Lake Okoboji July 18-19, when the 
Iowa pond of the Blue Goose meets 
for its annual midsummer splash. 
This was determined at the quarterly 
— held in Des Moines Tast Fri- 
ay. 

A committee was named to take 
charge of this approaching event. Judg- 
ing from the personnel of the commit- 
tee the latter will make good in its 
determination to give the “boys” ail 
that is coming to them. The commit- 
tee consists of E. S. Freeman, chair- 
man; J. D. Carpenter, A. M. Upham, 
J. D. Bausch, W. A. Hand and A. E. 
Clark. 

The meeting in Des Moines was the 
annual business meeting. Officers for the 
ensuing year were chosen as follows: 

Most loyal gander—W. A. Hand, Aetna. 

Supervisor of the flock—H. A. Hough- 
ton, Firemen’s. 


Custodian of the goslings—O. W. Fol- 
oe R.. e 
elder of the goose quill—C. R. Tyr- 
~~ ee ag - . . 
eeper of the golden goose egg—Clif- 
ford Watson, Niagara. e om 

Guardian of the pond—L. A. Riemann, 
American Central. 

The usual supper was dispensed with 
following the business meeting. This 
was because of the determination to put 
the money thus required into the big feed 
at Lake Okoboji. Considerable routine 





R. P. Ockenga 


Peoria, Ill. 
Illinois General Agent 


German American Fire Ins. Compan 
Baltimore 4 


Policy Holders’ Surplus - $1,008,506.43 


Allemannia Fire Ins. Co., Pittsburg 
Policy Holders Surples ns $908,667.3 


Commerce Insurance Co., »NLY. 
Policy Holders’ Surplus 36.46 


Pittsburg Underwriters of Pennsylvania 





the correction of form and proper rate. 


business was transacted. About thirty | 


60th ANNVAL STATEMENT 


oy 4 Capital - - = = =  § 800,000.00 
Assets (to protect policy holders) - 4,189,617.18 

Swurauce Net Surplus to policy holders 2,180,005.25 

of WatartowncT.B: Net Surplus to stockholders - - 1,680,005.25 

|W, BH. STEVENS, President JOHN Q. ADAMS, Secretary 


STUART MORGAN, State Agent, Michigan, Detroit 
N. T. JULIAN, State Agent, Ohio and West Virginia, Columbus 
F. G. HERMAN, State Agent, Indiana nnd Kentucky, Mattoon, III. 
P.P.WIPPELL, State Agent, Illinois and Wisconsin, 2127 Ins.Exchange,Chicago 
H. F. WATERMAN, State Agt., Missouri, Kansas and Oklahoma, Kansas City, Mo. 
-» S. FREEMAN, State Agent, Iowa, Nebraska and Minnesota, Omaha, Neb. 





THE CENTRAL UNION FIRE INS. €0., “sissourr 
Surplus to Policyholders Jan. 1st, 1912 - - $450,000.00 





OHN G. EDWARDS, President—E. R. DURHAM, Secretary and Treas. 
. H. YOUNG, Vice-President—A. E. PINKNEY, Asst. Secretary 





PRODUCING AGENTS WANTED in Missouri, Kansas, Illinois and Indiana 
| W.W. MARSH 





HERMAN MILLER 


PRESIDENT SECRETARY 


IOWA 
Manufacturers Insurance Co. 


OF WATERLOO, IOWA 
Writes Fire and Tornado Insurance in Iowa and Illinois 








Strictly an Agency Company—No Surplus Lines—For +; cen in protected Cities 
and Towns, make application direct 


Merchants National Mutual Fire Ins. Co. 


FARGO, NORTH DAKOTA 
Saved its Policy-holders over $85,000 in less than Nine Years 


Give us some insurance and share in this saving 
F. H. WILDER, Secretary LARS CHRISTIANSON, President 








The Sioux Falls Mutual Fire Insurance Co. 
of Sioux Falls, South Dakota 


ood contract to offer High Grade Local Agents for writin 
erritory. Cash or Assessment Plan. Big Pividends are 


$40,000 CASH SURPLUS—GUARANTEES”LOSSES. 
Write for Particulars to Z. A. HAZARD, President and Manager. 


Hail Insurance in Unocew 
eing Paid our Policy Hol ‘ 


cially 
akota 


Has as 
South 





Retail Merchants Association Mutual Fire Insurance Company 


FARGO, NORTH DAKOTA 


INSURES AT ACTUAL COST FOR ONE, THREE OR FIVE YEARS 


Adopted as the Insurance Department of the Retail M of North Dakota 
at Dickinson, N. D., July 11th, 1912. 
J. T. NELSON, Pres dent W. W. KING, Secretary 


Lente A cieti 











The Yorkshire Insurance Co. vx. 


of York, England ESTABLISHED 1824 


The “Yorkshire” is the Oldest and Strongest of the English Fire 
Companies not heretofore represented in the United States. 


es ‘Weieestheg thor 
. 8. ers nv 
— C. E. LANE, Superintendent of Agencies = 
No. 80 Maiden Lane, New York 


NEW YORK LIFE INSURANCE & TRUST CO., United States Trustee, 52 Wall St. 





PACIFIC COAST ack San Francisco, Cal 


NORTH & SOUTH CAROLINA DEPARTIIE "tarry fe | M Greensboro, N. C 
sO DEPARTMENT, Dargan & Hopkins, Managers, Atlanta, Ga. - 








Policy Holders’ Surplus - - - $3,403,007.09 
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weve in attendance, which is considered 
very good by the members present. 





Promise 20 Percent Reduction 

A reduction of premium on resi- 
dences amounting to 20 percent has 
been agreed upon as a result of a con- 
ference between the Minneapolis Civic 
& Commerce Association and insur- 
ance companies, provided the city coun- 
cil makes the construction of fireproof 
roofs compulsory. The proposition is 
to come before the council at its next 
meeting. 





PLAN BIG OFFICE BUILDING 


Two well known Minneapolis Insurance 
men, Chas. J. Hedwall of Chas J. Hed- 
wall & Co., and Geo. A. Mowry, president 
of the Twin City Fire, are the chief 
owners of the new Investment Holding 
Company, which will build a_ twelve- 
story bank and office building at Fourth 
and Second avenue, south, Minneapolis. 
™he building is estimated to cost $650,- 
000. Mr. Hedwall believes that by the 
time the building is under way, some 
time during the summer of 1914, most of 
its space will have been taken by insur- 
ance offices and banks. The architect 
has not yet been secured and other pre- 
liminaries for the actual construction 
have not been made. There is a large 
three-story building on the site now 
which will have to come down and the 
termination of leases and details of the 
planning ‘will make it impossible to be- 
gin work on the building before the 
spring of 1914. 





Minnesota Agency Appointments 
Lon. & Lanc.—Miss Aloyse Cleveland and b 
R. Carpenter, Minneapolis. 
Boston—J. T. Rose, R. C. and D. T. Helm 
and G. A. Tomlinton, Duluth. 
Teutonia, La.—A. O. Ruble, Willmar. 
Prov. Wash.—Frank Risland Freeport; F. E. 


Johnson, Mahnomen. 
Hall and J. W. Taylor, 


Continental—E. C. 
St. Paul. é 
N. W. Natl.—N. A. Holingbesk, . 


Royal—A. J. Hayes and Garceau, 
Crosby. 

Westchester—C. I. Quarters and W. T. 
Forbes, Austin. : 
Lumber Mut., Mass.—A. W. Richardson, 
Howard Lake. 


Citizens, Mo.—H. L. Waage, Crookston; J. 
Stephenson, Duluth; ward Gugisberg, 
Mankato. 

Norw. Union—J. D. Boyle, Pine City; Fran- 
ces M. Payne, Pipestone; F Myers, A. B. 
Hoel and I. K. C ristensen, Biwabik. | 

Franklin—W. De W. Pringle, Hastings. 

Connecticut—F. H. Wells, Paynesville; C. A. 
Rasmussen, Austin; W. A. Pofahl, Waldorf. 

Aetna—G. L. Douglas, Duluth. 


DAKOTA NOTES 


Inspection has been made of the sprink- 
lered flour mill of the Aberdeen mers | 
Co., at Aberdeen, S. Dak. The Esty 191 
system is pronounced excellent to good. 
Line of insurance, $75,000. 


Contract has been let to equip the plant 
of the Knight Printing Co., 619% North- 
ern Pacific avenue, Fargo, N. Dak. Grin- 
nell heads will be used and the equipment 
will be operative about July 1. 


MINNESOTA NOTES 


The warehouse of G. Sommers & Co., 
between Woodward and Grove streets, St. 
Paul, Minn., is to be equipped with Grin- 
nell sprinkler system, to be operative 
about June 1. 


Report has been made on the sprinklered 
plant of the Red Wing Linseed Company, 
Red Wing, Minn. Risk is equipped with 
Grinnell system, classed a compromise or 
worth 60 percent rate credit. 


Contract has been let to equip the flour- 
ing mill of the International Milling Com- 
pany, at New Prague, Minn., with Rock- 
wood sprinkler system. The protection 
will be in service by Sept. ist. 


Report has been made on the sash, door 
and blind factory of the Anderson Lum- 
ber Co., at South Stillwater, Minn. The 
Grinnell 1912 wet and dry sprinkler sys- 
tem, graded excellent or worth 90 percent 
rate credit. Line of insurance, $100,000. 


The General Inspection Co., of Min- 
neapolis, has made an original report on 
the woodworker of the Simonson Brothers 
Manufacturing Co., at Minneapolis. Risk 
is equipped with Rockwood dry pipe 
sprinkler system, classed good, and the 
risk as a whole fairly good. 


The annual appropriation for the sup- 
port of the Iowa state fire marshal’s office 
has »Yeen increased from $12,500 to $13,- 
600. Reports of fires from town clerks 
and fire chiefs have been made com- 
pulsory. 
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SAY MORAL HAZARD CREATED 





Companies See Much Double Insur- 
ance on Account of Suspension of 
Business in State 





Sharp practices on the part of some 
agents are producing some conditions 
that create a serious moral hazard in 
Missouri. All expirations that come 
after May 15 and before the middle 
of July are being written up by some 
as new business via the switch route. 
That is where an agent has two or 
more companies he simply puts the ex- 
pirations of one in as new business to 
another. Thus double insurance is 
created between the date when new 
policies are issued and the date of ex- 
piration of old. With Missouri’s val- 
ued policy law and the prospects of 
business being seriously blighted by 
the difficulty of getting sufficient in- 
surance those. properties which are 
overinsured will furnish more than 
their quota of fires. 





Wins McFarlane’s Approval 


_ Superintendent Ike S. Lewis of the 
Kansas insurance department has re- 
ceived a letter from Arthur E. McFar- 
lane, who has been writing the “arson 
trust” articles for Collier’s Weekly, 
complimenting the Kansas official on 
his stand on the subject of overinsur- 
ance. Lewis has turned the letter over 
to the press and has secured a good 
deal of publicity through it. 

The letter follows a circular letter 
to fire insurance companies sent out 
by Lewis in which he threatened 
agents with the cancellation of their 
licenses if they practiced writing over- 
insurance. McFarlane wrote: 

I was just on the point of writing to 
you to ask for a copy of your recent cir- 
cular to insurance companies. I can see 
how much splendid work you are going 
to do for Kansas, merely by the exercise 
of pluck and honesty. Our fire problem 
is at heart almost wholly an insurance 
problem, and if we will take hold of it 
in that way, it will very quickly cease to 
be the great, mysterious bugaboo which 
it is at present. I am going to watch for 
results in Kansas. In the meantime I 
want to thank you more than cordially 
for your all too flattering letter. 

Replies of fire companies to the cir- 
cular are surprising the superintendent 
by so many of them being favorable to 
his plan of dealing with local agents, 
he says. A number of letters commend 
Lewis highly for the stand he has taken 
toward overinsurance, and offer him 
further suggestions for carrying out 
his plan. 

Some of the replies, Lewis says, have 
been harsh. few have attacked 
rather savagely the Kansas valued pol- 
icy law, while others have frankly de- 
clared they believed the superintendent 
would be unable to accomplish his pur- 
pose in the manner he proposes to go 
about it. 





To License Interinsurers 


Superintendent Revelle of Missouri 
is preparing to license interinsurance 
and reciprocal concerns to take care of 
business if the old line companies leave 
the state. He has issued rules and reg- 
ulations to govern these exchanges, 
the Missouri law being silent upon that 
point. The rules which he promulgates 
for the regulation of this class of in- 
surance concerns are those approved by 
the insurance commissioners at their 
last annual meeting. In conference 
with representatives of interinsurance 
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our Real Estate business here and invite offers from good Companies not 
already fully represented in the district. 


Law Land Company., 


206, 207 AND 208 ADAMS BLOCK 
MASON CITY, IOWA 





and reciprocal concerns recently the in- 
surance superintendent was advised 
they would abide by any reasonable 
regulations he would promulgate. 





Hears of Contingent Plan 


State legislation providing for some 
kind of contingent compensation for 
local agents has been suggested to Su- 
perintendent Ike S. Lewis of Kansas, 
and may be proposed by Lewis to the 
next session of the legislature. He be- 
lieves the plan, if it is worked out, is a 
good one, and that it will do much to- 
ward the elimination of overinsurance 
in the state. 

The suggestion, Lewis says, came 
from a fire insurance company in reply 
to his circular letter issued a few weeks 


ago warning the companies that he 
would cancel the licenses of agents he 
found habitually writing overinsurance. 
The writer declared he heartily agreed 
with the superintendent in his stand on 
the menace of overinsurance, and that 
his company was willing to assist in 
any way possible to remedy the evil. 





BUSY WITH SCORE OF CASES 


The first two persons arrested by Har- 
rison Parkman, Kansas state fire marshal, 
on charges of arson were bound over dur- 
ing the last week to face hearings in the 
district courts of their respective coun- 
ties. The two men are James A. Draffen, 
who is charged with burning his home 
at Burlingame, Kan., to collect the insur- 
ance upon it, and George Riffle, of Dur- 
ham, Kan., charged with setting fire to 
a restaurant he owned for the same pur- 
pose. Parkman is well pleased with his 
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SECURITY 


Fire Insurance Company of Davenport, Ia. 


Ss. F. GILMAN, Pres’t 


M. C. HINSCH, Seo’y 


CASH CAPITAL $200,000 
This Company has had 28 years of successful business experience, and is now doing 


business in Iowa, Illinois, 
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agent, because in addition to writing a general business, it accepts practically all classes 
of farm risks. We want agents in the above states, and would appreciate 


bearing from agents desiring to represent us. 


Address the Secretary. 





LAUGH and THE WORLD LAUGHS WITH YOU 











THE NORTH DAKOTA MUTUAL FIRE INSURANCE CO. 


VALLEY CITY, N. D. 


Licensed by the Commissioner of Insurance to Smile ALWAYS 


SOUND RELIABLE 


Adjusts Its Losses Fairly—Pays Them Promptly 
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success so far, and is sure he has ample 
evidence on which to convict both men. 
He is busy now with almost a score of 
incendiary cases, in many of which he 
wee to make arrests in the next week 
or two. 


Select Manager for Bureau 


A committee of company officials 
will meet at Little Rock, Ark., next 
Monday to decide on the appointment 
of a manager of the rating bureau au- 
thorized in that state by the last legis- 
lature. Both eastern and western of- 
ficials will be present, as will H. M. 
Hess, until recently manager of the 
‘Missouri Actuarial Bureau. 





GET MOUNTAIN FIELD 

Cc. D. Cobb & Co., of Denver, Colo., have 
been appointed ne ety agents of the 
Providence Washington and Providence 
Underwriters’ for Colorado, Wyoming and 
New Mexico (the company is about to 
enter the latter state). The general 
agents will be under the jurisdiction of 
the western department at Chicago, under 
Manager S&S. Collins, but will have 
charge of the entire agency system in the 
mountain territory. 


MUTUAL GOING TO THE RESCUE 

It’s all off now. The stock companies 
can take their things and forget they ever 
played in Missouri. At a meeting of busi- 
ness men at St. Louis last week to con- 
sider the grave situation caused by the 
determination of the stock companies to 
suspend business in the state, a director 
of the Jefferson Mutual Fire declared the 
people of the city would find his com- 
pany going to the rescue. He didn’t say 
anything about coming back, however, and 
the business men were unimpressed. One 
of those present asked him if his com- 
pany could handle a $600,000 line, and the 
incident was closed. 





MUTUAL LIVESTOCK CHARTERED 

The Stockman’s Insurance Company, a 
Kansas mutual livestock insurance con- 
cern, has been chartered to write business 
in the state. According to the news- 
papers, the new concern has the endorse- 
ment of F. D. Coburn, Kansas secretary 
of agriculture, who has prepared a state- 
ment to the effect that the loss of live- 
stock in the state was greater last year 
than the fire loss. The incorporators in- 
clude several well known Kansas in- 
surance men and others. 


MISSOURI ARRANGEMENTS 

Manager C. E. Sheldon of the American 
of Newark in annoucing to his Missouri 
agents that the company will suspend 
operations in the state April 30, an- 
nounces that State Agent E. R. Perfect 
has been transferred to Nebraska, but 
J. A. Melton of Kansas City will be re- 
tained to look after losses. 





Missouri Agency Appointments 


Ins. Agency, Kansas City; Arthur Popp, Perry- 
ville; W. W, Steel, St. Louis; C. F. Irwin, St. 
Louis; W. C. Arnold, Ancell; E. E. Cla . 
Ashland; Julius Brinkmeier, Augusta; G. F. 
Aufden, Bland; J. W. Hoffman, Chamois; R. J. 
Cowder, Chilhowee; E. H. Woods, Hercula- 
neum; ard, Kimmswick; F. G. Ahman, 


Marthasville; Frank Weitkamp, Moscow Mills;- 
F. A. Gentleman, O’Fallon; G. F. Walz, Rose- 
; N. B. Schwendemann, St. Peters; Knight 

& Sons, eee f- H. Johnson, Wentzville. 
Buff. Ger.—J. F. O. Reller, St._ Louis. 
a C-a& DB ng, 


_Commercial, 
ity. 
_,county—Wallace Insurance Agency, Kansas 


Kansas 


ity. 
Continental—O. D. Evans Insurance Agency, 
St. Louis. 


& Gough, Butler. 

L. & L. & G., Eng.—G. C. Clements, Garden 
Citys Martin & Busch, Marshall. 

mdon—L. O. Weakley, St. Joseph. 

Natl. Union—W. H. Oberbeck, St. Louis. 

New Hamp.—Sigmund Solomon, Monett. 

Prov. Wash.—E. D. Martin, Marshall; C. E. 
Purdy, Neosho; Hout & Hagarm, Sarcoxie. 

Standard, Ct.—R. N. Gilbert, Hannibal. 

Sun—Ramsey & Cook, Flat River; J. W. Tin- 
dall, Fayette. 

A. B. 


Urbaine—J. 
onanate ; 
akenda. 


GENERAL WESTERN NOTES 
J. C. Brown is now sole owner of the 
Brown & Bailey agency at Snyder, Okla. 
Elmer E. Abbott has started a local 
agency with his brother, at Beatrice, Neb. 
H. A. Sawin has started a local agency 
at Baldwin, n. He has just been ap- 
pointed justice of the peace. 
R. H. Purcell, Colorado state agent of 
the Liverpool & London & Globe, has 


been bereaved of his sister, on account 
of whose health he was transferred from 
Nebraska to Colorado a number of years 





KENTUCKY AND THE SOUTH 


SETTLEMENT ON ODD LOSSES 


Agreements Reached on Tornado 
Damages Complicated by Floods 
and Leaking Sprinklers 














The tornado loss on the tobacco 
warehouse of W. G. Dunnington & Co., 
at Paducah, Ky., has been practically 
settled, the disposition of part of the 
tobacco damaged by rain which ac- 
companied the windstorm being the 
final detail awaiting completion. It is 
known, however, that the companies 
will pay about 60 percent of the $69,000 
of insurance carried on the warehouse 
and contents. The loss attracted great 
attention, on account of the amount 
involved, as well as the fact that floods 
in Paducah prevented adjusters from 
disposing of the case for several weeks 
after the loss was reported. 

Decision has also been made regarding 
the tornado loss on the plant of the Ken- 
tucky Lithographing Company, in Louis- 
ville. As reported recently, a windstorm 
blew off part of the roof, a falling timber 
striking a sprinkler pipe and causing a 
deluge or water, which damaged a lot of 
peper stock and other property of the 
ithographers. The plant was covered 
both by tornado and sprinkler leakage in- 
surance, and there was some question as 
to which policy would be resorted to to 
secure payment. The adjustment, how- 
ever, placed the entire burden on the 
tornado policy, it being held that the 
damage done by the sprinkler system was 
not of the kind contemplated under 
sprinkler leakage insurance. 


Defenses Wiped Out 


By a new Texas law companies are 
hereafter prevented from defending 
claims on personal property through 
nearly all of the means used in the 
past. The iron safe clause and many 
other conditions of the policy and of 
forms are nullified by the act. It fol- 
lows: 


An act to prevent fire insurance com- 
panies from avoiding liability for loss 
and damage to personal property 
under technical and immaterial pro- 
visions of the policy or contract of 
insurance where the act breaching 
such provision has not contributed 
to bring about the loss and declaring 
an emergency. 

Be it enacted by the legislature of the 
State of Texas: 

Section 1. That no breach of violation 

y the insured of any of the warranties, 
conditions or provisions of any fire in- 
surance policy, contract of insurance, or 
application therefor, upon personal prop- 
erty, shall render void the policy or con- 
tract, or constitute a defense to a suit 
for loss thereon, unless such breach or 
violation contributed to bring about the 
destruction of the property. 

Sec. 2. That the provisions hereof 
shall in no way affect or repeal the pro- 
visions of Article 4874 of the revised civil 
statutes of 1911 in so far as the same 
relates to fire insurance policies upon real 
or mixed property. 

ec. hereas, under the existing 
laws, insurance policies and contracts 
may be defeated upon purely technical 
provisions and defenses that in no way 
affect the merits of the claim against the 
insurance company, and such defenses 
have been upheld to the extent of making 
it almost impossible for an insurance 
policy upon personal property to be col- 
lected by suit, creates an emergency and 
imperative public necessity that the con- 
stitutional rule roqutsing bills to be read 
on three several days in each house be 
suspended, and that this act take effect 
and be in force from and after its pass- 
age, and it is so enacted. 

The State Insurance Board advises that 
this bill becomes effective 90 days after 
adjournment June 30, 1913. 


Meet at French Lick June 26-27 

The executive committee of the Ken- 
tucky Board of Fire Underwriters has 
definitely decided upon French Lick 
Springs, Ind., as the place of the next 
semi-annual meetine. The dates se- 
lected for the meeting are June 26-27. 





COMPANIES PAID FOR THE WALLS 

E. G. Morgan, owner of the St. James 
apartment house in Louisville, which was 
burned a year ago, the insurance com- 
panies paying a total loss on the prop- 
erty, will be permitted to use the walls 
in reconstructing the building, after all. 
The building inspector declined at first 
to issue a permit, holding that since a 
total loss had been paid, the building 
must be considered worthless and new 
walls erected. The city attorney, how- 
ever, has ruled that if the walls are found 


rant use, a permit should be granted Mr. 
Morgan. No steps have yet been taken 
by the insurance companies to recover the 
ss they paid as the value of the 
walls. 





ADDITIONS TO COVER TAXES 


The state insurance board of Ken- 
tucky has decided, in connection with 
the addition of an amount sufficient to 
offset local taxes to the rate on dwellings, 
that this addition must not exceed 

cents. The amount of the addition to be 
authorized in Louisville has not yet been 
agreed on. The allowances to cover tax- 
ation which have been authorized thus 
far are Frankfort, Campbellsville, Car- 
lisle, and Lexington, 3 cents; Bardstown, 
Franklin, Hopkinsville, Lebanon, Green- 
ville, Owensboro, Madisonville, Mayfield, 
Paducah and Springfield, 1 cent; Augusta, 
Bowling Green and Carrollton, 2 cents. 





BENJAMIN IS RECOVERING 


Cc. M. Benjamin, the veteran special 
agent of the Fire Association, is recover- 
ing from a critical illness which has had 
him on his back at St. Thomas’ Hospital, 
Nashville, Tenn. Mr. Benjamin e 
ill in Memphis, temporary blindness at- 
tacking him. his soon passed off, but 
left him in bad shape, great solicitude 
being expressed while he was undergoing 
treatment at the infirmary. He is now 
on the road to recovery, however, and will 
take a vacation at French Lick Springs, 
Ind., until he regains his full health and 
strength. 





CAN CANCEL PART OF POLICY 


The right of a mutual company to can- 
cel part of the insurance on property of a 
member upheld by the Kentucky court of 
appeals in the case of the German Mu- 
tual Fire, of Louisville, against Fred 
Weikel. The company had canceled on a 
cow-shed of Weikel, and the shed later 
burned. Weikel sued on the ground that, 
being a mutual company, the German 
Mutual had either to cancel on all his 
property and conclude his membership, or 
retain all of the insurance in force. This 
claim was upheld in the lower court, but 





the appellate tribunal has ruled that the 


company had a right to enforce partial 
cancellation, and that since Weikel was 
given due notice and had copersenny to 
apply for insurance elsewhere, he had no 
grounds for recovery. 


TIMBERLAKE BACK AT WORE 

Friends of T. C. Timberlake, head of 
the well-known local agency of Louisville 
who was recently reelected president of 
the Kentucky Association of Local Fire 
Insurance Agents, have given him a warm 
gresting upon his return to business fol- 
owing recovery from a serious operation. 
Mr. Timberlake has taken hold of the 
association work with renewed interest, 
and plans to appoint the important con- 
ference committee, authorized at the re- 
cent annual convention, in the near 
future. 





KENTUCKY NOTES 


Mrs. Bud Pendleton has been arrested 
at Lancaster, Ky., on a charge of arson 
preferred by county officials. She is ac- 
cused of burning the residence of Pink 
Miller. 

Messrs. Laffoon and Gray of the Ken- 
tucky rating board, with T. M. Goodloe, 
its actuary, were in Chicago this week 
and conferred with the Kentucky commit- 
tee on the situation in that state. 


TENNESSEE NOTES 


H. L. White, Nashville, Tenn., has en- 
tered the local agency business, which 
he will conduct in connection with the 
handling of real estate. 

J. W. Trent has been sentenced to two 
years in the Tennessee penitentiary for 
burning the general store of W. L. Mul- 
lins at Powder Springs, Tenn. 


GENERAL SOUTHERN NOTES 


The American of Newark has decided to 
re-enter Arkansas and W. L. Timmerman 
of Memphis, Tenn., has been made gen- 
eral agent. 

A state coting bill has been introduced 
in the Florida legislature. The governor 
of the state in his message recommends 
a drastic antitrust law. 
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FIRE PROTECTION DEPARTMENT 


Timely Comments on Hazards 
Protective Devices and 


Kindred Topics 





NEWS OF FIRE PREVENTION 


HE fire prevention program pro- 
if posed by the Wisconsin legisla- 

tive fire insurance investigatin 
committee met with cordial approva 
in the hearings before the legislative 
committees. Two of these bills were 
advanced in the assembly during the 
past week, Bill No. 908-A, providing for 
periodical inspections of property in 
cities, and Biil No. 909-A, relating to 
the payment of fire department dues, 
having been engrossed. Property-own- 
ers and insurance men have been unani- 
mous in urging the fire prevention pro- 
gram of the committee. 

One of the committee recommenda- 
tions was that in order to get inspec- 
tions made without any addition to the 
present state expenses, the state fire 
marshal and the oil inspector depart- 
ments should be consolidated with the 
insurance department, and that the 
work of prosecuting arson cases should 
be placed with the attorney-general, as 
is done in Minnesota. It is freely pre- 
dicted that the legislature will enact 
the legislative committee’s report into 
law, even if it takes a two-thirds vote 
of each house to do it. 








WANT INJECTION OF PEPPER 





Iowa Association Not Going to Quit— 
Family Discussion Leads to Re- 
newal of Efforts 





Despite certain reports to the effect 
that the Iowa State Fire Prevention 
Association has considered going out 
of business because of lack of coop- 
eration on the part of city and town 
officials, the association at its semi- 
annual meeting at Shrine Temple, Des 
Moines, last week set all doubts at 
rest on that score. 

Instead of going out of business, the 
members voted an assessment suffi- 
cient to carry on the work until the 
October meeting and decided to get 
busy. Town reports have been far 
from numerous of late and an injec- 
tion of pepper was ordered all around. 
The scheme of inspecting by congres- 
sional districts will continue and the 
committee assigned by the executive 
committee to each district will con- 
tinue as heretofore. 

The meeting was called to order by 
President W. E. Page. President Page 
had decided not to have a set program 
but have instead a sort of family dis- 
cussion. The discussion was so inter- 
esting and at times so complicated 
that it was evident that President Page 
had been wise. The voting of the as- 
gessment and the determination to 
continue the work were the culminat- 
ing features of the meeting. No out- 
siders attended and no speeches were 
made other than the heated affairs 
which came to the surface during the 
debate. 





WILL INSPECT SHEBOYGAN, WIS. 

Plans are being completed by the Wis- 
consin State Fire Prevention Association 
for a thorough inspection of conditions in 
Sheboygan, Wis., on April 30. About fifty 
members of the organization, with State 
Fire Marshal Thomas M. Purtell and 
Deputy J. E. Kennedy, will make up the 
party which will visit Sheboygan. 

The Sheboygan local board will enter- 
tain the members of the inspection party 
and others interested in the work of fire 
prevention at a banquet to be given in 
the evening at one of the local hotels. 
The Sheboygan city officials and members 
of the waterworks board will be in at- 
tendance and the general conference is 
expected to result in a bettering of fire 
protection facilities for the city. It is 

oped that the et | will go a long 
way in effacing certain friction which is 
said to have existed for some time in the 











waterworks board. An interesting pro- 
gram for the evening is being prepared 
by President W. E. McCullough of the 
fire prevention organization. 





SEES OVER INSURANCE EVIL 


Would Make It a Crime to Insure 
Property Without First Ascer- 
taining Its Real Value 








In his report, just issued, for the sec- 
ond and third years of his department, 
ending August, 1912, Fire Marshal Elli- 
son of West Virginia speaks strongly 
on the subject of over insurance. fe 
would not only revoke the agent’s li- 
cense, but would make it a crime to 
issue insurance without first ascertain- 
ing the real value of the property cov- 
ered, On the other hand, he is strongly 
in favor of the repeal of the valued 
policy law. In discussing the subject 
of fire prevention he says: 


I could not pase the subject of fire 
prevention without dealing in plain 
language with what I consider the gravest 
problem in the fight against the enormous 
and useless fire waste, and I can furnish 
actual cases and data to prove the se- 
riousness of this situation. It is the 
ease with which a man of questionable 
character can secure insurance to almost 
any amount he may desire on small 
values. The statistics show that in the 
past two years, about 42 per cent of the 
fire waste of this state was from fires 
of unknown and incendiary origin, and 
in at least 75 percent of these cases, the 
motive of a well or over insured risk pre- 
sents itself to the investigator. 

Burning property for the purpose of 
turning a dull business into r y cash 
is a crime against the honest citizens of 
the state that will never be stamped out 
by the conviction of a chance man here 
and there, who is unsuccessful in his 
attempt. 

The real cause must be gone after, and 
it should be a crime for any insurance 


agent or company to insure a piece of 
property without first finding out that the 
property really exists, and that it is not 


insured for more than its value. 

As insurance commissioner of this 
state, you should be given the authority 
to deal in no uncertain way with the 
insurance agent or company who aids in 
the crime of arson, and some law should 
be passed at an early date, making it 
impossible for a company or agent to 
overinsure property. 


He touches the subject again in his 
recommendations, and also in his ar- 
gument for the adoption of the model 
fire marshal law. The recommenda- 
tions in the report are as follows: 


1. The adoption of a law that will 
place insurance agents and companies 
under the supervision of the insurance 
commissioner in such a way that the in- 
suring of property without first ascer- 
taining its value will be a crime, punished 
not only by a revocation of license, but 
in cases where it can be shown to be a 
regular practice of agents, a crime 
against the state. This law should be 
made so strong that the overinsurance 
evil could be immediately stamped out. 

Repeal the so called “valued policy 
law.” This law is intended to stop the 
practice referred to in my first recom- 
mendation. In theory it is good, but in 
practice it fails to reach the evil. I am 
in favor of the repeal of this law, because 
I believe it aids the criminally inclined, 
and not the useful, honest citizen. It 
makes the state a party to the effective 
working of the scheme to get more in- 
surance than the real value of the prop- 
erty burned. 

3. The adoption of a law regulating 
the storage and transportation of crude 
petroleum and any of its products, dyna- 
mite and like combustible and other in- 
flammable substances and fluids. 

4. The adoption of a law prohibiting 
the sale and use of the so-called parlor 
match, and the dangerous type of fire- 
works. 

5. The adoption of the model fire mar- 
shal bill. 


In his discussion of the model fire 
marshal law Mr. Ellison emphasizes 
the desirability of supporting the de- 
partment without the help of the in- 
surance companies, and again touches 
on the evil of overinsurance. He says 
in part: 

The bill removes the department from 
the stain of being financed by the insur- 
ance companies. This is especially de- 
sirable in the prosecution of arson cases 
for where the property burned is in- 
sured, the argument that my — 
tions are prompted and backed by a de- 
sire on the part of insurance companies to 
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get out of paying their claims, is made 
to juries, and by experience I have found 
that the ordinary jury likes the argu- 
ment, and the criminal is often set free. 

There is still another reason why the 
prosecution of arson should not be left 
to the insuring public and paid through 
the insurance companies, and that is that 
the insurance companies are directly re- 
sponsible for a great number of the 
crooked fires. This problem must be 
dealt with by the state, for insurance 
company managers have known of its 
magnitude for years, but have chosen to 
make the rates sufficient to meet the 
losses and let it go at that. By overin- 
suring, they become a party to the arson 
crime so’ prevalent in this state. My of- 
fice is full of statistics on cases where 
large amounts of insurance have been 
placed on small values, and I believe that 
about 30 percent of the fire waste of this 
state comes from the over insurance of 
property. 


The report shows that in the three 
years the department has been estab- 
lished the fire waste in the state has 
decreased from $2,476,335 in 1909-10 to 
$2,200,551 in 1910-11 and $1,826,890 in 
1911-2. This is a decrease of 26 per- 
cent and is credited to the education 
of the public along fire prevention 
lines and improvement in the fire de- 
partments by the adoption of civil 
service rules. 

In the average day of the last year 
reported on there were 1.78 fires, which 





caused loss of $2,800.65 each, making a 
daily average waste of $5,055.18. 





FIREMEN STRIKE AT OTTAWA, KAN. 


A strike on the part of Chief Lee 
Phares and 16 of his 22 men at Ottawa, 
Kan., last week, threatened for a time 
to leave the town without any fire fight- 
ers. The chief and his men turned in 
their resignations following a disagree- 
ment with a new mayor, A. H. Slater, 
who insisted upon naming the officers of 
the department, instead of leaving it to 
the election by the men, as has been the 
rule heretofore. Simon Cole was ap- 
pointed chief after the former chief re- 
signed, and a call for volunteers to fill 
the department brought responses enough 
in less than a day to fill several depart- 
ments. 


NUMEBOUS DEFECTS FOUND 

Numerous construction defects, as well 
as poor arrangement of the fire depart- 
ment and water supply of Glasgow, Ky., 
were reported by the Kentucky State 
Fire Prevention Association following its 
meeting there last week. The public 
meeting at Glasgow was unusually well 
attended. 





WANTS TO SEE PLANS 


Assistant Fire Chief C. B. Whyler, head 
of the Cleveland fire prevention bureau, 
asserts that the city building department 
is making a mistake in not submitting 
eertain features of new structures to the 
fire department for approval before per- 
mits are granted. The fire department he 
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said, has especial interest in the fire pre- 
vention apparatus, fire escapes, exits, 
stairways and the fire equipment in gen- 
eral. As if is, the department knows noth- 
ing about these things until the building 
is completed. Changes in occupancy are 
sanctioned by the building department 
which the fire department would never 
approve, he says. Mr. Whyler was moved 
to e these remarks through an in- 
vestigation of an apartment house fire 
which occurred recently. 


REMEDY IS NOW SUGGESTED 


Alliance, Neb., Local Agent Presents 
His Views on Means to Reduce 
Incendiary Losses 


Alliance, Neb., April 17—To the Edi- 
tor: I have been reading the articles 
in Collier’s carefully, also Chicago 
daily papers, and other journals, among 
which might be mentioned your own, 
regarding incendiaries and incendiar- 
ism, the so-called “Arson Trust,” and 
have watched for some remedy to be 
suggested. Having been connected 
with insurance in many of its different 
phases for twenty-three years, first in 
having charge of the insurance of a 
large manufacturing company (in con- 
nection with its credit department) and 
afterwards as solicitor and inspector 
for the New England factory mutuals, 
soliciting agent for the Policy Holders’ 
Union, contracting agent for the Man- 
ufacturers’ Sprinkler Company, special 
agent for the Traders’ Insurance Com- 
pany, and as local agent, doing special 
agency work, adjusting, etc, for a 
number of companies, and having lived 
in towns of less than 2,000 and 5,000, 
one city of 50,000, as well as in Chi- 
cago, believe I know the conditions 
fairly well, and think the following 
plan both feasible and not too expen- 
sive. 


Every state has its fire prevention bu- 
reau, and a number have the old “Boards” 
still in operation. Where the board is 
still maintained and a local inspector or 
rate clerk, looking after its interests, it 
would be a simple matter to have him 
report on the moral character of the 
risk, the estimated value of building or 
stock, the amount of insurance carried, 
(he can readily obtain the latter from 
his own records once they are made up), 
the appearance of prosperity, or failure, 
and in fact all the information usually 
desired and obtained by the creditors of 
the party or parties, by banks, wholesale 
houses and factories with which he does 
business. 

Before an agent issues a policy, have 
him first secure this information from 
the inspector and get the inspector's 
“O. K.” before delivering. A copy (if 
necessary) of the report could be mailed 
with the daily report. By keeping a rec- 
ord of the policies issued, the inspector 
can tell when the assured has obtained 
all the insurance his property justifies. 
He can make it his business to know 
when a vacant building is about to be 
occupied and what the occupancy is to 
be, where the party comes from, what 
the probable value of the stock to be 
installed will be, his assets and liabili- 
ties, previous business experience, fire 
record, ability, and success or failure as 
merchant, and other information usually 
demanded by credit men and mercantile 
agencies ore | reports. 

Writing an insurance policy is only 
another way of extending credit, even if 
the credit is only contingent upon a fire, 
and the agent or inspector that tries 
can find out all required information. 
Where boards are not allowed or main- 
tained, a certain man can be appointed, 
by the state secretary of the fire pre- 
vention bureau, or some other body, such 
as the Blue Goose, Western’ Union, 
through the governing board, and if the 
city is large enough and the business of 
sufficient volume, pay a salary. Where 
it will not justify that expense, let each 
agent pay a specified fee for each report 
on every request, whether policy is issued 
or not, the same as is done by life in- 
surance companies for medical examina- 
tions or reports on the moral character 
of their applicants. 

The expense of this system will be 
almost infinitesimal when compared with 
the incendiary loss now paid by the com- 
panies, and, if this expense can be borne 
by every other class of business and still 
show a profit, it can be done by fire in- 
surance interests. In metropolitan cities 
divide same into districts, with an in- 
spector in charge of a certain territory 
which he can readily cover. This can 
also be done in the tenement districts. 
Every good agent knows the value of the 
household furniture of his customers, or 
if he does not, can easily find out by ask- 
ing a few questions and making an ex- 
cuse to visit the house in order to get 
proper location and description, etc. 

We have followed this method for the 
Past seven years and have very fre- 
quently told applicants for insurance that 
the property they had would not warrant 
the amount of insurance they asked for, 
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and did not lose the business, either. We 


as, in case gt 
the goods damaged or destroyed. 


amount of property they have. 
will, undoubtedly be made, but by limit- 
ing the insurance these mistakes will be 
in the right direction. 

JNO. W. GUTHRIE. 


MUSKEGON YEARS BEHIND 
Henry A. Wolff, of Muskegon, Mich., 
assistant state fire marshal, endorses 
Chief Belfy’s recommendations for im- 
provements in the fire department of that 
city. He would do away with horses 
entirely, and have every vehicle motor- 
driven, with a flying squadron at the city 
hall, in addition to the present force. He 
urges more paid men and more up-to-date 
apparatus at once, saying that Muskegon 
is years behind other cities of its size 
in fire fighting equipment. 





BUYING MOTOR EQUIPMENT 

At last, Des Moines is to have modern, 
motor-driven fire fighting apparatus—if 
nothing goes wrong—and the dream of 
fire insurance men there is going to 
come true. The city council has author- 
ized the purchase of one type No. 14 
six cylinder service hook and ladder 
truck, 105 horsepower, cost $6,200 


One type No. tractor, 105 horse- 
power, six cylinder, to be attached to 
aerial truck; cost, $5,200. 


Two six cylinder motor drive combina- 
HY ad and chemical wagons, cost 

11,366. 

The purchase is made possible by a law 
passed by the legislature giving the city 
power to levy a tax for the purpose of 
paying for fire equipment. Remodeling 
of the fire stations to secure greater ef- 
ficiency is also contemplated. 


FIRE PROTECTION NOTES 

At Willaw Lake, S. D., waterworks 
bonds are to be issued. 

At Belfield, N. D., the issuing of water- 
eee bonds was authorized at an elec- 
tion. 

At Hershey, Neb., an election will be 
— vote on issuing bonds for water- 
works. 


At Billings, Mont., the election author- 





bonds. 


At Silver Creek, Neb., an election is to 
be held to vote on issuing $13,000 water- 
works bonds. 

At Neenah, Wis., rey! waterworks 
bonds to the amount of $200,000 have been 
ordered provided. 

April 24 has been named as “Clean-Up 
Day” in a proclamation issued by Mayor 
H. B. Howse, of Nashville 

At Seattle, Wash., waterworks 
to the amount of $300,000 and 
light bonds have been voted. 

The Gamewell fire alarm system is in 
working order once more at Grand 
Haven, Mich., 
structing citizens on its workings. 

Corbin, Ky., which recently 
bonds for the construction of 


$425,000 


tracts in the near future. 


The new waterworks system at Perkins, 
Okla., has just been completed at a cost 
of $20,000. The town voted $25,000 in 


but later canceled $5,000 of the issue. 


By a big majority the vote on the 
issuance of $65,000 at Paris, Tenn., for 
improvement of electric light plant, fire 
department and other ublic utilities 
carried in an election held last week. 


Fire Chief Heyl of the Madison, Wis., 
department, declares that the buildings 
in the university section are the poorest 
in the city as regards fire protection. He 
says the buildings are cheaply put up 
and are too close together. 

The board of public safety of Louis- 
ville has announced that a new engine- 
house will be erected at Thirty-seventh 
street and Br way, in the extreme 
western section of the city. A new motor 
truck recently ordered by the board is 
to be put in commission May 1, the city 
having announced that gradual replace- 
ment of horse-drawn equipment ll be 
its permanent policy. Another engine- 





house on Bardstown road, in the eastern 





bonds for that purpose about a year ago, | 


ized the issuing of $575,000 waterworks | 


bonds | 


and local papers are in- 


issued | 
a water | 
system, has purchased a site for a pump- | 
ing station and will let the necessary con- | 
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a strongly-built double-acting pump. It 
throws a continuous stream of PYRENE to 
a distance of thirty feet. The Extinguisher 
is designed for strength and ease of opera- 
tion. 


ene 





, 


PYRENE is a combination of powerful 
gases, maintained in liquid form, without 
pressure, and absolutely void of moisture. 
When PYRENE liquid is subjected to a 
temperature of 200° F. or over, it is imme- 
diately transformed into a heavy, dry, co- 
hering, non-poisonous gas blanket. 














When the contents of one extinguisher is 
\ thrown on a fire, 3760 cubic feet of extin- 
uishing gas are generated. The hotter the 
fire, the greater is the expansion of gases. 
In its liquid state PYRENE contains 
‘ neither acid or alkali. 


PYRENE liquid does not lose its strength 
or deteriorate with age. 


PYRENE liquid will not freeze at a tem- 
perature of 60° F. below zero. 
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residence district, is also to be erected 


in the near future, 


Taxpayers in East Indianapolis are 
calling attention to the fact that there is 
no fire apparatus between Beville and Rit- 
ter avenues, a distance of thirty-two 
blocks. For a big fire the run of sixteen 
blocks for the two companies nearest is 
regarded as too long. The nearest steamer 


is three miles away. The district is main- 
ly residential, but there are some lumber 
yards and other industries in it. 

At St. Louis, Mo., a fire marshal bill 
has been introduced in the munici as- 
sembly. The measure was urged by the 


St. Louis Fire Prevention Association as 
soon as the legislature turned down the 
state fire marshal bill. 





EY EE EE 


18 


THE WESTERN UNDERWRITER. 


April 24, 1913. 








THE WESTERN 
UNDERWRITER 


Published every Thursday by THE WEST- 
ERN UNDERWRITER COMPANY, Goen, 
nati and Chieago, E. JAY WOHLGEMUTH, 
President; G. W. WADSWORTH, Secretary: 
|, H. HIGGINS and R. W. CONDE, Auocit 





rs 
C. M. CARTWRIGHT, Managing Editor. 
WM. S. CRAWFORD, Associate Editor. 
J. F. WOHLGEMUTH, Associate Editor. 
Cc, W. VAN BEYNUM, Associate Editor. 
EDITORIAI SEETGE tneetance CHICAGO 
CINCINNATI OFFICE, Johnston Building. 
EAST Oa fe) 100 William Street, 
WEST! F BEPAR TMENT HOE. WRICHT, 
MINN HARVEY Bop: MEN yan ws 
Manager, 516-7 National Reserve Bank Building, 

















g 








Subscription Price, $2.50 a year, in Canada, 
$3.50 a year, Single Copies 15 Cents, In com- 
bination with Fire Protection, $4.00 a year. 








TENDENCIES IN OHIO 


Fioop disasters in Ohio are likely to 
have a sobering effect upon the more 
radical legislators who have an idea 
that great service can be performed 
through legislative enactment instead 
of hard work and individual initiative. 
The floods will also bring home to the 
public the fact that state compulsory 
workmen’s compensation insurance 
covers only the smallest part of acci- 
dental injury and that health and sick- 
ness insurance are likewise important. 
So far as monthly payment of health 
and accident insurance is concerned, it 
is not believed that the new law when 
it goes into effect next January is go- 
ing to result in any material reduction 
of premium income. It would be inter- 
esting to compile the statistics.as to 
what proportion of accidents to work- 
men are sustained while actually en- 
gaged in employment and it is not be- 
lieved that the proportion is very large. 
Most workmen will prefer to carry in- 
dividual accident and health policies in 
addition to being protected by the state. 
It is understood a number of companies 
are considering the new forms of poli- 
cies to be used in Ohio after the first 
of the year and that some attractive 
contracts will be gotten out. 

Just how far the socialistic insurance 
idea is going to prevail in Ohio is prob- 
lematical at this time. Some insurance 
men are inclined to be scared and to 
feel that all fire, life and casualty in- 
surance is in danger. They feel that 
the question of whether insurance is a 
legitimate business for a man to engage 
in and whether it is worth while for a 
man of some ability to devote his time 
in mastering it and base his future upon 
it should be put to the test in some 
way. Certainly the ramifications of in- 
surance are as great or greater than 
any other business and demand the 
same qualities which carry success in 
other lines. The state insurance plan 
will be successful if the administration 
has the same amount of ability and ex- 
perience that the insurance companies 
possess, and not otherwise. It is not 
believed that there is more business 
ability in the present state administra- 
tion from Governor Cox down than is 
necessary to establish and permanently 
maintain the state workmen’s compen- 
sation business already provided for, let 
alone state insurance departments in 
fire and life. Should the state fail in 





the management of workmen’s compen- 
sation insurance the ruthless destruc- 
tion of the insurance organization 
which has taken many years and much 
money to build up will have been abso- 
lutely without justification and the ad- 
ministration will suffer when voting 
time comes around. Insurance, because 
it is more nearly a people’s institution 
than any other business, and therefore 
more open to attack in the legislatures, 
seems to bear the brunt of any political 
onslaught that is made. Legislators 
who are afraid to attack well en- 
trenched large business, or who are 
held off through influence, like to make 
the poor insurance agent the object and 
victim of their political machinations. 

There is no business which is so 
clearly the creation of the men engaged 
in it as the insurance business. Espe- 
cially in life insurance, not one man in 
a thousand would take out life insur- 
ance if he were not persuaded to do so. 
The men who have grown rich in the 
insurance business, either in field work 
or in the management of companies, 
are fewer in proportion than are the 
rich men in any other business. Insur- 
ance has never been regarded as legi- 
timately a field for exploitation and the 
accumulation of large wealth, and a 
wealthy insurance man is looked upon 
almost with suspicion. 

It is proverbial that the insurance 
man is alert, keen, hard working and 
persistent; the same effort put forth in 
any other lines would invariably bring 
him greater returns. Outside of news- 
paper work the percentage of men who 
have left their business to engage in 
manufacturing or mercantile lines and 
who have made successes is perhaps 
greater in insurance than any other. 
Because the insurance man is not en- 
trenched behind great capital and poli- 
tical power, because he is easily at- 
tacked and does not retaliate, he has 
in state after state borne the brunt of 
attack of the new school of statesmen, 
while the promoters, the high financiers, 
those who have increased the cost of 
living by the tremendous issue of wa- 
tered stocks in great corporations have 
gone unscathed. Watered stock in the 
insurance business is almost unheard of. 
Dividends on insurance stocks are often 
limited. A great part of the business is 
conducted by companies without any 
capital stock at all. There are compa- 
nies with from $100,000 to $500,000 capi- 
tal stock on which limited dividends 
are paid which have organizations and 
plants and do business to an extent 
which, in any other line, would be con- 
sidered justification for paying divi- 
dends every year equal to the amount 
of the capital stock. Insurance com- 
pany investments are so regulated by 
law that they are kept entirely out of 
the field of high finance, watered’ stock 
and the like, and from the investment 
and banking standpoint today constitute 
the conservative element in those fields. 

So far as Ohio is concerned many in- 
surance men in the state feel that the 
state workmen’s compensation act is as 
far as the state insurance movement 
will go for the reason that the admin- 
istration will have its hands full with- 
out taking on fire or life insurance. 
Some regulatory legislation is looked 
for in fire insurance as the result of the 





investigating committee’s work and the 
feeling is that the time has arrived 
when fire insurance rate making should 
be legalized and placed on somewhat 
the same basis as are the mortality and 
reserve tables of the life insurance com- 
panies. It is absurd to suppose that 
any one company can maintain its own 
rate making machinery and it would 
seem that it would be a step in advance 
if the inspection bureaus were recog- 
nized and supervised as is being done, 
for instance, under the new law in West 
Virginia. The tendency to encourage 
mutual fire insurance in Ohio, as was 
shown in the action taken favorable to 
the factory mutuals of New England, 
is all very well in theory, but the fact 
is that a very small proportion of the 
underwriting talent is to be found in 
the mutual ranks and consequently the 
number of safe mutual companies is 
small. Mutual companies may be built 
up by a large number of high grade 
business men studying the insurance 
problem out for themselves and coming 
together and forming a company, thus 
making unnecessary a large part of the 
work in securing a good class of risks 
done by the regular companies; in other 
words, where the assured is willing to 
do the underwriting and feels that he 
can do so at less expense and trouble 
than he can pay to have done for him, 
it is possible to organize and conduct a 
mutual company, but the proposition 
from the assured’s standpoint is about 
as broad as it is long. The state may 
legislate all it pleases but it cannot get 
around the hard facts. 


The feeling among a good many in- 
surance men in Ohio is that while the 
state has attempted in a limited way in- 
surance conducted on the group plan 
covering against injuries due to occupa- 
tion, it has not as yet invaded in any way 
the field of personal and individual in- 
surance on which the agency system is 
based. Whether the state will invade 
this field remains to be seen, and should 
there be signs of this taking place it 
should be a signal for the general up- 
rising of insurance men all over the 
state, whether fire, life or casualty, in 
defense of their occupations and of the 
business which they have created. 
There is some talk that the workmen’s 
compensation law may be made the 
political issue between the two parties 
in the next campaign on the theory that 
the adoption of the law means a gen- 
eral invasion and infringement on the 
rights of private business, but careful 
study will show that the movement has 
not yet reached this point and that the 
conditions with reference to employers’ 
liability for accidents in the various in- 
dustries are very different from those to 
be found in other lines of insurance. 

To say that the success of govern- 
ment insurance in Germany and other 
European countries is sufficient reason 
for assuming that it will be introduced 
into such highly individualistic and lib- 
erty-loving states as those of the mid- 
dle west is to go back on history; most 
of the citizens of these states or their 
forebears left the European countries 
in order to escape these very restric- 
tions and impositions. 

A fight in behalf of these principles 
applied in a great service giving and 
constructive business like insurance will 





Personal Side of the 
Insurance Business 





ienry P. Magill, secretary of the 
National Church Mutual of Chicago 
and former general manager of the 
Central National Fire, is now sojourn- 
ing in southern Alabama, a few miles 
from Mobile. He is greatly improved 
in health and is engaging in various 
means of recreation. 


John Virchow, of Aurora, IIl., state 
agent of the Prussian National, died 
at San Antonio, Tex., last Friday from 
pneumonia. He had been in delicate 
health for some time and went to San 
Antonio to spend the winter. Mr. 
Virchow was one of the veteran field 
men, entering the fire insurance busi- 
ness in that capacity in 1869. When 
T. W. Letton was manager of the old 
Fire Association of England, Mr. 
Virchow became special agent in 1882 
and followed him to the Prussian Na- 
tional. Mr. Virchow was born in 
Switzerland in 1841. 


A. H. Bedell of the O. M. Stafford- 
Goss-Bedell Co., Cleveland, and bride 
returned to that citv Sunday morning 
from a honeymoon trip to New York, 
Hot Springs, Va., and other eastern 
points. Mr. Bedell and Mrs. Bertha 
R. Lewis were quietly married at the 
home of his sister on March 29 and 
slipped out of the city with but few of 
their friends aware of the event. The 
congratulations of the insurance fra- 
ternity, in which Mr. Bedell is widely 
known, are being extended to the 
happy couple. 


The star of Harry G. Austin, presi- 
dent of the Old Colony Life of Chi- 
cago, was supposed to have set in the 
firmament of Illinois insurance superin- 
tendent possibilities. But it apparently 
hasn’t. It is shining forth once more 
and seems only to have been outshone 
temporarily by the gleam of the Rufus 
Potts comet. Political astronomers, 
prognostically inclined, are now pre- 
dicting that Mr. Austin is more than a 
mere possibility. 


They have called him Sunny Jim and 
also the Bull of Durham but now J. H. 
Southgate, president of the National 
Association of Local Fire Insurance 
Agents, has been given and won the 
title of Sky Pilot. He secured his 
pilot’s license after he had aviated into 
the realms of things spiritual at Free- 
port, Ill, last Sunday. Mr. Southgate 
was a guest of C. F. Hildreth over Sun- 
day. Saturday evening Mr. Hildreth 
entertained about thirty men at a 
smoker at the Freeport Club in honor 
of Mr. Southgate, and of course Mr. 
Southgate was asked to give one of his 
characteristic little talks. Among those 
present was Rev. D. L. McNary, pastor 
of the First Presbyterian church. 
Turning to Mr. Hildreth, Mr. McNary 
said: “I know a good thing when I 
see it and I’m going to ask Mr. South- 
gate to talk at our vesper services to- 
morrow.” On the plea of being worn 
out from speechmaking Mr. Southgate 
succeeded in getting a stay on his deci- 
sion till morning. At breakfast he an- 
nounced that he was going to decline. 
Mrs. Hildreth requested a reconsidera- 
tion and with true southern chivalry he 
immediately capitulated. Anyone who 

(CONTINUED ON PAGE 35) 








be found an entirely different matter 
from that made in defense of the liquor 
traffic conducted along the same lines. 
The great body of insurance men in 
Ohio are not yet sufficiently disturbed 
over the situation to become aroused, 
but should the state administration 
make a genéral onslaught on the in- 
surance business no doubt the insur- 
ance men would proceed to organize in 
defense of their rights and of individual 
initiative and endeavor. 
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LIFE INSURANCE SECTION 


MEETING IN NEW YORK CITY 





Life Underwriters on Opposite Sides 
Over Agents License Measure 
Before the Legislature 





New York, N. Y., April 22—(Special) 
—Tuesday afternoon, in the largest and 
longest mid-day meeting in the history 
of the Life Underwriters’ Association 
of New York, the association, after dis- 
cussion of the proposed amendment to 
the agents’ license law pending in New 
York state voted to sustain the action 
of the executive committee in favoring 
the enactment of the amendment into a 
law by the New York legislature. The 
discussion was on two proposition, the 
propriety of the action of the executive 
committee without prior submission to 
the association, also the advisability of 
favoring the amendment. 

The vote was put by President Allen 
for “all favoring the endorsement of 
the executive committee and adoption 
of the recommendation to vote aye.” 
The result was 54 ayes and 44 noes. 

_ From observation of the situation it 
is apparent that the matter is decided 
without being settled. It is understood 
that agency managers of the mutual 
companies had a meeting yesterday and 
agreed to vote as a unit. 

What the Opponents Say 

Opponents of the amendment held 
that it will open the way to the plac- 
ing of business by men of a type such 
as no company would consent to pro- 
cure a license for or have on the roll 
of agents. Also that under it, crooks 
can operate with the sanction of the 
law. A letter was read from W. C. 
Johnson, who was associated with Gov- 
ernor Hughes in drafting a large part 
of the life insurance laws, which said 
that the new move was short-sighted 
and wrong, and that it would result in 
retrogression towards the conditions 
before the investigation when the com- 
panies were not responsible for acts 
of agents. Others asserted that it was 
instead a step towards the upbuilding 
of business and that what agents are 
now doing in violation of law will be- 
come a legitimate transaction. 

The amendment permits paying of 
commissions by any company to a 
licensed agent of any other company. 
Charles Jerome Edwards argued in op- 
position that any agent of any com- 
pany who had brought a prospect to 
such a point that he preferred a policy 
of that particular company was entitled 
to the protection and benefit of the 
profits of the transaction. 

Edwards Strong in Opposition 

Under the proposed amendment he said, 
any agent of any other company happen- 
ing to have the personal friendship of a 
prospect and learning of the prospect’s 
preference, can say he also can place the 
business in the company desired and thus 
rob the first agent of the business and 
commissions arising therefrom. He said 
an agent might much better be an inde- 
pendent broker, professing allegiance to 
ho company but placing his business 
wherever prospects preferred. President 
Allen, leaving the chair temporarily, said 
he resented the attacks on the officers and 
executive committee of the association 
whose desire was to make the business of 
life insurance better and purer and make 
the general agents more careful and 
solicitous in dealings with agents. 

He placed the value of the proposed 
plan of the solicitor’s name on a policy 
above that of present discrimination by a 
company in procuring of licenses under 
the present plan. The meeting was ap- 
parently free from bitterness and so far 
there is no outward evidence of anythin 
more than earnest discussion of a vit: 
matter between men who have acquired 
knowledge of conditions by years of ac- 
tual work making good. Whether it will 
create permanent division between ad- 








Pour Talks Were Made 


Previous to discussion four short talks 
were made. E. M. Carroll said that mem- 
bership in the association should carry 
with it a certification of character and 
ability equal to that of a certified public 
accountant. He said that a man who is 
called in to advise in the selection of a 
contract which will dispose of a valuable 
estate to the family of the insured should 
be a man of ability and probity. To 
accomplish this it is necessary to sepa- 
rate the weak from the strong. The place 
is here and the time is now. 

A talk was made by J. R. Robbins on 
his experiences as a solicitor, in which he 
cited actual policies written by him. One 
grew out of an acquaintance formed over 
a comparison of the infant children of 
Mr. Robbins and the prospect; one from 
an acquaintance made in a cab of a 
funera procession; three successive 
policies on anniversaries of baby’s birth, 
business policy from the new presidents 
of commercial organizations, etc. 

He said results nearly always follow 
the establishment of some sympathetic 
relation between the agent and the pros- 


pect. 
Talk by Lawrence Priddy 


Lawrence Priddy talked on field meth- 
ods and said an agent must first love his 
work, be absolutely honest in everything 
said and unsaid and be brief in inter- 
views. He exhibited a fifteen page letter 
to a prospect which was never read by 
him and following which the business was 
captured by Mr. Priddy. He called it ab- 
surd, ridiculous and preposterous. An 
agent must take time to be courteous. 
Mr. Priddy showed a stranger from Ten- 
nessee the sights from Singer tower three 
years ago and last week wrote him for 
$30,000 unsolicited business on the man’s 
visit to New York on a big business ven- 
ture requiring a policy of business in- 
surance. 

Mr. Priddy said: “Never ask negative 
questions. Never argue. Avoid digres- 
sions and make the prospect think his 
own time is valuable, and business should 
be disposed of without delay. If men say 
they can do better with their money, ask 
them to show how and when they have. 
Work for laws exempting life insurance 
from seizure under bankruptcy proceed- 
ings. Never leave a policy with a man 
who says he will mail a check. Get the 
money. Sell insurance honestly and be 
able to justify every policy. Fill your 
agencies with clean men and let your 
motto be to make the uninsured buy in- 
surance, which he needs. 

Speaks on Income Policies 

Edward F. Atkinson, later elected secre- 
tary of the association succeeding E. M. 
Ensign, resigned, spoke on income pol- 
icies and said agents could easily sell 
them if stress is laid on monthly pay- 
ments. A man on $5,000 salary will never 
buy a policy affording $50 a month to his 
family, because he knows that won't 
support them. He will himself suggest a 
larger amount. The company, through an 
income policy, will relieve the widow of 
all care of investments, avoid hazard of 
infidelity of a friend as executor, protect 
income from expenses of corporate trus- 
teeship and assure regular payments as 
agreed on signature of receipt. He urged 
a careful study of the contract and sug- 
gested that agents approach a prospect 
thus: “If you pay us $1,500 a year we 
will pay your widow $1,500 a year for a 
term of years and $50,000 in a lump sum 
at the end of the period,” etc. 

Forty new members were elected to 
membership. The report of the executive 
committee referred to the letter of Charles 
Jerome Edwards last week as indiscreet, 
discourteous and disloyal. There were 
168 members present. The meeting lasted 
from 12:30 to 4:30 o’clock. 


Has Not Worked in Colorado 


J. F. Kight of the Kight Audit & 
Abstract Co. declares that the state- 
ment that he was driven out of Col- 
orado after the insurance department 
issued a warning is not true, as he has 
never operated in that state. 


OFFICES TO HANDLE MEETINGS 


The regular monthly meeting of the 
Louisville Life Underwriters’ Association 
last week was enlivened by an address 
by J. F. Usher, of the New York Insur- 
ance School, who spoke on “The Art of 
Presenting a Proposition.” The talk was 
very well received. It was decided by the 
association to turn the program for the 
various meetings over to the general 
agents and their organizations, beginning 
with the companies alphabetically, so that 
each agency will have an opportunity to 
arrange the time, place and program of 
meeting. 





















































United States Annuity and 


Life Insurance Company 


Chicago, Illinois 


Provides assistance for individual solicitors, District and State Managers 
in building up a profitable connection. 


Now is a favorable time to secure a direct contract. Liberal policies, 
large dividends, good commissions, first and renewal. 


Write 


William T. Smith, Secretary 


Home Office - - - - - . McCormick Building 








Reliable Life Assurance Company 


We want State Managers, Field Superintendents, District 
Managers and General Agents. We have fine contracts 
to offer men of character and ability, : : Address 





401 te 417 PENNWAY BUILDING INDIANAPOLIS, INDIANA 


IN ILOWA 


We sell policies to farmers—in Iowa 
We make real estate loans—in lowa 
We have special policies for agents—in Iowa 


We give TOTAL ABSTAINERS a profit—in lowa 


Why not work where you have no competition—in lowa? 


PEORIA LIFE INSURANCE COMPANY 


Peoria, Illinois 























i) Hotel Ia Salle 


' Chicago’s Finest Hotel 


ERNEST J. STEVENS, Manager La Salle at Madison Street, Chicago 


WHERE INSURANCE MEN MEET 


Hotel La Salle ranks first among Chicago 
hotels for its perfect service, elegant equip- 
ment and comfortable accommodations. Lo- 
cated at the center of the insurance 
district it is the most convenient stop- 
ping place for the busy man. 
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RA ; 
ONE PERSON 
Room with detached bath - - - - $8 to OS ver daz 
Room with private bath - - - - §8to 

TWO PERSONS 
Room with detached bath - - - - 
Rooms with ‘private bath - - - = 
Connecting rooms and suites as desired 


All rooms at $5 or more are the same price 




































CENTRAL LIFE INSURANCE CO. OF ILLINOIS 





OTTAWA, ILLINOIS 





$8,325,251 of business in force. 


Good Opportunities for Men in Illinois, Iowa and South Dakota 





Net increase during 1912, $2,056,251 
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FIGHTING INCOME TAX 
LIFE COMPANIES IN ACTION 


General Agents Quiet in Spite of 
Heavy Drain Tax Will Make on 
Their Incomes 


At the suggestion of the Association 
of Life Insurance Presidents, compa- 
nies connected with that organization 
through their executives and those not 
affiliated have been aroused to action 
on the proposed federal income tax. 
Many company officials have taken up 
with congressmen with whom they are 
acquainted the matter of having some 
of the gross evils remedied. While 
this is going on there are some com- 
panies that are sitting back as usual 
and trusting to luck. Likewise gen- 
eral agents, who will suffer greatly un- 
der the provisions of the law as it now 
stands, are apparently doing nothing. 
After the law is enacted hours of valu- 
able time will be used in every insur- 
ance convention assailing the injustice 
of the law. Insurance journals will be 
asked to use pages of type to protest 
against the extortion. There will be 


the same old locking of the barn after 
the horse is stolen. 
Mulcting General Agents 

General agents will “get theirs” un- 
der the system of collecting the tax at 
the source. The law provides that 
where remuneration, which includes re- 
muneration by commissions, to one 
person exceeds $4,000 the principal, 
which means the company will have to 
make the return and pay the tax. A 
eneral agent pays out all but a very 
ew percent of his commissions in 
commissions to agents and subagents, 
in collection expenses, etc. Then when 
they contribute another 1 percent to 
the United States government the re- 
turn to them will be materially re- 
duced. Companies will not take it 
upon themselves to pay this tax for 
the general agents. They will not feel 
so inclined and those companies that 
are giving general agents all that the 
law allows will be prevented from such 


action even though they might desire 
to take it. 


Spatunl-tet compos eae ae 
utual life companies have been most 
active in fighting the law as it now reads. 
They have apparently overlooked one 
strong argument. The dividends paid by 
mutual fire companies are specifically ex- 
cepted from taxation. As the mutual fire 
oe that pay dividends write prin- 
cipally business houses the law thus fa- 
vors people well able to pay the tax over 
the many thousands of wage earners that 
are carrying participating life insurance. 
Other iniquitous features of the act have 
been called to the attention of olicy- 
holders by various companies and they 
have been asked to bring pressure to bear 
on their congressmen. The New York 
tits art, noite tte have taken the 
n e support of " - 
ing population. i we 


President Kingsley’s Letter 

President Kingsley, of the New York 
Life, has sent a circular to the 750,000 
olicyholders of the company, requesting 
hem to white their congressmen and sen- 
ators in Washington, protesting against 
the economic folly and wrong in the in- 
come tax section of the pending tariff 
bill, which taxes the net income of life 
insurance souupenies operating on the 

resident Kingsley infor 
the policyholders that the aeveral states 
and federal government now collect from 
New York life alone over $1,000,000. The 
different states are constantly increasing 
their taxes and now the federal govern- 
ment comes along and proposes to in- 
crease its revenues by taxing the com- 
panies. President Kingsley calls atten- 
jon to the fact that fraternal associa- 
tions are exempt from this tax and de- 
qoosey Shove is = i for exemptin 
mposin e tax 
line companies. " ee 
One Amendment Promised 

Through this cam one bad feature 
has been corrected. ord has gone out 
from the ways and means committee at 
Washington that death payments to 
beneficiaries will be excepted from the 
tax. This does not relieve the people 
who mature endowments. Under the plan 
of taxing at the source, a means of tax 
dodging is thus created. The man car- 
rying $5,000 endowment insurance would 
pay his share if the amount were all 
with one compan t were in two 


—_— we 
companies the policyholder would in all 





W. O. JOHNSON, President. 








'WE HAVE FOUND THE IDEAL 


You can talk LOW RATES--GUARANTEES--DISABILITY PROVISIONS 
When you sell SECURITY OF AMERICA POLICIES 


Write us about an Agency 


SECURITY LIFE INSURANCE COMPANY of America 


THE ROOKERY, CHICAGO 








probability escape the tax. This would 
mean a growth of brokerage business on 
endowment insurance as agents would 
use the plan is getting in the good graces 
of those men seeking to escape taxation. 
Dangers of Loose Phrasing 

The looseness with which the law is 
written is extremely objectionable. It is 
not clear now just which funds are tax- 
able and which are not, A company might 
make returns according to its best judg- 
ment and then a court decision might 
show them to have acted out of accord 
with the law. Under such circumstances 
they would be liable for more than the 
original amount of the tax and a $10,000 
penalty. The strict mutuality of life 
insurance would thus be interfered with 
as the penalty and back payment would 
not fall on the policyholders that were 
aying prsuiane when the liability was 
ncurre 

One Amendment Made 


The income section of the tariff bill 
has been amended in congress, stating 
specifically that proceeds of life insur- 
ance policies should not be considered 
income. 

The wording of the amendment is: 
“Provided that the proceeds of life in- 
surance policies paid on the death of 
the person fnsured, shall not be consid- 
ered income.” 





SOME AMENDMENTS PROMISED 


Good Work Being Done Through Life 
Presidents’ Headquarters at Wash- 
ington—Companies Lend Aid 








Washington, D. C., April 21—Life in- 
surance companies from the Atlantic 
to the Pacific are actively and cor- 
dially cooperating in trying to obtain 
fair treatment for their policyholders 
in connection with the income tax sec- 
tion of the pending tariff bill. This is 
strikingly indicated by the mail being 
received each day at the Washington 
headquarters established by the Asso- 
ciation of Life Insurance Presidents at 
the Hotel Raleigh early this month. 
Companies large and small, old and 
new, are a unit in the crusade to obtain 
relief for policyholders. _ 

In response to inquiries as to the 

resent status of the matter, Robert 

ynn Cox, general counsel and man- 
ager of the association, made the fol- 
lowing statement today: 

Policyholders are to be congratulated 
upon the hearty co-operation of life in- 
surance companies all over the country 
in an effort to obtain the important 
amendments to the income tax section of 
the tariff bill needed for the protection 
of their interests. While it was reported 
about two weeks ago that the tariff bill 
was completed, that no hearings would 
be given and no amendments would be 
made, life insurance men have been_able 
to impress a few of the leaders at Wash- 
ington with the justice of their claims 
that much ambiguous language should be 
cleared up and the bill otherwise 
amended. But this is only the beginning, 
for there is much more to be accom- 
plished in the next few weeks if policy- 
holders are to receive the treatment to 
which they are entitled. The leaders at 








The Preferred Life Insurance Company 
of America 
GROWTH IN 1912 


Total assets, December 31, 1912........ 
Reserve, December 31, 1912........... 


If you would like to work for this rapidly growing company, write 
W. A. WATTS, Secretary and General Manager, Grand Rapids, Mich. 











BERMANENT 
ROTECTION 





Pension Mutual Life Insurance Co. 


Pension Life Bidg. 
1901 Fifth Ave. PITTSBURGH, PA. 








3 GOOD POLICIES 


1—19 Pay-Premium Saving Policy 
2—Whole Life, Premium Reduction Policy 
3—Paid-Up Addition—20 Pay Life Policy 


As well as all other regular forms 


Central States Life 


ST. LOUIS, MO. 
Capital $300,000 Deposited with State 





1300 Stockholders S to Boost 
OWARD C. BOONE J. A. McVOY, 
” President 

















Opportunity for ambitious young men is of 
fered by this Company in Managing Agents 
contracts involving highest commissions and 


!A-, renewals, together with salary contingencies. 


perienced 





DR. W. O. THOMPSON, President. 


@ Two new districts to be opened up in Ohio 
in 1913. We invite correspondence from ex- 


personal writers and organizers 


whose record will bear investigation. No 
others need apply. 
@The record made by our present Agency 
Manegers speaks for itself. 

Address, B. F. REINMUND, coLumBus, OHIO 





Our Men are Making Money 





We issue a joint policy for husband and 
wife ‘that is a winner. We also have 
several other attractive propositions. 


A few good districts still 
open in INDIANA 


The COMMONWEALTH LIFE ASS’N 
CRAWFORDSVILLE, INDIANA _— 
Marshall M. Nye, Pres. Albert E. Harris, Sec. & Mer 








Wanted for our life department, 

District Manager for Illinois 

territory. Exceptional oppor- 

tunity for the right man. 
ADDRESS 


W. A. NORTHCOTT, President, 


INTER OCEAN 
Life and Casualty Co. 


SPRINGFIELD, ILLINOIS 











Do You Want to Better Your Condition in the Insurance Business? 





Missouri and Arkansas. 


W. H. HINTON, 
Secretary and Actuary 





OUR LIBERAL AND ATTRACTIVE POLICIES, DESIGNED FOR MEMBERS OF THE 
LOYAL ORDER OF MOOSE, are making our representatives and company successful. Re 
We are opening the states of Kentucky, West Virginia, Tennessee, Ohio, Michigan, Illinois, 


Liberal agency contracts to insurance men of ability. 
Address Liberal Life Assurance Company of Indiana, Anderson, Indiana 
cree H. JONES, 


resident and General Counsel 
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District 
Managers 


Inexperienced 


Men. information. 





Favorable attention is essential to a successful canvass. We 
have the Policy Contracts which Secure Attention and Hold the 
prospect and which will Interest him until you get Action. 

We want a few District Managers; men who can produce and 
Local Agents. organize a local agency force. 


600 Stockholders and thousands of good leads through them 


Our system of handling young men who are desirous of engag- 
ing in the Life Insurance business is unexcelled. Write for 


Company, 


° 
ae 


Conservative Life Insurance 


* 
+ 


of Indiana 





HEAD OFFICES, 


SOUTH BEND 





J. W. FITZ GIBBON, 


Vice-Pres. & General Manager 
SOUTH BEND, INDIANA 


J. G. A. BOYD, Supt. of Agents 
618 Hume-Mansur 
INDIANAPOLIS, INDIAN 








Washington do not yet seem to recog- 
nize clearly the essentially mutual char- 
acter of life insurance as compared with 
business organized and carried on solely 
for the profit of stockholders. That the 
leaders have recognized this distinction 
to some extent by exempting mutual sav- 
ings banks and fraternal insurance so- 
cieties, leads to the hope that a con- 
tinuance of cooperative efforts among 
life companies may in the end obtain 
justice for their policyholders. 

The leaders have not granted the re- 
= of companies for the exemption 
rom taxation of policyholders so-called 
dividends or premium abatements. Ap- 
parently they are not yet impressed with 
the strong arguments that have been pre- 
sented on this subject from many sources. 
This may be in part because they have 
been so busy with tariff scheduies that 
they could not give this subject the con- 
sideration to which it is entitled. Some 
of them seem to see only the many mil- 
lions of dollars involved in dividend 
abatement of pfemiums and do not per- 
ceive that the aggregate is made up of 
small individual returns to each policy- 
holder. The point of view of the policy- 
holder still remains to be brought home 
to them effectively. Again, the technical- 
ities of life insurance serve to confuse 
the mind and delay the granting of ex- 
emptions from the tax of all proceeds 
of policy contracts regardless of their 
form. While the leaders have practically 
conceded language that will clear up the 
ambiguity of the original bill so that 
proceeds of life policies paid on the death 
of the policyholder will not be taxed as 
principal, yet the wording is so phrased 
as to raise a question as to whether other 
forms of insurance are exempted as well. 

One change that has been definitely 
agreed upon insures the exemption from 
taxation of the net annual increase of 
reserves. The revised Ianguage in de- 
fining the exemption permitted insurance 
companies specifies “the net addition, if 
any, required by law to be made within 
the year to reserve ~funds” but excepts 
“dividends, or return of premium pay- 
ments, paid within the year on policy 
and annuity contracts.” 

It will thus be seen that the companies 
must continue to cooperate in the effort 
to obtain full justice for policyholders, 
which should include the exemption of 
all insurance conducted on the mutual or 
participating plan, whether in mutual or 
stock companies, as was provided for in 
the income tax law of 1894. 

The amended bill will probably be re- 
ported by the ways and means committee 
at once and it will then be possible to 
ascertain the exact phraseology needed to 
make it conform to the views of insur- 
ance men, and bring it into harmony with 
the other exemptions granted to business 
institutions conducted on the mutual plan 
and mainly in the interests of persons 
with small incomes. 








Ernest T. Froyd, agent of the North- 
western Mutual Life, at Lodi, Ill, has 
been appointed superintendent of agents 
od = company in the Champaign dis- 


CHICAGO MOVES ONWARD 
SPLENDID MEETING IS HELD 


Life Underwriters Cut Out Windy 
Speeches and Decide. to Make 
Their Gatherings Practical 





others—why the April meeting of the 
Life Underwriters Association of Chi- 
cago was the best in the history of the 
organization: 

1. Fifty-four names were added to 
the membership roll. 

2. There were no _ long-winded 
speeches by outsiders, but every talk 
was by a member and was practical. 

3. The attendance was upwards of 
150, 

4. The singing was by the congrega- 
tion instead of soloists. 


in the right direction. 

The meeting was held at the Union 
League Club on Tuesday evening and 
was the first under the administration 
of President Robert F. Palmer. A 
number of the lady members of the 
association were present. At every 
plate was a book of popular songs, 
there was a piano in the room and a 
good accompanist, who also was a good 
singer, and the crowd made its own 
music. 

Executive Committee Beport 
For the executive committee, Chair- 


had considered carefully methods for 
getting members out to the meetings. 
The committee concluded that it would 
help if the dues were made to cover 
the cost of the dinners and that had 
been done. The committee also de- 
cided that henceforth the annual dues 


the past the first dues have paid only 


committee and that it has done ef- 


entation of fifty-four applications for 


Knapp, M. Umanski, C. H. Wasson, Mrs. 
Mary Wood, Charles O. Ward, Sam Har- 








5. The association took a long start | 


shall pay for one full year, whereas in | 
till the end of the club’s fiscal year. | 
A legislative committee has been ap- | 
pointed, as has also a membership | 


fective work was evidenced by the pres- | 


membership. The applicants were | 
unanimously elected as follows: 
Mutual Life—C. O. Almberg, A. O. 





The Provident Life 


and Trust Company 
OF PHILADELPHIA 











J. THOMAS MOORE 


Manager of Insurance Department 
Here are five reasons—and there are | 


Office of the Gompany, Philadelphia, Pa. 


“T confess I had not thought of it in that 
way. I see that if I were to die and all my 
insurance were to be invested, the interest 
would not pay the rent of the house I am 
living in.” 

THIS IS WHAT OUR AGENTS HEAR 
EVERY BUSINESS DAY OF THE YEAR 


How much income will the face value of your 
insurance bring to your ben er your 


th? 
oonirite for information as to Income Policies." 











THE 


| National 


| Progressive 


True to its name, it has the most 


PROGRESSIVE POLICIES ever offered. 


A few Good Districts yet open in the Ordi- 


| nary Department. od 

7 Any yee a0p capstone’ as a solicitor only, can 

| Life get te the top at once. "t wait till your manager dies 

|| INSURANCE COMPANY or resigns. all there is in it for . Write at once. 
sODD FELLOWS TEMPLE Correspondence confidential. 





CINCINNATI, QO. 


JOHN F. RUEHLMANN, Sec’y. 
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DES MO 





rs Life Company 


INES, IOWA 


Organized 1879 





SATISFACTORY RECORD FOR THIRTY-TWO YEARS 
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Company for Agents to Represent. 


man J. F. Johantgen reported that it| A Good Company for Policy Holders, therefore a Good 


€ 





| 
| 
| 


contract to the right men. 


has not yet lost a single agent. 


| There’s areason! It will pay to investigate 


WABASH LIFE 


DANVILLE, ILLINOIS 


HIS progressive, sound little company offers an attractive agency 
We are able to render unusual assist- 
ance to the “boys in the field,”’ in the way of leads from the home 
| office, and the active support of influential men in each community, 
These are facts—not advertising catch-words. 


Agents who once join forces with the Wabash, STICK—the company 


























and 


territory in your home state. 





getic men. 











The American Life of lowa 
SENDS GREETINGS TO THE SEVERAL | 
THOUSAND LIFE MEN IN ILLINOIS—--—-—-—-———— 
begs to announce that it has AN OPENING FOR 
TWO CLEAN, SUCCESSFUL MEN, giving exclusive 


brokerage, renewals and a bonus. Only men who are strong 
personal producers and have ability as organizers need apply. 


This is an unusual opportunity for ambitious and ener- 
Write the Home Office, Des Moines, Iowa, 
stating your experience, qualifications and references. 





The contract combines salary, 
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| The 0ld Colony Life Insurance Co. 


of CHICAGO, ILLINOIS 


Not so large but that every agent in the field 
| receives the strong personal co-operation that 
'| is so necessary to the upbuilding of an agency. 
Our agents know us and we know them. If 
| you would become a cog in this great “Personal 
'| Co-operation” machine in Illinois, Michigan 
| or Wisconsin, write direct to the Company, 
| OLD COLONY BUILDING, CHICAGO, ILL.e 
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. L. Coyner, W. O. Carney, C. 
WwW. E. B 


K. 
Cross, T. T. McCormick, Joseph R. 
key, Frank A. Martin, F. B. Caspari, J. H. 
Theobald. 

Northwestern Mutual—Donald McIn- 
tosh, H. . Coffeen, Edwin Austrian, 
Charles Huntington, John J. Hughes, 
William B. Miller, Irwin B. Eberhardt, H. 
G. Robertson, Frederick M. Kremer, Her- 
bert Mackie, Charles W. Tanguary, F. W. 
Taylor, Benjamin Bevan, F. L. Matthews, 
Fred Mahler, Clyde H. Delano, L. G. Lud- 
wig, James Sherman, D. P. Hayn. 

Equitable, Y.—David 8. Morrison, 
John J. Manning, H. A. McLain, Richard 
F. Price. 

Travelers—L. P. Bonfoey, H. E. Tank. 

Pacific Mutual—c. Youngberg, 
Eugene W. Smith. 

New York Life—Charles J. Morris, 
Frank E. Norman. 

Prudential—Carl P. Slough. 

Fidelity Mutual—C. A. Scholl. 

Indianapolis Life—Andrew J. Casey. 

Metropolitan—W. W. Porter. 

National, U. S. A—E. S. Miller. 


On motion of George M. Herrick the 
president was instructed to appoint a 
committee of five to consider revision 
of the constitution and by-laws. 

Palmer the Meeting 

President Palmer made a little talk, 
calling attention to the growth in mem- 
bership and influence of the associa- 
tions. Over 660 members have been 
added to the various associations since 
the last annual meeting. This was due 
largely to the magnificent work of 
President Sills of the National associa- 
tion. It was due in part also to the 
changed attitude of the home offices, 
which now recognized the associations 
as valuable allies. Recently local asso- 
ciations had been asked to use influence 
to have the income tax measure made 
clear. 

The subject announced for discussion 
was: “How to Keep Prospects and 
Other Means of Increasing the Agent’s 
Volume of Production.” Most of the 
speakers took up the second part of 
the subject rather than the first. A 
brief summary of the various talks fol- 
lows: eet 


J. F. Oates, Northwestern Mutual—I 
have given some study to the causes of 
failure or limited success in life insur- 
ance work and I would name the follow- 
ing as 2mong the leading ones: 

1. Inability to get out of an apologetic 
aititude. I am sorry for the man who 
acts as if he were a little too good for 
this business. How can he help failing 
with such an air about him? 

. Some agents can never get out of 
the visiting habit. They talk about 
weather or any subject but business. They 
are afraid of losing the prospect if they 
talk insurance, so they skirt around the 
edges of the question. Nothing is more 
weakening to a solicitor than shying off 
from meeting a hard prospect. Oc- 
sionally I take a list of tough cases and 
clean them up. It is better to lose them 
than to waste time and weaken one’s self 
flirting with them. 

8. Fearing to talk to a successful man 
is a cause of limited success. The voca- 
tion that daily brings one into contact 
with successful men is almost ideal. It 
makes one grow. The agent has to put 
his best foot forward. Constantly to 
solicit weak men never results in growth. 

4. Low ambition, being satisfied with 
mediocre results hurts many an agent. 
There is danger in comparing one’s 
achievements with those who are partial 
failures rather than with the successful 
ones. Every night a man should ask 
himself, have I done my best? 

on ao | the successes and failures 
of agents in groups leads to the con- 
clusion that those of the one group able 
to take advantage of their own mistakes, 
while those of the other are put down 
and out by mistakes. . 

Jonathan W. Jackson, Pacific Mutual— 
The speaker read from an insurance 
paper an article on getting prospects 
from membership lists of organizations, 
among the agent’s own assured, among 
those who have policies maturing, by 
means of introduction cards, through 
friends, from names in classified director- 
ies, from newspaper lists of births, 
deaths and the like. He told of one of 
his agents who recently brought in a 
$3,000 application, with check for the 
premium, from a man whom he had met 
at a lunch counter and tackled on the 
subject of life ingurance. 


Courteney Barber, Equitable of New 
York—How shall life insurance be clas- 
sified among businesses or professions? 
If we were discussing how a doctor should 
get prospects, we should treat the ques- 
tion differently; that’s where we make a 
mistake. The doctors and lawyers who 
can select their prospects are those who 
have achieved in some way. We must 


build in the same way. We have an ad- 
vantage in that we can take the initia- 
nstead of waiting until we have 


tive 


gained a reputation. There are more 
doctors to the number of prospects than 
life insurance men to the number of their 
prospects. 

It has been suggested that we watch 
wedding notices for prospects. That re- 
sults in ten to a hundred men wasting 
their time trying to see a man who is 
doing the perfectly normal thing of get- 
ting married, when there are a hundred 
other men doing just as normal things, 
many of whom could buy and sell that 
bridegroom. Another cause of waste is 
an agent’s “butting in” on a case where 
another reputable agent of a reputable 
company is already endeavoring to serve 
the prospects. How foolish it would be 
if when a man got sick everybody who 
heard about it would tell is doctor 
friends to try to get the case. 

Any lawyer or doctor would tell you 
that his practice has been built up 
through his patients or clients. Our busi- 
ness is built up in the same way, but 
we can take the initiative by asking 
our client to tell us about his friends 
and acquaintances, as he is always ready 
to do. problem for some years has 
not been to get prospects, but to get time 
to see all the ople I want to present 
the subject of insurance to. 

* * - 

John B. McFee, Massachuetts Mutual— 
It breaks ~ heart to see so many fail- 
ures in life insurance. Many of them re- 
sult from not selling on the merits of 
the goods sold. One of the vices of the 
business is the selection of agents be- 
cause they have friends or relatives to 
whom they can sell insurance, not on its 
merits, but in a sense as taking charity. 

We have not to invade the busy man. 
Let a salesman in another line do this 
and the prospect takes it in the course 
of business; that salesman is offering 
him something he will sell again and 
make a profit on. We have to break in 
and offer him something which he does 
not consider germane to his_ business. 

After I had sold a few policies I dis- 
covered that people gave me the business 
as an act of charity. I could not stand 
that, so I made up a big list of prospects 
from club memberships, directories and 
the like and classified them by _ office 
buildings or neighborhoods. Then I went 
after them. I introduced myself as Mr. 
McFee of the Massachusetts Mutual (al- 
ways fiying the company’s flag), an 
stated my business. I watched the reply. 
If the man said, “I have more insurance 
than I know what to do with” and said it 
so I believed him, I promptly withdrew. 
If he said it so I did not believe him I 
commenced to present my proposition and 
endeavored at least to get his consent to 
accept and look over an illustration. Then 
when I went back I went on a business 
engagement. In this way I wrote appli- 
cations from $100,000 down and I made 
some of the best friends I have in the 
world, men who sometimes call me up and 
suggest my going to see somebody. 

I found that I would rewrite 75 
of my assured once, 50 percent twice and 
25 percent a third time. Now, for more 
than a year I have been so busy on this 
work and seeing prospects referred to me 
that I have not hi time for straight 
soliciting. ‘= Ss 


P. J. Kraus, mM litan—Years ago we 
used to “final” as failures from 100 to 200 
percent of the staff every year; now the 
maximum is 10 percent. The trouble lies 
in the man who selects the agents. I don’t 
care much about an agent’s business or 
social standing if he believes in life in- 
surance and wants to take up the work 
for the love of it and the good he can 
do. If a man believes life insurance work 
is a noble work, there will be no failures. 
Life insurance is a necessity; I do not be- 
lieve salesmanship qualities are necessary 
in selling it. Let the agent believe thor- 
oughly in life insurance and go out and 
tell everybody he meets. His sincerity 
will win. 

Life insurance work is a question of 
service pure and simple. Any man who 
is in the business except to do good is a 
misfit. It is not a question of dollars, 
although by making service the object is 
the way to make money in the business. 
I don’t like the man who, while writing 
an application, is figuring his commis- 
sion on it. Rather he should consider 
how much good he is doing the applicant. 

Our office is open at 7:30 a. m. summer 
and winter, rain or shine. That may be 
too early for men engaged purely in the 
ordinary business, but why not get down 
early and get the day’s work laid out? 


ercent 
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‘TH only Company in the United States Writing 
Regular Life, Monthly Payment Life, Monthly Pay- 


ment Health and Accident and Commercial Casualty. 





This chain binds our agents to our company and enables_them 
to lose no time when they work for 


THE 


hio National Life 


OF CINCINNATI 
The Third Strongest Company in Ohio 
Capital - - - $449,000 Net Surplus - $214,000 
OHIO IS GOOD ENOUGH FOR US 
Important Districts in Ohio Still Open 
WRITING A STEADY, CONSERVATIVE er | 


Citizens Union Life Insurance Company 
1106 Engineers Building CLEVELAND, OHIO 


Chas. P. Wickham, Jr., President and Gen’! Mgr. 


_This company is in the process of organization and the stock is being placed on a 
basis that will assure the success of the company after it starts writing business. There 
is room for more stock salesmen who can p stock at a fair margin of expense. We 
employ only high-class men whose references are first-class. No stock is sold through 


misrepresentation. 
Address the President 


COMMON SENSE 


The agent who is making good money, is grow- 

ing in business and in tavor with his people 

and the G. N. L. I. Co., has planted himself 

upon the selid rock of success. KEEP YOUR 

EYE ON HIM! WATCH HIM GROW! 
A Few Openings For Good Men. 


JOSEPH STOUT, President. 


SOUTH BEND LIFE ASSURANCE COMPANY 
SOUTH BEND, INDIANA 









































OVER $2,000,000.00 INSURANCE IN FORCE 


WANTED—A FEW MORE STOCK SALESMEN 
OF PROVEN ABILITY 


ONE OF THE BEST PROPOSITIONS EVER OFFERED 
LIFE ACCIDENT HEALTH 


DISTRICT AGENTS WANTED 
Address 


PHILADELPHIA LIFE INSURANCE CO. 








Throughout IIliaois. 





Northeast Cor. Broad and Sansom Streets PHILADELPHIA, PENNA. 








WESTERN LIFE INDEMNITY COMPANY 





Agents nowadays are connecting with companies that furnish them with 
up-to-date ideas and methods of writing business from time to time. 
This is a feature with our company, and the agent receives assistance 
and encouragement that helps him close more business. 


Agents who have not already made a contract for 1913 will surely be interested in the one we can give them 











GEN. GEO. M. MOULTON, President 


J. L. MITCHELL, General Agency Manager 
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We figure a man can do more in ten 
hours than in six. 


* = 
BR. W. Stevens, Dlinois Life—It’s a 
shame that the rank and file of life in- 


surance men in Chicago are not here to 
listen to the speeches that have been 
made. The ones not here are the ones 
who need them most. This is the best 
meeting of the Chicago association I ever 
attended, and I wish the officers would 
arrange to hire a hall, invite all the life 
insurance w rs of Chicago and then 
have such talks as we have heard. (Presi- 
dent Palmer later announced that the of- 
ficers would endeavor to carry out this 
suggestion before the end of the year.) 


Isaac Miller Hamilton, Federal Life— 
He related an experience of helping an 
agent of another company in a small town 
to close an application for $1,000 and 
writing the same applicant the next day 
for $9,000, as showing how agents should 
treat each other. Every agent should 
at all times carry a couple of applications 
and medical examination blanks with him 
and tackle people as he has opportunity. 
Life insurance is popular now, but too 
many people do not know we are in the 
business. It is part of our business to 
let them know. 

One great trouble with the business is 
anxiety on the part of companies and gen- 
eral agents to get men who can sell busi- 
ness regardless of their methods. Life 
insurance needs a code of professional 
ethics like the law and the man who en- 
gages in unprofessional practices should 
be disbarred. So, too, as much care should 
be given to admitting a man to the 
agency ranks as to the ranks of the 
policyholders of a company. 


J. F. Johantgen, New York Life—It 
would be an awful poor solicitor who 
could not get one application for mem- 
bership in this association. Let two 
blank applications be sent to each mem- 
ber and let each bring one new member 
for the June meeting. 





President Sills’ Itinerary 
The itinerary of Neil D. Sills, presi- 
dent of National Association of Life 
Underwriters, from April 29 to June 


2 1s: 

April 29, Arkansas Life Underwrit- 
ers’ Association, Little Rock, Ark. 

May 1, Life Underwriters’ Associa- 
ye of Western Arkansas, Fort Smith, 

rk. 

May 3, Oklahoma Life Underwriters’ 
Association, Oklahoma City, Okla. 

May 5, Wichita Life Underwriters’ 
Association, Wichita, Kan. 

May 7, Colorado Association of Life 
Underwriters, Denver, Colo. 

May 10, Albuquerque, New Mex. 

May 15, Life Underwriters’ Associa- 
tion of Los Angeles, Los Angeles, Cal. 

May 22, Life Underwriters’ Associa- 
tos of San Francisco, San Francisco, 

al. 

May 29, Life Underwriters’ Associa- 
tion of Oregon, Portland, Ore. 

May 31, Tacoma Life Underwriters’ 
Association, Tacoma, Wash. 

June 2, Puget Sound Life Underwrit- 
ers’ Association, Seattle, Wash. 





Adopt New Constitution 

_The Detroit Life Underwriters Asso- 
ciation held a special meeting Monday, 
at which the new constitution was 
adopted. A two-thirds vote is now 
sufficient to elect an applicant to mem- 
bership, and the membership commit- 
tee already has begun the proposed 
campaign to enroll every eligible life 
insurance agent in the city. 

The association also created a non- 
resident associate membership, the ob- 
ject of which is to interest life men in 
the smaller cities of the state, and ob- 
tain their influence and cooperation on 
legislative and other matters of vital 
interest to the business. The member- 
ship committee will make a personal 
canvass of all the life agencies in De- 
troit. 

A new application blank was 
adopted, which binds applicants to an 
obligation when signed. 

Tentative arrangements for the May 
meeting were completed. Dinner will 
be had at the Log Cabin Inn. . 


Germania’s New Business 

The new business issued by the Ger- 
mania during the first quarter of 1913 
exceeded that for the same period of 
1912 by 43 percent. The Germania is 
one of the old and stable companies of 
the country and is gaining headway 
rapidly as a desirable company for 
agents to represent. 





J. R. CLARK’S LECTURE 
PROTECTION AND INVESTMENT 





President of Union Central Life Speaks 
in Course at Western Reserve 
University 





Last week the lecturer in the life in- 
surance course at Western Reserve 
University, Cleveland, was Jesse R. 
Clark, president of the Union Central 
Life. His subject was, “Life Insur- 
ance—Protection and Investment.” He 
said in part: 

Value of Life 


The value of a life from a financial 
standpoint is determined by the amount 
of money that it can produce—the wealth 
it can add to the world. To determine 
the value of a life presents an ordinary 
business problem. The primary question 
is, what amount of cash is invested in a 
life before it can make money for itself 
and become self-supporting? The first 
payment on this account is made by the 
parents in the cost of living through in- 
fancy and young manhood—a period of 
twenty-one years. The second payment 
is made by the state, in the cost of edu- 
cation through the grammar and high 
schools and the university—a period of 
years. 

What Investment Represents 

The third payment is also made by the 
contribution of the parents, in the cost 
of technical or professional education— 
an additional period of years. Or to sum 
it up, the investment stands twenty-one 
years of board and lodging, and the years 
of tuition and other school expenses, or, 
reduced to the financial basis, ten thou- 
sand dollars and upwards. 

Now enter into our problem the uncer- 
tainty of the life tenure and the corre- 
sponding effect upon the value of a life. 
If life should stop at the end of the edu- 
cation, the investment would result in a 
total loss to parents and state. 

Perpetuate the Investment 

Let us put aside death for the present 
and allow the individual life by dint of 
courage, effort and perseverance to de- 
velop real business ability evidenced by 
quantity or es. rising from a _ ten 
dollar clerkship to a manager’s position 
at ten thousand dollars per year; and in 
turn assuming responsibilities—social, 
civic, religious. But death cannot be put 
aside forever. It occurs at last and puts 
a stop to further physical effort and 
financial returns, perhaps at a time when 
life has reached its greatest efficiency. 
Let us recapitulate. An investment by 
parents and the state developed a prod- 
uct, which in turn is possibly caring for 
the parents and paying taxes to the state; 
and rearing another family and possibly 
creating assets which would eventually 
assure a livelihood. Suppose death stops 
it all just at the time of its greatest 
value, is there no way to perpetuate this 
working force? 


Operation of Life Insurance 


The economic value of life insurance 
asserts itself right at this point. It 
creates or augments an estate, which will 
continue the income, and by this preserv- 
ing of effort expended, it increases the 
wealth of the world. 

What is life insurance? To invest a 
small sum like $18.90 and in event of 
death (usually the worst thing that can 
happen to any investment) within one 
year, guarantee to an estate as large a 
sum as one thousand dollars would seem 
like the wildest speculation; and yet that 
is the actual operation of life insurance, 
and it is based upon scientific principles. 

Group v. Individual 

It is readily admitted that an individual 
could not produce one thousand dollars 
within one year by the use of $18.90, 
through ordinary means. It is easily 
demonstrated, however, that if the in- 
dividual could persuade one hundred 
thousand other individuals to join him in 
investing a similar sum yearly, a fund 
would be created large enough to pay 
the estate of each member in the year of 
his death, one thousand dollars. 

It is said that if you flip a penny twice, 
it may turn up heads or tails both times; 
but that if you flip it twenty thousan 
times, it will turn up heads ten thousand 
times, and tails ten thousand times. It 
is just as impossible to tell which in- 
dividual is destined to die next year; but 
the mortality table of the experience of 
one hundred thousand lives in America, 
will tell you with mathematical accuracy 
the exact number who will die in each 
successive year. 


Company Is Organized Effort 


ization of that effort is familiarly known 
as a life insurance company. 

We _ smile at the small amount of 
a cash value on a policy upon which three 
premiums of $18.90 have been paid. That 
is the s of a boy possibly not yet out 
of college, but this very act may be the 
salvation of a future fortune. Life in- 
surance is so wrought into the makeup of 





INCORPORATED AS A STOCK COMPANY BY THE STATE OF ILLINOIS 
Capital Stock 8326,000 





Home Office Building, Cass and Ohio Streets 
CHICAGO, U. S. A. 





We have some excellent territory open in Chicago and Illinois 
All forms of non-participating life policies issued 




















A GENERAL AGENCY 











is open in the 


STATE OF ILLINOIS 


For one of the best Old Line Companies in America 





Care The Westers 














No long sermon 
is needed 





business day. 


to prove the salability of our Policies, 


More than two million of them in 
force—hundreds more written every 





State Agent for Ohio and West Virginia 











So. West Cor. State and Third Streets COLUMBUS O#10 | 





ar f. —~ ee panies > not appreciate the 
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ie ot a ome ee old ta Wonern Underwriter. 


One that does: 


Home Office, Madison 


In Wisconsin only 





WE HAVE FOR SALE 


American Bankers Ins. 
Cincinnati Life. 

Detroit National Fire. 
Great Northern Life. 
Great Southern Life. 

Mid Continent Life. 
Prudential Casualty. 
North American Life. 
Ohio State Life. 

Western & Southern Fire. 


Send for our market letter. 

Obtain most complete list of In- 
surance Stocks ever issued. Free on 
request. 


DUDLEY A. TYNG 
29 S. La Salle St. Ground Floor 


Chicago. 





Stock Salesmen to assist in placing the $1,000,000 capital stock of 


The Marquette National Fire Ins. Co. 


throughout the United States. 
E. W. ZINSER, General Manager 


Leads furnished 
Peoples Gas Building, CHICAGO 





HOME COMPANY FOR HOME PEOPLE 


Backed by men of character, business ability and wealth, with low administration expenses and a high 
rate of income from investments, the security behind the policy contracts is given increased and unusual 


stability 
CAPITAL $250,000. 


STATE DEPOSIT $100,000 


STRAIGHT PROPOSITION TO PRESENT—NO ESTIMATES 


FIRST NATIONAL LIFE 


And Accident Insurance Company 
PIERRE, SO. DAKOTA 





Hartford Life Insurance Company 


Chartered forty five years 


JOHN G. HOYT, President 


THOMAS F. LAWRENCE, Vice-Pres. and Secy. 


Modern, Liberal Policies. Low Rates. Participating or Nonparticipat- 


ing, Dividends annual or deferred. 


Values based upon Full Reserve. 


Nearest to self-sellers ever put upon the market 
For best agency contracts address the HOME OFFICE, HARTFORD, CONN. 
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cumulatin, 
last ble 
for loans on any kind of security, two 
men told me they would have failed in 
business had they not been able to borrow 
from life insurance companies on their 
policies as the only security. ° 
Pamily Budget Must Be Provided 

If the annual budget of household ex- 
pense is $1,000, it must be provided from 
some source. ff that source is ely in- 
vested unincumbered assets of $25,000, 
the household can exist upon the same 
scale, whether the head of it is alive or 
dead. If, however, the budget is provided 
from a weekly salary which ceases with 
death, how is the household to be con- 
tinued? You answer without hesitation, 
“He must systematically save part of his 
salary and thus create assets.’ 

Taik to the young man drawing a 
weekly wage of 310 about investment or 
even savings, and he will laughingly say, 
“I can just pay my board bill and other 
small expenses, but I can’t save a cent; 
don’t see how I can ever get married.” 
The man drawing $25, with injured air 
will say the same thing—‘“just manage 
to live; can’t save a cent—see no hope 
for the future.” And these two classes 
will look up in astonishment when the 
man drawing $100 a week says, “Can’t 
save a cent.” 

Selves on Installments 

And, friends, nobody ever did save a 
cent who began to t after having in- 
dulged every other m. New York 
paper makes the startli statement that 
few men realize as they draw their week- 
ly salary that they are selling them- 
selves on the installment plan—sold, one 
week of life, youth, prospects! 

If this is true, ft behooves every one 
to have something to show at the end 
of every week for the vyesty expended. 
To try to balance off, “nothing saved,” 
with a “good time,” is not financiering. 
What is the best way to accumulate as- 


some future week. 
“Comfortably in Debt” 

My father used to say that it was 
a good thing for a man during this sav- 
ing period of his life to be “comfortably 
in debt,” meaning, of course, not beyond 
his ability to pay. 

Is there any better way to begin to 
save than by taking out a life insurance 
policy and thus contracting to pay the 
premium annually? J 

The young man in this initial effort 
to create an estate realizes that in event 
of death he can repay those who have 
hitherto expended money on his account, 
and that he is also building up an asset 
with a fixed cash value available in life 
at the time of emergency. 

Gets Benefit of Advice 

The cash value is invested by the life 
insurance company in various classes of 
government, state, municipal bonds, rail- 
road, steamship and every variety of in- 
dustrial bonds, so that this yg small 
member is obtaining the benefit of expert 
advice in his investment without charge, 
and is perfectly secured by collateral of 
all these great investments. Nay, he is 
doing more, he is not only taking care 
of himself, but is now assuming the dig- 
nity of an investor. He looks down the 
lists of stocks and bonds and sees just 
how his money is invested. Nay, more, 
he realizes that he is a factor in the 
rapid development of the greatest country 
on earth, for insurance premiums have 
assisted government, railroad, steamships 
and industrial tet more than any 
other one source of cash. 

There is no better investment possible 
than life insurance. It is a good item to 
begin with, for it adjusts itself to small 
as well as large incomes. It is even bet- 
ter to continue with, for it covers, as 
nothing else can, the financial complica- 
tions of this complex age. It is the best 
thing to hold to the end. 





General Agent Sutor Dies 
A. G. Sutor, general agent at Chi- 
cago for the Equitable Life of Iowa 
for nearly a score of years, died at his 
home Saturday morning. He had been 
ailing for some time and during the 
last month had not been at the office 
more than an hour or so each day. He 
was one of the veterans of the business 
in Chicago and one of the oldest men 

in the service of the Equitable. 





New Woman’s Department 
_ Another woman’s department is be- 
ing established in Chicago. Mrs. A. 
Delony Martain, a prominent suffrage 
worker and club woman, has gone with 
the Equitable Life of Iowa under gen- 
eral agent William Franklin Crawford. 
She takes the title of manager of the 
woman’s department and will have of- 
fices in the Insurance Exchange near, 





THERE ARE 


in Michigan 
WITH THE 


FOR 
MEN and WOMEN 


Splendid Opportunities 


DETROIT LIFE 


The Company is on a Sound Financial Basis; 


Having Ample Capital and a Large lus; 
Our Policy Contracts are pass ; 


We pay Agents Liberal Commissions ; 


We have Good Territory still unassigned; 


The People are Prosperous. 


No more attractive conditions, for the Agent, exist anywhere. 


Write, and we will tell you how you can increase your income. 


Address M. E. O'BRIEN, President 
Detroit Life Insurance Company, Detroit, Mich. 








OVER FIVE MILLIONS INSURANCE WRITTEN IN A YEAR AND A HALF 








but separate from, those of the Craw- 
ford agency. Mrs. Martin is an ex- 
perienced business woman, having 
served in both selling and managerial 
capacities with lyceum bureaus. 


REPLIES TO BRISTOL LETTER 


President Allen of the New York City 
Life Underwriters Association 
Tells Worth of Movement 


President Edward W. Allen of the 
Life Underwriters Association of New 
York has replied to the letter of Man- 
ager John I. D. Bristol, New York 
City manager of the Northwestern Mu- 
tual, in which the latter declines to 
join the association. Mr. Allen says: 

On behalf of the life underwriters’ as- 
sociation, both local and national, I must 
take decided exception to your statement 
that we have done nothing “in an em- 
phatic way to divest life insurance of the 
crimes and criminals that are every- 
where associated with the business.” 

he membership of the associations 
throughout the nation constitutes gen- 
erally the highest type of thought and 
manhood in our American business life, 
and these associations for years have 
been been making an honest and success- 
ful effort to make the business cleaner 
and better. 











The agency forces of your own com- 
pany in almost every locality are among 
those who are working in the association 
for the uplift of the profession, and so 
your attack on our splendid organization 
and your refusal to labor with us cannot 
be endorsed by the great majority of 
Northwestern agents. 

If you did not know it before, let me 
here and now inform you that we do not 
favor the licensing of “barbers, floor 
walkers, cashiers, bookkeepers, elevator 
men, proprietors of bootblack stands,” 
etc., and we do favor the licensing only 
of men who can give at least a large 
measure of their time to the business. 
Our New York association is now striv- 
ing to bring about an educational stand- 
ard, so that men of the type to which 
you refer cannot break into the business. 

These reforms are hard to bring about, 
as it is necessary to bring influence to 
bear on the state law, our managers, and 
our companies. 

You blame the life underwriters’ asso- 
ciation for not having made conditions 
all that you and we would have them. 
The fault rests largely on the shoulders 
of those who refuse to help in organized 
effort. You handicap us by making us 
do this work alone, which work would be 
more speedily and successfully accom- 
plished if we had the assistance of your 
splendid body of men. 

In union and cooperation there is 
strength, and you are retarding the very 
reforms we all want the most by not 
taking hold of the rope with us. 

It is my personal belief that the ma- 
jority of the New York association mem- 
bers are in favor of life insurance com- 
missions for life insurance men only. If 
a are sincere in wanting this condition 

rought about, get busy and encourage 
your men to join with the hundreds of 
men in the Life Underwriters’ Association 
of New York in an organized effort to 
make this reform an accomplished fact. 

The battle cry of our association is 
“forward,” and as we fight and work for 
a general betterment of conditions, your 
men should be in the front rank of our 
organized battalion. 

Yours sincerely, 
EDWARD W. ALLEN, 
President. 





Reorganizing Medical Department 

Dr. James W. Guest, who has been 
head of the medical department of the 
Commonwealth Life of Louisville ever 
since the organization of the eamboan. 
has been soenes head of the south- 
ern medical department of the Equita- 
ble Life, with headquarters in Atlanta, 
according to announcement which has 
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Grow Up and 
Flourish With Us 


THE MISSOURI STATE 
LIFE INSURANCE CO. 
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27 Millions in 1910 
15 Millions in 1906 
4 Millions in 1902 
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THE EQUITABLE LIFE OF IOWA 


offers, as helps to selling its policies, (which are liberal 
and up to date) 


Moderate Premiums, Highest Interest Earnings and 
Low Mortality Experience, resulting in 


LOWEST NET COST 








See Official reports or other publications 


A history of Conservative and Economical Management for more than Forty 
Years; Deposit of Full Reserve to Se¢ure Policies, etc. 


These are effective helps with intelligent prospects. 
Separate Territories to Agentsea=—=_.LONG CONTRACTSemmm: FAIR TERMS 





THE KIND ,OF CONTRACTS 


That Made the Old General Agents Rich 


Do you want to better your condition in the Life Insurance 
Business? One of the oldest Life Insurance Companies in 
this country (not doing business in New York), wishes tc 
contract with live General Agents in the following states: 


Arkansas, 


Colorado, Indiana, Iowa, Illinois, Kansas 


Michigan, Minnesota, Missouri, Nebraska, Ohio ané 


Oklahoma. 


Liberal contracts to the right men. Address 127aQ, 
eare THE WESTERN UNDERWRITER 





been made. The work of the medical 
examiners is to be reorganized, it is 
stated, and Dr. Guest will be in charge 
of the changes. The appointment be- 
comes effective May 1. It is said that 
Dr. Guest will be succeeded with the 
Commonwealth by Dr. W. F. Black- 
ford, who has been assistant medical 
director. 


Association at Lynchburg, Va. 

A local life underwriters’ association 
has been organized at Lynchburg, Va., 
and it held its launching party with 
Neil D. Sills, president of the Na- 
tional association, as a guest of honor. 
The dinner was held at the Piedmont 
club and John W. Childs of the North- 





western Mutual acted as toastmaster. 
Other charter members of the organ- 





ization are: Col. James A. Scott, Trav- 
elers; J. C. Moss, Union Central; P. F. 
Barham, Life Insurance Company of 
Mg R. Frank Seay, Equitable; S. 
S. Northington, Mutual Life; W. B. 
Thompson, Mutual Life; R. D. Ogles- 
by, Union Central; J. B. Wood, Sun 
Life of Canada; L. L. Chandler, Life 
Insurance Company of Virginia; H. M. 
Thomas, New York Life; Robert 
Shaner, Union Central, and S. M. Stiff, 
Life Insurance Company of Virginia. 


Make $150,000 a Year 
By putting aside 10 percent of their 
commissions for one week Chicago 
agents of the Mutual Life made up a 
gift of $301.50 for the flood sufferers 
of Ohio and Indiana. The money was 





sent to the Chicago Association of 
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National Life of Vermont before the 
Kansas Association of Life Underwrit- 
ers here today. 

He startled the local men by declar- 
ing that nothing in the world that is 


American Central Life 
being sold today is as good as a es I C 
in a well managed company and that n S u r a n Cc ¢ O * 


the only business in the world that 
actually is giving the public a square 
deal, from the biggest to the smallest, 
is the life insurance business. 

He attacked the proposed mortgage 
tax law in Kansas and declared it 
would destroy farm credit, and if 
passed would mean a special session 
of the legislature to restore the credit. 


TRAVELERS MEN WILL MEET 


tual Benefit is second with $4,989,719. | Annual Convention of the Indiana 
The next ranking companies are Met- Staff to be Held in Indianapolis 
ropolitan, $4,160,269; Mutual, $3,500,322; Thursday 

Prudential, $3,321,077. The Michigan 
State Life leads the Michigan com- 
panies with $3,172,092. The other state 


Commerce. This amount means that 
the agents participating in the dona- 
tions aré making more than $150,000 a 
year. 


MICHIGAN BUSINESS IN 10912 
What 
sates 


ies Wrote in the 
ear and 
in Force 

The old line companies wrote $76,- 
310,343 ordinary business in Michigan 
last year and have $403,119,330 in force. 
The premiums were $13,226,347. The 
new industrial business was $15,339,901 
and the amount in force was $56,761,- 
164. The Northwestern Mutual leads 
with $6,447,400 new business. The Mu- 





INDIANAPOLIS, IND. 
Established 1899 





HERBERT M. WOOLLEN, President 


Insurance in force, $33,608,115.00 
Assets (admitted) 3,571,525.00 








We have opportunities for several capable men 


The first annual state convention of 
; the Travelers Club of Indiana, com- 
companies rank as follows: Northern, | prising the Indiana staff of the Trav- 
$3,003,152; Michigan Mutual, $2,807,784; | ers, will be held in Indianapolis, April 
Detroit Life, $2,379,335; Preferred Life, | 94° The following is the program: 
$2,118,293; Peninsular, $520,000; Roman Morning Session 
Standard, $175,220. | P Arthur C. Wells, presiding 

The assessment life companies wrote | state manager life and accident depart- 
oa By business in the state i re = CG New 
ast year and have $6,796,700 in force. - gg 2 
The Merchants’ Life of Iowa led with | °s' athe Homo Office A Representative. 
yr an agg business. The Michigan “ 3. Three esas: Comousies, Contracts, 
raternals wrote $14,199,080 and have | COmpetition—fau! Dekress, mvansvie. 
$188,450,339 in force. The fraternals tora, ——— > 
of other states wrote $20,995,524 new 5. Getting the Business—David Stout, 














Mr. Insurance Producer !! 
We Can Appreciate You! ! 


We Have a Company for the Agent. 
Salable, Attractive Policies. 


MAJESTIC LIFE ASSURANCE COMPANY 


INDIANAPOLIS, IND. | 


Michigan business and have $192,454,- | Ft, Wayne. - 
792 in force. ” ete 5 oe So Bee, Every Offcer of the Company is an Insurance 
7. Impromptu Talks. Producer and had Years of Experience in the Field. 


Address the Company 


GERMAN-AMERICAN LIFE INSURANCE COMPANY 


OMAHA 


THE PROGRESSIVE LIFE COMPANY OF THE WEST 
Are you a winner? 
If you can and will make good, we can place you in productive territory. 
Address the Home Office. 


YOU MAY BE 


Satisfied to go on where you are, but that is because 
= are not in touch with Public Savings progress. Your 
ture will begin when you write for information. 


PUBLIC SAVINGS INSURANCE CO., OF AMERICA 
HOME OFFICE: Indianapolis, Ind. 














H. THOS. HEAD, Pres. 








q If you are not selling 






Back to the Rate Book 
Joseph G. Gray has resigned as su- 


our T.O. policy we are 





The con- | perintendent of agencies of the West- 


ern States Life of San Francisco to) 
again carry the rate book as an agent. 
He has been a very successful agency 
worker, but seeing men he started in | 
the business earn more than he was 
getting and chafing under the details 






International Life, 


both losing money. 


St. Louis, Mo. 
















































W ANTED Forceful men with agency experi- 

J ence, of good character and habits, 
to instruct, appoint and work with Agents (two in Minnesota, 
and two in Michigan). Can find ‘the opportunity” to grow | 
with a company who will appreciate their services. Salary, | 
Overhead commission and expenses. Give full particulars of 
last five years in first letter. 


JNO. A. SULLIVAN 
Superintendent of Agencies 
Great Northern Life Insurance Company’ 
: WAUSAU, WIS. 





TO BUILD NEW HOME OFFICE Luncheon 
— Toastmaster—John R. Giblyn, Special 
Western & Southern Life of Cincin- | Agent, Liability Department. 
nati Accepts Plans for Classical — H. O’Brien, auditor 
Structure on Old Site Insurance Legislation—Samuel V. Per- 
rott, insurance commissioner. 
The Western & Southern Life of | ™promptu Talks. 
Cinstoneti, wile ie cosepied as its ~ SS ae 
ome office a handsome old-time resi- corge Sosstp, preaicing 
dence at Fourth street and Broadway Mag gy hy Fe 
in a city, _ —— — -y a Geaatp, State Manager, Liability Depart- 
new home office building. It will be | ™&™ ° 
three stories in height above the base- ean The Home Office—A Representa- | CAPITAL, $100,000.00 
ment and will occupy the same site, 3. Three Seas: Companies, Contracts, 
but two additional lots have been ac- | Competition—W. C. Doak, Terre Haute. 
quired, giving a frontage of 190 feet awn a Sy Se 
on Fourth street and ninety feet on 5. Inspection Service—William Fergu- 
Broadway. The exterior is of classical | 80m, Indianapolis. 
design and the long facade on Fourth | $: aaa + 
a will | a and pe ; Banquet 
e part of the building to stand on the oe * 
new lots will be erected first. The tanh, tiene, a = 
company will then move into the com- | _.2. Welcome to Our City—Lewis S. 
pleted part while the rest of the build- | Stank; mayor of Indianapolis. 5 
ing is being erected. Kelleher, Indianapolis. 
While the new building will be only 4. Impromptu Talks. 
three stories in the main, the founda- 
tions at the corner will be strong 
enough to bear a tower, which may 
be erected in the future. 
struction will be of reinforced con- 
crete, faced with marble, granite or 
Bedford stone. 
_ Fireproof parts of the building will 
include vaults where the largest card 
index system in Cincinnati will be kept. 
Specially built file cases will be erected | of supervisory work, Mr. Gray could 
in this part of the building. not overcome the are of selling. The rs 
_ r he as an n 
Call Upon Life Companies ree. ” Fis poe anf was $320,000 and THE 
A prophecy that the life companies | $272,000 of this was secured in four 
will be called upon to help the victims | months. 
of the Dayton disaster to rehabilitate Mr. Gray is succeeded by I. C. Mc- a 
themselves through hundreds of poli- | Neill, formerly a supervisor in Penn- 
cies was contained in an address of | sylvania and Ohio for the Reliance 
President Joseph A. DeBoer of the| Life. He has been on the home office ; 
Insurance Co. 
Louisville, Kentucky 
Wants good, clean, conservative 
agents in the states of Indiana, 
Kentucky, Tennessee and Georgia 


SEES - 5 


It will treat men right who 
sell Insurance on its merits 
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staff of the Western States Life for 
several months and is now given the 
title of agency director. 





CHANGES MADE IN MICHIGAN 





New General Agency Contracts in 
Wolverine State—Prudential 
Divides Detroit 


E. A. Sumner, of Jackson, Mich., and 
Leo F. Long, of Lansing, have formed 
a partnership and have taken the 
Michigan state agency of the Franklin 
Life. They will probably transfer their 
offices to Detroit. Mr. Sumner was a 
district agent of the Michigan State 
Life, and the new firm has signed up a 
number of agents who have been with 
that company. 

William J. Newton, also with the 
Michigan State, has taken a general 
agency of the Travelers for five coun- 
ties in the “thumb” district of Michi- 
gan. He will have his headquarters at 
Port Huron. 

H. C. Ingersoll, formerly in charge 
of the field work of the Michigan 
State, has taken a similar position with 
the Detroit Life. 

The Prudential has divided Detroit 
into two districts, Woodward avenue 
being the dividing line. The first dis- 
trict includes the east side of the city 
and the towns of Pontiac, Port Huron, 
Ann Arbor, Ypsilanti, Mt. Clemens, 
Marine City and Wyandotte. The sec- 
ond district includes only the west side 
of the city, but they are counted about 
equal in population and wealth. 








Sills on Income Tax 

Neil D. Silis is taking up the income 
tax talk. At Savannah, Ga., last Fri- 
day he brought the proposed measure 
to the attention of the local life men 
and asked them to be ready at any 
time to take up the matter with their 
congressmen. He suggested that each 
man study the measure and be able to 
point out the inconsistencies of the act 
to the law makers. Mr. Sills is now 
on a three months’ trip, having cone 
to Savannah from Columbia, and will 
proceed on to Jacksonville, Fla. Be- 
fore returning home he will have 
toured the south, the Pacific coast and 
Canada. 





EQUITABLE MEN GATHER 

Agents of the Equitable Life of New 
York in southern Kansas banqueted at 
the Kansas club in Wichita, Saturday 
night, as the guests of Young & Carlson, 
agency managers. Ten days prior to the 
meeting the agents held a contest and 
at the banquet they reported $100,000 
worth of new business. Leslie C. York, 
southwestern superintendent at the home 
office, was at the banquet and addressed 
the agents. 





BUILDING UP KANSAS AGENCY 


J. E. Spaulding, formerly circulation 
manager of the Kansas Farmer at Topeka, 
Kan., has been appointed state agent for 
Kansas for the North American Life of 
Chicago, Ill. H. O. Kramer, general in- 
spector of the company, has moved to 
Topeka, and will make his home there 
for about six months, and will assist the 
new state manager in building up a Kan- 
sas agency. The company expects to ex- 
tend its work in Kansas, and an aggres- 
sive campaign will be inaugurated. 





PROGRESS OF CARROLL’S COMPANY 

Ex-Governor B. F. Carroll, of Iowa, 
has removed the offices of the Inland 
Life inte the new quarters which it will 
occupy permanently in the Masonic Tem- 
le, Des Moines. Stock for the company 
s now being offered in various counties 
of the state. Stock has been purchased 
oe capitalists in forty-nine of the ninety- 
nine counties in Iowa. The name of the 
company will be changed as soon as 
Governor Carroll can find a name that 
suits his fancy. 


CONSULTING ACTUARY 


A well known actuary (officer of a 
Life Insurance Company) can give 
consulting services to companies. 
Authoritative advice on arrangements 
for home office efficiency, on the sys- 
tem of accounts and on Insurance 
practice in general. Address 76-C, 
care The Western Underwriter. 








Western Life Companies 





Report of Their Activities and 
Progress 














Dakota Mutual Life, Watertown, S. Dak. 
—This company has had the license in 
North Dakota, South Dakota and Minne- 
sota renewed and figures on a very ag- 
gressive campaign during 1913, with good 
prospects ahead. Business has been very 
good the past thirty days. The com- 
pany has made a change in the Aberdeen 
branch by cancelling the contract of C. 
O. Bacheller & Sons, and appointing J. L. 


Vaughan as their successors, who will 
undoubtedly continue headquarters in 
Aberdeen. in ee 


New World Life—It has received its 
Illinois license. It is now licensed in 
addition in Iowa, New Jersey and Penn- 
sylvania so far as the east is concerned. 


Iowa and Illinois report to Western Man- | 


ager John F. Finney in Chicago. 


International Life.—The company has 
leased the entire sixteenth floor and part 
of the fifteenth floor of the Liggett build- 


ing, St. Louis, for its home office quar- | 


ters, and the name of the building is to 


be changed to International Life building. | 


Bank National, Topeka, EK: 


Savings 


an.— 
This company gives promise of the best 


year in its history. The business during 
the winter and spring so far has been un- 
precedented. The company is making very 
little noise, but is going forward with 
rapid strides. 
being on a thoroughly solid business 
basis, and the management of President 
E. H. Lupton is receiving a good deal of 
favorable comment. . 


Gem City Life, Dayton, Ohio--The com- 
pany had no death losses, either on life 
or accident policies, as a result of the 
recent floods. It had no mortgages on 
any of the property affected by the inun- 
dation, and so escaped most luckily. The 
suspension of business but sy af- 
fected the record of the company for April. 
General Manager Stapp is giving prac- 
tically all of his attention to building up 
the @hio agency force. He has secured 

eneral agents at Hamilton, Greenville, 

iqua, Lima, Bucyrus, Marion, Mt. Ver- 
non, Columbus and Springfield. The com- 
pany, under its former management was 
licensed in Michigan and Indiana, but 
until the home state organization is 
strengthened no efforts will be made to 
plant generally in those states. 


Empire Life.—M. D. Haynes and W. R. 
Crawford have been appointed by the fed- 
eral court at Seattle, Wash., as receivers 
for the Empire Life of that city. The 
appointment was made following a con- 
ference of attorneys and stockholders. 
The application was made by Henry J. 
West, receiver in bankruptcy for the 
Columbus Securities Company, which 


“owned the larger part of the company’s 


stock. ie gee 

Central Life, Louisville—The company 
recently decided to remove its offices to 
Shelbyville, Ky., subject to approval by 
the directors and stockholders, but has 
now reconsidered its determination and 
will remain in Louisville for the present, 
atleast, according toG. D. Burdette, sec- 
ond vice-president of the company. It is 
likely, however, that the company will 


ultimately remove to a suburb of Louis- | 
ville in order to avoid municipal taxa- | 


tion. 


ad 


Did Good Work 

At last Monday morning’s meeting 
of the Chicago agency of the Mutual 
Life, Jules Girardin of the Phoenix 
Mutual, L. Brackett Bishop of the 
Massachusetts Mutual and R. F. 
Palmer of the Berkshire, addressed the 
agents on the advantages of joining the 
Chicago Life Underwriters’ Associa- 
tion, especially in view of the fact that 
the $6 membership dues now include a 
membership, a subscription to the Life 


It is given credit for | 





Unexcelled Service Policyholders 


For Fifty.-Three Years 
CHARACTERIZES 


THE GERMANIA LIFE INSURANCE COMPANY 
of NEW YORK 


1912—ANOTHER YEAR of PROGRESS 
and PROSPERITY 


Assets (January 1, 1913), - $48,205,861.37 





Liabilities, - - - - 41,705,528.43 
Surplus and Dividend Funds, - 6,500,332.94 ; 
| New Insurance paid for, - 18,048,969.00 

Insurance in Force, - - - 138,615,233.00 


(Paid for Basis) 
The Company’s METHODS are CLEAN and PROGRESSIVE, 
its policy forms contain the most liberal provisions and guaranteed 
values, and the premiums are low. 
PRODUCERS can obtain ATTRACTIVE 
AGENCY CONTRACTS for exclusive territory 
with the COMPANY DIRECT, by addressing 


HOME OFFICE, 50 Union Square, New York 














AGENTS WANTED 


Our liberal and attractive policies, Home Office assist- 
ance and co-operation have made our Agents and our Com- 
pany successful. We are now licensed in Illinois, Indiana 
and Kentucky, and want reliable and producing agents 
to grow and prosper with us who want te make money. 
You will find our policies and rates among the best. 
Ask us why. 


The Intermediate Life Assurance Company 


EVANSVILLE, INDIANA 


The Conservative Life Insurance Company 


Wheeling, West Va. 


Clem E. Peters, Secretary and Treasurer 
Cc. E. Flanagan, Actuary 


Home of the Multiform Policy 


You Ohio and West Virginia agents, investigate this pop- 
ular Policy. We have an agency contract that may surpri 
_you. Ask for details. 


The Law of Success 


There are five requisites to successful life underwriting—A good company with a 
| good reputation, expert agents, first-class policies, prompt and efficient service, and the 
| Spirit and practice of co-operation between Home ffice and field. 

These requisites enter to a marked degree into the life underwriting of this Com- 
| pany and its agency force. The result is the splendid growth of our business in the last 
| few years, and the contentment of our agents and their intense loyalty to the Company. 


Occasionally we have a general agency opening 


JOSEPH C. BEHAN, - - Superintendent of Agencies 
MASSACHUSETTS MUTUAL | 


Life Insurance Company 
SPRINGFIELD, MASSACHUSETTS 











Otto Schenk, President 














Incorporated 1851 








N. A. NELSON, President 


Scandia Life Insurance Co., Chicago 


C. H. BOMAN, Secretary 








grown on its merits. 





A company that appeals to thrifty people, strong, stable, safe. 
are liberal and guaranteed. The Scandia Life has not plunged, it has 
Policy holders’ and agents’ interests are carefully con- 
served. Good territory open in Illinois, Minnesota, North and South Dakota. 


Its policies 
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Equitable 
Advantages 


Some of the Good Things 
Enjoyed by Equitable 
Representatives 


The Backing of one of the largest and 
strongest financial institutions in the 
world, 


A Participating Company. 
A Prompt Paying Company. 


Of the 5,153 domestic death claims 
paid by the Equitable during 1912, 
neatly 98 per cent. were paid within 
one day after receipt of “Proofs of 
Death.” 


A Company whose policies are standard 
contracts, drawn to conform to the 
insurance laws of New York and 
other States. 


A Company issuing every desirable form 
of insurance, including Corporation 
Insurance, Income Insurance, Group 
Insurance, Monthly Premium Insur- 
ance, Home Purchase Insurance, Joint 
Life Insurance and a large variety of 
Annuities. 


A Company sufficiently large and strong 
to imsure applicants for large amounts 
under a single policy. 


A Company whose policyholders include 
the World's Captains of Industry, 
whose identification with the Equi- 


table is in inself an endorsement. 


A Company whose canvassing documents 


are comprehensive, adequate and 
attractive. 


A Company engaged in a broad “‘con- 
servation of life” movement—aiming 
to lengthen the lives of its policy- 
holders as well as insuring them. 


The society has openings in practically 
every State for energetic soliciting 
agents of character and ability. 


The Equitable Life 
Assurance Society 


of the United States 
165 Broadway 


New York 





Association News and the five dinners 
given by the association. The result 
was some twenty applications for mem- 
bership. 





Hail Columbia!! Hail College 
Educational Policy!!! 





Tenth Anniversary Souvenir 





The Guaranty Life of Davenport, Copyright applied for 
Iowa, has issued a souvenir booklet in | A new, original and unique policy issued exclusively t the 
honor of its tenth anniversary. There | Columbia Life, one of the three oldest companies - Prem- 


ium low. At age 1 for $400 of cae, re 3 in four 
annual installments, maturing at age 17, $19.46. Maturing at 
21, $14.45. Parent or guardian can provide against the failure 
of the polic iy by reason of his death before maturity resulting in 
cessation remium payments for a small additional premium. 
of child is 2 at issue, and 17 et maturity, 5 the 
parent is 85, the additional premium for this guarrantee of $400 
as above is $3. 63 annually. 
The Directors of this Company, six of whom are bank presi- 
Conte, are men of civic pride and well known financial responsi- 
ality. 


is a history of the company, something | 
about the company’s policies and set- | 
tlements, personals about and pictures 
of some of the more successful agents 
and a table of figures showing how the 
company has grown from nothing to a 
substantial organization. The income | 
last year was $150,449 and the assets | 
Jan, 1, 1913, totaled $343,668 and insur- | 


- State Agency in Georgia vacant. Splendid opening for 
ance in force $4,301,204. 


Special Agent and District Managers in Ohio and Indiana. 


The Columbia Life Insurance Co. 


of Cincinnati, Ohio 
Dr. F. G. CROSS, President 





Merchant Gets Three States 
Captain William H. Merchant, gen- 
eral agent of the State Life of Indiana | 
at Oklahoma City for the past eight | 
years, has been given charge of Mis- | 
souri, Kansas and Oklahoma for the | 


company. Captain Merchant will re- M 

move his headquarters to Parsons, | $100, 000 Men! $100, 000 en!! 
Kan., so as to be nearer the center of 
his field. The company has a large| If you can write at least $100,000 per year, your future is 
business in southeastern Kansas and | assured. Get in on the ground floor asa General Manager for 


southwestern Missouri and the agency . 
will be the largest in the southwest |@ young company. Leads furnished by the Home Office. We 





























— Mex — 4 with dis. | C2™ use real producers on an exceptionally fine renewal con- 
aptain ercnant serve wi 1S- | 
tinction under Admiral Schley in the | tract. Address, Agency Department, 


Spanish-American war, receiving two Aberdeen, So. Dak. The Northwestern Life. 


gress and the other from his native 








im - ag 
1a et Soi eee: Cem City Life Insurance Co. 
ment of Oklahoma, Spanish War Vet- D Ohi 
erans, but will at the expiration of his ayton, 10 


present term of office affiliate with the W 
Spanish War Veterans of Kansas. MOVE, | Jp— hy remain in the sub-agency ranks 
when this Company will give you a 
Discussed Northwestern’s Taxes h h H O 
That the Wisconsin taxes of the general agency contract direct with the Home Office? 


| Northwestern Mutual Life of Milwau- 
e are excessive was conceded by Pro H. R. STAPP, General Manager. 


| kee are excessive was conceded by Pro- 
be T. S. Adams, well-known econ- 
omist and member of the Wisconsin | A Penn Mutual Fromium. yi Pons Muteal ~ 
uta icy, 
containing Penn Mutecl Valeos, makes an incur- ht | Life Pension for You’’ 
A new idea in life insurance 
that appeals to self-interest. 


ence Proposition which the sum of all its 
yy is ed for net low cost and care 
interest of all 
Best seller in the market today. 
Write for the booklet. 














| tax commission, and Commissioner | Divide 
| Herman L. Ekern, who appeared last | gue 
week before the senate committee on 





members. 


The Fidelity Mutual Life 


INSURANCE COMPANY 
L.G.POUSE,Pres. PHILADELPHIA 





























has not been delivered to him. 





Winding Up Rhodus Concern 











corporations in the Wisconsin legisla- | of 
ture 
Y 
| Prof Ad d th ttitud 
| that the company was an “casy mark,” The Penn Mutual 
its taxes were exorbitant, no principle of | if | 
bl i 4. U d | 
renga, cazacon won csied, Cress Life Insurance Company 
was unjustly taxed and that he had no | 
patience with those who, knowing this f Phi ladel hi 
shoulders and did nothing to right the | 0 | p la 
wrong. 
uae tn saa a pe jo the | On January 1, 1909, rates were reduced 
consin premium’ receipts should be 
omitted from the present law, thus de- 
creasing the taxes on the basis of last S | O C K S A es E S M E N 
vear about $90,000. This decrease he con- 
s . s s 
neictciten % Retinal Million Dollar Illinois Company 
PR rm fe gy ey oy | Business Men and Bankers Endorsement 
Oklahoma from holding a meeting High Grade Producers—territory ready 
of the Amalgamated Insurance Corpo- 
potions. Which ewan 61 porciat @ the MERCHANTS NATIONAL FIRE INSURANCE CO. 
stock of the Home Life, has been dis- 1001 National Life Bidg., CHICAGO 
solved. The Amalgamated has been | 
restrained from voting its Home Life | Union Life Insurance Co 
. 
pany’s affairs is beginning to clear up. OF CHICAGO 
A new suit has been started growing 
out of the attempt of the Amalgamated 
to gain control of several Oklahoma 1220 Stock Exchange Building 
the Shawnee Life alleging that he S. W. Corner La Salle and Washington Streets 
transferred $63,000 worth of stock in Live Men of Ability can secure the best contracts offered by any 
that company to the Amalgamated, and sound, conservative company to men who can deliver the goods" 
that he was to receive an equal amount 
The Amalgamated stock, he alleges, 
The Guaranty Life Insurance Co. 
: —— B. yr ee — master DAVENPORT, IOWA 
in chancery at icago, has recom- = 
mended to the federal court that it or-| Life, Health, Accident Special Coupon—20-payment and 
der payment of a dividend of 8% per- 2 ) 20-year End. policies. 














and while it was generally conceded that 
to be the fact, simply shrugged their | 
admitted that the Northwestern’s Wis- | and values increased to full 3% reserve. 
ceded. 
without the presence of representatives The most attractive proposition today 
stock, so the tangle in the latter com- 
HOME OFFICE 
companies, one of the stockholders of 
of Amalgamated stock in exchange. For GENERAL AGENCY, Address THE HOME OFFICE 
cent to 770 claimants against the Cen- GOOD AGENTS WANTED 
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tral Life Securities Company, one of 
the old Rhodus promotions which blew 
up several years ago and has been in 
litigation ever since. Mr. Morrison 
has ready for disbursement, $137,000. 
The filed and outstanding claims 
against the concern aggregate $971, 507. 
In view of litigation and uncertainty as 
to whether some claims will be filed the 
rate of dividend named is all that it is 
advisable to pay at this time. 





Control of Anchor Life 

Indianapolis, Ind., April 23—(Spe- 
cial)\—A controlling interest in the 
Anchor Life of Indianapolis has been 
secured by Thomas W. Wilson, presi- 
dent, Springfield, Ill.; George W. Ken- 
ney, vice-president, Springfield, Ill.; O 
L. Caldwell, treasurer, Springfield, IIL, 
and George H. Craft, secretary, inde- 
pendent actuary of Denver. These, 
with Charles A. Bookwalter, ex-mayor 
of Indianapolis, and M. Kuhns, 
treasurer of the Aetna Trust company, 
constitute the board of directors. 
Frank W. Killen negotiated the deal. 





First Move For Mutualization 

The first move towards the mutual- 
ization of the Prudential was made at 
Trenton, N. J., Tuesday, when Richard 
V. Lindabury and Edward D. Duffield, 
counsel for the company, filed a peti- 
tion with Chancellor Walker asking 
for the appointment of appraisers to 
value the company’s stock. A hearing 
will be given June 10, after which the 
chancellor will name two or more ap- 
praisers. Insurance Commissioner La- 
monte of New Jersey was present at 
the proceeding but took no part. 





POCKET INDEX OUT 
The Life Insurance Pocket Index, show- 
ing the financial condition and transac- 
tions of the various life companies, has 


been issued by the Spectator Compan 
of New York. — 





GAVE MAROONED AGENTS $200 EACH 


During the recent flood at Columbus, 
hio, five representatives of the Metro- 
Olitan Life were marooned in _ their 
omes, which were badly damaged by the 
slime and debris that came in with the 
waters. When pay day came around their 
monthly checks were accompanied by 
checks for $200, which the company do- 
ome for the rehabilitation of *netr 
omes. 





LIFE NOTES 


The Mobile bill has been passed by the 
Michigan legislature and has gone to the 
governor. 


General agents of the Berkshire Life 
will hold their annual meeting at the 
home office next month. 


The Royal Life, now being organized 
in Chicago, is opening good sized offices 
at both Des Moines, 

Mich. 

The measure allowing Missouri life 
companies to hold stock in other com- 
a. has been signed by Governor 

ajor. 


J. BE. Spaulding, an advertising man of 








ent receiving 
continuous nonforfeitable renewals 
such as are paid by The Lincoln Life. 








THE LINCOLN NATIONAL LIFE rorr wayne, inpiana 


Year Prenton Iaeome -“" tnrraes fo Foote Pobre 
91% 1908 116,453 295,742 3500, 000 186,200 
Renewals —s_ 1999 154,080 381.275 4,700,000 198,500 
1910 183, 429 492,991 5,400,000 220,340 
et all pling In nce Jen, 1911 225,642 638,211 6,500,000 260,975 


1912 293,596 855,944 8,600,000 323,293 


Comparative Record of Growth for Five Years Ending Dec. 31, 1912 





“THE BEST YOUNG COMPANY THE POCKET INDEX TELLS ABOUT” 








Iowa, and Detroit, | 





ance code forbidding life insurance of | 


children less than 15 years old. 


The Guaranty Life of Iowa says the 
year is proving to be an especially good 
year and if it continues at the present 
rate it will write $2,000,000 insurance this 
year. 


The Farmers’ National Life of East 
Chicago, Ind., has moved its Chicago of- 
fice from the American Trust building to 
the Gibbons building, at 20 East Jackson 
boulevard. 


Between fifty and sixty agents of the 
Mutual Life of New York in South Da- 
kota held a meeting in Sioux Falls last 
week, as the guests of Bertrand C. Shaw, 
general agent. 

John I. D. Bristol, general agent of the 
Northwestern Mutual Life at New York, 
has accepted an invitation to address the | 
Indiana Underwriters at their July meet- | 
ing in Indianapolis. 

The Mobile bill was passed by the | 
Tennessee legislature, but there is some 
doubt if it will be sustained by the Su- | 


preme court, as a number of legislators | 


left the state in order to break the 
quorum. 


B. J. Vickre has been found guilty at 
Hillsboro, N. D., on a charge of fraud 
in the conversion of an insurance ap = 
cation into a promissory note. 
minimum sentence is five years in the 
penitentiary. 


The Inter-Southern Building Company 
of Louisville, which erected the office 
building of the Inter-Southern Life of 
Louisville, has filed amended articles of 
incorporation increasing its capital stock 
from $800,000 to $1,000,000. 


The Merchants Life of Burlington, 
Iowa, is offering to its solicitors during 
April, two beautiful talking machines of 
latest design. These prizes have aroused 
interest and will undoubtedly result in 
one of the most successful contests held 
by this institution. 


Walter M. Ellis, author and playwright, 
has connected himself with the New 
York Life and is selling policies o 
Wichita. Mr. Ellis was with the New 
York Life for fifteen years before he 
wrote the play, “Nevada.” He has since 
been staging his play over the country. 

The first newspaper in this country to 
adopt group insurance is the Connecticut 
Courant of Hartford, which has secured 
a policy with the Connecticut General 
Life for its 100 employes. The benefits 
range from $250 for employes of less than 
five years to $1,000 for those of ten years 
and over. 


About rag ae 8 agents of the Abilene, | 
| Kan., agency of the Union Central Life, | 


held a meeting at that point recently. 
Dr. William uhlberg and Secretary 
George L. Williams were present from 


the home office, and General Agent C. C. 


| Wyandt entertained the gathering with 


Topeka, has been made general agent of | 
the North American Life of Chicago, in | 


Topeka, Kan. 

Manager Darby A. Day, of the Chicago 
agency of the Mutual Life, has been 
called to southern Arizona by the serious 
illness of his father. 

The Berkshire Life is running well 

ahead of last year on new business, and 
1912 was the best in the company’s his- 
tory for over ten years. 
The Fellinger bill exempting proceeds 
of life insurance from the claims of 
creditors, was passed in Ohio, and awaits 
the governor's signature. 

The Colorado legislature has refused to 
eliminate the provision from the insur- 

live so energetic special 


Wanted 
agent to work for one of 


the best Eastern Life Companies with 
local agents either on a salary or 
liberal commission and traveling expenses. 


Only an “‘Izzer” need apply. Write, stating record. 
X-B, Western Undoractur, Cincinnati. . 





—Thorou ighly experienced, 





a banquet. 

The Ohio legislature has recessed until 
April 28. 
ing to the assessment life or accident 
insurance companies passed the House. 
It is a far-reaching measure, and would | 
provide a means by which such concerns 


| can become level premium concerns, and 


forbids the organization of any more 
concerns to do such insurance on the 
assessment plan. 


S. A. Roush, formerly with the Pru- 
dential, has been appointed special agent | 
of the Ohio National Life, and will travel | 
the state, appointing agents in the small | 
towns for all four branches of the busi- | 
ness, the ordinary life, commercial acci- 
dent and health, monthly payment life 
and monthly payment health and acci- | 
dent. Mr. Roush, while with the Pru- 
dential, developed the plan of specializing | 
of debits, in which work he was quite | 
successful. 





The farmer who a few 


ing his cow, or sow, 
insurance on his automobile.—Insurance 
Age. 





LIBERAL COMMISSIONS 


to high grade salesmen who can sell limited amount of stock | 
Address 


for substantial corporation. 


THE BANKERS’ MORTGAGE & SECURITY CO., 
Rector Building, Chicago, Ill. 


The Zmunt bill (Senate) relat- | 


ears ago spent | 
his time in suing the railroad for kill- | 
is now collecting | 


The Company OF the People, BY the People, FOR the People 


THE METROPOLITAN LIFE INSURANCE COMPANY 


Incorporated by the State of New York—Stock Company 
HOME OFFICE: ONE MADISON AVENUE, NEW YORK CITY 


PROOF OF PUBLIC CONFIDENCE 


This Company has more mo peebenstate business in force in the United States 
than any other Company, for each of the last sixteen years has had more new 
insurance accepted and Seend than any other Company in America. 

THE DAILY AVERAGE BUSINESS DURING 1912 


r day in Number of Claims Paid. 6, es per day $260,100.07 of Policies issued and revived for 


$1, oes r ie in New Insurance issued and revived. ss day in payments to Policy- 
holders He per day to Reserve. $148,616.61 per day in Increase of Assets. 


GERMAN AMERICAN LIFE 
INSURANCE COMPANY iowa 








ae nen owe 


| eee This is an old line legal reserve company organized under 

\s the — Iowa deposit law. It has just gotten outa set 

: of modern and liberal policies that appeal to the public. 

Choice territory in Iowa is now open and direct contracts 
4 will be made with first-class men. Address 





CHARLES BLANKE, Secretary, Burlington, lowa 
REPRESENT A WESTERN COMPANY 


The Reserve Loan Life Insurance Co. 


INDIANAPOLIS 


Operates under the Compulsory Deposit Law OF INDIANA 
Reliable Agents Wanted. Address 











Vi 





Forest City Life Insurance Company 
Capital Stock $100,000 
ROCKFORD, IL LInois 


Men of character and energy can secure liberal contracts 
direct with this successful legal reserve company for unoccu- 
pied territory in Illinois. 








Non-forfeitable Renewals Attractive Policies 


Aegis Life Insurance Company 
DENVER, COLO. 





A clean Western Company with over 1500 satisfied stockholders in Colorado, 
| Wyoming, Utah, New Mexico, Idaho and Montana, who want to see this 


Company succeed. They are lending every aid to its producers. This is 
| backing worth while. 


Address H. Ll... SEARS, General Manager 


A RAPID GROWTH 


Has been enjoyed by this company the past year. 


THERE IS A REASON 


In addition to having exceptionally attractive participating policies, we have the lowest premiumed 
non- ‘ey ool on the market. our men to meet all competitors success- 
fully. For Indiana, Pons or Kentucky territory address 








ARTHUR O. MAIN, Vice-President 


TheCQMMERCIAL LIFE INS. CO. 


Indianapolis, Indiana 
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CASUALTY AND SURETY NEWS 








CALL FOR CONVENTION 


ACCIDENT MEN TO ORGANIZE 


Meeting to Be Held in Chicago May 10 
to Form Association of Compre- 
hensive Scope 








A number of officials and managers 
of accident and health companies have 
issued a call for a convention to be 
held in the Hotel La Salle, in Chi- 
cago, May 10, at which time it is pro- 
posed to organize an association de- 
voted to all lines of accident and health 
underwriting. The name of the Ameri- 
can Association of Accident Underwrit- 
ers, has been suggested. There is now 
no organization that covers the acci- 
dent and health field in its entirety, the 
different existing associations being de- 
voted to one or more branches of the 
business. 

‘Will Be Comprehensive Organization 

The proposed association will be 
comprehensive and will be personal in 
its membership, therefore allowing any 
officer or department head to join. It 
is proposed to keep the dues at a low 
figure, $5, and not to make member- 
ship expensive or to attempt to con- 
trol the business by any legislation. 

The idea in mind is to have an asso- 
ciation for educational purposes which 
will serve as a clearing house of ideas 
and plans, so that all may benefit by 
being present at the conventions and 
by information being interchanged be- 
tween meetings. 

The preliminary organization com- 
mittee consisted of C. Sy Boyer, Na- 
tional Life, U. S. A.; C. Pegram, 
Midland Casualty; D. A. a. Ameri- 
can Bankers; J. R. Draper, Union Lia- 
bility, and George E. Dickson, Royal 
Casualty. : 

Those calling the convention state 
that there will be no antagonism to the 
existing associations, all of which are 
rendering a valued service, but a large 
number of companies do not belong to 
any organization and it is thought the 
time has arrived when an association 
based on a national and comprehensive 
basis and personal membership should 
be started for the betterment of the 
business. 

Call for the Convention 
_ The call for the convention sent out 
is: 

There has frequently been expressed 
among officials and department heads of 
companies writing accident and health 
business, a desire to have a country-wide 
organization that shall compass all the 
phases of this class of indemnity. Our 
present associations are devoted to one 
class or another, and although they serve 
their purpose in a good way, yet there is 
no association that offers the opportunity 
for men in this line to discuss its vari- 
ous departments—commercial, industrial, 
railroad, factory franchise, weekly pay- 
ment, and the like—in fact, accident and 
health business as a whole. 

Convention in Chicago 

In view of the sentiment prevailing, 
those whose names are here subscribed 
call a convention of officials and depart- 
ment heads of accident and health com- 
Panies to be held in the Hotel La Salle, 
Chicago, May 10, at 10 a. m., to discuss 
the desirability of organizing a perma- 
nent association. 








Northern 
Casualty Company 


A. J. SCHUNK, President 


Writes Surety and Fidelity Bonds, 
Burglary, Plate Glass 
Accident and Health Insurance 


Home Office: 
Aberdeen, South Dakota 





The annual dues, we suggest, be about 
$5 per member. Membership in the as- 
sociation, we believe, should be purely 
personal so that any official or depart- 
ment head can be identified with it. This 
organization should not be burdensome 
in its financial obligations, nor any at- 
tempt be made to lay restrictions on the 
business. The purpose should be edu- 
cational, constructive, social, and mu- 
tually helpful in any way that will per- 
tain to the betterment of the business. 
This proposed organization will in no 
way antagonize existing associations, but 
it will afford all of us an opportunity 
to become better acquainted and to act 
as a clearing house for ideas and plans 
that will mean the advancement of our 
business. 
Names of the Signers 

The names of the signers to the call 
are: 

Cc. H. Boyer, manager, casualty de- 
partment, National Life, U. R. 
Draper, president, Union Liability “of Chi- 
cago; Geo. E. Dickson, president, Royal 
Casualty; Dee A. Stoker, manager acci- 
dent department, American Bankers of 
Chicago; H. C. Pegram, secretary, Mid- 
land Casualty; Arthur James, vice-presi- 
dent, Wisconsin National Life; I. A. Mer- 
risett, manager health and accident de- 
partment, Ohio State Life; C. H. Brack- 
et, president, Hoosier Casualty; C. Y. 
wrt secretary, Clover Leaf Casualty; 

C. Hanna, manager health and accident 
y BD ny Cleveland Life; Chas. P. Ller, 
vice-president, Indemnity Life & Acci- 
dent; Thos. Bloomfield, general manager, 
Prudential Casualty; S. C. Rowland, sec- 
retary, Ben Hur Casualty; J. E. Austin, 
manager accident department, Lion Bond- 
ing & Surety; C. Strickland, secretary, 
Arkansas Life; E. W. Canada, general 
superintendent, Transylvania Casualty; 
J. B. Sackett, manager health and acci- 
dent department, Old Line Life; E. G. 


Robinson, secretary, National Masonic 
Provident; J. J. Helby, rr and 
manager, ‘Badger Casua ty: W eane, 


secretary, Home Casualty Company, 
Omaha, Neb.; J. P. Thurston, president 
American Indemnity Company of Chicago; 
W. T. Grant, secretary, Sectnese Men’s 
Accident of Kansas City, ‘De. Mw. F. 
Boyer, National Relie Senbelation ~ 
Philadelphia; C. B. Fuller, man 
health and accident department Phil el. 
phia Life; W. P. Saunders, general man- 
ager American Liability; A. J. Schunk, 
srenitent Northern Casualty of Aber- 
een, e e 





Testing Franchise Tax Law 

The right of the state of Kentucky 
to enforce a license tax on an insurance 
company engaged in interstate com- 
merce is to be determined by the 
United States Supreme Court, the 
United States Fidelity & Guaranty 
Company having recently presented its 
arguments in the matter before the 
national tribunal. The company was 
fined $150 for reporting on the finan- 
cial conditions of persons in Kentucky 
without securing a state license and 
paying a $100 fee. The fine was in- 
flicted by the Mason county court at 
Maysville. It was affirmed by the Ken- 
tucky court of appeals and was then 
appealed to the supreme court. 





GENERAL INCREASES FUNDS 

The General Accident of Perth has sent 
over $250,000, which has been added to 
the assets of the United States branch. 
Reports had been current that additional 
funds had been called for by the New 
York insurance department, owing to the 
increases in reserve. 


AMERICAN FIDELITY CO. 


MONTPELIER, VERMONT 
Liability, Burglary, Personal Accident and Health, Fidelity and Surety Bonds 


ALSO THE MOST LIBERAL AUTOMOBILE LIABILITY POLICY ISSUED 


Special Inducements to Agents and Brokers 


HUTCHINSON & COOLEY, Gen. Agts. for Illinois, 1915-17 Insurance ae Chicage 
CHRIS. SCHROEDER & SON, Gen. Agts. Wisconsin, 88-85 Michi t, Mitwaukee 
E. J. SCOONOVER, Gen. Agts. for Indiana - - wilding, ~~ 


F. A. BUCHANAN, Jr., Gen. Ats. Southern O. & No. Ky., a2 pri Bidg., Cincinnati 


SALESMEN WANTED 


Good Agency Openings in Central States Policies comply with Standard Provisions Law 


$5,000 Policy $9.00 A Year 


65 Weekly for 200 Weeks 


Health Pole $10.00 A Year 


Pays $2 eekly Indemnity 
Address ERNEST W. BROWN, Secy-Treas. 


Interstate Business Men’s Accident Association 











DES MOINES, 38 8 IOWA 
W. L. TAYLOR, J. P. McCAMMON, KEITH McCANSB, 
President 24 Vice Pres. and Gen. Counsel Sec’y and Treas. 


Missouri Fidelity & Casualty Co. 
Springfield, Missouri 


A Middle West Company writing Fidelity, Surety, Plate Glass, Accident, 
Health,Steam Boiler, Liability and Industrial Accident and Health Insurance 


A COMPANY EQUIPPED FOR SERVICE 


AGENTS,;WANTED; FOR UNOCCUPIED TERRITORY 
New and Attractive Policies. Liberal Commissions. Correspondence Solicited 


The Sign of Good Casualty Insurance 





LIABILITY BURGLARY 
ACCIDENT CREDIT 

HEALTH BOILER 
AUTOMOBILE LANDLORD'S 
TEAMS ELEVATOR 
COMPENSATION GEN'L. LIABILITY 





ESTABLISHED 1660 


London Guarantee & Accident Company, Ltd. 


OF LONDON, ENGLAND 


Head Office, Chicago 
Ff. W. LAWSON, General Manager 





CONKLING, PRICE & WEBB - _Gen. Agts. Illinois, Mo., Ind., 1423 Insurance Exchange, ianeapoli 
FRED LSGRAY COMPANY - Northwestern Manager 

RAYMOND & RAYMOND - - - - General a 

ALFRED PA N - - - General Agents, Vieginis, < 

CLARK & UE - - ~ - General Agents, Mecthoantera hio, C 

WM. S. DIGGS * - - - - General eat Southern a One, Cincinnati 
KING, McCUNE & McKEN' - ents, N, W. Ohio, 

THE ME ERRILL, DODGE & ACKSON co. - - Gen. Agts., 4 = County, Toledo, Ohio 








INSURANCE 





MASSACHUSETTS 


BOSTON, MASS. 











SATISFIED CLIENTS 
A SUCCESSFUL COMPANY 
PROSPEROUS AGENTS 

THAT IS THE SECRET OF THE SUCCESS OF THE 


FIDELITY and SURETY BONDS, LIABILITY, ACCIDENT, 
HEALTH, BURGLARY and PLATE GLASS INSURANCE. 


THAT MEANS CERTAINTY 
IS WHAT MAKES 





BONDING AND INSURANCE COMPANY 


T. J. FALVEY, President 

















30 


THE WESTERN UNDERWRITER. 





April 24, 1913. 








GETS GENERAL AGENCY 
HUNCKE’S NEW EQUIPMENT 


Secures London & Lancashire Guar- 
antee & Accident for General Cas- 
ualty Lines in Illinois 





O. Ws Huncke & Co. of Chicago have 
been appointed general agents of the 
London & Lancashire Guarantee & Ac- 
cident for Illinois. They will write 
for it accident, health, plate glass and 
all forms of liability and automobile 
casualty insurance. This is the first 
important appointment made by the 
company in the west since it broadened 
its scope to include liability and auto- 
mobile lines. Huncke & Co. already 
represent the Southern Surety as gen- 
eral agents for surety and fidelity busi- 
ness, so the office now has a full equip- 
ment for handling casualty and surety 
business. 

The London & Lancashire Guarantee 
& Accident is managed in the west by 
Charles E. Dox, western manager of 
the London & Lancashire Fire. In his 
office will be a complete organization 
for doing underwriting and handling 
claims, so the Chicago general agency 
will have the advantage of home office 
equipment in these particulars. 

Is Strong Corporation 

The London & Lancashire Guaran- 
tee & Accident is a Canadian corpora- 
tion owned by the London & Lanca- 
shire Fire of England. It was organ- 
ized in 1908 and in 1911 entered the 
United States, the parent company pre- 
ferring this course to organizing a 
United States company as two of the 
other large English companies did at 
that time. When it entered this coun- 
try it put up $250,000 deposit capital 
and also about $100,000 of net surplus. 
Last year the home office sent the 
United States branch over $370,000 ad- 
ditional, and at the end of the year the 
company showed $676,331 of United 
States assets, of which $652,277 was 
surplus to policyholders. Since the 
beginning of this year about $100,000 
more has been added to the assets. It 
really makes but little difference what 
the United States assets are, as the big 
English company stands behind it and 
its total resources amount to over $15,- 
000,000 in cash and securities, besides 
about $12,000,000 represented by stock- 
holders’ liability. 

Broadens Its Field 

Up to this time the company has not 
made any drive for business in this 
country, confining its lines to accident, 
health and plate glass. Early this year, 
however, it decided to broaden its field, 
taking in all forms of liability and au- 
tomobile insurance. It is understood 
that the company will now begin a 
more active campaign for business, al- 
though it will not drive for a great vol- 
ume. It expects its amended Illinois 
license permitting it to do the addi- 
tional lines this week. 

Huncke Long in the Business 

O. W. Huncke of the agency has been 
engaged in insurance for fifteen years or 
so, all the time in Chicago, with the ex- 
ception of a few months in 1905 and 
1906, when he was with the General 
Underwriting Company at Cincinnati. He 
started in the western department of the 


London & Lancashire and later went to 
the general agency of Conkling, Price & 





Prudential Casualty Co. 


INDIANAPOLIS 
LINES WRITTEN 


Automobile Liability, Property Damage, Col- 

lision, Employers’ Liability, Public, Teams, 

Elevator, Workmen’s Collective, Workmen’s 

Compensation, General Liability, Physician’s 
Liability 





Commercial and Industrial Accident @ Health 
Burglary, Plate Glass 


GENERAL AGENTS 











became a solicitor and began building up 
the business he now controls. Leaving 
that office he was with the Travelers in 
Chicago for atime. Then he went to Cin- 
cinnati and on his return became con- 
nected with the United Agency Company, 
which represented the United Surety. 
Succeedi that corporation the firm of 
John McGillen & Co., of which Mr. 
Huncke was a member, had the general 
agency. After retiring from that firm 
Mr. Hunckle had an agency of the Bankers 
Surety and later a bonding agency of 
the Maryland Casualty under George K. 
Thomas, manager. About a year ago he 
organized the incorporated agency of O. 
W. Huncke & Co. and took the Chicago 
general agency of the Southern Surety, 
which he soon made the company’s lead- 
ing general agency in point of new busi- 
ness. 

Although he has been most prominently 
identified with the surety business in Chi- 
cago, he has constantly been adding to 
his volume of all classes of casualty 
insurance, which he has brokered hereto- 
fore. He also controls as a broker con- 
siderable fire business. Some additions 
will be shortly made to the office force in 





Just One Concern Admitted 

Despite the prediction that the state 
would derive considerable revenue from 
the licensing of interinsurance ex- 
changes in Kansas, so far only one 
such concern has complied with the 
new law, passed by the last legislature, 
that being the concern that was being 
prosecuted for soliciting business with- 
out a license, the Kansas Employers’ 
Interinsurance Exchange of Kansas 
City, Mo. So, despite the plea of 
those who lobbied for the law, the 
actual revenue derived by the state so 
far has been the sum of $20, payable 
under the law in lieu of all other fees, 
taxes, etc., paid by the single concern. 

A clause in the law which permits 
corporations to engage in the business 
of insurance to the extent that they 
are permitted to enter into interinsur- 
ance contracts seems to have let other 
exchanges doing business in the state 
out of a need of compliance. But the 








INSURANCE MEN WANTED 





Experienced Manager Industrial Accident and Health Ins. 
Salary and commission to good personal producer. 

Must be able to furnish bond and reference. 

Call on C. Coolidge, La Salle Hotel, Chicago, April 28-29; 


St. Charles Hotel, Milwaukee, April 30; Hotel Radisson, 
Minneapolis, May 2nd, or address 


Sioux Life and Casualty Company, 


Sioux Falls, S. D. 


(Also want three good life men about Aug. Ist) 





Childs, Wang © Wook, 1645 Insurance Ex - = = = «= Chicago, Ill, 
F. Churchill ittemore Co., ist Floor, Pierce Bldg. - - - - St. Louis, Mo. 
Parker & Davis, 1184 Bidg. - - - - - - - = Detroit, Mich. 
ohn F. Dunphy, 701 estic oy - - = = = = = = Milwaukee, Wis. 
ohlman Agency, 1201 Nat’! Bldg. - - - = = Cincinnati, Ohio 
Da Na Agency, 236 tBidg. - - - = = Minneapolis, Minn. 
unning & D g, Alworth Bldg. - - - - - - = = Duluth, Minn. 
Baird & Huselton, Junction Bldg. - - - - - - - - Kansas City, Mo. 
Webb as a bookkeeper. While there he | insurance is being written just the 


same, according to casualty men who 
are in touch with the situation, and 
now the state has no recourse. 





ANNUAL MEETING AT OSHKOSH 


Wisconsin Accident & Health Under- 
writers Association Adds to Mem- 
bership and Elects Officers 


The Wisconsin Accident & Health 
Underwriters Association, composed of 
the liability companies of the state, 
held its annual meeting last week, 
Wednesday, at the Hotel Athearn, Osh- 
kosh. After transacting the regular 
routine business the following officers 
and committees were elected for the 
ensuing year: 


President—George E. Tyrrell, 
Accident & Benefit. 
Vice-President—Conrad Engsberg, Atlas 








Union 


order to handle satisfactorily the business | Casualty. 
of the London & Lancashire Guarantee & Secretary—Orlaf Anderson, Anchor 
Accident. Casualty. 


Treasurer—J. B. Sackett, Old Line Life. 

Executive Committee—James McKone, 
Wisconsin Casualty; J. J. Helby, Badger 
Casualty; Arthur Kellogg, Northwestern 
Accident & Benefit. 

Legislative Committee—Orlaf Ander- 
son, Anchor Casualty; J. O. Paddock, Sr., 
Time Insurance Company; George E. Tyr- 
rell, Union Accident & Benefit. 

Aside from the election of officers, 
most of whom were reelected, the main 
business transacted was the election to 
membership of the Time Insurance 
Company and the Old Line Life, both 
of Milwaukee. The election of Mr. 
Anderson as secretary is the first 
change in that office in eleven years. 
George O. Sanders of the Western 
Relief of Oshkosh had served in that 
capacity for that period, but he is re- 
tiring from the health and accident 
business to engage in manufacturing 
under patents he has secured, which 
are believed to be very valuable. Mr. 
Sanders used to be connected with the 
Badger Protective Association, since 
reorganized as the Badger Casualty. 





Action of American Casualty 

The American Casualty of Reading, 
Pa., which is probably the heaviest 
single insurer of plate glass in Dayton, 
O., is preparing to spend some thou- 
sands of dollars in replacement of flood 
losses, having notified its policy-hold- 
ers that it declines to take advantage 
of the inundation clause. On April 12 
it followed its notice to policyholders 
by display advertisement in the Dayton 
papers that the resetting would pro- 
ceed as rapidly as claims are presented. 





HANDY CHART ISSUED 
The Handy Chart of casualty, surety 
and miscellaneous insurance companies 
for 1913 has been issued by the Spectator 
Company, of New York. 





OPENS WESTERN OFFICE 
UNION CASUALTY IN CHICAGO 


Licensed in Indianaj Illinois and Wis- 
consin and Will Enter Minnesota, 
Missouri and Kansas 





The Union Casualty of Philadelphia 
is invading the middle western field. 
It has established a western office at 
Chicago which will handle six states, 
Indiana, Illinois, Wisconsin, Minne- 
sota, Missouri and Kansas. It has al- 
ready received its license in the first 
three states and expects to be admit- 
ted in the last three within a week or 
so. Branch offices under the super- 
vision of the Chicago office will be 
established at St. Paul, Kansas City, 
St. Louis and Indianapolis. No gen- 
eral agents will be appointed, all busi- 
ness. being handled through brokers 
and subagents reporting to branch of- 
fices. Contracts have already been 
signed up with a number of Chicago 
brokers through a special offer that is 
being made. 

J. A. Buchanan in Charge 

The western territory is in charge of 
J. A. Buchanan, for the past eighteen 
months manager of the company’s 
branch office at Pittsburgh, which han- 
dled western Pennsylvania and West 
Virginia. Previously Mr. Buchanan 
was at the home office and before go- 
ing with the Union was with the lia- 
bility department of the Aetna Life. 

The Union Liability writes automo- 
bile liability, property damage and col- 
lision sustained, employers’ liability 
and workmen’s compensation, general 
liability, plate glass, teams, elevator 
and physicians’, dentists’ and druggists’ 
defense. It has given greatest atten- 
tion to automobile, compensation and 
plate glass and will pursue a similar 
program in the new territory. 

Record of Company 

The company was organized in 1909 
with $100,000 capital. Since then this 
has been doubled and it is amperes 
that $50,000 additional will be sold this 
year in western states. The plan in 
the past has been to place stock with 
large buyers of casualty insurance. In 
its first year the company collected 
$9,488 in premiums, in 1910 $43,393, in 
1911 $166,679 and in 1912 $287,076. Dur- 
ing the first three months of the cur- 
rent year the premium income was 
$97,288 and the goal for the year has 
been put at $750,000. The division of 
premiums among three classes was as 
follows in 1912: Automobile, $189,425; 
plate glass, $35,698, and employers’ lia- 
bility, $93,111. The annual statement 
Jan. 1 showed capital stock of $200,000, 
legal reserve of $139,280, net surplus of 
$86,290 and total assets of $425,570. 





Travelers Changes 


The Travelers announces the follow- 
ing appointments and transfers in its 
liability department: 

James A. Stephens, special agent home 
office, has been assigned to the Syracuse, 
N. Y. branch office. 

Ralph J. MacBrayne and Lawrence S. 
Walker, special agents at the home of- 
fice, have been assigned to the Albany, 
N. Y., branch office. 

Storey B. Howard, special agent at the 
home office, has been assigned to the 
Hartford, Conn., branch office. 

Frederic H. Mead, special agent at 
Hartford, Conn..,has been transferred 
to the Bridgeport, Conn., branch office. 

Ralph S. Eddison, special agent at 
Bridgeport, Conn., has been transferred 
to the St. Louis branch office. 

Robert N. Gardner, special agent at 
Hartford, Conn., has been promoted to be 
assistant manager at Duluth, effective 
April 15. 


Goes with Ohio State Life 

S. P. Deeds, formerly manager of the 
health and accident department of the 
Columbus Mutual Life, has been ap- 
pointed claim adjuster of the health and 
accident department of the Ohio State 
Life. Mr. Deeds had his first expe- 
rience as an insurance man under Man- 
ager I. A. Morrissett. The business in 





this department has increased very rap- 
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idly necessitating that Manager I. A. 
Morrissett be relieved of this portion 
of the work, 


SPRINKLER LEAKAGE GROWING 








Companies Are Now Writing More of 
This Class of Indemnity Than 
Ever Before 





Sprinkler leakage insurance has got- 
ten fairly under way and is rapidly be- 
ing recognized by owners of equipped 
plants as legitimate and necessary in- 
demnity. The inception period has 
passed and, instead of an occasional 
risk of the kind, companies are receiv- 
ing many calls for this class of protec- 
tion and many requests for rates and 
other information in connection with 
the hazard. 

In towns and cities where there are 
numerous sprinklered plants, specific 
card rates are being published, in addi- 
tional to which the companies have just 
been furnished estimates of the relative 
sprinkler leakage hazard without de- 
ductions for the attachment of a re- 
duced rate contribution or coinsurance 
clause, these estimates applying where 
specific estimates have not been estab- 
lished. The building estimates are 
based on the height of building. 

A one-story building takes the basis 
rate of 90 cents, and 5 cents is added 
for each additional story. The con- 
tents estimates are more various and 
are based on the height of containing 
building and the damageability of the 
stock, and the latter is predicated upon 
the class of merchandise. To the gross 
estimates there may be added 50 cents, 
75 cents or 1 percent for certain obso- 
lete sprinkler heads, divided into three 
classes, and from the gross estimate in- 
cluding the latter charges there are cer- 
tain deductions. . 

For an approved supervisory system, 
including approved valve alarm, deduct 
30 percent. For watchman inside build- 
ing with approved system reporting to 
central station, used hourly Sundays, 
nights and holidays and at all other 
times when plant is not in operation, 
deduct 20 percent, and for watchman 
inside building with approved watch 
clock used hourlv Sundays, nights and 
holidays and at all other times when 
plant is not in operation, deduct 10 per- 
cent. 





Suicide Measure Vetoed 


Governor Major of Missouri vetoed 
the measure passed by the legislature 
amending the act which made suicide 
no defense to death claims on accident 
policies. The act was passed many 
years ago and was intended to apply 
only to life policies, but was construed 
by the supreme court to apply to acci- 
dent policies. Since then attempts 
have been made at every session of the 
legislature to exempt accident policies, 
with no success until the last session. 
Now all the work is undone by the 
governor’s veto. . 

The action presents to the accident 
companies a “Missouri situation.” Rob- 
ert L. Dutton, manager of the Fidelity 
& Casualty at St. Louis, has given out 
an interview in which he states that it 
would not surprise him if the compa- 
nies discontinued writing accident busi- 
ness in the state, following the lead 
taken by the fire companies. 


Entering Three States 

The Kentucky Live Stock of Louis- 
ville has been licensed in Illinois and 
Indiana and has applied for admission 
to Ohio. It is also licensed in Virginia 
and Tennessee, besides Kentucky. Its 
Jan. 31 statement shows paid-up capi- 
tal of $197,410; net surplus, $18,625; 
total assets, $231,658. 

The company is writing about_$10,- 
000 a month in premiums. Vice-Presi- 
dent Buckles and Secretary Fogelsong 
are both well acquainted with condi- 
tions throughout the south. It is in- 
tended to operate very conservatively 
in that territory, and perhaps charge a 
higher rate. The company is not sell- 
ing any stock. 











With Western Companies 





News and Information Concerning 
Casualty and Surety Institutions 











American Bankers’ Security, ieee, 
The main office of this company, which 
has an Arizona charter, has been moved 
from Indianapolis to Chicago and quar- 
ters have been taken in the National Life 
building. Since absorbing the American 
Bankers’ Casualty of Milwaukee, the plan 
of organization has been slightly changed. 
The Wisconsin charter will be used for 
the insurance company. It calls for $300,- 
000 paid up capital, and as soon as the 
security company obtains that amount 
and a like amount of surplus, the Wiscon- 
sin corporation will be launched and ad- 
mittance taken to Indiana. The security 
company will continue to place stock and 
this will be turned over to the casualty 
company in lump sums. Thus it will be 
possible to begin business before the en- 
tire $1,300,000 of capital of the two com- 
panies is subscribed and paid up. 

Through the sales of the two companies 
about one-half the necessary $300,000 of 
capital has been sold. This has been 
secured at an expense of 22 percent. As 
pledges of business are being secured as 
the stock is sold, this expense is being 
charged against the cost of operation, and 
when the’ company begins business its 
books will show no promotion expenses. 
Because of the ease by which these 
pledges have been secured and by reason 
of the nature of the business it is not 
expected that an agency force will be 
maintained. All business will be handled 
through field men working on salaries. 
The company, by its charter, can write 
all forms of casualty business, and to 
begin with not only guarantee bank de- 
posits, but also write bank burglary and 
fidelity bonds. It is expected that this 
business can be secured along with the 
deposit guaranty business on a basis 
more favorable to bankers than is the 
plan of handling the burglary through 
bankers’ associations. 

The company has some very reputable 
bankers of Indiana interested in the 
proposition and all stock thus far sold 
has gone to bankers. Dr. H. McKee, 
a man of actuarial and insurance experi- 
ence, is secretary and active in the or- 
ganization. . i 

Business Men’s Accident, Kansas City— 
The premium income of this associatio 
from renewals for the first quarter of 
1913 amounted to $41,472.37, as com- 
pared with $26,822.20 for the first quarter 
of 1912. Some 3,266 applications for in- 
surance and reinstatement were received 
during the past quarter. Beginning April 
15, the association will issue a new form 
of policy in which the by-laws are not 
included as has heretofore been done, the 
policy now including the entire contract. 

To meet the demand for both accident 
and health insurance among a younger 
class of men, a new policy is to be issued 
at a quarterly assessment rate of $3.00, 
which pays an accidental death benefit 
of $2,000, and $12.50 weekly tage A for 
disability resulting from either accident 
or sickness. The policy will cover the 
first week of sickness, but for an in- 
demnity limited to $5.00. 

- * * 

Standard Live Stock, enemy my 
With all returns in the company finds that 
it did not sustain a single loss as the re- 
sult of the recent floods. The company 
has just entered Iowa and the two Da- 
kotas. A. C. Huxley has been placed in 
charge of North Dakota and ten counties 
of Minnesota and will have headquarters 
at Fargo, N. x he company is now 
operating in Ohio, Indiana, Illinois, Min- 
nesota, Nebraska and South Carolina. 


Winding Up Metropolitan Surety 

John F. Hawger, receiver of the Met- 
ropolitan Surety, expresses hope that 
the few remaining claims against the 
company can be liquidated and the 
court will be able to order a distribu- 
tion of assets. All but twenty of 1,178 
original claims have been liquidated. 
These remaining ones arg large and 
have been contested vigorously. The 
company was on many contract bonds 
running to the government and the 
United States will come in for a large 
amount as a preferred creditor. It is 
not likely the stockholders will get 
anything out of the wreck. The com- 
pany was organized in 1905 with $500,- 
000 capital and $150,000 surplus, and by 
1909 was in such bad shape the state 
insurance department had to move for 
appointment of a receiver. 


Leaving Liability Field 
The Western Casualty & Guaranty 
of Oklahoma has notified its St. Louis 
agency to discontinue writing liability 
insurance. This is the course the com- 


American Automobile Insurance Company 


LAWRENCE B. PIERCE, Chairman of the Board 
CHAS. W. DISBROW, President 


P*erce Building, St. Louis, Mo. 
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KANSAS CITY CASUALTY COMPANY 


INCORPORATED 1909 
Cc. J. SCHMELZER, Pres. S. L. LONG, Sec’y. 
CAPITAL $250,000.00. SURPLUS TO POLICYHOLDERS OVER $350,000.00 

Writing Fidelity Bonds, Surety Bonds, Burglary, Plate Glass, Steam Boiler, 
Employer's, Public, Contractors, Teams, Elevator and General Liability, Physicians’, 
Dentists’ and Druggists’ Liability and Personal Accident and Health Insurance. 

A clean and ably managed Company. 

New and attractive policies. 

Offers attractive agency contracts for territory in Missouri, Arkansas, Kansas, 
Nebraska, Texas, Washington and other States ~ 


ADDRESS AGENCY DEPARTMENT, Kansas City. 


Workingmen’s proces. Association 


Horme Office, Bentom Harbor, Mich. 


























The largest MUTUAL com in Michigan 
doing a Casualty business. _— 7 


Our POLICIES are what the people want. 
$1000.00 traveling indemnity in all classes. 


Our sine pay NATURAL as well as ACCI- 
DENTAL death benefits. 


Our AGENTS make money. 
There is a reason. 





For further information write E. C. BOWLBY, General Manager 


Some territory still open in INDIANA, MICHIGAN and PENNSYLVANIA 


Agents and Brokers within the State of Illinois 


should at once correspond with E. P. Fatch & Com- 
pany, General Agents, 2017 Insurance Exchange, Chicago, 
regarding the three best selling Accident and Health policies 
in America. 

These policies contain more and better features to talk 
about than can be found in any other policy. We invite 
comparison. 


PACIFIC SURETY COMPANY 


Over 28 years old 
Admitted assets : : over $747,000.00 











Stock Casualty Company entering IIli- 
nois, Indiana, Missouri and other States 
wants State Managers. 


SALARIED POSITIONS 


Young energetic men with good records and some 
casualty experience desired. Address 66-S, care 
The Western Underwriter. 
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pany is pursuing generally. As rapidly 
as practicable it is retiring from the 
liability field and giving added atten- 
tion to accident, health and disability 
insurance. 





DISCUSSES CONTRACT FORMS 


Surety Underwriter Points Desirability 
of Putting Everything Down in 
Black and White 








E. J. Watkins, general agent at Lou- 
isville for the Fidelity & Deposit, spoke 
on behalf of the Kentucky Surety Un- 
derwriters’ Association at a recent 
meeting of the Louisville Builders’ Ex- 
change on the subject of the necessity 
of a standardization of specifications 
and contract forms. This is a work 
which was originated in Louisville, 
with the surety agents heartily sup- 
porting the efforts of the contractors 
to secure improvement along this line. 

Mr. Watkins pointed out that a con- 
troversy which has_ recently arisen 
between the county in which Louisville 
is located and a contracting firm regard- 
ing the alleged omission of an important 
structural. unit in a bridge which has 
since collapsed, is an instance of the need 
for standardization, since the specifica- 
tions implied, rather than explicitly re- 
quired, the construction of the omitted 
unit. Mr. Watkins asserted that not 
much could be hoped for in road im- 
provement work, which is being under- 
taken in Kentucky on a large scale, as 
long as one man, the architect or en- 
gineer, has absolute powers, without right 
of appeal, to determine every question as 
best suits him, whether to gloss over 
mistakes made by him in the prepara- 
tion of plans, to take refuge in vague 
and indefinite clauses prepared by him 
for his protection, or to favor some indi- 
vidual contractor. “Put everything down 
in black and white,” was Mr. Watkins’ 
concluding advice to the contractors. An- 
nouncement was made that the Surety 
Association of America had appointed a 
special committee for the purpose of in- 
vestigating the question of eliminating 
ambiguity from specifications and con- 
tracts. 





American Indemnity Almost Ready 


J. Arthur Nelson, formerly vice-pres- 
ident of the Fidelity & Deposit, in 
charge of its casualty department, an- 
nounces that the American Indemnity 
Company of Baltimore, which he and 
associates have been organizing, will 
soon be ready for business. Stock- 
holders have subscribed $500,000, of 
which half will go to capital and half 
to surplus. The articles of incorpora- 
tion will be filed at once and as soon 
as legal requirements are met the com- 
pany will begin business. Directors so 
for chosen are: C. I. T. Gould, Joseph 
I, Castleberg, George F. Kimberly, J. 
Barry Mahool, William G. Speed, 
George C. Thomas, Redmond C. Stew- 
art, William H. Fehsenfeld and J. Ar- 
thur Nelson. 





ENTERTAINED THE AGENTS 

District managers of the Transsylvania 
Casualty of Louisville were entertained 
at dinner at the Henry Watterson Hotel 
in that city last Saturday night by offi- 
cers of the company, including President 
Ben L. Bruner. Business with the com- 
pany is reported to be growing. 


The Union Liability of Chicago has 
been admitted to Indiana. 








NEWS OF COMPENSATION 
IOWA PASSES A GOOD BILL 





Business Men Worried Over California 
Measure—Oregon Job-Hunters 
Are Very Busy 





Both houses of the Iowa legislature 
passed the workmen’s compensation 
bill. As originally presented to the 
senate by the majority of the commis- 
sion appointed two years ago, the bill 
provided for insurance of the compen- 
sation risk only in a mutual under state 
patronage. Toward the end of the ses- 
sion the senate amended this feature, 
giving the employer the privilege of in- 
suring in this state mutual, in stock 
companies in privately-organized mu- 
tuals or of carrying the risk himself 
under certain conditions. The bill 
went to the house, which amended it 
somewhat. The senate accepted the 
amendment, with the result that the 
insurance options are similar to those 
in Michigan, except that there is no 
“fourth option”’—state insurance. In 
its general provisions the measure is 
regarded as good. 


CALIFORNIA MEASURE 


The San Francisco Chamber of Com- 
merce has issued an apeal to other Cali- 
fornia commercial bodies to make haste 
to oppose the passage of the Boynton 
workmen’s compensation bill in the pres- 
ent form. It urges elimination of the 
state insurance feature, of the provisions 
making it a misdemeanor to fail to ob- 





serve the general and special rules of the | 


industrial 
safety devices and of all provisions mak- 
ing the proposed act applicable to seamen, 
fishermen and the like on ships not within 
the state at the time of the accident and 
the reduction of the basis of compensa- 
tion from 65 to 50 percent of wages. 


OREGON SITUATION 


The Portland Telegram thus describes 
the situation in Oregon, which enacted a 
measure after the style of the Washing- 
ton law: 

“Oregon’s newly created commission 
on compensation, which begins work June 
1, by the looks, is going to be a nice big 
long pie counter, or, mayhap, a great 
large orchard in which the trees hang 
loaded with juicy, succulent pomegran- 
ates. Already the different members of 
the commission have been assailed, as- 
saulted and bombarded by self-sacrificing 
patriots who are perfectly willing to serve 
their country in its hour of need, at so 
much per hour. 

“The commissioners are trying their 
level best to remain firm and not give 
jobs to every Thomas, Richard and Henry 
that comes along. They are called from 
their groaning dinner tables in the even- 
ing to confer over the phone with ap- 
plicants; sometimes they are aroused out 
of a sound slumber far in the bosky, dusky 
night to discuss the situation with the 
job-hungry wights.” 


COMPENSATION NOTES 


During March, $90,000 was paid out in 
death claims under the compensation act 
of Michigan. During the month there 
were 31 fatal accidents. In each case 
$3,000 was due under the act. There were 
reported to the industrial board 1,530 non- 
fatal accidents, or nearly an —- of 
55 a day for the working days of the 
month. Employes injured were entitled 
to a total of $10,710 a week, and this 
amount was paid without protest or law- 


accident commission as to | 








suits. A total of 698 firms came under the | 
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act during March, making a total of 7,165 
now working under the act. 

Among the bills awaiting the signature 
of Governor Cox of Ohio, are: Fellinger 
house bill, protecting the foreign de- 
pendents of aliens from discrimination in 
the operation of the workmen’s compen- 
sation act. 

After it looked as if Nebraska would 
not pass any compensation law, both 
houses unexpectedly agreed upon a 
measure. 

After a long struggle, lasting through 
two sessions, the Minnesota legislature 
has passed a workmen’s compensation 
bill, which in its general lines follows the 
New Jersey act, and is considered a good 
measure. 

The Pennsylvania workmen’s compen- 
sation bill passed the house last week 
and was favorably reported in the senate 
without amendment. 

The Tennessee legislature pdssed an act 
creating a workmen’s compensation com- 
mission to investigate the subject and 
report in 19165. 





Equitable Surety’s Changes 

Stockholders of the Equitable Surety 
will meet on Friday for the purpose of 
increasing the board of directors from 
thirteen to twenty-one members, as 
permitted by a recently enacted law. 
It is probable that the present direc- 
tors will be reelected and the members 
of the present advisory board will also 
be made directors. 

President James E. Smith having 
asked to be relieved of his duties, it is 
expected that the directors will elect 
Benjamin J. Taussig, president of the 
company. 

The officers will be able to make a 
gratifying report on the progress for 
the fiscal year. The company has in- 
creased its business, strengthened its 
agency plant, improved its home office 
organization at one or two points and 
is in a splendid condition. 





New Live Stock Company 
The Granite Live Stock Insurance 
Company has been incorporated at 
Paris, Ill., but will move to Blooming- 
ton. Levy is president and J. B. 
Rice, secretary and treasurer. 





Will Fight the Companies 

Topeka, Kan., April 23—(Special)— 
Governor Hodges of Kansas today 
started on what probably wil end in 
a fight against the rates charged by 
casualty companies in Kansas for 
workmen’s compensation on the theory 
that the rates have been increased 
while the actual risks have been ma- 
terially diminished. He has ascertained 
from the state labor commissioner, 
he says, that the hazards are no 
greater than formerly. He now is ask- 
ing the commissioner of insurance to 
make investigations, and promises to 
fight for lower rates for workmen’s 
compensation. He declares complaints 
have been made to him by the score 
that the companies have increased their 
rates from 100 to nearly 300 percent 
since the modification of the law 
passed by the last legislature. The 
result, he asserts, is that many employ- 
ers have been driven to take refuge in 
a statement that they will not come 
under the law. He claims the law has 
decreased the risk and ought to have 











cheapened compensation. He will ask 
the attorney-general to take action, he 
says, as soon as he is satisfied there 
has been a general increase. 





COMPANIES BREAK OVER TRACES 


It is stated that one or two plate glass 
companies are paying for the losses in 
the flood districts of Ohio and Indiana, 
notwithstanding the general agreement 
arrived at in a meeting, that the com- 
panies would not pay such losses, inas- 
much as the policy specifically excluded 
losses due from flood. This action on 
the part of a few companies, is causing 
much bitter feeling. 





PLATE GLASS WAR AVERTED 


War in the plate glass field in New 
York was averted last week when all the 
companies outside of the Plate Glass 
Underwriters Association came in. Three 
leading companies were ready to resign 
unless this event had been consummated. 
The companies which joined were the 
Southwestern Surety, New England Cas- 
ualty, Prudential Casualty, London & 
Lancashire Guarantee & Accident and 
Preferred Accident. 

The Fidelity & Deposit has announced 
the appointment of Edward A. Braniff as 
its manager at Kansas City, Mo., vice, E. 
Emerson Lamb. he office covers west- 
ern Missouri, Kansas and Oklahoma. 


CASUALTY APPOINTMENTS 


Michigan 

Detroit—H. D. Elbinger, Detroit. 

Union Acci.—E. La Due, Parma. 

Standard Acci—H. FF. Sounthwood, Mt. 
Pleasant; John Conroy, Battle Creek; Raymond 
Clifton, Detroit. 

Union Cas.—Carl 
ateare, 





Peterson, Manistee; J. J. 
City; E. F. Barber, Ross City; 
rown, Birch Run; 4 .. Christie, 
Northville; L. R. Close, Grand Rapids; Emil 
Hautala, Bruce Crossing; Earl Kaywood, Kaleva; 
W. H. Parry, Mullet Lake. 

Royal Indem.—Detroit Ins. Agency, E. A. 
Hazenbush, G. W. Carter, F. W. Grove, C. W. 
Byrns, A. W. Piggott and R_.H. Jessop, De- 
troit; Faucett Bros. & Guck, Calumet. 

Title Guar.—Clark & Brown, Vicksburg, F. L. 
Stillwell, Newaygo. 


Bay 


Travelers—Gillespie & Co., Flint; Dan 
Youngs, Evart. 

U. S. H. & Acci—E. C. McPhee and 
Searle Mowat, Detroit; H. J. Schreiner, 


Frankenmuth; W. S. Landis, Saginaw. 
Columbia Cas.—L. R. King, Greenville; C. G. 
x Reade, Brighton; M. E. Silverstein, Boyne 


ity. 

—_ Cas.—Peter Beason, Eaton Rapids. 
. Null, G Warren 
key, Detroit; H. L. Wel 

Genl. Accii—C. M. Thatcher, Escanaba. 
H. W. Price, Marquette. 


Inter-State Bus. Men’s Acci., Ia.—S. ‘ 
Crawford, Ypsilanti; Claud Garrett, Detroit; C. 
rand Rapids; Carl and San- 
i . elch, Ann Arbor. 
Mich.—F. W. Roach, Saulte Ste. Marie. 
Globe Indem.—M. B. Stadtmiller, Ypsilanti; 
Asire & Palmer, Marquette; L. F. Bean, Adrian; 
No. Amer. Acci. Assn., Mich.—Thomas 
Gruell and A. J. Moon, Bay City; O. A. Os- 
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born, Battle Creek; Ella I. Copp, Holly; A. J. 
Murner, Pontiac. 3 : 

Frankfort—M. B. Melis, Grand _ Rapids. 

Grt. East. Cas.—R. B. Stiles, Detroit. 
Hartford S. B.—W. B. Schmidt, Detroit. 

Lon. & Lanc.—J. W. Oakes & Co., Grand 
Haven. 

Loyal Prot.—S. O. Reeves, Carleton; J. H. 
Smart, Saginaw. : i ; 

Metrop. Cas.—Pasieczny & Pasieczny, Detroit; 
E. J. Marsh, Big Rapids; E. D. Vincent, Rogers; 
W. H. Smith, Ann Arbor. 

Mich. Bond.—J. W. Quinn, Caro. 

Natl. Cas.—A. McAfee, Tomahawk. 


CASUALTY NOTES 


Frank Keating, the new city treasurer 
of East St. Louis, Ill., secured his $500,- 
000 bond from the Equitable Surety. 

A meeting of the St. Louis Surety Asso- 
ciation will be held at the office of the 
American Surety next Tuesday. Con- 
tractors’ bonds will be taken up. 

D. M. Mackay, formerly deputy chair- 
man of the General Accident Assurance 
Corporation, has succeeded the Earl of 
Dunmore, resigned, as chairman. 

Both houses of the Tennessee legisla- 
ture passed the bill reducing the penalty 
on sureties in case of slow payment of 
claims from 1 percent a day to 1 percent 
a month. 

The Illinois Surety is rearranging its 
home office, tearing out partitions, put- 
ting the underwriting departments at the 
front and the city solicitors at the rear 
of the office. 

The Aetna Accident & Liability. exe- 
cuted the $200,000 official bond of James 
F. Bishop of Chicago as public admin- 
istrator. J. M. Timmons of the company’s 
Chicago office handled the case. 

George M. Cooper, special representa- 
tive of the National Fidelity & Casualty 
of Omaha, spent some time recently in 
Kansas in placing $50,000 worth of addi- 
tional capital stock authorized. 

For the first fifteen days of April the 
cash receipts of the Ohio State Liability 
Board of Awards went over $50,000 and 
it is expected that this sum will run 
over $100,000 for the present month. 

The Insurance Machine Sales Company 
has been incorporated at Anderson, Ind., 
with a capital of $10,000. The incorpor- 


ators are R. H. Brandon, E. L. Baker, 
F Brock, E. M. Oswalt and A. H. 
Jones. 


John S. Baird, superintendent of the 
claim department at the New York office 
of the Fidelity & Deposit, has resigned as 
of May 1 to go with the Zurich as chief 
adjuster and superintendent of the claim 
division of the eastern department. 


The United States Fidelity & Guaranty 
executed the $300,000 bond of Edward L. 
Scheidenhelm, who secured the contract 
for the erection of the new wholesale 
grocery building of Reid, Murdock & Co., 
on the north bank of the Chicago river. 
The contract amounts to about $600,000. 


George E. Hardy, one of the leading 
New York claim men, has been appointed 
manager of the claim department of the 
London & Lancashire Guarantee & Acci- 
dent at its United States head office. He 
has been connected successively with the 
Fidelity & Casualty, Maryland Casualty 
and Travelers. 


Albert A. Heacock has taken the man- 
agement of the accident and liability de- 
partment of Harry S. Byrne’s insurance 
agency in Omaha. Mr. Heacock was 
formerly with the National Fidelity & 
Casualty of Omaha for five years, and 
has been more recently with the Con- 
tinental Casualty at Denver. 


The Police & Firemen’s Insurance As- 
sociation has been incorporated at Indian- 
apolis, to do a mutual business on the 
assessment plan. Mayor Lew Shank is 
president of the company and the direc- 
tors are mainly members of the Indian- 
apolis police and fire departments. The 
company expects to be a national con- 
cern, 


Merle N. A. Walker, Indianapolis city 
attorney, in a recent address to the local 
casualty association, told the underwrit- 
ers that it might pay them to keep in 
touch with files at the police station, 
where are kept the details of all acci- 
dents, names of witnesses, etc. he as- 
sociation thought the pointer a good one 
and a committee was named to follow-up 
the idea. 


The Equitable Surety executed con- 
tractors’ bonds for the John Hill Con- 
struction Company on a $100,000 contract 
for alterations in the Century building; a 
$115,000 contract of the Urbaur-Atwood 
Heating Company on the Washington Uni- 
versity Medical School, and on a $40,000 
contract of Herman Niehaus for plaster- 
ing the Monward building. All are St. 
Louis contracts. 

The Woodmen Accident of Omaha, Neb., 
is the first to take advantage of the new 
law passed by the Oklahoma legislature 
at its regular session authorizing health 
and accident companies operated on the 
assessment plan to enter Oklahoma. The 
Woodmen Accident Association was 
Oklahoma at one time but was refused a 
renewal of its license because the law 
made no provision for such companies. 

The St. Louis office of the United States 
Fidelity & Guaranty last week executed 
the $25,000 bond of G. W. Farrington as 
city collector of Webster Groves; the $80,- 
000 bond of Frank F. Howard as curator 


Dickman as curatrix of her minor 
the fidelity schedule of the 


Ol 


collector at Joplin, Mo. 

The Journal of Commerce publishes an 
article of considerable length, showing 
quotations made by bureau companies on 
employers’ liability and workmen’s com- 
pensation risks in the east, which are 
said to be too low for the outside com- 
panies to meet. 

If conditions imposed by a bond are im- 
possible of performance, the bond cannot 
be enforced, according to a decision of 
the Kentucky court of appeals. Sev- 
eral street railway promoters gave the 
town of Mayfield, Ky., a bond of $1,000 
to insure the construction of a railway 
for which they had been awarded a fran- 
chise. The bond stipulated that the road 
was to be built on such streets as would 
enable them to make a profit. As it was 
found that the road could not be built 
on a profitable basis, the court of appeals 
held that the city, which sued for pay- 
ment on the bond, could not recover. 


SITUATION IN MISSOURI 
(CONTINUED FROM PAGE 1) 

and a number of mutuals that do not 

have agents. There will be mighty 

rd companies left for agents to han- 

e. 





To prevent agents from ignoring in- 
structions regarding suspension of busi- 
ness in Missouri companies are asking 
for letters of acknowledgement. 


St. Louis, April 23—(Special)—A 
conference of commitees specially ap- 
pointed by leading St. Louis organiza- 
tions to discuss the present insurance 
situation in Missouri was called today 
by the Merchants Exchange to meet 
at 3 p. m., tomorrow, in the directors’ 
room of the exchange. The conference 
will discuss Friday steps to change the 
resolution of fire insurance companies 
to cease writing business in Missouri 
after April 30. 

Following the meeting of a special 
committee of the Merchants Exchange, 
composed of Marshall Hall, Sam Plant 
and Fred C. Orthwein, this morning, 
President John L. Nessmore of the 
exchange sent letters calling the meet- 
ing to A. L. Shapleigh, president of 
the Business Men’s League; Festus J. 
Wade, president of the St. Louis Clear- 
—~ House Association; Charles F. 

eneker, president of the St. Louis 
Manufacturers’ & Exporters’ Associa- 
tion; Colin M. Selph, president of the 
Million-Population Club; E. A. Hilde- 
brandt, president of the Real Estate 
Exchange; Robert T. Deacon, presi- 
dent of the Ben Franklin Club; W. B. 
Monroe, president of the St. Louis As- 
sociation of Credit Men. A number of 
these organizations have already ap- 
pointed these special committees. 

Sam Capen, president, and W. 
D. Hemenway, vice-president, of the 
Missouri Association of Local Fire In- 
surance Agents, yesterday issued a 
signed statement denying that paid lob- 
byists were at any time employed in 
behalf of the Oliver law or in opposi- 
tion to the Orr laws. They assert that 
only three fire insurance men ever 
visited Jefferson City on this business. 
These were Capen, Hemenway and 
Walter J. Bales, third vice-president of 
the association. 

Capen was in charge at Jefferson 
City of the home rule bills and spent 
considerable time at the capitol in this 
interest. Fire insurance men assert the 
legislators. jumped to the conclusion 
that every insurance man, life, accident, 
surety or liability, who visited the 
capitol, was there in the interest of the 
Oliver law or in opposition to the Orr 
bills. All these interests, they assert, 
were promoting or opposing bills ap- 
plying specially to their line of insur- 
ance and took no part for or against 
the fire insurance bills. 


Agents find in cancelling and rewrit- 
ing risks in the companies that carried 
them, they are frequently being turned 
down on future expirations, such com- 
panies taking the ground that they de- 
sire to play fair and not indirectly open 
the way for any easement of the sit- 
uation after May 1. This is causing 
agents to cancel at short rates and 





of his daughter; the $25,000 bond of Mrs. 


large amount of such business is being 
put through. Under the agreement no 
company can take business that ex- 
pires after May 15. 

Many companies are objecting to 
agents in St. Louis and a few other 
points writing at the old rates and ig- 
noring the latest rates. Companies say 
with the prospect of an insurance fam- 
ine, the assured now if ever would 
pay the full rate. Agents, however, 
say they are having but little trouble 
in getting risks through at the old 
rates. In Kansas City and most of 
the other points in the state, the new 
rates are being procured. 


The Kansas City Local Agents As- 
sociation has arranged with ex-Gov- 
ernor H. S. Hadley of Missouri to ad- 
dress the meeting of the Western In- 
surance Bureau at Pittsburgh in be- 
half of the agents. He will be in Pitts- 
burgh Thursday. Just what position 
he will take is a matter of conjecture. 
A number of bureau agents have been 
appealing to their companies not to 
suspend merely because the union com- 
panies have so decided. Many agents, 
however, are in absolute sympathy with 
the companies and fail to see how they 
can remain in the state under the Orr 
law. 

Kansas City, April 23—(Special)— 
The loan and real estate men have 
called a meeting for tomorrow to dis- 
cuss the serious fire insurance situation. 


The business and financial interests 
of Missouri are now convinced that the 
fire insurance companies are sincere in 
their movement to suspend operations 
in the state April 30, and in conse- 
quence the situation is assuming a 
serious phase. Local agents are re- 
ceiving circular letters from companies 
giving reasons for their action, and 
these have been communicated to the 
various big premium payers. The 
agents of the Home of New York re- 
ceived its letter this week, and hereto- 
fore there was some doubt expressed 
as to what that company would do. 
Now that the Home has swung into 
line and other big companies have sent 
out early notices, smaller institutions 
have been stiffened and the business 
men are convinced that the companies 
mean business. The Globe & Rutgers, 
one of the largest nonaffiliated com- 
panies, which was confidently expected 
to remain in the state, has notified its 
agents that it will not remain. 

State Trying to Bolster Itself 

The state officials have been claiming 
all along that the companies were sim- 
ply using the big stick and did not 
intend to do anything. The state ad- 
ministration has used every means to 
bolster up its position, as it sees that 
it has gotten the people into a bad 
mess. The officials have gone about 
the state denouncing the companies 
and declaring they are in a big trust. 
They state that the companies are 
simply retaliating because the Oliver 
rating law was repealed. As a matter 
of fact, the companies opposed the 
Oliver act before its passage and have 
never been in sympathy with it. They 
made no move whatever to have it 
stay on the books. 

The business men now feel that it is 
time to begin a concerted effort to find 
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write the risks in other companies. A 





some «way to save the state and its 
credit from great embarrassment. 
Special committees have been ap- 
pointed at St. Louis, representing dif- 
ferent business organizations, to con- 
fer with each other. The St. Louis 
Association of Credit Men has ap- 
pointed a committee to prepare plans 
for a large mass meeting. 

Pinancial Interests Aroused 
Banks, trust companies, and other in- 
stitutions which loan money, are calling 
in loans and are refusing to make others 
until there is some assurance that the 
fire insurance situation will be settled. 
Real estate men and contractors are 
already feeling the effects of the situa- 
tion. Small merchants over the state 
declare that wholesalers are not extend- 
ing credit unless the merchants can fur- 
nish valid insurance to cover the goods 
over the life of the credit. The ware- 
houses in St. Louis also declare that they 
are being discriminated against in ship- 
ments to the southwest, because the mer- 
cantile houses fear that the St. Louis 
people cannot get adequate insurance, 
There is a general feeling that the 
referendum petition should be widely cir- 
culated throughout the state. 


Some Bureau Companies Have Acted 


A number of the Western Insurance 
Bureau companies are not waiting for 
official action at the Pittsburgh meeting 
this week, as some have already sent out 
their letters notifying agents to suspend 
April 30. The American of Newark, one 
of the big bureau companies, sent out 
its letter this week. 

The companies declare that they could 
not treat with the attorney-general even 
if he promised immunity from prosecu- 
tion. They say if he did so he would be 
subject to impeachment because he al- 
lowed the laws to be violated. The com- 
panies point to the law as it stands, and 
say that it is very plain and that its pro- 
visions are harsh and can not be com- 
plied with. 

So far Governor Major has warded off 
all appeals to call a special session of 
the legislature to remedy the fire insur- 
ance situation, in spite of the widespread 
feeling throughout the state. Instead, he 
and the other authorities, are attempting 
to defend themselves and condemn insur- 
ance companies. They are befogging the 
condition by the cry of a trust, advocat- 
ing state insurance and endeavoring to 
create public sentiment against the com- 
panies. Some of the business men of the 
state feel that a case should go to the 
Missouri Supreme court at once and be 
pushed so that the court can interpret 
the law and the insurance companies 
can therefore know exactly what they 
can and what they cannot do. 
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MOTOR INSURANCE NEWS 
FIRE FLOATERS UNDER FIRE 


Objections To Issuance of Such By 
Members of Western Automobile 
Conference 





Fire floaters were under fire at a 
meeting of the executive committee 
of the Western Automobile Conference 
in Chicago Tuesday and come up for 
discussion at a meeting of the execu- 
tive committee of the esatern confer- 
ence in New York this Thursday after- 
noon. Two companies not belonging 
to. either organization have been is- 
suing this form of policy for some 
time. To meet the competition a few 
of the conference companies did like- 
wise. Other members, especially the 
strictly marine companies which are 
not permitted by the charter to write 
straight fire insurance, raised objec- 
tion. The conference members that 
are using the fire floater form argue 
that it is not as good as the marine 
form minus the theft and valued policy 
features and so the 25-cent differential 
in rate allowed is entirely justified. 
In view of the facts that agents mis- 
represent the fire floater and fail to 
point out the difference in the two 
policies it is charged that those com- 
panies using the fire floater are taking 
an unfair advantage. There is also 
some criticism on the part of the east- 
ern marine companies for the failure of 
the fire and marine companies to cor- 
ral within the ranks of the conference 
two companies that have for a long 
time been issuing fire floaters only. 


STARTS WITH $300,000 CAPITAL 

The organization of the Automobile 
Insurance Company of Hartford has 
been completed and as soon as state 
licenses can be obtained policies will 
be issued. At a meeting of the incor- 
porators Saturday $300,000 of capital 
and a like amount of surplus was paid 
in, there being 3,000 shares with a par 
value of $100 each, subscribed and paid 
for at $200. Stockholders elected the 
following directors: Morgan G. Bulk- 
ley, Samuel G. Dunham, fohn O. En- 
ders, Morgan B. Brainerd, Joel L. Eng- 
lish, J. Scofield Rowe and Walter C 
Faxon. Mr. Bulkley was chosen presi- 
dent, Mr. Brainard vice-president, Mr. 
Rowe secretary, Charles H. Remington 
treasurer and Herbert R. Clough and 
} C. Barden assistant secretaries. 

In its announcement the company 
says: : 

“While it is the intention to make a 
specialty of fire insurance on automo- 
biles, the company is authorized by its 
charter to undertake all lines of fire 
and marine insurance, including use and 
occupancy, loss of profits and any other 
consequential loss resulting from de- 
struction or damage to property by fire, 
water, explosion or other casualties or 
calamities.” 

PERMITS AUTOMOBILE INSURANCE 

The measure permitting insurance of 
automobile owners against liability claims 
for personal injuries has been passed in 
lowa. Such insurance has been forbidden 
in that state under a ruling of the state 


auditor, which was sustained by the Su- 
preme court, 





Ekern Case Gets Rehearing _ 
Madison, Wis., April 23—(Special)— 
The supreme court today ordered a 
rehearing in the Ekern-McGovern case, 
in which Insurance Commissioner 
Ekern resists an order of removal made 
by the governor of Wisconsin. Ar- 
guments will be made May 13 on four 
questions of law, principally as to 
whether the governor is compelled by 
the statute to give an official due notice 
of hearing and a full hearing before 
any attempt at removal is made. 


C. W. Bell Is Exonerated 


C. W. Bell, former commissioner of 
insurance of Kentucky, whose name 
was used in connection with reports of 
alleged shortages in the funds of the 
department, has been completely ab- 





solved from liability in that connection 
by the grand jury at Frankfort, which 
made a complete investigation of the 
matter. The grand jury concluded with 
the remark that Lee Hampton, deputy 
under Mr. Bell, was the only person 
responsible for the alleged shortage. 
Mr. Hampton is now under indictment 
on charges in this connection, 


TO FIGHT THE ASSESSMENTS 


Detroit Companies Find That They 
Are Confronted With Increases 
On Their Personal Property 


Detroit, Mich., April 23—(Special)— 
An increase of $5,274,810 inthe as- 
sessment of the insurance companies 
taxable in Detroit making the total of 
their assessment $6,932,220, brought 
Judge Lockwood before the board of 
review Wednesday on behalf of the 
Detroit National Fire. 

The companies had been taking the 
ground that they should not be taxed 
on their investment in tax exempt 
mortgages. Assessor Nagel relied on 
the law defining what might be taxed as 
the personal property of insurance 
companies. 

“That law would have to be changed 
or stretched horribly in order to let 
them escape taxation on their invest- 
ments in bonds,” said Assistant Cor- 
poration Counsel Barlow. Owing to 
an engagement of Attorney Lockwood, 
the hearing was postponed. 

The assessments are as follows: 
PORTED COOUERED 2c ccccccaccss $ 305,400 















Detroit National Fire ......... 428,500 
Standard Accident -. 1,844,170 
Detroit Fire & Marine. 1,250,700 
National Casualty 232,300 
Michigan Fire & Marine. +» 612,650 
Columbian National Fire .. -- 700,000 
Michigan State Life .......... 218,00 
Northern Assurance Co........ 116,000 
I SE 500.6 6-00'000-eund pea 218,000 
ET Perret ,90 
po EEE Se re 123,000 
Michigan Mutual Life ......... 872,800 





CEREAL GRINDING RISKS 


(CONTINUED ON PAGE 7) 


at a full rate where the plant is pros- 
perous and in the hands of a careful 
miller. 

Cleanliness, clean bearings and machin- 
ery, well kept buildings and other evi- 
dences of ability to afford an occasional 
new suit of clothes for the property as 
well as the miller’s own person, are the 
things which mark the desirable risk in 
this class, as in all others. 

I would advise against the slouchy 
looking risk or one which shows evidences 
of easy-going supervision as there is 
nothing easy-going or lazy about the 
hazard of the class and this is no place 
for such managers. 

Remotely Located Mills 

On the score of moral hazard those risks 
which are at remote points, particularly 
bordering arid or semiarid districts where 
wheat crops vary a good deal and grain 
has to be brought back to the mill from 
the territory to which the flour is being 
shipped, are undesirable. Most of these 
have been paid for already, but occasion- 
ally some enthusiast builds a new one 
and after a while the expense of the ex- 
periment is charged off to the too greedy 
companies who look not twice but once at 
a premium. Grain supply, shipping and 
market facilities are a prime requisite 
in this business. 


Oat Meal Grinding Mills 

Oat meal mills are of the flour mill 
order, but the clasg is limited, the 
physical hazard high and not a subject 
of such keen concern to the miller and 
the net result is an unsatisfactory class. 
The mutuals write them sparingly or de- 
cline them flat. The stock companies 
carry most of the liability and it is only 
here and there, where a modern mill ap- 
pears, that a really desirable risk is pre- 
sented. This business is transacted 
mostly in large towns and in mills of 
good capacity, but the care is rarely up 
to the flour mill standards—even when 
the flour mill and the oat mill are in the 
same building. Perhaps one of the rea- 
sons is the lack of such scientifically de- 
signed machines and methods as are 
available in flour milling. The division 
of the risks and distribution of lines fol- 
low the same scheme as for flour mills, 
subject to the lower desirability of the 


class. 
Hominy or Corn Mills 

Hominy or corn mills class pretty close 
to oat meal mills in all particulars of 
desirability, location and lines. A satis- 
factory method of handling the flour dust 
from corn grinding has not yet been dis- 
covered, as it is gummy and damp and 
plugs up the tubular dust collectors which 
are so much relied on in wheat flouring 
mills, As a rule, the care is of lower 
grade, cheap help is often employed in too 





large a proportion, and the study of the 


hazard of the business and the scientific 

designing and arrangement of the ma- 

chines and process, tor the purpose of 

eliminating nre hazards, has received lit- 

tie attention as compared with flour mills, 
Feed Mills Poor Risks 

Feed mills are poor risks as a class, as 
all the hazards are usually in one build- 
ing, the trade requires little training and 
almost any laborer who can run a gaso- 
lene engine or throw a belt is considered 
competent material to make a miller out 
of. The risks show it, care is a secondary 
matter in nearly all of them, and, more- 
over, the trade is rarely large enough to 
put the risk into a class with such rep- 
resentative enterprises as flour, oat meal 
or hominy mills. It might be noted in 
passing that the feed grinding end of 
flour, oat meal and hominy plants takes 
on much of the character of the town feed 
mill, 

Alfalfa mills are new and the process 
is hazardous and dirty. Combustible ma- 
terial is loose everywhere and measures 
looking to the elimination of the hazard 
are not likely to receive much attention, 
except in plants large enough to justify 
the expenditure of money in fireproof con- 
struction and the employment of better 
class managers. 


Sprinklers Are Practicable 


Automatic sprinklers and fireproof 
construction are great advances in the 
direction of reducing fire hazard in all 
these classes. With a complete modern 
system of sprinklers and heads inside the 
elevators and spouts and under all ma- 
chines, very few fires can get headway 
enough to become a serious menace unless 
they start from explosions. As has been 
already stated, this hazard has been so 
minimized by scientific treatment that it 
is almost gone in a modern flour mill. In 
the other classes it is more general, but 
I think most of the fires which have been 
getting away with sprinkled milling prop- 
erties are traceable to closed valves, due 
to repairs or unfinished installations of 
sprinklers, or to fires from explosions in 
the feed or grain cleaning departments, or 
to fires coming in from unsprinkled sec- 
tions. The modern completely sprinkled 
mill for flour, oat meal or hominy is a 
pretty good risk and worth at least double 
the lines which would be carried on an 
unsprinkled grinding risk. With mod- 
ern sprinkler protection the class dif- 
ferences largely disappear, but I think 
the better care, more scientific organ- 
ization and better grade labor of the flour 
milling business deserve recognition and 
would carry about 50 percent more on a 
standard sprinkled flour mill than I would 
on an oat or corn mill. 

Sprinklers in feed mills are a curiosity 
both in that they are infrequent and in 
that when they do occur they are usually 
striking examples of how not to look 
after an equipment. 





TWO MORE OFFICES ENTERED 

Two more Chicago insurance offices 
were entered last Saturday or Sunday 
night by robbers. The general agency 
office of the Northwestern Mutual Life 
was sadly disarranged by intruders who 
attempted to tunnel into the vault. The 
Home office of the North American Ac- 
cident was also entered. Both offices are 
in the Rookery and the robbers were 
evidently frightened away before they 
secured any loot. 





REPORT ON NORTHFIELD, MINN. 

The Minnesota State Fire Prevention 
Association, in its recent town report on 
Northfield, recommends the adoption of a 
gasolene ordinance; better attention to 
ordinance pertaining to placing of ashes 
in metal receptacles; an electric wiring 
ordinance; better inspection of buildings 
and that there be at least one paid fire- 
man added to the present volunteer de- 
partment of thirty members paid on call. 





KENTUCKY CLASSIFICATION BLANK 


The Kentucky committee has succeeded 
in securing a delay from the state on the 
matter of reporting on the new classifica- 
tion blank. The Kentucky state board 
wants reports on premiums and losses 
according to a classification all its own. 
By pointing out the uselessness of such 
classified experience in the measuring of 
fire hazard the companies succeeded in 
having the board put off until June any 
ruling requiring such reports. 








The Western Union has amended its 
rules to allow a greater credit for coin- 
surance on buildings of fireproof con- 
struction and contents of same and build- 
ings of noncombustible construction 
(steel work unprotected), containing only 
noncombustible contents such as chemical 
fertilizers, metal in ingots, green hides, 
Stee in combustible buildings, details to 
ollow. 





OLD TEXAS LAW STILL HOLDS 

Replying to query by Wirt E. Leake, of 
Dallas, Tex., a communication from Sec- 
retary Pollard of the Texas state insur- 
ance board, says that until the new co- 
insurance, technical defense, and state 
fire insurance commission laws go in 
effect on July 1, the present state insur- 
ance board will continue in power and its 
rulings as to the use of the coinsurance 





clause and all other rulings remain in 
full force and effect. 


PREPARE FOR ILLINOIS WORK 


State Fire ‘Prevention Association Will 
Likely Go to Quincy Next 
Month 





The Illinois State Fire Prevention 
Association will probably _ inspect 
Quincy May 21 and hold a public meet- 
ing in connection with this event. The 
association is waiting an official invita- 
tion from the business men’s club and 
the city officials, which they are as- 
sured will be forthcoming. The IIli- 
nois association visits no towns except 
on invitation. It already has invita- 
tions from Rock Island, Moline, Gales- 
burg and Monmouth. The Quincy 
meeting will be in charge of F. H. 
Jones of the Hartford. 

Next week the big East St. Louis 
meeting will take place, it being pre- 
sided over by J. J. Johnson of the 
Philadelphia Underwriters. The mem- 
bers this week are at Cairo, Ill, mak- 
ing an inspection of that city following 
the flood. 


SOUTHGATE IN THE WEST 
(CONTINUED ON PAGE 7) 


Anderson of Cedar Rapids, president of 
the Iowa association and G. H. Ficke of 
Davenport, secretary; Messrs. H. W. 
Binders, J. I. Lutz and F. C. Hendricks of 
Council Bluffs, who accompanied Messrs. 
Southgate and Putnam from Council 
Bluffs to Des Moines; John Ruhl of Dav- 
= and Lew Benedict of Cedar Rap- 
s. 








PINE MEETING AT OMAHA 
Nebraska Agents Greet the National As- 
sociation Officers 





Omaha, Neb., April 22—(Special)— 

President J. H. Southgate’s visit to 
Omaha was a triumph in every way, 
for not only did it interest and arouse 
the Nebraska Association of Local Fire 
Agents for the time being, but it has 
left a new spirit in the organization, 
which means its upbuilding. 
_ Immediately following the Southgate 
inspiration, the association held a meet- 
ing, decided to have a rousing annual 
meeting at Fremont about June 15, and 
to have a live membership committee 
to visit all of the principal cities in 
the state, in the meantime to hustle for 
new members, to build the association 
from its present membership of 100 to 
upwards of 150 by the time of the an- 
nual meeting. On this committee are 
Joseph Barber of Omaha, Paul Colson 
of Fremont, A. J. Love of Omaha, 
John Madden of Omaha, Walter Dale 
of Omaha, E. E. Howell of Omaha, J. 
A. Axtell of Fairbury, Frank T. B. 
Martin of Omaha, John Howard of 
Omaha, William Madgett of Hastings, 
and O. W. Palm of Lincoln. 

The principal feature of the visit of 
the officers of the National Association 
of Local Agents, President J. H. South- 
gate and Secretary H. H. Putnam, was a 
luncheon at the Commercial club, with 
about 100 present. Mr. Putnam told of 
the organization of the association with 
thirty members in Chicago sixteen years 
ago, one of the thirty being the late 
B. L. Baldwin of Omaha. Now it has 
5,000 members, with thirty-six affiliated 
state associations. 

Mr. Southgate made the principal ad- 
dress—one dealing with both the ethical 
and practical side of the fire insurance 
business. He told of the methods where- 
by the writing of fire insurance may be 
built up and maintained as an honorable 
profession throughout, the methods that 
come from thorough organization. Thus 


Young man in every 
W ANTED city and town in the 
United States to rep- 
resent our three publications, The Western 
Underwriter, Fire Protection and the In- 
dustrial Review, to take subscriptions and 
advertisements aad to act as correspondent. 
Names of prospects and other leads fur- 
nished. Good commissions. Young men 
experienced in insurance soliciting or office 
work preferred. Address 








The Western Underwriter Co. 





£03 Johnston Bldg., Cincinnati, Ohio 
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"The tinguished guests were further 

dined I — oe = 

automobile throug e city, pre- 
and made to Peel 


sented th 
that their presence in Omaha was greatly 
as, in truth, it was. 


appreciat 

MID-YEAR MEETING IS ON 
(CONTINUED FROM PAGE 1) 

tion goes to Minneapolis July or Au- 

gust will probably hold the convention 

days; if to Cincinnati October is fav- 


ored. 
Extension Work Plans 

Most of the time was consumed in 
the discussion of extension work. The 
executive committee reported that the 
subscriptions given at Atlanta last fall 
had been paid in. These totaled $2,500 
and like amounts were pledged for the 
following two years. Unsolicited con- 
tributions have raised the amount to 
$3,000. On a campaign a goodly-sized 
amount could be secured in addition. 
Paul Webb, a local agent of Hender- 
son, S. C., has been engaged as special 
agent for extension work and is now 
traveling North Carolina. The states 
to be cultivated are the southeastern 
and New England and Ohio, West Vir- 
ginia and Kentucky. Plans to cover 
other middle. western states will be 
made later. 

Other Matters Come Up 

The executive committee has au- 
thorized an enlargement of the secre- 
tary’s office and an increase in the 
number of assistants, 

President J. H. Southgate called the 
meeting to order and delivered a 
message of cheer and inspiration. He 
dwelt on the need of national coopera- 
tion. He turned the gavel over to Sec- 
retary H. H, Putnam who presided 
during the business deliberations. 

The cooperating list of companies 
was gone over carefully and the sub- 
ject of underwriters’ agencies con- 
sidered. Resolutions on both matters 
will be adopted Thursday. 

It was expected that eve 
— be cleaned up by noon 

ay. 





thing 
hurs- 





Chicago Agents Protest 
Chicago agents of Bureau companies 
planned to protest, if possible, to the 


Tnsurance Attorneys 


AVERILL & TURNER 
Suite 416 American Central Life Building 
Ind. 








Indianapolis, 
INSURANCE LAW 


Henry W. Bullock 


ATTORNEY-AT-LAW 
Suites 415-416 Law Bldg., Indianapolis, Ind. 
. ife. Liability, E 
Seren temeg an Ue ae Be 
References—Fidelity Trust Co. ’ z 
W. H. O’Brien, Auditor of State, Indianapolis. 
NORRIS,McPHERSON & HARRINGTON 
Attorneys and Counsellors 
721-729 Mich. Trust Bldg., Grand Rapids, Mich. 
Special Attention to Fire Insurance Litigation. 
M. C. TIFFT 
Insurance Law a Specialty 
901-2 ANDRUS BLDG., MINNEAPOLIS, MINN. 
FRED W. KELSEY 
Attorney and adjuster for Prudential Casualty 
Ceapany in Joplin Mining District 
JOPLIN, JASPER COUNTY, MO. 
BURKETT, WILSON & BROWN 
Lawyers 
802 First National Bank Building, Lincoln, Neb. 
General Practice—Special Attention to Insurance Law 


William Otis Badger, Jr. 























Insurance Atty. for Best’s Ins. 
Losses Reporting Agency 
NEW YORK 








GRITCHELL, MILLER, 
WHITNEY & BARBOUR 


1535-39 Insurance Exchange, Chicago 
Sole Agents: Phoentr of London; Springfield F, 
BBL; American, R. .y Commercial Union 


THE WESTERN 
Bureau at its Pittsburgh. 


“hagiaking 
against acting along the lines followed 
by the Union two weeke ago on the 
large cities question. They assert that 
the companies agreed to confer with 
the agents before taking any definite 
action and that such conferences have 
been omitted. They have the other 
usual arguments against the plans of 
the large cities commitee. 





Bureau Executive Committee 

The executive committee of the 
Western Insurance Bureau met in Chi- 
cago Wednesday afternoon and outlined 
the program for the Pittsburgh meet- 
ing. The large cities question and 
other matters of cooperation were the 
principal topics of discussion. Follow- 
ing the meeting a session of the joint 
conference committee was held and the 
action of the Union on various matters 
as it might affect the action of the 
Bureau was discussed. 





CLUTIA IS ADVANCED 


H. H. Clutia, examiner at the home of- 
fice of the Continental for Delaware, Mary- 
land, New Jersey and the District of 
Columbia, has been made assistant to 
Second Vice-President Lopez, who has 
charge of that district. Mr. Clutia is a 
brother of C. E. Clutia, assistant western 
manager of the Providence Washington. 


Personal Side of the Business 

(CONTINUED FROM PAGE 18) 
has ever heard Mr. Southgate knows 
that he “struck twelve” when he spoke 
from the pulpit, even though it was his 
first attempt. He has talked at Y. M. 
C. A.’s and before Sunday schools, but 
never before at church services. Had 
it not been for the introduction, how- 
ever, he might have passed off for an 
ordained minister. 





O. W. Johnson, secretary-treasurer 
of the Security Life of Chicago and a 
son of President W. O. Johnson, was 
married in Baltimore last Saturday. 
His bride was Miss Emilie Louise 
Dickey, daughter of Mr. and Mrs. 
‘Charles Herman Dickey. The wedding 
was the second in a dual romance that 
had its beginning on a jaunt through 
Yellowstone Park last summer. Miss 
Dickey, her sister, Mr. Johnson and 
Irving Randall, the latter two of Chi- 
.cago, were members of a party of 
twenty-five that took a private car trip 
to the great national park. Mr. Ran- 
dall and the older Miss Dickey were 
married four months ago. Mr. John- 
son acted as an usher. At Mr. John- 
son’s marriage Mr. Randall was best 
man. 

After much maneuvering by Mc- 
Adams & Haskell, attorneys for former 
Commissioner Perry A. d of 
Oklahoma, the prosecuting attorney at 
Oklahoma city has succeeded in lodg- 
ing the indictment charging bribery be- 
fore the court and secured a plea from 
Ballard. Ballard first pleaded not 
guilty, then withdrew that and entered 
a plea of immunity. This was later 


withdrawn and motion made to quash 
the action of the grand jury. This 
was overruled. Then a plea was called 
for and Ballard, through his attorneys, 
said, not py, Now it is up to the 
court to fix a date for the trial. The 
indictment charges that for $200 Bal- 
lard permitted T. J. Wood to conduct 
an insurance business in the state. 


Clarence M. Smith, general agent of 
the Northwestern Mutual Life at San 
Francisco, has gone on a several months’ 
absence in Europe, as a special com- 
missioner of the Panama-Pacific Inter- 
national Exposition, to promote among 
European insurance men the World’s 
Insurance Congress, to be held in San 
Francisco in 1915 under the auspices of 
the exposition. 

E, T. Tanner, Illinois state agent of 
the, Security of Connecticut and presi- 
dent of the Illinois Field Club, was 
married this week in the east. Mr. 
Tanner is most loyal gander of the 
Illinois Blue Goose and was not able 
to be present this week at the function 
in Chicago in honor of J. L. Whitlock 
of the Glens Falls. His bride resided 
at Beaver, Pa. 


Manager J. E. Smith of the ordinary 
department of the Prudential in Chi- 
cago has adopted a unique advertising 
scheme on the — on the hall parti- 
tion of his office in the Marquette 
building. On one side of the entrance 
he has a picture of the “Rock of Gibral- 
ter” in colors and the home office build- 
ing of the Prudential is treated like- 
wise on the other side. Back of each 
shines an electric light so that the full 
effect of the painting is brought out. 
What strikes the observer as the most 
novel display is the quoting of rates 
painted on the glass. On one glass are 
the rates for a $5,000 term policy at 
ages 20, 30 and 40. On another glass 
is the rate at age 35 for $10,000 on a 
premium reduction policy, the figure 
being given for the first and subsequent 
years. This advertising has attracted 
much attention on part of those that 
pass along the hall. 


POINTERS wt 


FOR LOCAL AGENTS. 














“Pointers for Local Agents” is a book of 256 pages, 
containing all the data that has appeared in this 
column for more than six years, th 


fied and indexed for quick reference. It is le- 
men with o uable data, and is in 
red flexible leather, the cost $2.00 per copy. 


For sale by The Western Und: 


Question—Why do the companies 
not allow a credit where the 90 per- 
cent coinsurance clause is used on a 
blanket policy the same as on specific 
policy? 

Answer—Companies do not allow a 
rate credit on a blanket policy for a 
90 percent coinsurance clause, because 
that would be giving two concessions 
for one clause. The granting of 
blanket insurance is itself a liberal con- 











cession, which is only made safe by 
the requirement of coinsurance. Nat- 
—: the companies refuse to make 
a reduction in rate on top of the other 
concession. 


Question—Will you refer me to 
companies or a company which can 
furnish good insurance against damage 
to flower crops, either from hail or 
frost? I have a party who wants in- 
surance covering his crop of peony 
flowers, for a period of only one or 
two months. The amount of insurance 
is to be based on the value of the an- 
nual crop of flowers which runs in the 
neighborhood of from $5,500 to $6,500. 
Answer—We do not believe it will 
be possible to secure frost insurance 
on vegetation of any kind and very dif- 
ficult, if at all possible, to secure hail 
insurance on peony flowers. The com- 
panies writing hail insurance ordinarily 
confine themselves to small ins. 
Among these companies are the St. 
Paul Fire & Marine, Northwestern Fire 
& Marine of Minneapolis, Peoples Na- 
tional, National of Hartford, Central 
National of Chicago, Liverpool & Lon- 
don & Globe and Northwestern Na- 
tional of Milwaukee. Peonies would 
class as hail risks along with tobacco, 
we should imagine. Tobacco is pro- 
hibited by all companies but the Henry 
Clay Fire of Kentucky, but this com- 
pany is not licensed in your state. 

A. T. Graham, 1637 Insurance Ex- 
change, Chicago, places unique insur- 
ance, such as this, in London Lloyds 
and would be glad, no doubt, to submit 
your proposition to his correspondents 
in London. It is certain, however, that 
they would not accept the frost risk, 
as they have declined orange groves in 
Florida where frosts come but about 
once in sixty years. 


DIRECTORY OF 
Independent Adjusters 


COLORADO 
CHARLES FEF. om 
801 Gas & 9 ver 
Territory: Mountain field and Black Hills. 
(Also gonsulting underwriting authority.) 

ILLINOIS 
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Phone Wabash 2546 
ADJUSTER OF FIRE LOSSES 
ILLINOIS MISSOURI IOWA 


wetrmexzat 
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GEORGE C. GILL “Mesxger 
ILLINOIS AND ADJOINING STATES 
Maurice Woollrman &Ouw,. 


ADJUSTMENTS AND APPRAT 8 
Building Losses a Specialty 
INDIANA 
I. BH. ODEL IA 
110 Upper Second St., Evansville 
Adjuster of Fireavand Inland Marine Losses 
INDIANA 


M. V. MoGILLiaRbD 
Amer. Cent. Life .» Indianapolis 


Phone Main 871 
OHIO, INDIANA, MICHIGAN ANDS3ILLINOIS 

















Local agents are frequently 


We represent as follows; 





Uj » Pas 
Teutonia, La.; Pelican: 





Supplemental Service to Agents 


on risks which exhaust the capacity of their office and the 
licensed companies. Our firm represents in this country 
surplus line companies of strength and an experience of 
many years. We are specialists in this service to agents, 
whose interests we protectin every way. Our surplus line 
companies will bear the most rigid scrutiny. 


British Crown Assur. Corp., Glasgow 


RED. S. JAMES & Co 
Insurance Exchange, CHICAGO 


called on to place large lines 


Liverpool Victoria Insurance Co. of London. 
Gresham Fire & Accident Insurance Co. of London 
United Provinces Insurance Co. of Brussels 


: Fire Insurance Co., Germany 
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WILL PAY THEM WELL 


Once an 
Illinois Life. 


GREATEST 
Man 


ILLINOIS ILLINOIS 


GREATEST 


comes Always an 
Illinois Life 
Man 


COMPANY 


ANTS GOOD MEN WANTS GOOD MEN 
AND AND 








WILL PAY THEM WELL 


FEDERAL LIFE 


An enterprising, progressive, thirteen-year-old Life 
Insurance Company, issuing all Standard Forms of 
LIFE, ACCIDENT and HEALTH Insurance, 
some with TOTAL DISABILITY and DOUBLE 
INDEMNITY Provisions. 


Exceptional opportunities for ABLE men desiring 
to form PERMANENT Connections. 


If Interested Address 


Isaac Miller Hamilton, President 
CHICAGO 








The Western and Southern 
Life Insurance Company 


W. J. WILLIAMS, President CINCINNATI, OHIO 
The Largest Industrial Company West of the Alleghenies 
Also Issues All Standard Forms of Ordinary $500 to $10,000 


PROGRESS BY SIX YEAR PERIODS 


Year Assets Insurance in Force Income 
1893 $139,826 $3,691,843 $626,116 
1899 401,717 10,881,961 2,051,558 
1905 1,824,295 31,739,266 - 6,245,918 


1911 6,122,365 56,060,715 12,703,247 


Branch Offices in all the larger cities in Ohio, Indiana, Kentucky, West Virginia and Western Pennsylvania 
AGENTS WANTED 











Weekly Indemnity 


On our Utopia Accident and Health Policies 
INCREASES TEN PER CENT. EACH YEAR FOR FIVE YEARS. 
Why not write the business that sticks? 
GENERAL ACCIDENT FIRE & LIFE 


Assurance Corporation, Ltd. 
Kelly & Norie-Miller, U. S. Managers, 55 John Street, New York 








An Eastern Company desires to contract 
with three men who have had experience in 
handling territory and producing busi- 
ness. Salary positions to the right men. 
Territory—lllinois, Ohio and Indiana. Full 
information in first letter. Address, Organ- 
izer, care The Western Underwriter. 


SOLICITING INSURANCE FOR 


The Mutual Life Insurance Co. of New York 


IS ONE OF THE MOST LUCRATIVE OF CALLINGS 


Are you in the business to stay? orn a Company good —— for you to stay WITH, 
and strong enough to stay with YOU, during your whole caree: 


The oldest Company in America, which began business hime years ago, is bigger, better 
and tae on now than ever before, and will be still bigger, better and stronger seventy 
years hence; 


Not the company which YOU must introduce, but the Company which introduces YOU 
wherever you go; 


The Company whose better selling policies earn most for you in the way of commissions; 
Tbe Com®any which furnishes the insured the largest protection for his money. 


FOR TERMS TO PRODUCING AGENTS, ADDRESS 


GEORGE T. DEXTER, 2d Vice-President 


34 Nassau Street - - New York, N. Y. 











THE STATE LIFE INSURANCE COMPANY 


INDIANAPOLIS 


Not the Oldest : Not the Largest 


NINE MILLION DOLLARS 
Deposited with the State of Indiana for the Sole Protection of Policyholders 


OUR_COMPLETE PROTECTION POLICY 
Protects against Natural Death, Doubles the Payment in the event of Accidental 
Death. ovides for Suspension of Premiums without Forfeiture in the event 
of Total Disability. 


THE MOST DESIRABLE POLICY FOR ALL AGES 
Good Territory and Address CHARLES F. COFFIN 
Remunerative Contracts for Vice President 
Men Who Can ‘‘ Do Things” 1231 State Life Building 


Just the Best 


NEW POLICIES 
NEW RENEWAL CONTRACT 
Both Worthy An Inquiry 


Scranton Life Insurance Co. 
SCRANTON, PENNA. 

















Home Life Insurance Company of New York 


The Fifty-third Annual Statement of the Home Life Insurance Company, of which Geo. E. Ide 
is President, shows that most satisfactory progress pe been made during the past year; that 
the gu in insurance in force is over five and one-half millions, the amount in force being now 
$111,000,000. After providing for the various funds for ‘the protection of the policy ob- 
tions, there remains upon @ most conservative basis of valuation a surplus of n wp ae | 
millions, over and above the fund of two and one-half millions which is set apart for deferred 
divi an item ordinarily included in the surplus account. The p poses to policyholders 
during the year amounted to nearly three millions, ey over a million dollars i in divi- 
dends to policyholders “The Com'cl & Fin'cl Chron.”" 1-25-13. 





For i Ohio to 
WAR BR HL EBON 
ath Nat Bonk Bie 


In other territory apply to 
GEO. W. MURRAY, Supt. of Agis-. 
250 Broadway, New York, N 





The Best Company to wt bai 3 For is one which 
is making the most rapid use, among ether good points, it grants 


the most complete protection to wolieyhoiion a ey Na of Life In- 
surance, Permanent Disability insurance and Weekly Indemnity for loss of time. 


Fer agencies address 


The Columbian National Life Insurance Company 


BOSTON, MASS. 
Artuur E. Cumps, President Wriuiam C. Jounson, Vice President and General Manager 











“SAFE AS A GOVERNMENT BOND 


LIFE, HEALTH. ACCIDENT *° MONTHLY: INCOME INSURANCE. 


@ur New Agency Prepesition B> . 
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Casualty and Surety Supplement 


To Aid Agents in Their Work and Help Them Make Money 
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BROADER SCOPE NEEDED 

When the National Association otf 
Local Fire Insurance Agents was or- 
ganized it represented the chief interest 
of all the insurance agents of the coun- 
try, aside from the life men and a com- 
paratively few casualty and surety 
specialists. Many fire agents repre- 
sented several casualty companies, but 
the volume of the business in this line 
done by most of them was then almost 
negligible. 

The years that have passed since 
have witnessed many important changes. 
The upward tendency of fire rates 
ceased almost with the introduction of 
scientific schedule rating. The present 
tendency of fire agents’ compensation 
is downward rather than upward. Large 
city brokers, stock company syndi- 
cates, mutuals and interinsurers are get- 
ting far more of the fire business of 
the country than formerly. The com- 
bination of sagging rates, lower com- 
missions and stronger nonagency com- 
petition has undoubtedly reduced the 
income of the fire agents as a body, 
although many individual agents have 
greatly increased their incomes. 

Meanwhile the casualty and surety 
business has developed wonderfully. 
Thousands of agents who ten or fifteen 
years ago had on their books only a 
few plate glass, boiler, accident and 
liability risks now secure an important 
part of their incomes from these and 
other casualty lines and from surety 
bonds, a class formerly in the hands of 
lawyers to a large extent. 

By reason of these changes a fire in- 
surance organization has ceased to rep- 
resent the sole interest of agents, and 
in some cases even the chief interest. 
The question naturally arises whether 
the National Association of Local Fire 
Insurance Agents would not increase its 
usefulness by dropping the word “fire” 
from its title altogether. This ques- 
tion is the more pertinent when there 
is taken into consideration the fact that 
the line of demarcation between fire 
and casualty insurance is breaking 
down. Several fire companies are writ- 
ing sprinkler leakage insurance, form- 
erly regarded as strictly a casualty 
line. + Fire companies are also writing 
burglary insurance on automobiles in 
their floater policies, and __ several 
casualty companies are now writing the 
fire end of automobile policies. Promi- 
nent fire companies have their casualty 
and surety annexes in the field, repre- 
sented in most places by their agents. 
on whom they seek to impress the fact 
that it is really the great fire com- 
pany that stands behind the casualty 
policies and bonds. 

The same vital questions as held the 
attention of the national association in 
its early days are now before the same 
agents, but in respect to their casualty 
instead of their fire business. Over- 
head writing in the suppression of 
which the association has accomplished 
so much in fire insurance, is prac- 
ticed with impunity by casualty and 
surety companies which contract with 
state bankers’ associations to write the 
burglary and fidelity business of mem- 
bers through the secretary of the asso- 
ciation instead of the companies’ agents 
at points where the banks are lo- 
cated. If plans announced a few 
months ago are carried out, motor car 
companies will be put in the field to 
write automobile business through auto- 
mobile owners’ associations; and the 
name of the head of an agency com- 








pany was mentioned as the chief factor 
in these companies. Every week 
legitimate agents are being beaten out 
of fire lines by competitors who re- 
bate the commissions on some form of 
casualty insurance, though they may 
collect the full fire insurance premium. 

Casualty insurance has become so 
important to the general insurance 
agents of the country that abuses in 
this branch affect them seriously. They 
need organized protection from these 
abuses. It certainly is worth consider- 
ing whether the interests of agents 
cannot be better protected through one 
strong organization covering all lines 
except life rather than by the organiza- 
tion of a casualty and surety associa- 
tion in addition to the splendid fire 
insurance organization the agents now 
maintain. 





AGENTS’ PRESENT DUTY 


Legislatures in a number of the west- 
ern states have now adjourned without 
enacting workmen’s compensation laws. 
In some of the states the legislatures 
are being convened almost immediately 
in special session. Liability insurance 
agents throughout the west have been 
able to see in the past three months 
the trend of sentiment in regard to 
workmen’s compensation legislation. 
In almost every state there has been evi- 
dent the desire and the intention to 
enact such a law. The main reason 
why laws were not passed was that 
the legislators were unable to reach an 
agreement as to the form which the 
law should have. There has been evi- 
dent in a number of states a determina- 
tion on the part of a considerable ele- 
ment to force the enactment of state 
insurance laws on the plan either of 
those of Ohio or Washington. 

At this time it is impossible to say 
whether this sentiment for state insur- 
ance will increase or decrease before 
the next session of the legislatures. 
If it should grow, there is little ques- 
tion but that the next time the law- 
makers get together other states will 
be added to those which have taken 
into their hands a monopoly of the in- 
surance of the workmen’s compensa- 
tion risk. Are not the interests of the 
liability insurance agents sufficient to 
wake them up to the gravity of this 
situation? In less than a year agents 
in Ohio will be deprived of their entire 
income from employers’ liability insur- 
ance by reason of the going into ef- 
fect at the beginning of next year of 
the Green law. If agents in other 
states desire to have a similar fate 
overtake them, it is up to them to show 
the same indifference as characterized 
many of the agents in Ohio, who did 
not appear to be aware of what the 
state was doing to them until after it 
had done it. 

The Workmen’s Compensation Pub- 
licity Bureau is doing its best to turn 
aside this tide of state insurance. The 
literature that it issues is most excel- 
lent. The speakers that it sends before 
business men’s organizations are con- 
vincing. But this bureau cannot of it- 
self exert anything like the influence 
which ought to be exerted against the 
enactment of state insurance laws. 
Every man who is earning a living from 
the insurance business ought to be suffi- 
ciently interested so that he will do his 
utmost to prevent the destruction of 
his means of livelihood. The liability 
agents in the country owe it to them- 





selves, their families, their companies 
and the clients who have entrusted to 
them their insurance interests in the 
past to see that there is created in 
their states a healthy sentiment that 
will make impossible the enactment of 
more measures like the Ohio and 
Washington compensation laws. 

Business men cannot be expected to 
read pamphlets on subjects about which 
they know but little. The liability 
agents should get these pamphlets and 
study them and digest them and so in- 
form themselves that they will be able 
to present to the business men in theit 
own communities in a convincing man- 
ner the shortcomings of the system of 
state insurance and the desirable fea- 
tures of certain systems of workmen’s 
compensation, as exemplified in the 
laws of such states as Michigan, Massa- 
chusetts and New Jersey. 

If the liability agents allow the next 
couple of years to pass without their 
doing all in their power to overcome 
this mania for state insurance and at 
the next session of their state legisla- 
tures find that they have been put out 
of business, they will have themselves 
chiefly to thank for it. Companies, 
newspapers and organizations have 
done their best to wake the agents up 
to the need of activity on their part. 
Some of them have responded; others 
have not, and it is this latter class that 
by inertia may bring a calamity upon 
the liability business. 





ACTION OF AETNA COMPANIES 

The action of the Aetna Life and the 
Aetna Accident & Liability in leaving 
strong general agencies at Chicago, 
Kansas City, Milwaukee and other 
points and establishing branch offices is 
of interest on account of the promi- 
nence of the companies and because it 





illustrates a development in the cas- 
ualty business. 

During a little more than a decade in 
which the Aetna Life has been writing 
liability insurance it has built up a very 
large volume of business mainly 
through general agencies. By reason 
of the fine plant of the parent company, 
the Aetna Accident & Liability has also 
a good record in the minor casualty 
lines and in suretyship. It is not likely 
the management of these companies 
would abandon, even to a partial ex- 
tent, the plan under which they have 
succeeded, unless the reasons for so 
doing appeared very urgent. 

The old casualty companies for the 
most part developed the field on the 
general agency plan. In those days 
there were few companies and it was 
possible to get subagents at low com- 
missions, so the general agents could 
afford to develop a territory because 
the overriding commissions they would 
secure would compensate them for con- 
siderable expense. In recent years, 
however, the companies have increased 
in number and almost any agent with 
a fair volume of business could get a 
direct contract with some company at 
a rate of commission approaching that 
paid general agents and it became more 
and more difficult for new general 
agents to develop outside territory with 
any prospect of profit to themselves. 

The Aetna companies are compara- 
tive newcomers in the general casualty 
field, and they found that in many in- 
stances general agents gaye them a 
large business but it was mostly from 
their home cities and surrounding ter- 
ritories while large fields were left 
practically undeveloped. 

With the recent sudden increase in 
the volume of liability and workmen’s 
compensation insurance, casualty com- 
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panies have found themselves likely to 
have entirely too large a portion of 
their entire business consisting of these 
hazardous and uncertain lines. To keep 
a good classification it is necessary to 
have business from small places as well 
as large, for the great bulk of the lia- 
bility business comes from the cities 
while the smaller towns produce, or 


_ can be made to produce, a good volume 


of accident, health, bur. and auto- 
mobile insurance an considerable 
surety business. Therefore a company 
doing a large liability business and de- 
siring to develop its lines symmetrically 
feels the need of extending its plant 
into the smaller towns. As this is im- 
possible, in most cases, under the gen- 


eral agency plar. the introduction of | 


branch offices and employment of spe- 
cial agents is the only alternative. 





ANOTHER ASSOCIATION 


A movement is on foot to organize 
an educational association of accident 
and health underwriters. It is pro- 
posed that membership shall be per- 
sonal, not by company, and that not 
only officers but department heads shall 
be elicible to membership. Dues would 
be made reasonable and the organiza- 
tion would not attempt to deal with 
legislation or publicity nor to lay down 
rules for the guidance of its members. 

There are many company officials 
and department heads who are not at 
present connected with any organiza- 
tion pertaining to the business. They 
do not care to put their companies in 
as members of the International Asso- 
ciation of Casualty & Surety Under- 
writers, as disability insurance receives 
a comparatively small part of its atten- 
tion. The Detroit Conference is de- 
voted mostly to industrial insurance, 
and publicity, organization and legis- 
lative questions occupy more of its 
time than does the discussion of under- 
writing problems. Furthermore, it costs 
considerable to belong to the Detroit 
Conference if a company does much 
business. The National Mutual Union 
apparently has a program more in 
keeping with the views of the pro- 
moters of the new organization, but it 
is open only to mutual companies. It 
may be that the proposed new organ- 
ization will supply a real need. Time 
will tell. 





Pretty nearly everybody in this life 
is accomplished through suggestion, 
and, therefore, our success hinges 
mainly upon our tactfulness in making 
suggestions when we wish to influence 
a man upon any given proposition. 





WRITING OF LIVE STOCK 


BIG DEMAND FOR COMPANIES 
SINCE FLOOD’ 
Business Has Grown and Several 
Strong Corporations Are Now En- 
gaged in This Line 





Since the March floods in Ohio and 
Indiana so many inquiries have been 
received from agents concerning com- 
panies that write live stock insurance 
that it appeared advisable to furnish 
a list of the leading live stock com- 
panies operating in the middle west, 
together with information as to their 
age and resources, so that agents who 
have not already the agency of such a 
company can correspond with a view 
to getting one if they so desire. 

The live stock insurance business is 
already of considerable proportions 
and is growing rapidly. Until within 
a few years there was only one respon- 
sible company writing live stock in this 
part of the country, much of the busi- 
ness being done by little assessment 
mutuals, many of which have since 
failed. This naturallv had a bad ef- 
fect on the business, but now with a 
number of substantial companies striv- 
ing for business and offering good in- 
demnity this class of insurance is pro- 
gressing very favorably. 

Good Volume of Business 

Last year the live stock premiums 
of Indiana amounted to more than 
$125,000; those of Illinois to about 
$115,000; those of Ohio to over $70,000, 
and those of Iowa to over $65,000. It 
can readily be seen that in many of 
the states of this section where live 
stock values are very great there is op- 
portunity for further development of 
this business. The number of blooded 
animals is now large and their value 
in many instances is so high that own- 
ers cannot well afford to carry the risk 
of their loss. This is a line that might 
well be handled by fire agents who 
write farm business. 

Fire and casualty agents who are ac- 
customed to deal with companies 
whose assets run into the millions 
should bear in mind that all the live 
stock companies are relatively small. 
The Indiana & Ohio Live Stock Com- 
pany operated successfully for years 
with $50,000 capital, then for some 
time with $100,000 and finally raised 
its capital to $200,000. 

Companies Operating in West 
The following stock companies do 





this class of business in one or more 
of the middle western states: 

Indiana & Ohio Live Stock Insur- 
ance Company, Crawfordsville, Ind.— 
Organized 1886. Its total admitted as- 
sets are $445,562; paid-up capital, 
$200,000; net surplus, $49,305. It is 
licensed in Arkansas, California, Colo- 
rado, Delaware, District of Columbia, 
Illinois, Indiana, Iowa, Kansas, Ken- 
tucky, Louisiana, Maryland, Michigan, 
Minnesota, Mississippi, Montana, Ne- 
braska, New Jersey, New York, North 
Dakota, Ohio, Oklahoma, Pennsyl- 
vania, South Dakota, Tennessee, Texas, 
Utah and West Virginia and has ap- 
plied for admission to Washington, 
where it has assurance it will shortly 
be admitted. ee 

Atlantic Horse Insurance Company, 
Providence, R. I.—Organized January, 
1907. Total admitted assets, $186,180; 
capital, $110,000; net surplus, $28,926. 
It is licensed in Rhode Island, Con- 
necticut, Vermont, Maine, Pennsyl- 
vania, Maryland, Delaware, West Vir- 
ginia, North Carolina, South Carolina, 
Georgia, Alabama, Tennessee, Texas 
and Illinois. ay 

Northwestern Live Stock Insurance 
Company, Des Moines, Iowa—Organ- 
ized March 20, 1907. Total admitted 
assets, $153,795; capital, $100,000; net 
surplus, $18,335. The company is li- 
censed in Iowa, Illinois, Nebraska, Mis- 
souri and Kansas. 

om . +. 

Standard Live Stock Insurance Com- 
pany, Indianapolis, Ind—Organized 
March 13, 1911; its total admitted as- 
sets are $327,048; paid-up capital, 
$244,203; net surplus, $29,612. It is 
licensed in Indiana, Ohio, Illinois, Ne- 
braska, North and South Dakota, Min- 
nesota and South Dakota. 


Kentucky Live Stock Insurance Com- 
pany, Louisville, Ky.—Began business 
in 1912. On January 31 its assets were 
$231,000; paid-up capital, $197,410; net 
surplus, $18,625. It is licensed in Ken- 
tucky, Tennessee, Vircinia, Illinois and 
Indiana and has applied for admission 
to Ohio. . 


* : 

Western Live Stock Insurance Com- 
pany, Peoria—It was organized early 
this year and so far is operating only 
in Illinois. Information concerning its 
financial condition was not received in 
time to be included in this article. 


National Live Stock Insurance Com- 
pany, Indianapolis, Ind.—Assets, $138,- 
713; capital, $100,000; net surplus, 
$5,028. Operates in Ohio, Indiana, 
Michigan, Missouri, Tennessee, Mary- 
land and New Jersey. 





CULTIVATE MUTUALITY 


IT MEANS MUCH IN MEETING 
NONSTOCK COMPETITION 





Agents and Assured Must Work To- 
gether to Reduce Number of Acci- 
dents to Employes 





Long experience in other lines of in- 
surance, especially fire, has shown that 
whenever there is a marked increase in 
rates it is usually followed very soon 
by the advent of mutuals, Lloyds, in- 
terinsurers or cutrate stock companies. 
Workmen’s compensation, with its 
heavy advance in rates over liability 
insurance, is now bringing to the front 
a large number of these institutions. 
Aside from two Massachusetts com- 
panies, mutual liability companies were 
almost unknown a few years ago, but 
now there are four mutuals in IlIlinois 
as against two a couple of years ago, 
besides several interinsurance organiza- 
tions either operating or in process of 
organization or of admission to the 
state. Michigan has several mutuals, 
organized since the workmen’s com- 
pensation law was passed. Wisconsin 
has one prominent one and perhaps 
others less known. Every other state 
which enacts a workmen’s compensa- 
tion law is likely to have mutuals or 
interinsurers or these institutions will 
operate within the state from the out- 
side without license. 

Advantage of Mutuality 

Passing over at this time the rel- 
ative merits of insurance on the stock 
and nonstock plans, there are a few 
facts that cannot be gotten around. 
One of these is that certain classes of 
fire mutuals have succeeded in an em- 
inent degree and this success was due 
very largely to the cooperation be- 
tween the companies and their policy- 
holders. The associated New Encland 
mutuals, which specialize on sprinklered 
business, offer the best-known ex- 
ample. The syndicated mill and ele- 
vator mutuals and the lumber mutuals 
are other examples. They have fur- 
nished satisfactory indemnity at a low- 
er cost than the stock companies of- 
fered, and they have done it largely 
because they selected their risks and 
were able to get the assured to carry 
out their recommendations as to im- 
provement and maintenance. In other 
words, they got much of the cream of 
their various classes and worked the 
remaining skimmilk out of it, while the 
stock companies on the general run of 




















General Agents 
For Middle West Liability Accident 

Fred S. James & Co. Fidelity and Sieaaiity 

Chicago. 1. | Surety Bonds ~- Plate Glass 
Logue Bros. & Riviere Automobile Liability & Property Damage 

ge - Workmen’s Compensation 
Davis & Farley Industrial Insurance 
Cleveland, O. . $ 
Hayden & King Co. . 
Toledo, O. f x 
James W. Carroll 0 Wierd 
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the business enjoyed no such favorable 
experience as they did. 
Follow Fire Mutual Practice 

Some of the mutuals organized to 
write workmen’s compensation are 
starting out to follow the same plan. 
They go after the risks in which the 
physical hazard is less than the aver- 
age for the class. Then they put on 
inspectors and recommend further im- 
provement of the risks. The secretary 
of one of these’ companies states that 
it seldom has any difficulty in getting 
its recommendations carried out. Such 
a course pursued by any company, 
stock or mutual, results in reducing 
losses to a low point and the mem- 
bers of mutuals recognize that this 
means low cost of insurance. 

One of the difficulties with which 
stock companies have had to contend 
was failure of their policyholders to 
recognize that low losses mean low 
rates. Some of them did, but many 
thought that low losses simply meant 
increased profits to the insurance com- 
panies and they would not go to any 
expense to produce this result. 

Cooperation a Strong Weapon 

In the cultivation of a stromger spir- 
it of mutuality between stock com- 
panies and their policyholders lies one 
of the strongest weapons with which 





to meet the competition of the mutuals. 
It every holder of a workmen’s com- 
pensation policy recognized that a re- 
duction in the number of accidents to 


his employes would result in a lower , 


rate to him personally, the result would 


be such a reduction in loss ratio that | 


stock companies could furnish insur- 
ance at rates nearer those charged by 
the mutuals, and this insurance, con- 
sidering its superiority, would be much 
more satisfactory than that im mutual 
companies. 
Schedule Rating Will Help 

Within a few months the stock com- 
panies will have in operation a schedule 
rating system under which risks will 
be rated on their individual merits. 
Then it will be easier to convince as- 
sured that it is to their personal ad- 
vantage to reduce their hazard to a 
minimum. Agents should not overlook 
this point. If they are satisfied merely 
te get the business at the rate charged 
by their company and make no effort 
to get the risk improved, sooner or 
later they are almost sure to lose some 
of their business, possibly a large 
amount of it, to the mutuals. If, on 
the other hand, they cultivate that 
spirit of cooperation with each assured 
which should exist, they will interest 
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The American Casualty Company 
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him in reducing the number of acci- 
dents among his employes and get his 
tate reduced for good risk and good 
experience so that when the mutuals 
get after him they cannot offer him a 
rate enough lower than the one he is 
paying to induce him to leave the 
agent who has given him good service 
and the stock company which has 
given him fair rates and first-class in- 
demnity, with no “come-back” in the 
way of possible extra assessments. 








Miscellaneous Lines 


The Argus Casualty Chart for 1913, 
recently issued, gives the burglary pre- 
miums and losses for 1912 for thirty- 
nine companies. It is probable that 
at least fifty companies are writing this 
line, as the charts usually do not give 
the figures of small companies which 
operate only in a single state. Thirty- 
eight of these companies wrote $3,588,- 
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Accident and Health Liability 
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Buropean Accident .......... 3,536 96 Se sax oneal. f pee 
Federal Casualty ...... oacaee 39,547 le) nee oan eee 
Woteenl BAGO ccscccccisccses - 8,838 See 5 eae ep IF as 
Federal Union Surety seneeus — sane. «0000 $$. sone 11,607 
Fidelity & Casualty ......... 137,756 72,906 201,280 99,721 21,837 
Fidelity & Deposit ....... «+. 13,054 1,677 57,283 30,164 137,780 
Frankfort DD scetces ees 12,780 2,123 19,981 ae; |) anaes 
General Accident ........... - 186,149 70,380 116,265 ler.  asens 
Globe Indemnity ...........- 24,231 2,318 48,43 11,940 5,468 
Great Eastern Casualty ..... 74,020 20,630 17,078 Sees 8 =—s—sn wbtew 
Hartford Steam Boiler ....... eceee css antes . j<«weada 7 \ dena 
TERIGES TONGUE ccwcccicnccces shane 8 Seged  «§ Seeee “cover 7,392 
Inter-Ocean Life & Cas....... 11,906 3,192 or? \! ast0e * Swbed 
International Reinsurance.... 479 nee ae  eaewe =: weet), Sean 
[JE cccchereee Shank ©0808 909608 - + $.90600 + |+| seese 
London Guarantee .......... 892 60,217 Ck. 
Loyal Protective .........++:+ —_——-~6=36sli“—=Oneees 0 06=60C—<i«‘<‘ CO 
Maryland Casualty ......... 46,636 153,229 84,123 88,686 
Masonic Protective .......... 467 ose: teese § denne 
Massachusetts Accident eee - . «eece | peers 
Massachusetts Bonding 6,908 6° genes 20,182 
Metropolitan Casualty ...... _—— 60C Uti tC 
Midland Casualty ........... 2,640 a) «wesw |§ #i«00d5 weeem 
National Casualty ........... 104,169 ers) ae ee 
Natl. Life & Accident........ 22,711 a ° gepet.- <sa0a¢  esees 
National Life, U. S. A. ...... 41,091 _— = <-cemh 1-5 -eneee #0nes 
National Relief ............. 1,083 a -essteer) “i wepeee . bleeees 
RNG EEE scccddcadioesn.s00ne jj.§§ taete jj... 04060 121,185 
New Amsterdam Casualty.. 26,427 _ aad) See ae oe 
New England Casualty ...... 674 103 (jie i” akéwe 2,135 
N. J. Fidelity & Pl. GL....... 455 ree). ee), eee ee 
ee ee ee EE cae tesa: . cekee © “estas  °.'” weeee ° "5G Sewas 
North American roareneepenndd 98,453 e. —ssess go #0056 | "abiebe 
CRUOR. occa tnnésaed inet 04s ,291 1,40 160,207 91,412 1,012 
Ohio National Life ea Pee 36,199 ee "esdk = Bicoenatl Si weties 
Delo GOGO BAGS 6.dc0ve0 sce de <owme Seek 9 B-siawe ws ae ele 
Pacific Coast Casualty ..... 12 aed. ees 60 
Pacific —— eee 87,874 42,644 Spake ot “mens E wesee 
Philadelphia Life ........... 1,728 45 beset eo Sos 
Preferred Accident .......... 69,265 21,155 4,800 + Sao 
Prudential Casualty ......... 31,681 11,518 15,909 955 ° 
Ridgely Protective .......... 22,392 an: ~ sede fii beet, Kaas 
Royal Indemnity ...........+. 6,646 1,398 26,107 3,743 wes 
Security Casualty ........... 25,620 eee) eeees  —”—(i«—t SS on 
Southern Surety ............ . 21,929 See ehae Se leee 10, 626 
Southwestern Surety ...... 187 atibed +.) teetems 16,951 
Standard Accident .......... 138,881 68,072 157,961 SCARE... . pevss 
Title Guaranty & Surety ..... «-.-- eesee eooes =i te ee 48,294 
Toledo Life ......... jisteses “E 1,081 esas | _wwtes sup 
Travelers waoncege ell cenden ees 1,940 169 ee me 
SURED: 6 Wok ob 6 stes saves .- 285,022 114,653 445,522 Gee | wre 
Union Casualty ..........-.- A 1,561 75,611 ne. .“ééees 
United States. Casualty. how eee 58,843 29,250 17,691 So =e 
GOP... cevccccecs 230 356 13,041 136,953 
Uv. 8. Heatth & Accident..... 81,649 ee seach Re” BF Pe on<e 





*Includes teams property dama 


ge. 
+Recoveries exceeded losses by amounts given 


tReturn premiums. 


Fidelity and Surety 


Paid in Ohio in 1912 on Several Lines 


Plate Glass 





eescco +» ts¢0068 #6068 


Steam Boiler 


Burglary and Theft Auto Prop. Dam. 
Losses 








Losses Prems. Losses Prems. Losses Prems. Losses Prema. 
Panne $ retant saéee . cde Bacélens) . band 
17,622 ny tole akan 4,021 ""§22 sm 
op ses 10,737 ht ef 2,166 1,492 or 
18,099 Oe ne a eae 1,628 650 *5,109 
"235 prs sawed dane” -eekae abe hee ened 
cate ‘g.1i6 ‘L182 2505 80 86 1i4é "iii Ae «.; Sees 
SRE... crass. tenis: - odade ‘lodddk..0kbdess 5 dedi, 6 Okabe eee 
pantie "769 °° "67 ce a) abeeae B,ii2 *" 606 18,633 6,147 
te A Sates stipe "ici ‘1.198 Ties nea, 2 pb 
25,363 "69 caskate Sete > aiheae aah ie ree Re 
+53 12,537 3,333 52,799 3,313 $1,549 12,927 ids: inemiial 
40,414 7,022 ee) cee ° cee 2°477 43 *3,910 *6i9 
iaas | ee?) «eee «Faade. « "aelek 1.787 86 120 aaa 
Raided) «.*dhiaea oteliaaenin * edule Vantin 3,808 1,310 11,076 3,016 
Awe 5,298 776 7,126 303 7,924 1,027 $,598 1,627 
an 1,702 1,049 at Ry OS 4,228 1,166 tie, Soa 
abet ey an) ae 107,468 6,968 stake prep aes soda 
ei éwtees*' “aude | Wetas”” azbae ()" "Odena. %dapae le 
aca 24,591 7,858 RR Pane eet hata ees Foie. 
it ip ER te a ee 2,337 +77 4,316 1,343 
"943 14,666 6,181 13,464 2,066 22,200 6,746 ‘8,699 ‘2,247 
2,267 9,027 1.627 cethaie. eae 2,640 ? a eons 
Se Fit: 14:141 5,281 + oegaeeeaete onan PP. -- np 
22,336 sue said i thy ea Go 17,129 7.530 eben aban 
spe 4,934 2,436 mislan deen 4,196 1141 ee pet. . 
coe 807 eae FA HECTARE 551 Kees A AA: 
ae 11,991 6,140 iis. ibemeat 5,645 1,447 pa sie 
sete 14.456 6.226 Soke. eddat be ec ree ; pos 
oan} | 4,732 3,497 10,248 "146 10,937 4,996 14,626 6,007 
aan "46 "26 a: aM Ape “fii = ee eo dee 
ainere 286 5 Yet tains "630 $1 *1,486 #256 
settee 3,200 1,121 $52 $23 1,171 as "087 290 
<pha 3.650 "662 4197 "217 3.113 "166 3,186 “1,470 
cee) a 42 pa bidet?! aneen fives omina Me eer 
nshitet wha pt aT ede |Z ahh ee: 9,223 4,261 
UR: 4 Seee ioe," (eet ere ae nuit. -.dimmmatae 
ieee et Sige 16,322 93 ‘ Mai $9,831 16,161 
2 hie 2,094 1,805 pas. ia "496 ‘cena 14,096 ‘4,977 
ange 495 Se ena 1,766 469 630 91 
68,411 1,137 oe? Souk” tee 19,377 6,650 3,304 1,197 
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775 in premiums, but the Pacific Coast 
Casualty paid in return premiums $3,- 
441 more than it wrote, reducing the 
total to $3,585,334. The ‘losses paid by 
the thirty-nine companies amounted to 
$1,359,116, a loss ratio of 38 percent, 
which was an increase of 4 percent over 
that of 1911. 

The Fidelity & Casualty, which in- 
troduced burglary insurance into the 
United States in 1892, is still the leader 
in volume of premiums, writing $298,- 
391, or nearly one-seventh of the en- 
tire business of the country. The sec- 
ond in volume is the National Surety, 
with $432,185. It entered this field oa 
in 1904 and has made a phenomenal 
growth. In the $300,000 class is the 
Maryland Casualty, with $302,057, built 
up since 1902. The United States Fi- 
delity & Guaranty wrote $265,626. This 
is about the same amount it has writ- 
ten for the past five years and is more 
than $120,000 less than it wrote in 1904. 
There were nine companies that last 
year wrote between $100,000 and $200,- 
000 in burglary premiums, as follows: 
Aetna Accident & Liability, American 
Bonding, Employers’ Liability, General 
Accident, Globe Indemnity, London 
Guarantee, Massachusetts Bonding, 
New Amsterdam Casualty, and Ocean 
Accident. 

The burglary insurance business of 
the country in 1912 was more than four 
times that of 1902, when the premiums 
were $841,387 according to the Argus 
Casualty Chart. In 1902, however, the 
loss ratio was only 27 percent, the 
losses being $227,655. Only six com- 
panies were listed as being in this 
business that year, their names and 

volume of premiums being as follows: 
Fidelity & Casualty, $385,825; General 
Accident, $29,573; Maryland ‘Casualty, 
$5,860; New Amsterdam Casualty, $71,- 
193; Ocean Accident, $91,443; United 
States Fidelity & Guaranty, $257,494. 

The companies doing business last 
year, with their premiums and losses 
follow: 


Company Premiums Losses 
Aetna Acci. & Liab..$ 144,188 $ 62,343 
Alabama Fid. & Cas. 8, 64 50 
Amer. Bonding .... 2272 91,167 
Amer. Casualty . 89 4,914 
Amer. Fidelity ..... 37,087 17,716 
Cas. Co. of Amer. 63,757 21,837 
Employers Liab. . 111,348 42,607 
European Accident. 41,63 4,972 
Fidelity & Casualty 498,391 265,982 
Fidelity & Deposit.. 91,049 18,912 
Frankfort General .. 27,196 15,333 
General Accident 133,888 3,688 
Georgia Life ....... 6,196 2,916 
Globe Indemnity ... 126,937 28,186 
Great East Cas..... 94,730 38,808 
Guar. Cas. & Guar.. 491 390 
Home Life & Cas.. 461 810 
Interstate Cas. ..... 1,561 25 
Kan, City Cas...... 6,689 2,768 
Lion Bond. & Sur... 4,353 2,070 
London Guarantee .. 108,388 54,937 
Maryland Cas. ..... 302,057 98,722 
Mass. Bonding ..... 115,182 29,392 
Mo. Fid. & Cas...... 6,79 52 
National Surety .... 432,185 178,903 
New Ams. Cas..... 139,818 49,666 
N. J. Fid. & P. G... 79,106 32,498 
Ocean Accident .... 180,233 65,250 
Pacific Cst. Cas.... —38,441 8,412 
Pacific Surety ...... 5,401 4,729 
Preferred Accident . 67,167 18,108 
Prudential Cas. .... 17,517 3,139 
Royal Indemnity ... 95,276 24,624 
Southwest. Sur. 12,416 8,697 
Union Casualty .... 1,137 2,413 
United Cas. & Sur.. 1,699 828 
U. 8. Casualty ..... 69,630 26,017 
U. S. Fid. & Guar... 265,626 74,735 
Western Cas. & Guar. 2,678 288 





$3,585,334 $1,359,116 


Bad Classes—The Preferred Acci- 
dent, which seeks only the cream of 
plate glass insurance, calls the atten- 
tion of its agents to the following 
classes of store fronts as usually unde- 
sirable: In the vicinity of school 
houses, in factory districts, in base- 
ments, in the vicinity of street car 
barns, opposite vacant lots or children’s 
play grounds and those with exces- 
sively large bent lights. 








SALESMEN WANTED—lIdeal Health and 
song 2 aaaeee on the ‘an Cost’’ 
Pian. ’ ys 

wee Pee wockn for husidants 

and a 

ness. Big mon jucers. 
Address, LR R. a4 cretary, 

CENTRAL BUSINESS MEN'S ACCIDENT ASSN, Dayton, Obie 





Liability Insurance 


In perhaps no other branch of the 
insurance business have the changes of 
a few years been so nearly revolution- 
ary as in liability insurance. A decade 
ago liability company service meant 
almost exclusively efficient investiga- 
tion and handling of claims and suits. 
There was some inspection work done 
and employers were given some valu- 
able advice, but this feature was lit- 
tle more than an incident of the busi- 
ness. Now, ten years later, we find 
companies maintaining great engineer- 
ing and inspection departments, pub- 
lishing books and pamphlets on acci- 








dent prevention and taking leadership‘ 


in the work of organizations whose aim 
is reduction of loss from industrial ac- 
cidents. From being a business of in- 
demnifying for loss and adjusting 
claims, liability insurance is swinging 
around into a business of preventing 
loss and indemnifying for those losses 
which it fails to Prevent. 


The full extent of this change in the 
nature of the functions of liability in- 
surance companies, coupled with the 
great work in the same direction done 
by the large industrial corporations 
independently of the liability compa- 
nies, cannot be even estimated. Who 
shall say how seriously this work will 
eventually affect the medical and legal 
professions and the drug trade or what 
its results will be in health, happiness 
and prosperity to the industrial work- 
ers and their families? One effect it 
most certainly will have. It will put 
at a disadvantage those employers who 
fail to grasp the spirit of the times 
and do all that they reasonably can 
do to prevent injury to their employes. 

The United States Steel Corporation 
and other great companies can main- 
tain their own engineering and safety 
departments. The smaller employer 
who must compete with them must 
accomplish the same ends in some 
way or he will find those workmen who 
are free to choose their place of labor 
discriminating against him in favor of 
establishments where dangers are 
minimized. If he maintains an unsafe 
working place he must either accept 
the discards who cannot find work else- 
where or offer some inducement not 
offered by his better equipped competi- 
tors. In the long run he will find the 
improvement of his plant the only way 
out of his difficulties. Unable to main- 
tain a fully-equipped safety department 
in his own establishment he will be 
obliged to combine with others and 
get the work done _ cooperatively, 
should he do this otherwise than 
through insurance companies he will 
still have to carry insurance for pro- 
tection against the results of unpre- 
ventable accidents. If he must carry 
insurance, he might better get the serv- 
ice which the insurance companies give 
than pay others to furnish it. 

* * * 


The situation apparently resolves it- 
self to this: That by reason of the 
great movement for accident preven- 
tion which is now under way and will 
grow in volume there is cut out for the 
liability insurance companies the task 
of furnishing accident prevention serv- 
ice to that great number of establish- 
ments not controlled by the immense 
corporations which can do this work 
for themselves. 

The man who sees what is coming 
and takes advantage of his foresight 
gets ahead of the procession, and the 
agent who sees that the old order is 
passing and solicits liability insurance 
on the excellence and value of his 
company’s accident prevention service 
not only is getting his customer on 
the right basis but is building his own 
business on a sound foundation. 





Study the Law—Within a few weeks 
or months several of the newly-enacced 
workmen’s compensation laws will be- 
come effective. Agents who have not 
gone through the period of transforma- 
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tion from the old liability basis to the 
compensation basis can have little idea 
of the conditions existing during the 
change. A year ago, when the Illinois 
law, was just going into effect, general 
agents in Chicago were working day 
and night to handle the situation. Even 
the brokers who did a fire business al- 
most exclusively were compelled to 
give most of their time to the handling 
of the few liability risks they con- 
trolled. Employers were all up in the 
air. Many of them did not know 
whether the law would affect them or 
not, and many more who, were sure it 
would affect them did not know in 
what way. They all wanted informa- 
tion at once. Some applied to their at- 
torneys, and verv many to their in- 
surance agents. 

Agents who are facing such a situa- 
tiom should prepare to meet it. Wade 
Fetzer of the Chicago general agency 
of the Fidelity & Casualty, said to 
other representatives of that company 
in a meeting a few months ago: 

“T want to urge upon every member 
of our association to commence right 
here to study everything pertaining to 
workmen’s compensation that he can 
get his hands upon. If you do not do 
this you overlook the best opportunity 
you have ever had. As soon as the 
Illinois workmen’s compensation law 
was in print, we gave copies to every 
agent and employe in our office and to 
every man who represents us in the 
field. Meetings were held frequently 
for months and the act was read care- 
fully and analyzed.” 

That is good advice. Agents should 
get the law, study it, analyze it, dis- 
cuss it with lawyers if they have op- 
portunity, and discuss it particularly 
with other agents so that if possible 


all shall reach the same understanding 
of it and not add to the confusion bv 
giving assured opposite kinds of ad- 
vice. Do your best to prepare your- 
self to give accurate and intelligent 
information both to your customers 
and to other employers who have not 
carried liability insurance. As insur- 
ance men you owe it to vour own repu- 
tations to know more about insurance 
than the average citizen does. As citi- 
zens of your community you owe it to 
your fellow citizens to give your aid 
in reducing the uncertainty and anxiety 
attendant upon a change from an old, 
established inequitable system to a new 
one, still more or less experimental, 
but almost certain to be approved when 
it is better understood. 





SUCCESS 


When life’s race is run and the ac- 
count is made up once for all, every- 
thing will be found to hang upon the 
meaning of this word “success.” As 
each individual interprets the object of 
his ambition so will he mold his char- 
acter. As each individual molds his 
character so will he leave a good or 
evil repute behind or pass through 
life unnoticed or unmarked. 

That character which guides conduct 
to true success is a disciplined char- 
acter. It is not fitful, or wayward, or 
blown about by every wind of doctrine, 
or moved by every change of circum- 
stance. Discipline involves standards. 
The application of standards implies 
rules. A disciplined character, there- 
fore, is a character, which has fixed 
standards leading to definite rules of 
conduct,—Nicholas Murray Butler. 





Gee! If every agent would only live up to 
his boasting— 








JUDICIAL UNDERTAKINGS 


NATURE OF LIABILITY SURETY 
ASSUMES 





The Thing to be Done and the Person 
Who Is to Do It Are Main 
Factors 





Discussing the various forms of lia- 
bility assumed by a surety under ju- 
dicial bonds, the Codérdinator, com- 
pany paper of the Massachusetts Bond- 
ing,. divides these liabilities into two 
general classes, arising from (1) The 
thing to be done or to be performed; 
(2) The party who obligates himself to 
do the thing. Concerning the liability 
arising from the thing to be performed, 
it says: 

“In every judicial bond it is pro- 
vided that the principal therein obli- 
gates himself to do something, while 
his surety guarantees that such thing 
will be done. This obligation may be 
to pay a specific sum of money in the 
future upon the happening or non- 
happening of a certain event, or to pay 
an indefinite sum of money upon a cer- 
tain contingency, with or without a 
limitation of the amount to be paid. 
The payment of money, certain or un- 
certain in amount, at a certain or un- 
certain future period, upon the contin- 
gency that some specific event will or 
will not happen in the future, is the 
real thing to be done or to be per- 
formed by the principal on the bond. 
The surety guarantees that it will be 
done by the principal, or upon his non- 
performance, to do the thing itself. 
These bonds do not contain collateral 








things to be done or to be performed. 
There are no physical or mental qual- 
ifications or duties involved. They are 
primarily and ultimately money obliga- 


tions. We, therefore, call them ‘finan- 
cial guarantees.’ 
Honesty Risks 

“The thing to be done or to be per- 
formed may be a duty and not involve 
the payment of money, except where 
the party bonded violates some specific 
law governing his duties or commits a 
crime. These bonds, in the absence of 
a better name, are called ‘honesty 
risks.” The obligation contained in 
these bonds provides mainly that the 
principal will honestly and faithfully 
discharge his duties as fixed by law or 
as fixed by agreement. If his duties 
are fixed by law they are specifically 
pointed out to him by statute. His 
duties are under the supervision gener- 
ally of some court or of some official. 
The first question involved, therefore, is 
the nature of these duties. They may 
be complex or they may be easy to 
perform. They may require technical 
knowledge and they may demand high 
ability on the part of the party who 
obligates himself to perform them. 
They may involve the knowledge of 
law or of finance or of trade. They 
always involve a high degree of hon- 
esty.” 

Principal’s Financial Strength 

Concerning the liability arising from 
the party who obligates himself to do 
the thing, the paper says: 

“After the nature of the obligation is 
determined the next question to be 
considered is the party who is to per- 
form the obligation. It should be man- 
ifest that in the execution of those 
bonds, which are in fact an obligation 





Casualty Premiums Received and Losses Paid in Michigan in 1912 on Several Lines 


Accident and Health 





Prems. 
Aetna Accident & Liability...$ ..... 
REEOR TEED watncicssccesecve 45,202 
ADNSSIORR TORGIME crcccsescce sesec 
American Fidelity ........... 1,876 
Americam Surety .ccccccsccces cosee 
Casualty Co. of America...... 1,130 
Columbian National Life .... 877 
Connecticut Gen. Life........ 1,05 
Continental Casualty ........ 107,769 
Employers Liability ......... 2, 
ee oe cadsede mwems 
Federal Casualty ............ 31,884 
EE . ND -8.a's seaw « 06 08 <2d0 78 
Fidelity & Casualty ......... 51,602 
Fidelity & Deposit .......... 2,469 
Frankfort General .......... 1,398 
EO ND. 6000s s0see’ Ageed 
General Accident ............ 20,042 
Globe Indemnity ............ 1,158 
Great Eastern Casualty ..... 13,466 
Guarantee Co. of No. Amer... ..... 
Hartford Steam Boiler ...... ..... 
Dt DO. scetescsecerves beens 
Inter-Ocean Life & Cas...... 8,431 
EOE Teese GOD wciceicccs sesve 
Lon. & Lan. Guar. & Acci.... 31 
London Guarantee .......... 6,189 
Loyal Protective ............ 48,327 
Maryland Casualty ........... 9,599 
Masonic Protective .......... 4,062 
Massachusetts Accident ..... 1,174 
Massachusetts Bonding ...... 4,763 
Metropolitan Casualty ....... 2,216 
DES SOE’ on capsdndcs 0860s 
Mich. Work. Compa. ee 
Midland Casualty ........... 14,082 
National Casualty .......... ,346 
DE SEE Svcthocacsasess <a000 
New Amsterdam Casualty 7,144 
New England Casualty ...... ,166 
i S. =F. See 
New York Plate Glass........ ..... 
North American Accidént . 15,683 
Ocean Accident ......sccccece 2,169 
ee BE BOP bcs utbasedeeeee 177 
Pacific Coast Casualty ....... 35 
Pacific Mutual Life ......«.. 31,315 
Preferred Accident .......... 79,325 
Prudential Casualty ......... 99 
PD. iss an casenenes 28 
Ridgely Protective .......... 11,276 
Royal Indemnity ............. 48 
Security Casualty .....-.cce 3,270 
Southern Surety ........ 26,865 
Southwestern Surety baeeowe 37 
Standard Accident ........... 81,041 
Title Guaranty & Surety..... ..... 
OD MED \wiisebiecedaecke 
Travelers Indemnity PTT ery e 
ids nb ededk «on ohis02 
Union Casualty Satadevneenus 
=F 
U. S. Fid. & Guaranty.. 
U. S. Health & Accident. 
Wisconsin Natl. Life ........ 


*Recoveries exceeded losses by $29. 


Liability 

Losses Prems. Losses Prems. 
ices ee 6l°|lClCOUM ab aee $ 919 
9,982 194,997 ft | rrr 
white  - Bites “ - teedee 48,047 
48 27,605 6,085 3,521 
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to pay money, termed ‘financial guar- 
antees,’ the principal thing to be de- 
tetrmined is whether or not the partv 
who so obligates himself has sufficient 
money or property with which to pay; 
that his property is of such character 
and in sufficient amount that he will 
be able to pay immediately upon de- 
mand; that his financial worth is suffi- 
ciently strong, that he will be enabled 
to meet the obligation without sacri- 
fice to himseii and without delay. But 
notwithstanding his apparent ability to 
meet the obligation, the successful 
surety company today is demanding 
that the obligation as represented by 
dollars and cents should be protected 
by a deposit of collateral to the extent 
of the ultimate liability in dollars and 
cents. 
Where to Get the Business 

“In those cases which we term ‘hon- 
esty risks’ it is necessary to consider 
the party who proposes to perform the 
obligation, not from his worth finan- 
cially, but his character, his integrity, 
his experience and ability in the par- 
ticular line covered by his duties. It 
is essential in underwriting bonds of 
this kind to consider all these elements. 
It will be observed, therefore, that 
there are two general classifications of 
judicial bonds, one called ‘financial 
guarantees’ and one called ‘honesty 
risks.” There is a third classification 
about which we will speak in another 
article. 

“It will be seen that, as judicial 
bonds are usually filed in proceedings 
of a legal nature, in order to obtain 
this business it is necessary for the 
agent to keep in touch with the courts, 
the officials of the courts, attorneys, 
banks and trust companies, and the 
agent who makes a success of this 
class of surety business will find it 
profitable to get in touch with these 
people. 


BE AN ACTIVE CITIZEN 


I want to urge the agents in anv 
event to take an active part in the life 
of the community in which they live. 
Become prominent, become a leader, in 
some line of public endeavor. It is a 
duty you owe to your community, and 
it is good business. You will become 
known and respected, and you will be- 
come the man whom people will want 
to have handle their business.—Frank 
E. Law. 








“Agent Harduppe is going about town 
again, striking everybody for a loan. He’s 
a bad egg, for when he’s broke he makes 
the fact so nauseatingly conspicuous.” 





Surety and Fidelity 


The opinion is held by some surety 
men, who are in an excellent position 
to judge that a number of the local as- 
sociations throughout the country are 
not acomplishing for their members all 
that they might, by reason of the fact 
that they unfortunately have not yet 
gotten started on the right track. In 
organizing some of the local associa- 
tions of surety men, the one subject 
most prominent before the members 
was the need of better practices in re- 
gard to rates, and the meetings became, 
to a certain extent, occasions for the 
threshing out of charges of rate viola- 
tions or other irregular practices. 
Some men who have given considerable 
thought to this question are convinced 
that so long as an association con- 
tinues to devote the main part of its at- 
tention to alleged rate violations, ii 
will not accomplish much. In the 
surety business at the present time 
rates aré being pretty well observed. 
The most profitable work that the local 
associations can do is to undertake the 
development of a larger volume of lo- 
cal business, leaving it to each agent to 
get his fair share of this increase. 

There is little question that many 
architects who now favor personal 
bonds or advise the waiving of bonds 
could be shown that it is to the ad- 
vantage of their clients to have cor- 
porate bonds given. Many attorneys, 
who are either indifferent or hostile to 
corporate suretyship, might be con- 
verted to a better view if proper repre- 
sentations were made to them. This is 
a class of work which the surety asso- 
ciations through committees might un- 
dertake with great profit to the mem- 
bers of these organizations and the 
companies they represent. The great 
foe to corporate suretyship is igno- 
rance. As fast as it can be beaten down 
the volume of bond business will in- 
crease. It is undoubtedly true that 
many local associations, which find diffi- 
culty in interesting some of the men in 
the business, would find that these men 
would be very ready to join and take 
an active part if it could be shown that 
the association really was doing some- 
thing worth while along the line of de- 
veloping a larger volume of business. 





Contract Bond Hazards—Some ex- 
cellent ideas concerning the hazard of 
contract bonds were brought out at 
the recent meeting of the Surety Asso- 
ciation of America in Chicago. The as- 
sembled surety men seemed to be 
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unanimously of the opinion that it 
would be to the advantage of owners, 
contractors and sureties alike if archi- 
tects would adopt a uniform style in 
the matter of contracts and s ecifica- 
tions. 
struments are often indefinite. In 
some instances it is provided that de- 
tails will be furnished later. The con- 
tractor is somewhat in the dark when 
he makes his bid. If he would make 
money he must bid high enough to be 
safe in the event that all these uncer- 
tainties were construed against him. If 
he is very anxious to get the work, he 
may assume that uncertainties will be 
construed in his favor, and when this 
is not done he finds that he is losing 
money and in some cases he is unable 
to complete the contract. 

It certainly appears reasonable to as- 
sume that if contracts and specifica- 
tions were so plain in their terms that 
chances of different constructions were 
minimized, different bidders would fig- 
ure on more nearly the same proposi- 
tion than they do now; that they could 
figure more closely ‘and that there 
would be fewer cases of contractors 
failing to complete contracts. 

Inasmuch as contractors have to deal 
with many architects, it is not suffi- 
cient that each architect should have 
his own form, even though it be quite 
a plain one. If all the leading archi- 
tects could be induced to use the same 
form, its provisions would come to 
have a settled meaning and the chances 
for misunderstanding or dispute would 
be very much reduced. 

It is along the line of this standard- 
izing of contracts and specifications 
that the Kentucky Surety Underwrit- 
ers’ Association is doing some excellent 
work. It is understood that it is not 
the policy of the Surety Association of 
America to undertake in any way to 
dictate to architects or engineers what 
form of contracts and specifications 
they wish used. The surety compa- 
nies recognize that it is up to them 
either to execute bonds or to refuse to 
do so The association, however, is 
desirous of doing all it can in a cooper- 
ative and educational way to increase 
the volume of desirable business for 
the companies, to improve the condi- 
tions under which their customers (the 
contractors) do business and also to 
improve the situation for the obligees 
under their bonds, who are the owners 
of the buildings to be erected. 


Surety General Agencies—Very in- 
teresting observations on the “over- 
head” cost of handling surety business 
were made recently by a man who had 
been able to secure some accurate fig- 
ures. Several years ago he became 
connected with a branch office of an 
established company. This office had 
supervision over a considerable terri- 
tory in which the company already 
had a fair agency organization, which, 
however, required a good deal of re- 
organization. The office did somewhat 
more than $75,000 a year in premiums, 
an amount considerably in excess of 
that done by most general agencies. It 
was found that for a period of several 
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years the cost of the office, over and 
above the expense of getting the busi- 
ness, averaged 12% percent of its pre- 
mium income. This percent of course 
could have been reduced on a larger 
volume, but on the other hand it would 
have been considerably higher if only 
$40,000 or $50,000 in premiums had been 
written. 

These figures should be interesting 
to those contemplating taking general 
agencies for large territory and those 
already having such general agencies 
who have not figured costs carefully. 
The usual commission to general 
agents is 30 percent. The commission 
to subagents for a long time was 15 
or 20 percent, but under stress of com- 
petition this has risen in many cases 
to 25 percent. Now the question arises, 
how can a general agent make money 
on subagency business under these 
conditions? If he pays 20 or 25 percent 
for the business and it costs him 12% 
percent to handle it and he gets 30 
percent for it, how much is he making 
on, say, $50,000 a year in premiums? 

It must be borne in mind that these 
conditions are based on handling a 
large field and endeavoring to develop 
it. A small field, like two or three 
counties, could have been developed 
without the expense of a special agent 
constantly in the field and could have 
been handled at less expense for tele-+ 
graphing and telephoning and sending 
men to help subagents. If the office 
had handled a multiple line, instead of 
a surety business, a larger volume of 
premiums could have been secured at 
approximately the same cost, thus re- 
ducing the overhead expense ratio. 
From the figures, however, there can 
be drawn only the one conclusion that 
a general agency which attempts to 
handle a large outside territory and 
develop it for bonding business only 
is almost certain to lose money on it. 





Financial Guarantees—The usual rule 
of surety companies is that bonds guar- 
anteeing the payment of money shall 
be executed only after deposit of cash 
collateral or negotiable securities suffi- 
cient fully to protect the company. 
Probably this seems at times to evi- 
dence a great want of faith in the prin- 
cipal on the part of the surety. It 
does not necesarily show any lack of 
confidence; it is simply a prudent safe- 
guarding of the company’s interests 
against possible contingencies. 

Let it be admitted that the principal 
is abundantly good for the amount of 
the bond and that the company should 
waive the rule and execute it without 
collateral. Suppose it is an appeal 
bond. Some months later a higher 
court affirms the judgment. What may 
result? The principal may be dead and 
his estate may have proved much 
smaller than supposed. He may be 
critically ill and unable to attend to 
business. If he were well he could 
meet the judgment, but because he is 
not the surety must do so and wait for 
reimbursement. He may be in Europe 
or South Africa on a long trip, or the 
bank in which his money was deposited 
may be temporarily embarrassed or he 
may have the bulk of his means tied 
up in a business transaction and be un- 
able to convert enough into cash im- 
mediately to pay the judgment. In any 
of these events the company must put 
up the money, perhaps a large amount. 
It may get it back, but to pay out a 
large amount of cash, especially during 
a stringency, is a severe strain; it may 
require the sacrifice of good securities 
held by the company in order to get 
the money. It is to avoid just such 
hardships as well as the possibility of 
the principal’s insolvency that collat- 
eral is demanded. 





Nothing is more noble, nothing more 
venerable than fidelity. Faithfulness 
and truth are the most sacred excel- 
lencies and endowments of the human 
mind.—Cicero. 





An optimist says, when the wolf is 
at the door is the time to get your 
winter furs. 





Accident and Health 


Of late a few state insurance depart- 
ments have ruled out limited accident 
policies, whether they be those of the 
cheap “coupon” type or those of a 
higher-priced class. Undoubtedly many 
of these policies are excellent contracts. 
It is difficult to see why a man should 
not be permitted to buy protection 
against travel and burning building ac- 
cidents only, if he desires. The trouble 
with all these limited policies is, how- 
ever, that some of them are of a form 
easy to sell under misrepresentations 
and a few of them seem almost to be 
designed to be sold in that way. This 
causes so much trouble that some de- 
partments are inclined to look with 
disfavor upon all policies of the class. 





Street Accidents—That the street 
hazard in cities is growing is generally 
admitted. The increased congestion, 
the greater number of vehicles, the 
heavier street car traffic and several 
other causes contribute to make city 
streets unsafe places. Within a com- 
paratively recent period the Aetna Life 
has paid for such accidents 3,269 claims 
amounting to $300,569. The company 
classifies them as follows: 


No Amt. 
eipeet on pavement...... 1,872 $134,921 
ed over wire, i 

é pda ak enh ee edse tom 60 319 24,986 
Ankle sprained while run- 

ning or walking.. 222 11,220 
Slipping on rolling stones, 

Mh \0:.0néaeiie+nk 4ansnees 181 11,819 | 
Stepping into holes or 

So hk hacen day ihe» 166 10,484 

Hit by automobile......... 103 18,543 

Falling from curb......... 98 13,160 

Hit by street car.......... 43 26,074 
Stepping on nails, glass, 

ME pore enedeneseccs 68 2,283 
7. wn Wagons or car- 

6b e0s 446960400 56 15,837 
nit. “by bicycle or motor- 

ens eibded kd cece o 37 1,534 

struck by falling objects... 28 1,649 

Miscellaneous ............ 46 28,058 

DE Svecksvdésendecde 3,269 $300,569 


Grouping these otherwise shows that 

re were 2,828 “walking” accidents, 
that is those resulting from slipping, 
tripping over obstacles, spraining 
ankles and stepping on rolling stones, 
nails and the like and into holes and 
ditches. These cost the company $195,- 
714, or $69 each. Contrast with these 
269 accidents resulting trom being hit 
by automobiles, cars, wagons, carriages, 
bicycles and motorcyles, which cost the 
company $71,988, or $268 each. It is 
the accidents of the latter class, the 
kind that disable people for some time 
and cause a heavy loss, that are in- 
creasing most by reason of the increase 
in the number of speedy and powerful 
vehicles. 





Exact Information—“Brass tacks” 
count in the sale of accident insurance. 
With some people the arguments in 
favor of accident insurance in general 
are needed. They must be shown. 
They must have impressed upon them 
the fact that they, like others, are liable 
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to loss of time and of future efficiency 
through accident. Some admit all this 
and it is waste of time to try to con- 
vince them of what they already be- 
lieve. They need the arguments that 
will move them to “do it now” rather 
than put it off. There are still others 
who are in accord with the agent at 
every point except one—he thinks the 
policy he is offering is the best, while 
the prospect doubts it or actually be- 
lieves another is better. It is on this 
sort of cases that exact knowledge of 
other comnanies’ policies is needed. 
The prospect points out to you one 
feature in a competitor’s policy which 
is better than yours. What are you 
going to do about it if you do not know 
the points in which yours surpasses the 
one he favors? Here it is that “brass 
tacks” talk. No general assertion about 
liberality of provisions suffices. What 
is needed is such exact information 
that the competitor’s policy can be dis- 
cussed phrase by phrase if necessary 
that comparisons can be made benefit 
by benefit, condition by condition. 


Thought and Work—Work with 
thought behind it accomplishes praise- 
worthy results. It is this kind of work, 
and only this kind of work, that has 
done great things in this world. It is 
an inevitable, unchanging rule that 
thinking must be the forerunner of 
work in every relation of life if success 
is to be won. 

This world needs hustlers—needs the 
push of men of busy activities, but un- 
less the hustling, the activities, are pre- 
ceded by, and proceed from, thought 
results are limited and unsatisfactory. 

The insurance agent is no exception 
to the rule. Many of them are hard 
workers—“I, work hard, am steadily on 
the go all day but don’t seem to accom- 
plish much, why is it?” queried one. 
Because you are “steadily on the go” 
and don’t stop, don’t take time, to think 
—think of where you shall go, how you 
shall go—whether with a well defined 
plan and purpose or simply be gov- 
erned by circumstances if you happen 
to meet somebody, or anybody, where 
you go—think of what form of policy 
you will advocate and what line of con- 
vincing talk. The thinking agent al- 
ways works fully equipped—always 
takes up his work with well defined 
ideas.—Preferred Pilot. 








Automobile Accidents—The ravages 
of the automobile are giving accident 
underwriters real concern. From time 
to time they have been troubled about 
“frills” of various kinds, but this is no 
“frill.” Since automobiles became com- 
mon 6 percent of the Aetna Life’s acci- 
dent claims have been for automobile 
accidents; in other words 2,439 out of 
39,832 claims. But the amount paid for 
automobile claims was $581,398, an 
average of $238.30 a claim, while the 
claims paid for all accidents amounted 
to $4,023,247, an average of $101 per 
claim. While automobiles caused 6 
percent of the number of claims they 
caused 14 percent of the company’s 
losses for accident claims. Other com- 
panies are having as bad an experience 
or worse, 

The Travelers has out a new policy 
giving smaller indemnities for automo- 
bile accidents than for ordinary acci- 
dents. Unless the companies agree to 
classify owners of automobiles lower 
than at present, it looks as if they 
would be forced to make an extra 
charge for ownership or operation of 
a car or reduce benefits when the car is 
the cause of the accident. In the theory 
of rating there is assumed to be no 





occupation hazard attaching to select 
and preferred risks. Most automobile 
owners belong to one of these classes 
and there is a distinct and very serious 
occupational hazard attaching to such 
ownership, provided it includes opera- 
tion of the car. 





Big Losses—The Travelers publishes 
a list of death losses for amounts over 
$10,000 paid by it during the last few 
years on business men killed in_rail- 
way, steamship and burning building 
accidents. The list should make a good 
canvassing document. The following is 
an abridgment from it: 

Charles C. Gray, manufacturer, West- 
mount, Quebec; hotel fire; amount paid, 
$17,000; ten others killed. 

Charles Hayes, president Grand 
Trunk Railroad; went Sica with 1,600 
others on Titanic; $30,000 

Edward B. Pierce, attorney, 
railroad wreck; $30,000 

Samuel Spencer, president 
Railway; railroad wreck; $20,0 

George T. Sparks, bank president, Fort 


Chicago; 
Southern 


Smith, Ark.; shipwreck, $12 
Cassius C. Perrin, oe ny _ oem 
siso0e" New York; railroad wreck, 


John G. Thayer, 
sylvania Railroad; Titanic; $120,000, the 
largest. accident loss ever paid. 

Ernest Hastings, actor, New York; 
Hi od aga wreck; $10,000; twelve others 


Mark Fortune, real estate dealer, Win- 
nipeg, Man.; ssepmenio disaster; $50,000. 
ugene T. O’Neil, manager department 

store: Petaluma, “Cal; railroad accident; 

, O. Holverson, ae manager, 
New York; shipwreck; $10,0 

Charles 58. Eltinge, oll 
Wash.; railroad accident; $14,000. 

R. N. Barnhart, attorney, Spokane; 
killed in same disaster; $15,000. 

Alexander Forrester, president plaster 
$1000 Cleveland, Ohio; railroad wreck; 

Charles H. Wellman, feneral manager 
engineering company, Lakewood, Ohio; 
railroad wreck; $48,000; nineteen others 
killed. 

T. R. Morgan, secretary same company, 
killed in same wreck; $48,000. 

Hyman Fridstein, civil caetneee, Chi- 
cago; railroad wreck; $10,0 

Edwin G. Brosby, B24 proprietor, 
Milwaukee; steamboat disaster; $14,000 

William B. Silvey, real estate dealer, 
Duluth; steamboat wreck; $15,000 

James B. Phillips, manager tin plate 


vice-president Penn- 


Spokane, 


sorte any, Pittsburgh; railroad wreck; 
a HF . Silberman, clothing manufac- 
$1106 Philadelphia; railroad accident; 
George Riley, advertising manager, 


Petaluma, Cal.; railroad wreck; $13,000. 

Walter D. Douglas, capitalist; Minnea- 
polis; steamship disaster; $25,000. 

Dwight C. Johnson, meg te pan, 
Spokane, Wash.; hotel fire; $15, 

Louis Cassier, publisher ieoore Mag- 
azine, New York; railroad wreck; $21,000 

Dr. William E. Minahan, Fond du Lac, 
Wis.; steamship disaster; $60 ,000. 

J. D. Raht, president coal and iron com- 
pony, Knoxville, Tenn.; burning building; 
$30, 

, W. Cutler, proprietor and manager 
ice company. a on, N. Y.; railroad 
wreck; $24,000 





IDEAL OF SERVICE 


In addressing a convention of agents 
of the Fidelity & Casualty, Frank E. 
Law, vice-president of that company, 
gave this excellent advice: 

“There is one idea I want to throw 
out to you. It is a favorite idea of 
mine. It is that our attitude toward 
the community must always be one of 
service. So long as we keep the ideal 
of service constantly before us and 
ne meng ge | live up to it, the commu- 
nity will always have need of us. We 
shall be then furnishing day by day a 
reason for our existence. We have got 
to show to the community that we are 
the best possible means by which it 
can secure the service it must have in 
one direction and another.” 





Some insurance men are ambitious to 
do good, some to be good, some to make 
good, and some to be Faust good enough. 





Monthly Commercial ARE YOU BIG ENOUGH TO HOLD DOWN 


and A REAL MAN’S JOB? are You vans 
Quarterly Payment Ui you are the man we wont we will surprise 
Policies wo een Can no Cop Poe | etl new 
Will Som WRITE RIGHT NOW 





FEDERAL CASUALTY COMPANY 
Be Ready Capital and Surplus over $350,000.00 





DETROIT, MICH 


The METROPOLITAN CASUALTY 


INSURANCE COMPANY OF NEW YORK 
Formerly The Metropolitan Pilate Glass and Casualty Ins. Co. 





PLATE GLASS EUGENE H. WINSLOW, President 
PERSONAL ACCIDENT POLICIES DANIEL D. WHITNEY, Vice President 
AND HEALTH $. WILLIAM BURTON, Secretary 

the Most Approved Forms ALONZO G. BROOKS, Assistant Secretary 


RELIABLE AND ENERGETIC AGENTS WANTED 


AMERICAN ASSURANCE COMPANY 


PHILADELPHIA, PA. 
REINHOLD R. : 


Capital, $325,000.00 


LIFE, ACCIDENT 
INSURES MEN, 





President 
Premium Income, 1912, $420,000.00 


AND HEALTH INSURANCE 
WOMEN AND CHILDREN 


MIDLAND CASUALTY COMPANY 


“SQUARE DEALING” OUR MOTTO 


The fairest agency contracts, the highest possible commissions and 
the most liberal policy contracts, both commercial and industrial, 
backed by a deposit of over yong agg the Illinois Department 
-_ ee and surplus of over $200,000 

J and South Dakots. 


Licensed aged in in Tiinois, Indians, Michi West Virginia, clita Rint 


ennessee, California, New Jersey, Missouri 
fol Senerennt antes ee Illinois. 


HOME OFFICE, 901 Insurance Exchange, CHICAGO 


COMMISSARY INSURANCE 
' ABSOLUTELY NEW 
Appeals to merchanis and should be sold by every general Insurance Agency 
ROYAL CASUALTY COMPANY 
Insurance Exchange Building, Chicago 


NOTICE= After four years of very suc- 


“+ cessful operation we are 
changing to Stock Basis. Excellent proposition 


toStockSalesmen. RB. Buson, President, 
622 Metropolitan Bldg 







































The American Credit-Indemnity Co. 
of NEW YORK 
CREDIT INSURANCE ONLY 


EB. M. TREAT, President 








302 Broadway JNEW YORE 
OFFICES IN ALL PRINCIPAL CITIES 


J. F. HALLWEGEN, General Agent, 1140 Marquette Bldg., CHICAGO 

























Salary and E i ed 
Commission Mutual Insurance for Indiana Management 
= ay yous? enpesionse in Indiana Indlona Goveleped ho necessary “know-how’ 


WM. A. xenendiana Casualty Company 








South Bend 


SECURITY CASUALTY co. 


INDIANAPOLIS 
W. Morton HarRi0TT PRESIDENT E. E. GairFriTo inten 


A Company up to the minute in its methods, ideas and policies. The 
only stock company confining itself to Industrial Health and Accident 
Insurance. This means ce to the agent and policyholder. 











CAPITAL 
$125,000 





Industrial Sick and Accident Company of Indiana 
é TERRE HAUTE, INDIANA n 


A GOOD COMPANY TO Tin TO 


yy Liberal Liberal Contracts f - 
uien, Li Rates, ar, Renate. ‘A Square Deal to All” is our motto. 


ve Agents wanted fer Indiana Territories. aie weekly paymen’ 
gt oft td ae oe “ ” — 


te Equitable Gasualty#*Bank Deposifors Guarantee Go. 


Warittnc Foutt Line Fivetity anp Surety Bonps 


Ouro AGENTs: Represent Hom pan t Prompt Service. We want 
oat hana tn Beare Clan ead Tenn te ae toa 


COLUMBUS, O. 





SCOTT MORRIS 


T. L. ZOOK 
President Sec’y-Treas. 








